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JOHN M. THOMAS WITH 
THE FIDELITY-PHENIX 


Becomes Secretary and Is to Be 
Stationed at Western De- 
partment Office 


FORMERLY WITH COMPANY 


Dallas Man Will Be Associated With 
Vice-President Street at 
Chicago 


John M. Thomas of Dallas, Tex., who 
recently sold out his interest in the 
general agency of John M. Thomas & 
Co. there, has been elected secretary 
of the Fidelity-Phenix and will be sta- 
tioned at the western department office 
in Chicago, associated with Vice-Presi- 
dent Charles R. Street in conducting 
the affairs of the company in the west. 

Mr. Thomas really belongs to the 
Fidelity-Phenix family, as for many 
years he was associated with the old 
Phenix of Brooklyn. He began as a 
stenographer in the subagency office of 
the company at Topeka, Kan., when he 
was a lad. Then he traveled in Kan- 
sas, Oklahoma, and Colorado, and 
finally became state agent for Texas 
and Arkansas. At the time of the San 
Francisco fire Mr. Thomas was sent 
there as one of the adjusters of the 
company. He was regarded as one of 
the most able loss men on the ground. 

After returning to his field he 
formed a partnership with J. W. Coch- 
ran, now western manager of the Fire 
Association, and established the gen- 
eral agency of Cochran, Thomas & Co. at 
Dallas. When Mr. Cochran moved to 
Chicago, Mr. Thomas became the sen- 
ior member and changed the name to 
John M. Thomas & Co. 


Regarded as a Strong Man 


Mr. Thomas was associated with the 
old Phenix for something like fifteen 
years and hence knows the men in the 
office and field. He is a man of cordial 
and hospitable manner, a good adjuster, 
keen underwriter, and a diplomat. Mr. 
Thomas will make several trips through 
the field early next year in order to get 
acquainted with the local agents and to 
get in touch with conditions through- 
out the territory. Mr. Thomas succeeds 
F. W. Koeckert in the Fidelity-Phenix, 
the latter having been made western 
manager of the Continental. Mr. 
Thomas’ appointment is received with 
much satisfaction in all directions. 
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ARE RETIRING FROM 
THE HAIL BUSINESS 


Some of the Companies Decide Not 
to Continue in the 
Field 


REASONS ARE PRESENTED 


Manager C. E. Sheldon of the Ameri- 
can Goes Into the Subject at 
Some Length 


The American Central is the first of 
the large companies to announce that 
it will not write hail insurance next 
year. It discontinued writing farm 
business last summer and, therefore, 
does not feel that there is any great 
agency advantage to be in the hail line. 
It had a rather small volume of pre- 
miums on both farm and hail and hence 
its decision to quit will have no effect 
on its receipts or agency plant. 


American Is Out of It 


The American of Newark has sent 
out instructions to its agents not to 
write hail business next year. Man- 
ager Charles E. Sheldon in his advices 
says: 

“The American will not further en- 
gage in the writing of hail insurance on 
growing crops, and we are giving this 
advance notice to our agents so that 
such of them as care to continue writ- 
ing hail insurance will have ample time 
to make arrangements with another 
company. The fact that we have made 
a serious loss on this branch of our 
business does not so much deter us 
from going on with it as other con- 
siderations which we will briefly enu- 
merate: 

“(1) The campaign for hail business 
begins each spring, and continues 
throughout the period when farm in- 
surance and other lines of fire, tor- 
nado and automobile business should 
be pushed, but the excitement of the 
hail campaign has diverted our agents 
and field force from giving that atten- 
tion to our regular lines which is de- 
sirable and necessary in order to make 
progress. 


Adjustments Cause Friction 


“(2) We find a further objection in 
the fact that the adjustment of hail 
losses, especially during the past sea- 
son, has resulted in a great deal of 
friction and in some localities we be- 
lieve the standing of our company has 

(CONTINUED ON PAGE 4) 
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UNIFORM RATES NEEDED 


PATTON’S PAPER ON SCHEDULE 





Address Before Cleveland Insurance 
Society Shows Strength and Weak- 
ness of System | 





A very able paper on schedule rat- 
ing by C. H. Patton of the Cleveland 
Inspection Bureau was read by C. O. 
Ransom before the Insurance Society 
of Cleveland Monday night. 

Both the underwriting interests and 
the public are satisfied that the sched- 
ule system is the most advantageous 
means of distributing the fire tax, he 
said. “It is a fact that many theoretical 
principles are involved in schedule con- 
struction and application,” he contin- 
ued, “but the schedule becomes a stand- 
ard not particularly different from other 
standards of measure which are fixed 
in a more arbitrary way.” 


No Exact Measurement 


Mr. Patton advised that this be ex- 
plained to the assured in rating his prop- 
erty and that no attempt be made to con- 
vey the impression that the charge is 
computed from exact experience tables. 
What interests him is that his rate is 
fixed upon the same uniform basis as 
those oi others in his own community. 
The insuring public will accept a well 
balanced theory, but not unwarranted 
diversified practices. The rater may have 
difficulty in explaining the use of various 
schedules in different states and localities, 
but it is always well to be frank and thus 
secure confidence. 


Opportune Time for Uniformity 


In various portions of his paper Mr. 
Patton spoke of the great advantage that 
would be secured from a universal sched- 
ule, where the charges and credits would 
harmonize as their relations of departure 
and importance differ from a standard 
risk of the class to be treated. There 
would then be no need for explanation, 
as this would do more to establish rate 
conditions than would anything else. 
There never was a more opportune time 
to apply a universal schedule, said Mr. 
Patton, as the rating situation is badly 
in need of more uniform treatment. 


Too Much Satisfaction 


Local schedule rating meets with a high 
degree of satisfaction, said Mr. Patton, 
because the insurers feel that they are all 
being treated alike. The companies are 
satisfied, because the agents are contented, 
and they find a means through the system 
of improving their risks. One of the dis- 
couraging features, however, is the im- 
possibility of preventing the introduction 
of* hazardous features after rates have 
been established. Even frequent inspec- 
tions will not eliminate this trouble, al- 
though they will result in a minimum. 

Another trouble sometimes originates in 
the tendency of agents to overestimate the 
exactness of schedule charges and statis- 
tics. The schedule should be represented 
just as it is. he system is now strong 
enough to defend itself on truthful lines 
and anything else will surely cause em- 
barrassment sooner or later. 


Uniform Laws Also Needed 


Mr. Patton mentioned the difficulties in 
the way of the formation of a universal 
schedule, not the least of which is the 
impossibility of securing complete data 
over a period of five or ten years. 

With a universal schedule, Mr. Patton 
commented, there should be uniform state 
or national laws governing insurance, uni- 
form practices and uniform policy form 
and clauses. The distribution of insur- 
ance should be supervised in such a way 
that all classes and kinds of companies 
would carry their proportionate share of 
the various classes of risks. All com- 
panies, of whatever kind, should be treated 
alike and made to carry their proportion- 
ate share of tax and other burdens, where 
other conditions are standardized in the 
manner mentioned. 

E. Elmo Martin of the Cleveland branch 
of the Sheldon School of Salesmanship 
talked on the psychology of salesmanship 
and. Raymond P. Weil of the Fred P. 
Thomas Company handled current events. 


ne 
AMERICAN UNION DIVIDEND 


Claimants have received the first or 50 
percent dividend of the defunct American 
Union Fire. 

In the letter accompanying the pay- 
ments, Thos. B. Donaldson, special deputy 
insurance commissioner of Pennsylvania, 
says: 

“Unearned commissions are charged to 
agents, brokers and certain assignees. 
The auditors have sustained the litigation 
in this charge, but have ordered set aside 
50 percent (equivalent to the first divi- 
dend) of unearned commissions to pro- 
tect rights of all creditors pending appeal 
against the auditor’s findings. The mat- 
ter of unearned commissions will be 
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son states that he is unable to answer, 
and must refuse to answer inquiries rela- 
tive to the exact amount of the next divi- 
dend, or relative to the time when the 
next dividend will be paid. However, the 
affairs of the company are rapidly being 
straightened out and it is generally felt 
that the first six months of next year will 
see the second and final dividend paid. 


—_————_» oa 


HALF OF LINE CANCELED 


The Lima local agent who handled half 
of the $2,000,000 of insurance on the Lima 
Locomotive Works has informed the Ohio 
insurance department that the policies re- 
placing the ones canceled Dec. 1 have been 
ordered canceled, and that he is “not 
interested in the insurance whatsoever.” 
The “glutton” seems again to pass to 
Cleveland. The Lima agent says he never 
“ea the least intention of violating any 
aw. 

a rs 


Peoples National—Premiums for the 
first eleven months of the year are $299,- 
933; losses incurred, $112,009; loss ratio, 
37.3 percent. Its expenses have been $127,- 
163, or expense ratio 42.3 percent. The 
underwriting policy of the company was 
revamped this year and much business 
was reinsured. President Stokes said: 
“As you are aware, the resignation of our 
former underwriter last May inaugurated 
@ new underwriting management and a 
modification of the underwriting policy of 
the company. Reinsurance of our risks 
was promptly effected in those sections 
which proved to be unprofitable, or in 
which the company had not facilities for 
a proper supervision of its business. The 
elimination of this territory enabled the 
company to devote more time and atten- 
tion to the cultivation and development of 
the profitable fields. 

Reinsurance is medicine, and the cost 
of this reinsurance, being the payment of 
past misfortunes, will this year militate 
against whatever favorable showing may 
result from the new policy. The losses of 
the first four months of the year will 
also shadow the year’s work. The result 
of this new policy, therefore, can only 
be fairly gauged by the elimination of 
these factors from this year’s experience, 
and the question which must be upper- 
most in the stockholders’ minds is: Has 
any progress been made by the change in 
the underwriting field? 





I. D. Collier, of Collier & Harbison, 
Louisville, Ky., local agents, died follow- 
ing an operation last week. 
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PLEASE AGENCY OFFICERS 


SAY GREAT GAIN IS MADE 





National Association Gratified at the 
» Stand Taken by the Insurance 
Commissioners 





Boston, Mass., Dec. 20—(Special)— 
Officials of the National Association of 
Insurance Agents are much gratified 
at the action of the insurance commis- 
sioners on multiple agencies and an- 
nexes, believing it a great gain to se- 
cure from such a representative body 
of public officials so decisive a state- 
ment in support of single agencies. 
Agents do not favor legislation, but if 
the commissioners’ suggestions for a 
conference between companies and 
agents should prove fruitless the agents 
believe the commissioners will conclude 
that legislation is necessary. The as- 
sociation officials believe that the com- 
missioners’ action gives promise of bet- 
ter things because it suggests a means 
whereby two parties to a controversy 
can be brought together on a peace 
basis. They feel that neither compa- 
nies nor agents can afford to ignore 
the suggestions. Agents look upon the 
commissioners’ declaration as a deci- 
sion in arbitration in which they say to 
the companies that the multiple agency 
and annex system is wrong and unfair 
to agents, while to agents they say that 
the question should be settled through 
cooperation by mutual concession and 
adjustment. 





Changes in the Field 











R. R. Ross and M. F. Moyer 


Robert R. Ross, who has been man- 
ager of the Wichita, Kan., branch of 
the J. I. Case Threshing Machine Com- 
pany, has resigned to become special 
agent of the Central States Fire of 
Wichita for northeastern Kansas. M. 
F. Moyer, who has been associated with 
J. N. Chapple in the farm loan busi- 
ness, has become special agent for the 
Central States in southeastern Kansas. 


R. S. Deatrick 


Robert S. Deatrick of Columbus, 
Ohio, has resigned as Ohio special 
agent of the Svea. Ohio will hereafter 
be added to the Pennsylvania field, un- 
der Special Agent Clem O. DeWitt. 


J. P. Kroehnke and J. M. Ingle 


J. M. Ingle of Bondurant, Ia., special 
agent of the Security of Davenport in 
the western part of Iowa, has resigned 
and will be succeeded by J. P. Kroehnke 
of Fulton, Ill. Mr. Kroehnke has not 
yet made his choice of headquarters, 
but intends to locate in some conven- 
ient spot. The field force of the Se- 
curity of Iowa is in charge of State 
Agent M. F. Yakish. 











Charles C. McClure 


Charles C. McClure of St. Paul, spe- 
cial agent of the Standard of Hartford 
in Minnesota and Iowa, has resigned to 
become special agent of the Automobile 
of Hartford in the same territory, as- 
sisting Western General Agent John W. 
Robertson of Chicago. Mr. McClure is 
the son of State Agent John McClure 
of the St. Paul in Minnesota. He 
started with the Minnesota Inspection 
Bureau, then went with the Delaware 
Underwriters and then the Standard of 
Hartford. He is held in very high re- 
gard. 





American Central Changes 


Owing to L. P. Terhune of Denver, 
State agent for the American Central 
in the mountain field, moving to St. 
Louis to take charge of its city office, 
O. E. Scurr, special agent in North and 
South Dakota, assumes charge of the 
mountain field. He has been with the 
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company a number of years and has 
produced very satisfactory results. The 
North Dakota and South Dakota terri- 
tory hereafter will be under the super- 
vision of Secretary D. P. Lemen of the 
Queen City Fire of Sioux Falls, Mr. 
Lemen gained his experience in the 
northwestern field and is wel! known 
throughout the territory. He was 
elected secretary of the Queen City 
when its interests became allied with 
the American Central. All American 
Central agencies in North and South 
Dakota will continue to report direct 
to the home office in St. Louis. 


Armand C. Pfaff 


Armand C, Pfaff, an examiner in the 
western department of the Springfield, 
has been appointed special agent and 
oo his headquarters at Peoria, 
Til. 








Reyburn Watson 


Reyburn Watson, inspector for the 
Kentucky Rating Bureau, becomes spe- 
cial agent for Kentucky and Tennessee 
of the Security of New Haven. 


A. S. Reed 


A. S. Reed, formerly state agent of 
the German American in the Dakotas 
and Montana, is temporarily located in 
Chicago and will assist in field work 
in Indiana and Michigan for the com- 
pany. On leaving the northwest field 
Mr. Reed went to Vancouver, where he 
was manager of the Pacific Coast Ad- 
jvustment Company. 








Frederick I. Sipp 


Frederick I. Sipp, who has been ex- 
aminer of the special hazard depart- 
ment of the Hartford western general 
agency at Chicago, has been appointed 
special agent in Kansas and will work 
in conjunction with Charles F. Hardy, 
special agent and adjuster. Mr. Sipp 
will make his headquarters at Topeka. 


F. E. Dickerson 


F. E. Dickerson, special agent of the 
Pennsylvania Fire in Kansas, has re- 
signed and his successor has not yet 
been appointed. 








GEORGE BR. FULTON 


George R. Fulton has been appointed as 
special agent for the fire department of 
the Automobile of Hartford for western 


Pennsylvania and West Virginia. Mr. Ful- 
ton has been associated with the Royal 
Exchange for the past eight years, super- 
vising the same territory. 





PRANE KILPATRICK 


Frank Kilpatrick, special agent for the 
Fidelity-Phenix in Oklahoma for the past 
two years and formerly with the Merrell 
& Braniff general agency, has resigned as 
of Jan. 1, and will be associated with his 
two brothers, James J. and John Kilpat- 
oa in the lumber business in Oklahoma 

ty. 
—_—=»e@ 


L. B. MANLEY DIES SUDDENLY 





Secretary-Treasurer of Manley-McLen- 
nan Agency at Duluth Is Victim of 
Pneumonia 





L. B. Manley, secretary and treasurer 
of the Manley-McLennan Agency at 
Duluth, Minn., died suddenly of pneu- 
monia at his home Tuesday. He left 
the office Friday with a cold and was 
taken seriously ill on Monday. 

Mr. Manley was fifty-seven years old 
and had been in charge of the office of 
the Manley-McLennan agency and its 
predecessors since 1880. He was one of 
the strong men in the business and his 
demise comes as a shock to the insur- 
ance world. 

There is but one son surviving. He 
resides at San Antonio, Texas, and in 
order that he may reach Duluth the 
funeral has been set for Friday. D. R. 
McLennan, president of the agency, 
ieft Chicago Wednesday afternoon to 
attend the funeral and take charge of 
the agency temporarily. 


TO CARRY OWN RISE 


The Crasselli Chemical Company of 
Cleveland, which owns plants in various 
parts of the country, will, after the first 
of the year, carry its own insurance. It 
is said that the aggregate premiums paid 
by the company amount to between $100,- 
000 and $150,000 annually. The business 
has been placed with local agents where 
the plants are located, and in a general 
way has been satisfactory. 


_— SD Oo 
COLUMBUS CLUB MEETS 


The Fire Insurance Club of Columbus, 
Alfred B. Paul, president, had an inter- 
asting meeting Monday night. The sub- 
jects discussed were: First, term busi- 
ness, “Where Does the Agent’s Interest 
Lie—in the 3-Year or the 5-Year Policies?” 
Second, the economics of our business, 
“We Are on Our Way, But Do Not Know 
Where We Are Going.” Third, remedies, 





“Are There Any, and What Are They?” 


The next regular meeting will be the third 
Monday in January. 
ROY a 5. ene ane 

William A. Benoliel, who has been con- 
nected with tne Chicago Board for several 
years and now is special agent, will be 
married Friday at the Church of the Re- 
deemer, Chicago. Miss BHileen Olive Mar- 
tyn, daughter of Mrs. Mary Martyn, 2737 
Kenwood avenue, is the bride-to-be. Mr. 
Benoliel is well known throughout Cook 
county, and t hrough his activities in the 
Fire Insurance Club is acquainted with a 
great many of the downtown insurance 
men. 


—_—_—— 2 a 
The Western Mutual Fire of Ness City, 
Kan., has been absorbed by the Alliance 
Cooperative of Topeka. The Western Mu- 
tual had never completed its charter re- 
quirements, but has secured applications 
of $50,000 of business.. The state law re- 
quires applications for $100,000. 
a 


Michigan Agency Appointments 


Phoenix, Ct.—F. N. Aldrich, Concord; Irene 
M. Vallie, Marine City; W. J. Redfield, Onsted. 
Prov. Wash ae Childs, Mancelona. 
Royal Exch.—L. A, Dudley, Battle Creek. 
Royal—Irene M. Vallie, arine City. 
Safeguard—J. E. Byrns, gence Gilbert & 
Roynton, Kalamazoo; Jeffers & Co., Grand 
Rapids; ot A. Fletcher, Manistique. 
ea—F. I. Kilcline, Detroit; C. E. Theisen, 
Detroit; A. McM. Creed, Detroit. 
Standard—H. H. McMillan, Munising; J. J. 
Eichkern, Hancock. 
Aachen & M.—J. R. Miner, Ann Arbor. 
Arizona—B. E. Whaley, Lansing. 
Automobile—L. G. Withey, Grand Rapids. 
Columbian, Ind.—A. J. Femeseeenk etroit. 


Concordia—A. L. Smith, Howell. 

Detroit F. & M.—Sanders-Drennan-Schinbine 
Co., Detroit. 

Fid.-Phenix—C. E. Baldwin, Adrian; F. N. 
Aldrich, Concord; C. H. Lafler, Niles. 
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ABOLISH REWARD (PLAN 


WILL DO SYSTEMATIC WORK 





National Board Revises Its System of 
Dealing With Arson—New 
Scheme Devised 





New York, Dec. 15—The execu- 
tive committee of the National Board 
held yesterday what may prove to 
be a_ historic meeting from the 
standpoint of its action upon means 
for combating arson. The discussion 
called out the largest attendance of re- 
cent years and intense interest was 
shown. 

The new plan involves abandoning 
the vague and antiquated system of 
“rewards.” For this is to be substi- 
tuted a method for bringing about na- 
tion-wide cooperation between state, 
city and township authorities—includ- 
ing fire marshals, district attorneys, 
sheriffs, fire chiefs, police superintend- 
ents, local insurance men and the Na- 
tional Board of Fire Underwriters to 
wage an absolute war of extermination 
upon perhaps the most despicable and 
dangerous class of criminals in the 
United States. 


Big Menace to the Country 


It is well recognized that the wide- 
spread prevalence of arson, its covert 
methods of attack, and its menace to 
life, as well as to property, all make it 
one of the serious problems of the 
present day. Revelations of a shocking 
nature occasionally find their way into 
the press, but the authorities are aware 
that a very large number of the merely 
“suspicious” fires are undoubtedly due 
to the operations of this cowardly class 
of criminals. Their annual death toll 
is not inconsiderable, and there is rea- 
son for believing that some of the great 
city conflagrations originated in arson. 

The committee on incendiarism and 
arson, as now constituted, will begin 
an active campaign which should re- 
ceive the enthusiastic support of every 
fire company. 


ARE RETIRING FROM 
THE HAIL BUSINESS 


(CONTINUED FROM PAGE 1) 

been injured to a greater extent than 
can possibly be overcome by any profit 
which could ever be anticipated from 
the business. The adjustment of hail 
losses is a very difficult proposition and 
is bound to create friction between as- 
sured and companies, and what is 
worse, between companies and agents. 
The present plan of various companies 
pooling their hail adjustments under 
one central head has not proven as un- 
qualifiedly satisfactory to us or to our 
.agents as we had hoped, and we are 
doubtful if it will be found to be a per- 
manent and successful method of ad- 
justing hail losses. On the other hand, 
independent adjusting by an individual 
company is very expensive. 

“(3) Another reason for discontinu- 
ing the business at this time is found in 
the proposed reduction in rates of com- 
mission for the coming season. A com- 
pensation to agents of 10 percent com- 
mission upon note business, 12% per- 
cent where bank certificates of deposit 
are obtained, and 15 percent for cash 
settlements does not make the business 
so attractive as to warrant an active 
canvass by the majority of agents, and 








consequently the benefits to our agents 
from an opportunity to do this sort of 
business, have been greatly lessened, 
indeed reduced to a minimum. 

“We have considered this matter 
very carefully and have arrived at the 
conclusion that the best interests of 
the company and of our agents will be 
furthered by a concentration of effort 
upon the development of those perma- 
nent lines of insurance which have pro- 
duced a steady income to the agent 
and have not involved the company in 
unusual hazards and fluctuating condi- 
tions.” 

Springfield Is Out of It 


The third company to cross the line 
this week and announce that it would 
quit the hail business is the Springfield. 
The Springfield tells its agents that 
under present conditions the hail busi- 
ness offers no chance of profit. It calls 
attention to the disastrous experience 
of the last two years, declares that it 
has given it a fair trial and that it pre- 
fers to enlist its efforts along lines 
where the pace is not so swift. The 
Springfield maintained two general 
agencies for hail and farm business and 
the rest of the territory reported to the 
western department at Chicago. Austin 
Stone of Wichita, Kan., had Kansas, 
Oklahoma and Texas, and Stinson & 
Leach of Minneapolis had the two Da- 
kotas and Minnesota. The operation of 
these general agencies was perfectly 
satisfactory to the Springfield, and it 
parts company with them with regret. 
Hereafter the farm agents that have 
been reporting to the general agencies 
will report to Chicago. 

fourth company group has discon- 
tinued hail insurance and dannounce- 
ment as to this will be made later. 


SD Oe 
Gilliams Is Advanced 


John F. Gilliams, special agent for 
the Camden Fire for New Jersey and 
New York suburban territory, has been 
elected home office assistant secretary. 
He will be succeeded by Henry A. 
Huth, now special agent of the Home 
for New Jersey, effective Jan. 15. 


————__» ee 
DECISION IN AGENCY CASE 


The Indiana supreme court decides a 
case on appeal from the circuit court of 
Vigo county against the Doak-Riddle- 
Hamilton Company, Terre Haute. A so- 
licitor of the agency, Herman Raabe, was 
employed by a written contract providing 
for the collection of premiums, payment 
of commissions and advancement of living 
expenses of $18 a week. He worked for 
over a year, receiving his advancements 
and collecting premiums. The agency 
claimed amounts due it from him under 
the contract. The case was referred to a 
referee, who made a finding of facts. The 
question on appeal was the insufficiency 
of the amount awarded. The finding 
showed that there was $215 of uncollected 
premiums and the company claimed this 
was error because, under the contract, no 
policy was to be issued unless the pre- 
mium was collected and that the agency’s 
share in these premiums should be in- 
cluded in the judgment against the agent, 
or at least that the agent could not be 
awarded a commission thereon, to reduce 
the amount due from him. The court 
holds that the agency itself may have 
extended the time for payment of the de- 
ferred premiums and hold notes therefor, 
and as it was not to charge for collecting 
deferred premiums, it is presumed that the 
finding and judgment of the lower court 
are correct. 





—_——————- oa 


With the approaching end of the year 
given Oklahoma City business establish- 
ments, particularly garages and dry- 
cleaning parlors, to comply with the new 
ordinance governing high combustibles 
and explosives, practically all buildings in 
the city, have been reconstructed where 
necessary, and fireproof storage devices 
installed where practicable. 
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WESTERN STATE AGENTS 


Responsible Agencies W- =. COLLINS, Michiganand Ohio = - Union Trust Building, Detroit 
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PITTSBURG UNDERWRITERS 


GEO. R. DAVIES, Manager Commonwealth Bldg., Pittsburg, Pa. 
UNDERWRITTEN BY 
Capita, $1,700,000 TLAGIZ1 Surplus to Policyholders, $3,449,769.69 
sf Eliel & Loeb, Chicago, Ill., General Agents for Illinois 
FIRE INSURANCE COMPANY 


Allemannia Fire Insurance Co. Humboldt Fire Insurance Co. 
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National-Ben Franklin Insurance Co. Teutonia Fire Insurance Co. 
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Michigan, Ohio, Pennsylvania, New Jersey, Illinois, Indiana, 
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‘General Insurance 
Herbert Buxton 92 William St., New York 


Excess Insurance placed in all parts o the United 
States and Canada 


Detroit National Fire Insurance Co. 


M.O.ROWLAND, President DETROIT J.EDWARD READY, Secretary 


Join the forces of a live, active, growing, strongly backed western company, 
progressive, yet operating along sound lines. Licensed in New York, New Jersey, 
Connecticut, Massachusetts, Maryland, Indiana, Pennsylvania, Virginia, Minnesota, 
Michigan, Rhode Island, Iowa, Colorado and California. 


MANAGED BY MEN WHO ARE IN CLOSE TOUCH WITH THE FIELD 
PAUL TURNER, Vice-President and Managing Underwriter 
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AGENTS’ CONTINGENT COMMISSION 


Exceptional facilities for handling Surplus and difficult lines and unusual forms of 
insurance in best American and Foreign companies and at Lloyds, London 
Reinsurance contracts drawn and placed. 


SURPLUS LINES 


175 W. Jackson Boulevard F. 





FLOATERS 


INSURED 


I can insure fire insurance agents who have earned a contingent commission on 
profits under their contracts with fire insurance companies against a partial 
or total reduction thereof between now and January Ist. 


UNUSUAL FORMS 
R. THOMPSON 


CHIGAGO, ILL. 
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HELD AGAINST INTEREST (Established in 1782) Head Office: 
et 100 William St., New York 
RESTRICTION IS NOT LIKED Western Department : 
4 2 Insurance Exchange, Chicago 
Oklahoma Agents in Annual Meeting OF LONDON Pacific Department : 
Hit Section Barring Nonresidents Established before the birth of the nation. Long and extended experience, with about 135 years 36 Sensome St.. Sen Founcince 
From Share in Commissions of continued success, the Phoenix has accumulated momentum with the advance of time. Over Marine and Automobile Dept. : 
a century of underwriting has seasoned the Company well. Its foundation is permanent. 3 So. William St., New York 
OFFICERS ELECTED 


President—H. 8S. Shelor, Muskogee. 
Vice-President—W. H. Parker, wnee. 
Secretary-Treasurer—Albert T. Foun- 


i, 
tive Committee—W. L. Dickey and 
Lu. N. Saclles om Claude Matthews and 
A. C. » Oklahoma City; Charles 
Cansler, Enid. 


Prospects for insurance legislation 
this winter gave particular interest to 
the annual meeting of the Oklahoma 
Association of Insurance Agents, held 
at Oklahoma City last week, and 
brought out a large attendance. Morn- 
ing and afternoon sessions were held 
and the election of officers took place 
at the banquet in the evening. 

A question box had been arranged 
and the first question brought on a big 
discussion. It was on the merits and 
demerits of house bill No. 70. T. E. 
Braniff offered a motion expressing the 
sense’ of the meeting that that section 
of house bill No. 70 which prohibits the 
payment of commission to a nonresi- 
dent broker be regarded as contrary to 
the interests of the local agents, and 
that an effort be made to repeal it. 


Motion Was Carried 


Mr. Braniff said that in offering the 
motion he was not expressing his own 
views, but merely wanted to arrive at 
the sentiment of the local agents. The 
motion carried, 17 to 3. 

Samuel, secretary of the state 
insurance board, spoke on house bill 
No. 70, in which he is a strong believer. 
He said the board should be given po- 
lice power to secure the abolition of 
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hazards. He also reviewed the rate 
hearing held the previous week on the 
new term rule. 


Other Speakers Heard From 


W. C. Jackson, secretary of the Okla- 
homa industrial commission, spoke on 
the compensation law. The favorite 
topic, house bill No. 70, was the sub- 
ject of a paper prepared by Jay H. 
Mullen of Bartlesville and read by Sec- 
retary L. N. Ewing. 

John T. Hutchinson, field secretary 
of the National Council of Insurance 
Federations, was on the program and 
gave a talk on federation work. 
resolution favoring the amalgamation 
of the state association with the federa- 
tion was adopted. 


Resolutions Adopted 


Resolutions adopted by the associa- 
tion were as follows, T. E. Braniff be- 
ing chairman of the resolutions com- 
mittee 


Resolved, That the Insurance Agents 
Association of Oklahoma invites the coun- 
sel and cooperation of the home offices 
and the representatives of all insurance 
companies on all legislative matters. 

That the Oklahoma legislature should 
appropriate sufficient funds to enable the 
state insurance board to employ such help 
and incur such expense as is necessary 
to carry out the provisions of the insur- 
ance laws of this state. 

That we petition the legislature to re- 
peal that portion of section 12 of house 
pill No. 70 which forbids the dividing 
of commissions with nonresident agents, 
upon the grounds that this is a provision 
of the law in which the insurance agents 
alone are interested and the operation of 
which has not only proven impractical of 
enforcement under existing conditions, but 
detrimental to the interests of the insur- 
ance agents. 

That the Oklahoma legislature should 
pass a law permitting insurance agents 
to secure for their customers policies of 
insurance in nonadmitted companies after 
the facilities of admitted companies at 
legal rates have been exhausted. 

That we affirm the action of the Na- 
tional association in recommendation of 
the Oregon sole agency law as a remedy 
for the dual agency situation, and we fur- 
ther pledge ourselves to favor in the plac- 
ing of business with those companies 
which follow the principle of sole 
agencies, i 

That our president should appoint a 
committee of five members of the associa- 
tion to devise ways and means for raising 
and to raise a fund sufficient to pay the 
expenses of the legislative committee of 
the association. : 

That we petition the Oklahoma legis- 
lature to enact a law specifically permit- 
ting fire insurance companies to write 
theft, collision and property damage insur- 
ance on automobiles. 


——_=>O@ 


FINE MEETING AT PORTLAND 





Oregon Gets a New Secretary and Is 
Raising a $400 a Month Main- 
tenance Fund 





The Insurance Federation of Oregon 
keld a rousing meeting a few days ago 
on the occasion of the visit of Mark T. 
McKee, secretary of the National Coun- 
cil. Mr. McKee made a stirring ad- 
dress at a luncheon given at the Hotel 
Multnomah, Portland, on “The Busi 
ness of Insuring Insurance.” F. E. 
Beach, president of the federation, pre- 
sided and about 125 members and vis- 
itors were present. The Oregon fed- 
eration is endeavoring to raise a fund 
ol $400 a month for carrying on its 
work. Louis Sondheim, secretary of 
the federation, having been obliged to 
resign on account of press of private 
businesg, C. D. Babcock, former mem- 
ber of the state industrial accident com- 
mission, was elected to the secretary- 
ship and will at once take charge of the 











publicity and legislative work. 


WANTS JOINT INSPECTIONS 





Says Outside Frame Dwellings Are 
Profitable if They Are Prop- 
erly Selected 





Warren, Ohio, Dec. 18—To the Ed- 
itor—I have been interested in the dis- 
cussion in your columns concerning the 
experience of companies on outside 
dwellings. The figures published seem 
to demonstrate that the class has been 
unprofitable, but I maintain that this 
is not the fault of the class, but of the 
agents writing the business. I have 
been writing this class of business for 
forty years, in large volume, and my 
loss ratio on outside dwellings, exclud- 
ing farm property, has not been 25 per- 
cent. The trouble is wholly due to the 
fact that too many agents write the 
business without inspection. 

The remedy suggested by some, of 
reducing the rate of commission to 15 
per cent, would only aggravate the 
trouble and increase the loss ratio. If 
companies would combine for the in- 
spection of risks as they do for other 
purposes, and employ men whose whole 
duty would be to inspect outside busi- 
ness, inspecting, not for one company 
only, as that is very expensive, but for 
a large number of companies, thus 
eliminating bad risks and reducing val- 
ues to a fair basis, I am sure the class 
would pay a good profit. 

A. C. Burnett. 


L. M. BEGGS’ QUESTION 


Escanaba, Mich., Dec. 18—To the Edi- 
tor—My attention was attracted by an 
article in your last issue written by a 
local agent, relative to commissions on un- 
protected dwellings. 

Personally I would not be averse to a 
cut in commissions if it would help clarify 
the situation and eliminate part-time 
agents. A guaranteed minimum income 
with a reward for good underwriting and 
a share in the profits is, in my estima- 
tion, the way to pay an agent, but the 
thing that gets me is why the companies 
are so anxious to appoint agents in small 
towns writing only unprotected business 
if it is unprofitable. Take, for instance, 
the line between here and Menominee, 
Michigan, sixty-five miles. I think there 
are at least five agencies in small towns, 
the largest not over 500 population. If 





the managers who are advocating this cut 
can explain this to me, I, for one, am 
willing to submit to the cut in commis- 
sions, as I believe the proposition would 
stand on its merits. 

L. M. BEGGS. 


=o ae 


OBJECT TO PRINTING PLANT 








Insurance Commissioners Convention 
Condemns the Uniform Plan of 
Companies in the West 





At the recent meeting of the Insur- 
ance Commissioners Convention in 
New York, Chairman Button of the ex- 
ecutive committee brought in the re- 
port on the right of fire companies to 
engage in other lines of business, even 
where such ‘activities were auxiliary to 
their regular business. It involved the 
complaint of two laboring unions against 
the Western Union and Western In- 
surance Bureau operating a’ printing 
plant in Chicago for the benefit of the 
member companies. Commissioner But- 
ton condemned this plan, holding that 
it was illegal, as such operations, he 
claimed, were not provided for in the 
charters of the companies and it con- 
stituted entering the commercial field, 
assuming liabilities and maintaining a 
printing plant, for which the compa- 
nies had no authority. The report was 
adopted with little or no opposition. 

The convention adopted the report of 
a subcommittee, recommending a uni- 
form law requiring the licensing of ad- 
justers, and penalties for violation of 
insurance laws or misrepresentation to 
the assured. 


a eo 


American Union’s Dividend 


The Pennsylvania department, which 
is now liquidating the American Union 
Fire of Philadelphia, has paid an initial 
dividend of 50 percent on preferred 
claims. The department feels that 
eventually it will be able to pay out 
another dividend between 18 and 22 per- 
cent. This depends largely on whether 
the receiver will be able to charge un- 
earned commissions against the agents. 
The question as to this is now being 
tested in the court. 
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AS VIEWED FROM CHICAGO 


ENNIS IN CHICAGO 


Secretary Gresham Ennis of the New 
Brunswick and New Jersey Fire spent 
the first part of the week in Chicago, 
completing arrangements for the estab- 
lishment of a western department for 
the New Brunswick and the New Jer- 
sey. W. H. Purssing, who has been 
assistant general auditor of the western 
department of the Hartford, will become 
auditor of the new department Jan. 1. 
Special agency material was canvassed, 
but no definite arrangements were 
made. 





aa * * 
STATUS IS FPIXED 

The conference committee of the Union 
and Bureau has fixed the agency status of 
the following: 

Rock, Kan.—Rock State Bank, W. P. 
Walcot, Union. 

Madelia, Minn.—Farmers State Bank, 
Union; H. C. Gunderson, Bureau. 

Madelia, Minn.—State Bank of Madelia, 
Union. 

Grant City, Mo—Du Bois & Miller, 
Bureau. 

Fayette, Mo.—Alva L. Kirby, Union. 

Denmark, Wis.—Denmark State Bank, 
Union; George H. Rathke, Union; George 
De Bronx, Union. | a 


TOURISTS BAGGAGE CONFERENCE 


There was a conference in New York 
last week to consider the advisability 
of establishing a bureau or organiza- 
tion among companies writing tourists’ 
baggage floaters and registered mail 
and parcel post insurance. Nearly all 
of the companies engaged in these lines 
were represented and plans for a new 
conference are pretty well worked out. 
William S. Warren, western manager 
of the Liverpool & London & Globe, 
attended from Chicago. 


CHICAGO AND SUBURBAN 


WILL REPORT DIRECT 


In connection with the new western 
department of the New Brunswick and 
New Jersey Fire at Chicago, Brummell 
Brothers, Chicago and Cook county 
managers, will continue to report direct 
to the head office. | 














OPENS MARINE BRANCH 


The Automobile of Hartford has 
established a marine department in Chi- 
cago in charge of George Tramel, its 
Chicago manager. He has employed E. 
J. McGivney, who has been associated 
with Willcox, Peck & Hughes and the 
Standard Marine in New York City, 
and he will become marine underwriter 
for the Automobile in Chicago. It will 
write all lines of marine insurance. The 
Automobile will go out actively for this 
class of business originating in the 
west. Inasmuch as it is identified with 
the Aetna Life, it has the strongest 
kind of backing and will attract much 


business. 
* * Ox 


PURCELL AT HIS BEST 


John J. Purcell, assistant manager of 
the Hartford Fire, in his great role as 
King Brian Boru, put through the can- 
didates at the annual holiday festivi- 
ties of the Round Table of the Union 
League Club in Chicago last Saturday 
afternoon, The king was in his ele- 


ADDING MACHINES 


Bought—Sold—Rebuilt 


We buy fire salvage for cash or rebuild for assured or 
Company. i e full part culars our expense or write, 
Our appraisal propvsition will interest you. 


DONALD C. PRICE CO. 
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ment and was the whole show. George 
H. Bell of the National of Hartford and 
John H. Carr of the Hartford, were 
given their final degree and became full 
knights. Walter L. Maillot of the 
Phoenix of London, J. C. Corbet of 
the Northern of London, John F. Staf- 
ford of the London & Lancashire, 
Thomas E. Gallagher of the Aetna, 
Charles R. Tuttle of the North Amer- 
ica, and H. H. Walker of the Home, 
took their first degrees. Mr. Walker 
was not able to be present on account 
of illness and John C. Ingram of the 
German American substituted for him. 
Mr. Walker has been confined to his 
home for the last two or three weeks. 
a il] 
GETS OUT UNIQUE CIRCULAR 


C. E. Ingram, of the western depart- 
ment of the Springfield, is chairman of 
the fire protection committee of the 
City Club of Chicago. He has gotten 
out a very unique circular for Christ- 
mas fire protection, the following be- 
ing a copy: 

Ye Committee on Fyr Protection Greets 
Ye Members of y® Cite Clubbe 


Merrie Christmas to all and to all, these 
tymelie suggestions for assurance of ye 
gladsomeness that should surround ye 
holy-day season. 

Use asbestos fibre instead of cotton to 
represent snow on ye Yule Tree. As- 
bestos will not burn and, anyway, it looks 
more spendthrifty. 

If you use candles on your tree, place a 
pail of water handy, or, to be still safer, 
use a set of incandescent electric lamps. 

Use metallic tinsel and noninflammable 
decorations. A celluloid ornament will 
flash like gunpowder if it gets too near a 
flame. 

Smoke your Christmas cigars on ye far 
side of ye room from ye tree or, better 
still, go into ye conservatory. 

Next to financing ye party, ye Pater can 
help most by removing wrapping paper to 
ye back stoop as soon as presents have 


been opened. 
* * tk 


CHRISTMAS PARTY PLANS 


Although many of the members of 
the Illinois Pond of the Blue Goose 
pian to be away for Christmas, an un- 
usually large attendance is expected at 
the annual Christmas party at the 
Grand Pacific hotel Saturday night. 
The arrangements have just about been 
completed. The program calls for din- 
ner promptly at 6:30, with a number of 
entertainment features following and 
then dancing until midnight. Most 
Loyal Gander Milo B, Marik will pre- 
side. 

John F. Eggert, Illinois state agent 
oi the Connecticut, will play a number 
ef violin solos, accompanied by Mrs. 
Nellie Mackenzie. John A. Shea, as- 
sistant superintendent of the loss de- 
partment of the Aetna, will sing, 
accompanied by Miss Bertha Mariff; 
Miss Josephine McGregor, daughter of 
P. D. McGregor, western manager of 
the Queen, will give a reading; Mrs. P. 
D. McGregor will render a number of 


vocal selections, Mrs. Taylor playing, 


her accompaniments: and Chester Tall- 
man, son of J. B. Tallman, state agent 
of the Royal Exchange, will have a 
number of vocal selections with accom- 
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Established 1857 Hamburg, Germany 


UNITED STATES BRANCH: 123 William St., New York 
J.H. LENEHAN, United States Manager 


Assets $2,063,314.66 Surplus $1,140,616.12 Liabilities $922,698.54 











Surplus enhanced by amount of Special Deposit ‘= = $500,000 
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the protection of American policyholders 
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Come here for judgment as to imm.nent or remote igmtibility. I can — Dixit et Fecit — 


and will give it to those who desire to become a potent force in this busi- 
ness and fitly survive—my phune is beside you is your Tusculum. C. W i P I ERCE 


Telephone Wabash 2083 Independent Inspector and Fire 
1568 Insurance Exchange - - Chicago Sievention unselor 





























FIRE AND MARINE 
INSURANCE—ALL LINES 





The Automobile Insurance 
Company of Hartford, Conn. 


MORGAN G. BULKELEY, President 





Statement January 1, 1916 





Cash Capital - : - . $1,000,000.00 
Assets - - - 2,377,857.39 
Liabilities (Except Capital) : ° 467,413.45 
Surplus to Policyholders . - 1,910,443.94 





AFFILIATED WITH 


AETNA LIFE INSURANCE COMPANY 
THE /ETNA A@CIDENT AND LIABILITY CO. 
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paniments by Miss Ruth Broughton. 
Melven LePitre, special agent of the 
Fire Association, is down for a St. 


| Vitus dance, 


xk * ok 
LECTURE THURSDAY AFTERNOON 


A lecture on “A Short Cut to a De- 
pendable Memory” and a demonstration 
by David M. Roth, president of the 
Roth Memory Institute, will be given in 
the auditorium of the Insurance Ex- 
change at 5:30 o’clock Thursday even- 
ing. The program will not exceed 
twenty minutes, so that any one re- 
maining for it can get home to dinner 
on time. It is held ‘at 5:30 so that 
every one in the insurance business will 
be able to get there without cutting his 
work day short. The lecture will be 
given under the auspices of the Fire In- 
surance Club of Chicago, with Presi- 
dent W. E. McCullough presiding. Not 
only the members, but all engaged in 
the insurance business in the city are 
invited. 


Vice-President Clarence A. Ludlum, of 
the Home of New York, was in Chicago last 
week attending committee meeting of the 
Western Union. e<« 

* 


W. J. Sonnen, of Chicago, superintendent 
of the improved risk department of the St. 
Paul, and his staff, together with Special 
Agent Grosmith of the company, will move 
the first of the year to room 1631 Insur- 
ance Exchange, where they will have 
larger quarters, taking part of the office 
vacated by I. J. Lewis. Thomas T. North, 
the automobile adjuster, will take the 
present quarters of the St. Paul people in 
2165 Insurance Exchange. 

* * 


Vice-President George M. Lovejoy of 
the Connecticut Fire was in Chicago on 
Monday, and Secretary F. W. Bowers was 
in the city on Saturday. 

* * cd 


W. B. Flickinger, general agent of the 
Philadelphia Underwriters’ was in Chi- 
cago two days last week. 

cd * * 


J. W. Cochran, western manager of the 
Fire Association, is at the home office this 
week. aye 


Charles W. Higley, manager of the 
Hanover, has been elected a director of 
the Underwriters Salvage Company, suc- 
ceding the late President E. T. Campbell, 
of the American Central. 

* ca * 


Emil Werner of the loss department of 
the Hanover western general agency, is a 
regular daddy now with a little girl that 
can cry in the middle night louder than 
in the day time. 


——————-— ea 
Conference in Washington 


At a meeting of the officers of the 
National Association of Insurance 
Agents and some of the state officers 
in New York City last week it was 
decided to hold the midyear confer- 
ence of the National association in 
Washington, D. C. The date will prob- 
ably be the second week in February. 
The conference this year is regarded 
as an important one and a number of 
agents will ‘ourney to the national cap- 
ital to attend. 


—_———————» 2 ee 
AMERICAN’S ROUND-UP 


The annual field banquet of the 
American of Newark was held at Rock- 
ford the other day, with Manager 
Charles E. Sheldon as_ toastmaster. 
There were present Assistant Managers 
Sackett and Gorham, together with the 
heads of the various departments, in 
addition to the field men. Mr. Sackett 
talked on “Use and Occupancy Insur- 
ance.” H. F. Avery, state agent in 
Colorado, talked on “Fire and Accident 
Insurance.” George W. Stuck, Illinois 


WANTED—By an old Eastern Mutual Fire 
Insurance Company, for home office work, 
man with several years miscellaneous fire 
experience. Splendid opportunity for rapid 
advancement. Some Central States field 
experience desirable. Address 43-Z, 
Care The Western Underwrite 








Wanted—Position as Special Agent. 
Young man, 25 years ot age, single, 
College Education, several years local 
ard experience, some Special Agency 

raining; in any Middle West State; 
furnish references. Address 35-R, 


Care The Western Underwriter. 


can 











The Leading Fire 
Company of the World 


P. W. CADMAN, Asst. Mgr. 





ROYAL 


INSURANCE COMPANY, Limited 


Assets in United States $13,760,250.29 


Held for Exclusive Protection of United States Policyholders 


Investments in the highest grade of American Securities and held in trust for sole pro- 
tection of American Policy Holders by United States Insurance Departments and United 
States Trustees who “who have not the right or power to reduce the aggregate of the 
deposit so in trust with them, without the previous consent in each case of the Superin- 
tendent of the Insurance Department.” 


The Royal owns and occupies its own magnificent Office Build“1gs in the Cities of 
New York, Philadelphia, Chicago and San Francisco. 


WESTERN DEPARTMENT ROYAL INSURANCE BUILDING, CHICAGO 


Not Here for a Day 
But for Ali Time 


(Quotation from Deed of Trust) 





GEORGE W. LAW, Manager L. C. STARK, Loss Supt._ 











state agent, told about Illinois condi- 
tions. Assistant Manager Gorham told 
something of the plans and possibilities 
of the American. Among the speakers 
was James Dolan of Kankakee, IIl., who 
entered the employ of the old Rockford 
Insurance Company, the predecessor of 
the American, about fifty years ago. - 

Pe a 


To Entertain Commissioners 


The Des Moines Chamber of Com- 
merce has already begun plans for en- 
tertainment of the Insurance Commis- 
sioners Convention when it meets 
there in April. Commissioner Emery 
H. English of Iowa wired the conven- 
tion bureau of the selection of the city 
and preparations were immediately set 
on foot. There will be entertainment 
features to be announced later. 

—___—_- ew 


MISCELLANEOUS NOTES 


The California has been licensed 
Wisconsin. 


The New Jersey Fire is seeking admis- 
sion to Nebraska. 

During the past year over $4,000,000 has 
been invested in new insurance companies 
in Norway. 

The Western Sprinkler Leakage Confer- 
ence held a meeting Friday to hear the re- 
port on the new schedule. The Western 
Actuarial Bureau will make tests on vari- 
ous risks at once. 


An inventory of the estate of the late 
President Edward T. Campbell of the 
American Central, cites a personal estate 
of $80,827, of which $71,143 is stock. The 
rest consists of cash and notes. 

About sixty of the ninety-two counties 
in Indiana now have county organizations 
of the insurance federation, and W.. C. 
Grigsby, the field secretary, is constantly 
at work organizing more counties. 


B. G. Chapman, Jr., vice-president of the 
American Central of St. Louis, has applied 
for admission to the Western Union, suc- 
ceeding the late E. T. Campbell. The ap- 
plication has been approved by the mem- 
bership committee and is now being voted 
on. 

Santa Claus has been good to Insurance 
Commissioner M. J. Cleary of Wisconsin, 
arriving with the present early. A girl 
was born at the home of Mr. and Mrs. 





in 


Cleary, Madison, on Monday. It is the 
first child. 

Maryville, Tenn., has organized a volun- 
teer fire department, with Dr. John 


Mitchell chief. The city has four hose 
reels, and each will be manned by a com- 
pany of eight, the volunteers to have bi- 
weekly drills. 





The 
FRED MEES 


MAP FILE 
IS THE MOST 
A, Practical and 








Strongest 
for its purpose, 


Establisbed 1892 Wemakea 


Specialty of Rebinding of MAPS. Canvas Covers to pro- 
tect and prolong the life of binding. MAP MOUNTING, 
GENERAL BOOKBINDING, POLICY REGISTER, etc. 


FRED MEES Bindery: yun bee ILL. 











CHARTERED A. D, 1794 





STATES SAVANE 


308-310 WALNUT ST., PHILADELPHIA, PA. 


GUSTAVUS REMAK, Jr., Pres. 
WAITE BLIVEN, Vice-Pres. 
H. W. STEPHENSON, Vice-Pres. 


JOHN J.P. RODGERS Sec’y and Treas 
SAM’L P. RODGERS, Asst Sec’y. 





CASH CAPITAL $1,000,000 
TOTAL ASSETS, SURPLUS TO POLICYHOLDERS 
$4,012,344,68 $1,426,420.70 
FIRE—TORNADO—AUTOMOBILE—LIGHTNING—RENT—RENTAL VALUE—PERPETUAL INSURANCE 
AGENTS WANTED WHERE NOT REPRESENTED 


NATIONAL INSPECTION CO. 
inspects 500 ELEVATORS annuatty 


- G. HUBBELL, Mgr. 108 SO. LA SALLE ST., CHICAGO 


C. O. DAVIS, Vice-Pres. W. A. ELDRIDGE, Secy. 
F. H. ALDRICH, Counsel H.R, VERNOR, Asst. Secy. 
L. K. HENNES, Treasurer 


THE INTER-STATE FIRE INSURANCE CO. 


OF DETROIT, MICHIGAN (Organized 1913) 
Capital fully paid $233,700.00 Assets $471,503.00 
Surplus to policy holders $342,433.00 


406-412 DIME BANK BUILDING 











C. A. PALMER, President 
S. D. ANDRUS, V.-Pres. & Man’g Undwriter 








63rd ANNUAL STATEMENT 


a . 
Capital - 2 s+ = = = = § 600,000.00 
Assets (to protect policy holders) - - 4,680,815.93 
Swurauce Company Net Surplus to policy holders - - ~ 2,532,375.84 


of Watertown.N.¥: Net surplus to stockholders + 


STUART MORGAN, State Agent, Michigan, East Lansing 
CASHMAN & EVANS, Gen’l Agents, Colorado, Denver 
N. T. JULIAN, State Agent, Ohio and West Va., Columbus 
F. G. HERMAN, State Agent, Indiana and Kentucky, Indianapolis, Ind. 
P. P. WIPPELL, State Agent, Illinois and Wisconsin, P. O. Box 225, Chicago 
H.F. WATERMAN, State Agent, Missouri, Kansas and Oklahoma, Kansas City, Mo. 
E. S. FREEMAN, State Agent, Iowa, Nebraska and Minnesota, Omaha, Nebraska 


1,832,375.86 





COMMERCIAL NATIONAL 
FIRE INSURANCE Co. 


OF CHICAGO, ILL. 
10 SOUTH LASALLE ST. 


Specializing in High Grade Surplus Lines 
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OHIO SOCIETY HAS MEETING 





C. E. Shearer of the Lloyd-Thomas 
Company Spoke on Appraisals and 
Adjustments 





An excellent meeting of the Cincin- 
nati Insurance Society was held Mon- 
day evening of this week. The report 
of the secretary showed a gain of 36 
members and the society membership 
now totals 161. 

‘Lhe principal address was made by 
Chas. E. Shearer, vice-president of the 
Lloyd-Thomas Company of Chicago. 
Mr. Shearer spoke on “Appraisals and 
Adjustments.” He told of the services 
which a firm of appraisal engineers 
often performs for insurance compa- 
nies, both after a fire by assisting in 
determining the real value of property 
destroyed and in their regular work 
when their appraisal often shows that 
a man is not carrying sufficient insur- 
ance to fulfill the requirements of the 
coinsurance clause in his policy. 

George W. Cleveland, who is soon to 
assume cHarge of the Michigan Inspec- 
tion Bureau, was present and spoke 
briefly. 

The subject of current events was 
handled by Miss Sally Morgan of the 
Royal agency, who outlined methods of 
cooperation which might be practiced 
by the assistants in the various offices. 
President Shaw announced the appoint- 
ment of an educational committee, of 
which Mr. Proctor, sprinkler inspector 
of the Cincinnati Fire Prevention Bu- 
reau, is chairman. This committee will 
outline educational features to be car- 
ried on with the regular meetings of 
the society. 





Sellers Visits Cincinnati 


“ Manager Truitt B. Sellers of the Ohio 
Inspection Bureau went to Cincinnati 
Wednesday at:the request of George 
W. Cleveland. There the local situa- 
tion will be gone over preparatory to 
the probable taking over of the Cincin- 
nati branch by the Columbus office. If 
this is done, and until a high-grade 
man satisfactory to the Cincinnatians 
could be secured, Mr. Sellers would 
spend part of his time there and part 
in Columbus. 





Ohio Agency Appointments 


L. & L. & G—P. M. Murphy, Robertson Ins. 
Agency, Cleveland. 

Mech. & Traders—W. F. Courtad, Toledo. 

Natl.-Ben Frank.—G. O. Bruce, Youngstown; 
E. C. Jackson, East Palestine. 

National, Ct.—L. Zimmern, Dayton; John- 
son & Gast, Prospect; W. K. Vogel, Wharton; 

V. McCappin, Bainbridge; F. W. Biehl, 
Galion; C. y. Drucker, Cincinnati; Lola  C. 
Neal, Gallipolis; E. B. Sproul, Waynesville; 
W. S. Ferguson, Rainsboro; Hayden Ins. 
Agency Co., Newark; H. S. Young, Round- 
head; S. C. Morrow, Jeffersonville; C. R. King, 
Mt. Pleasant; Penn Bros. & Brower, New 
Vienna; C. W. Miller, Newark; G. Hayden, 
Newark. 

National, France—L. L. D. Chapman, Toledo. 

Netherlands—J. W. Roberts, Toledo; A. Gray, 
Cincinnati. 

N. B. & M.—J. Sogolovitz, Cleveland. 

New Hamp.—M. J. Gleason, Cleveland. 





NEW FIELD COMMITTEES 


The two leading committees of the Ohio, 
Field club are: 

Executive—John H. Gray, North Brit- 
ish, chairman; W. T. Porter, Jr., Niagara; 
E. D. Elder, Home. 

Conference — Vincent L. Gallagher, 
Aetna, chairman; Paul B. Sommers, Scot- 
tish Union; George Yuncker, Royal. 





TAKES ON LOSS DUTIES 


Since the draft of Ray Decker of the 
Columbus office of the Home, to the New 





F.C. VAN DUSEN, Prest. 


Minneapolis Fireand Marine | casx 
Insurance Company 


CONDITION DEC. 31, 1915 

ASE CAPTEAS » 5 i. idek ici 4 on hanes 

NET SURPLUS OVER ALL LIABILITY ............... Rois 

SURPLUS TO POLICY HOLDERS..... 
WRITE US ABOUT AGENCY FOR YOUR TOWN 

We desire agents in all good towns where we are not now represented. 

JOHN D. McMILLAN, Vice-Prest. 


246,135.97 





ALFRED STINSON, Sec’y 


CAPITAL 


NET 
SURPLUS 












19151§ 246,135.97 




















F. H. HAWLEY, President 


Organized 1848 


Windstorm and Auto- 
mobile Insurance 





Fire, Lightning, Tornado 


Net Surplus - $1,376,041.16 


Ohio Farmers Insurance Company 





No Annexes. 


Insurance Exchange, Chicago, III. 


W. E. HAINES, Secretary 


LE ROY, OHIO 


No overhead writing. 
An Agents’ Company 


Western Department 


Cc. L. HECOX, Manager 











duties the care of losses. As Robert S. 
Deatrick has resigned as special for the 
Svea, it is reasonable to suppose that he 
will be seen in the employ of the Home, 
Columbus, as field man in Ohio. 


OHIO NOTES 


The Ohio fire marshals’ department has 
secured a confession from Earl Danes of 
Jackson that he burned the house in which 
he lived to get the insurance on his house- 
hold goods. These were insured for $400 
and were said to be worth $100. 

The many friends of E. M. Standish, now 
of Cleveland, will be glad to learn that he 
has recovered from a long siege of illness 
and is again in the harness as an adjuster. 
For years Mr. Standish was an independ- 
ent adjuster at Cleveland. 








Michigan 











Goes With the National Union 


David H. Moore, an inspector for the 
Michigan Inspection Bureau at Detroit, 
has gone with the Detroit branch office 
of the National Union Fire, doing spe- 
cial agency work. He was formerly an 
assistant examiner with the German 
American at Chicago. 





Speculation Over the Office 


There is considerable speculation in 
Michigan as to who Governor Sleeper 
will appoint as insurance commissioner 
to succeed John T. Winship. John 
Mangum of Marquette, chairman of the 
state central Republican committee, is 
being mentioned. Col. Will A. Waite 
of the Phoenix Mutual Life at Detroit, 
is another man that has considerable 
backing. Milo D. Campbell, former in- 
surance commissioner ‘and general dis- 
turber, would like the job. 





Shaw Going to Cleveland 


W. B. Shaw, who has been manager 
of the Grand Rapids office of the West- 
ern Adjustment Company, will be 
transferred to the Cleveland office 
shortly after the first of the year. He 
will serve as an adjuster in his new 
position. 





Fowler to Go South 


William C. Fowler, Michigan state 
agent of the German American, who 





York office as assistant to the general 
adjuster, E. D. Elder has had added to his 


has been in the Henry Ford Hospital 
at Detroit for a number of weeks, ar- 


GERMAN FIRE 
INsURANCEC OMPANY 


OF WHEELING, VA. 
Organized in 1867, 


Cash Capital $200,000. Net Surplus $140,213.45 


WM. F. STIFEL, President 
F. RIESTER, Seeretary 
S. W. RICE, Asst. Secy. and Supt. of Agencies 


E. A. KEELER 
714 Hippodrome Bldg. Cleveland, Ohio 
Special Agent for Ohio, Indiana and Penna, 





INCORPORATED 1849 


WESTERN 


Insurance Company 
of Pittsburgh 


FIRE AND TORNADO 


_ DEC. 31, 1915 
Capital - - - - - - -§$ 300,000.00 
Surplus to Policy Helders - 405,837.25 


Assets - 2 2 2 © © © 692,566.13 
Losses Paid to Date - - «+ 6,337,242.01 





Cincinnati Underwriters 


121 East 3rd St., CINCINNATI, O. 


Eureka F. & M. Ins. Co. Security ins. Co, 
. Organized 1864 Organized 1881 





COMBINED STATEMENT 


Capital nh ee ae $250,000.00 
Assets ee eo 819,501.41 
Surplus to Policy Holders - 539,513.90 


TT, 


F. A. ROTHIER, Prest. ADAM BENUS, Secy. 
F.C. BARTON, Asst. Secy. R. B. HEATON, State Agt. 


GERMANIA 


FIRE INSURANCE COMPANY 
NEW YORK 
ORGANIZED 1889 
Statement, January 1, 1916 
Cash Capital, - 








- = — $1,000,000 

. = = «© «= $8,029,651 84 
oy a 
Surplus for Policy Holders, - $4,109,366 16 


HEAD OFFICE 
Cor. William and Cedar Streets 





COMPANY 


Assets January 1, 1916, in U.S. 
Surplus in the United States 


W. R. BROCK, President 


Ce eee ererscccecees 


INCORPORATED 1851 


WESTERN ASSURANCE 


OF TORONTO, CANADA 


Fire, Tornado, Ocean Marine and Inland Marine Insurance 


oevccvecceecce Prrrrrrererrrrrrrrren > i yr Ce! | 
CC dou eedecveseedveevecdseeeseececene 1,309,295.82 
Total losses paid in United States from 1874 to 1915, inclusive, $40,654,747.02 


W. B. MEIKLE, Vice-President and General Manager 








Home Office: -« - 


The Best Field in the Insurance Business 
Today is Live Stock Insurance 
We want good men who work among farmers and stockmen to communicate with us 
Territory in Ohio, Indiana, Ilinois, Michigan and Minnesota 
THE KASKASKIA LIVE STOCK INSURANCE COMPANY 


- Shelbyville, Illinois 
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rived in Chicago early this week on 
his way to the south for the winter. 
Mr. Fowler is strong enough to be out, 
but finds it necessary to get away from 
the rigorous climate of the north. 


MICHIGAN NOTES 


©. V. Linden has sold his local agency 
at Escanaba, Mich., to John Back of North 
Escanaba. 

The » of London, has_ been 
authorized to transact business in Michi- 
gan as has the Skan: via-Re-Insurance 
of Denmark. 


The Hetchler-Raab Company has taken 
over the agencies of Frank I. Freeman, 
Albert P. Luce and Miss Neva Spaulding 
at Plint, Mich. 

Donald F. Ghent, an inspector for the 
Michigan Inspection Bureau at Detroit, has 
gone with the Charles D. Bennett agency 
in Detroit. Mr. Ghent formerly was with 
the Blackburn agency at Alpena, Mich. 

O. V. Linden, Escanaba, Mich., who has 
conducted an agency in connection with 
his work as publisher of a weekly news- 
paper for several years, has sold the 
agency business to ‘John Beck, North 
Escanaba, operating the North Escanaba 
Agency. 





Peninsular Insurance Agency, 
Escanaba, Mich., has been purchased by 
the Delta Insurance Agency of the same 
city, and the businesses were consolidated 
on Dec. 15, under the general management 
of L. M. Beggs, of the:Delta. T. J. Riley 
organized the Peninsular and was its sole 
owner. The Delta was established in 1912, 
being a merger of the Northrup Agency, 
formed in 1880, and the L. M. Beggs 
Agency, organized in 1908. 





Indiana 











TURNER TO BE DEPUTY 


G. E. Turner, of Indianapolis, the well 
known lawyer and secretary of the In- 
diana Insurance Federation, has been se- 
lected by Auditor of State Otto Klauss, as 
insurance deputy, and he will be in direct 
charge of the insurance department. He 
succeeds Hary ‘L. Arnold, who is displaced 
for political reasons. Mr. Turner has made 
@ great success as organizer of the Insur- 
ance Federation and in his legal practice 
has specialized on insurance law. He is a 
native of Putnam county, Ind., and grad- 
uated from DePauw University and the 
Indiana Law School. 





CRITICISM IS MADE 


Criticism has been made of the follow- 
ing stipulation in the schedule form of 
insurance covering traction properties of 
the Union Traction Company of Indiana, 
the Indianapolis, New Castle & Eastern 
Traction Company and the Muncie & Port- 
land Traction Company, covering at vari- 
ous points in Indiana: 

“Thirty days after date of each loss, 
this policy is hereby restored to its origi- 
nal amount, the assured agreeing to pay 
the additional premium in the amount 
restored from date of restoration to expi- 
ration of this policy.” 





Charles H. Miller of Michigan City, Ind., 
formerly county auditor and at the time 





FOR SALE—A half interest in an old | 


established Fire Agency. Large line first- 
clas: Companies in a thriving Michigan 
town. Young Scandinavian with some 
experience and knowledge of Analytic 
System amet Address 31-N, 


e The Western Underwriter. 








THE WABASH 
Fire Insurance Company 


commenced business Jan. 1, 1916, 
andcloses the year with one hun- 
dred agents in Indiana. We want 
one hundred more good agents in 
Indiana. Help us keep as much as 
possible of Indiana’s $7,000,000.00 


fire insurance premiums at home. 




















H. M. BARFIELD, Pres. 








H. S. BASSETT, Sec’y 


MELVIN BARCLAY, Managing Underwriter 
Annual Statement, December 31, 1916 





The Buckeye National Fire Insurance Company 
TOLEDO, OHIO 


Capital, $100,000; Assets, $166,166.81; Liabilities (ex. capital) $23,488.57; Net 
Premiums, $33,881.46; Net Surplus, $42,678.24; Gain in Assets, $18,953.72; 
Increase in Reserve, $17,817.81. 


OHIO AGENTS WANTED 


HOME OFFICE: 337 SPITZER BUILDING 








of his death deputy clerk of the La Porte 

superior court, died the other day. At one 

eine he was a local agent in Michigan 
ity. 





Illinois 











TO PAY MURPHYSBORO VISIT 





Joint Committee of Illinois Field Men 
Will Get Agents in 
Line 





The Illinois State Board and Illinois 
Field Club will send a joint committee 
after the first of the year to visit Mur- 
physboro, Ill., where there has been 
more or less rebellion on part of the 
agents. The agents all charged up $1 
to their various companies for local 
board expenses. This expense was not 
authorized by the companies and de- 
mand has been made for the return of 
the $1. Some agents have returned the 
dollar and some have not. The agents 
have assumed a rather rebellious atti- 
tude, saying they will resign those com- 
panies insisting on the return of the 
dollar, and the field men will go there 
to lay down the law. 





Kankakee Board Election 


At the annual meeting of the Kanka- 
kee, Ill., Local Board, C. L. Tracy was 
elected president; Adolph _ Frietag, 
vice-president, and Frank L. Schneider, 
secretary and treasurer. Mr. Tracy re- 
ported on the annual meeting of the 
state association at Decatur, and Shir- 
ley E. Moisant talked on insurance leg- 
islation. It was decided to hold an- 
other meeting in January, when some 
of the members of the state associa- 
tion will be present and give talks. 





ARSON CASES DROPPED 


Arson indictments against Dominick 
Gustus and Charles Kurlinkus, of Oglesby, 
Tll., have been nolle prossed on motion 
of the state’s attorney. He stated in 
court that the insurance companies have 
settled with these men for the loss on 
their store building and that further prose- 
cution would be futile. 





OPENS OFFICE AT ELGIN 


The Property Owners Federation, which 
has headquarters at Red Wing., Minn., and 
branches at Mason City, Ia., and Lansing, 
Mich., has opened an Illinois department 
in the Sherwin block, Elgin, Ill. The main 
factor in the Property Owners Federation 
is K. Neutson, secretary. In its fire pre- 
vention movement it operates some mu- 
tuals and eventually will have a mutual 
at Elgin. 





ILLINOIS NOTES 


Viola, Til., has installed a gravity tank, 
six-inch mains in the business section and 
four-inch mains in the residence section, 
and a new supply of hose, and local in- 
terests are seeking to have the town 
changed from fifth to fourth class. 

Melvin F. Hegler, who was recently ap- 
pointed Illinois special agent of the Amer- 
ican Central, is moving from Peoria to 
Chicago, and will have his headquarters 








CHRIS.SCHROEDER & SON CO., 86 Michigan St., Milwaukee 


General Agents 


GLOBE & RUTGERS 
FIRE INSURANCE CO. 


Michigan and Wisconsin 


General Agents 


PACIFIC FIRE 
INSURANCE COMPANY 


Wisconsin 


AGENTS WANTED IN UNREPRESENTED POINTS 





Industrial Fire 
‘Capital $300,000 


Farm Department. 





G. F. Hutchings, Secy. 


AKRON, OHIO 


An Ohio Company writing business through Ohio Agents. 
Why not represent an Ohio company? 


AGENTS WANTED 


Joseph Winum, Treas. & Asst. Secy. 


Insurance Co. 


Net Surplus $133,000.01 














Richland Mutual Insurance Company 





MANSFIELD, OHIO 





Incorporated 1850 


TOTAL ASSETS, - - 
A. C. CUMMINS, President 


BUSINESS CONFINED TO OHIO 


$2,446,497.63 
R. SMITH, Secretary 





The Central Manufacturers’ 


VAN WERT, OHIO 


Mutual Insurance Company 


ORGANIZED 1876 





Cash Assets, over $900,000 : 


Net Cash Surplus, over $500,000 





H. V. OLNEY, President 


C. A. L. PURMORT, Secretary 





Dayton Mutual Fire 
Insurance Co., “Sie” 
B. C. COLEMAN, Secy. 

Assets Jan. 1, 1914, $102,806 
Censervative and Careful Management 


AGENTS WANTED 


Address Home Office. 


E. J. Forney, Pres. J. M. Cook, Sec’y. 
Incorporated, 1873 


Mansfield Mutual 


Fire Insurance Company 


OF MANSFIELD, OHIO 





Insurance - $5,427,226.00 
Total Assets - 464,681.40 








An Agency Company 





KEYSTONE UNDERWRITERS 


OF PITTSBURGH, PA. 
Underwritten by the following companies: 


German Fire Insurance Co. 


German American Insurance Co. 


Union Insurance Co. 
Western Insurance Co. 


All of Pittsburgh, Pa. 

COMME CHOIR oo ooc cc ccccicctcencecesceoceees 900,000 

CONE IO oo oa c cicaclcunanecenccceece cnc 2,937,574 

Combined Surplus to Policyholders ............. 1,549,780 
ROBERT L. MOUK HENRY WACHTER 

Special Agent Reliable Agents Wanted Manager 
in Pa.. Ohio, Illinois and Wisconsin 

Dayton, Ohio 218 Fourth Ave., Pittsburgh 





1898 Eighteen Years of Service 1916 


Security Mutual 


Fire Insurance Company 


Chatfield, Minnesota 


An unsurpassed record for prompt 
adjustments and satisfactory pay- 
ments of all honest losses. 


Admitted in the States 6f Minne- 
sota, North Dakota, and South Da- 
kota and accepts business on good 
risks direct in any Statein the Union. 


F. L. TESCA CHAS. L. THURBER 
. President Secretary 


STRICTLY FIREPROOF 


NEW HOTEL ¢ 


BREVOORT 


Chicago, Illinois 





TEE 


* 


On Madison St., near LaSalle 


One minute from the 
Insurance District 


The Patronage of Ine 
a surance Men is 
f Solicited 














ae E) Leurence R. Adams, Sec’y and Mgr, 
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temporarily with Rogers & Rollo at 1953 
Insurance Exchange. 





Wisconsin 











SITUATION IS CLEARING UP 





Agents in Various Rebellious Cities in 
Wisconsin Are Gradually Getting 
in Line 





The situation in Wisconsin has 
cleared up materially since the Milwau- 
kee local board and the Sheboygan 
board, both rescinded the ‘resolutions 
they had passed, declaring they would 
not represent any company that re- 
quired them to report through the Cen- 
tral Audit Office in Milwaukee. There 
are probably a dozen towns that are 
still in rebellion, the most notable one 
being Madison. Field men, however, 
feel that all these towns will ultimately 
come in line on a good basis and there 
will be no further trouble. Conditions 
are good in Wisconsin. There are not 
many difficulties and there is a desire 
on all sides for harmony to prevail. 


MILWAUKEE BOARD’S MEETING 





Will Hold Another Session to Decide 
on the Central Audit Bureau 
Report 





Milwaukee, Wis., Dec. 18—(Special) 
—AInteresting developments in the 
course of the Milwaukee Board, with 
relation to the Central Audit Bureau 
plan are expected during the coming 
week. Following the recent meeting of 
the executive committee, which recom- 
mended that the agreement made earlier 
in the year, not to report through the 
central bureau, be rescinded and ap- 
proval be given the bureau after Feb. 
1, the Milwaukee Board held a special 
meeting Dec. 13 to consider the recom- 
mendations. The first resolution, which 
was to the effect that the pledge’ or 
agreement be expunged from the rec- 
ords of the board, was adopted: 


The second resolution, aiming to give 
the unqualified approval of the Milwaukee 
Board to the Central Audit Bureau plan 
and allowing members to report through 
that bureau, beginning Feb. 1, did not 
come to a vote, as the hour was late and 
it was apparent that the members desired 
further time for discussion and considera- 
tion. Instead, a motion was passed to the 
effect that the board adjourn subject to 
the call of the president to consider the 
matter further. The date of this meeting 
has not been definitely settled, but may be 
held on Thursday or Friday of this week, 
and mey be deferred until the following 
week, 

The effect of the action taken thus far 
returns the Central Audit Bureau proposi- 
tion to the original position, and for the 
present at least, members of the Milwau- 
kee Board are free to do as they please 
with regard to recognizing the audit 
bureau and reporting through it. It is 
understood that sentiment is divided on 
the question of adopting a resolution giv- 
ing official approval to the bureau, and 
no member of the board is willing to ven- 
ture an opinion as to the probable out- 
come of the vote at the adjourned meet- 
ing. 

The original action on the central bureau 
plan was taken by the Milwaukee board 
at a special meeting on March 2, 1916, 
when a pledge or agreement was adopted 
whereby members would not report 
through the audit bureau; would suspend 
writing business for any company which 
took up its agency because of the pledge, 
and would not accept the agency of any 





Complying in every particular with Ohio law 
Owned by Ohio people 


The American National Fire Insurance Co., Columbus, Ohio 


Capital and Surplus $700,000 


Organized by Ohio people 
Managed by Ohio people 

Will write insurance on the property of Ohio people through Ohio agents 
If you can present a high-grade proposition to high-grade people, you will be interested 


JOHN W. ZUBER, President 








company that had been taken up from an- 
other member. This is the pledge or 
agreement which is expunged from the 
records of the board by the adoption of 
the resolution on Dec. 13. 


WISCONSIN NOTES 


The Henry Clay Fire of Lexington, Ky., 
has been licensed in Wisconsin, capitalized 
at $450,000, and having a surplus of 
$130,000. 

A sprinkler system will be installed in 
the new $30,000 plant of the Wash-Rite 
Glove Co., at North Pierce and Center 
streets, Milwaukee, Wis. 

Clem E. Wheeler, manager of the Wis- 
consin Inspection Bureau, 912 First Na- 
tional Bank building, Milwaukee, has been 
elected one of the superintendents of the 





Sunday school of the First Baptist Church 
of Milwaukee. : 


H. L. Phillips, who has been engaged 
in the insurance business in Madison, 
Wis., for the past three years, died sud- 
denly Dec. 17 at Milwaukee. Mr. Phillips 
was associated with L. E. Turrer at 
Madison. 





Iowa 











GOVERNOR TO BACK RATE LAW 





Will Support Iowa Antidiscrimination 
Measure in Message—Fight Against 
It Is Certain 





Although no official announcement 
has been made} it is stated authorita- 
tively that Governor George W. Clarke, 
in his retiring message to the Iowa leg- 
islature, will come out solidly for the 
retention of the antidiscrimination law. 
The governor has told interested 
friends that he is in favor of the law 
and believes that it is doing a good 
work in the way of doing away with 
rebating and discriminations. 

Governor-elect Harding, who suc- 
ceeds Governor Clarke, is expected also 
to favor the present law in his inau- 
gural address. Mr. Harding, while in 
the legislature, fathered a bill to re- 
peal the Blanchard law, and although 
he was attacked therefor by certain 
newspapers in the recent gubernatorial 
fight, he has given no indication that 
he has changed his views on the sub- 
ject of fair and just insurance legis- 
lation. 

Commissioner English is, of course, 
strong for the present law. He is ex- 
pected to fight vigorously the efforts 
which will unquestionably be made to 
repeal the statute at the coming gen- 
eral assembly. 





Blue Goose Party Held 


The members of the Iowa pond of 
the Blue Goose entertained the ladies 





and friends at the most elaborate party 








DETROIT, MICH. 





THE MICHIGAN 


Fire and Marine Insurance Company 


HAS BEEN FURNISHING HONORABLE FIRE IN- 
SURANCE INDEMNITY FOR THIRTY-SIX YEARS 


It has paid over $8,000,000 in Losses 
ee EOC Ors - $815,373 
IT IS ONE OF THE STAUNCH AND RELIABLE COMPANIES IN THE WEST 


E. P. WEBB 
Ass't Secretary 


TAMRON. wc kn ces Rime ty share RN 1,590,675 
D. M. FERRY. Jr. E. J. BOOTH 
President Vice-President 


H. E. EVERETT 
Secretary 


in many months at the Chamberlain | 
hotel in Des Moines, Friday night. 
Sixty-eight sat down to the banquet 
tables. There was dancing between 
the courses and at the conclusion of 
the dinner the Blue Goose quartet made 
its initial appearance. The organiza- 
tion made a tremendous hit and was 
forced to exhaust its repertoire before 
the auditors would be satisfied. The 
quartet is composed of Messrs. C. H. 
Bogart, W. M. Palmer, K. L. Walling 
and Ed Davis. It will certainly be a 
permanent fixture hereafter. W. M. 
Palmer was in active charge of arrange- 
ments, in the absence of George Hol- 
ton, chairman of the committee, who 
was called to Omaha by the death of 
a sister, Mrs. M. E. Lease. 





Davenport, Good Example 


Commissioner English of Iowa is 
pointing out Davenport as an example 
to other Iowa cities as to what may be 
cone in the way of securing lower fire 
itssurance rates by adopting proper fire 
prevention methods. Davenport is now 
securing a second-class rating and is 
the only Iowa city which has come up 
to the scratch on meeting the essen- 
tials of proper fire protection. Other 
cities could do the same—and should, 
says Commissioner English. 





To Appoint No Successor 


The National Fire will appoint no 
successor to Roy S. Bartlett, who has 
been called in from the Iowa field to 
serve as examiner in the western de- 
partment at Chicago. The company 
will arrange for a division of the Iowa 
work between its other field men in the 
state. 





Y. M. C. A. WINS PIELD MEN 


The Y. M. C. A. has practically “busted 
up” the weekly noonday luncheons which 
the field men of Des Moines have been 
holding each Monday noon for two years 
or more. Recently, Dr. Barker of Wash- 
ington, who was medical advisor to W. H. 
Taft while he was president, gave a talk 
one Monday noon at the Chamber of Com- 
merce. He pointed out the necessity for 
exercise and assured those present that 
apoplexy is a frequent visitor when men 
fail to properly conserve their anatomies. 
This made such an impression upon the in- 
surance men that they joined the Y. M. 
Cc. A. and began a systematic athletic and 
volley ball course. Each Monday noon 
the class meets and the result has been 
the gradual desertion of the luncheon 
tables at the Chamber of Commerce. 





A. A. Welt of Iowa City, Frank Prebyl 
of Riverside, and W. F. Cornell, of Atlan- 
tic, have established the Welt Agency at 
Iowa City, with offices in the Price build- 
ing on Dubuque street. 





Dakotas 











WILL BE AN UNDERWRITERS 





Globe Fire of Huron, S. D., Will Not 
Continue as a Separate 
Company 





The Minneapolis Fire & Marine, 
which reinsured the Globe Fire of Hu- 
ron, S. D., announces that the Globe 
will be liquidated and its agency plant 
will be conducted under the name of 
the Globe Fire Underwriters, all agents 
reporting to the head office of the Min- 




















Hotel Dyckman 


MINNEAPOLIS, MINN. 
THE COMPLETE HOTEL 
Each of its 300 rooms is outside and has bath 


Appointments 
combine dig- 
ity with a fa- 
miliar home- 
likeness rarely 
found in 
Metropolitan 
hotels. Two 
ue'| splendid cafes 
for + we 
lemen, al- 
oe Club Grill 


Exclusively European Plan—$1.50 and upward 
Under the exclusive management of 
H. J. TREMAIN 











-_ CAPITAL 


$200,000.00 


ARIZONA FIRE 
INSURANCE 
COMPANY 
PHOENIX 











ARIZONA 











EDGAR M. DAVIS 
Vice-President and General Manager 


YAM ODYD 


CENTRAL DEPARTMENT 
COVERING: 


ILLINOIS—OHIO—INDIANA 
WISCONSIN—MICHIGAN—MISSOURI 


UmMHzrd 


ARTHUR J. DAVIS 
GENERAL AGENT 
JAS."H. SHEARIN, SPECIAL AGENT 
2019 INSURANCE. EXCHANGE 
Sie CHICAGO 




















neapolis Fire & Marine in Minneapolis. 





The policy of the Globe Fire Under- 
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writers will be the same as the Globe 
Fire, except that it will not insure 
automobiles against hazards other than 
fire and tornado, and it will discontinue 
the insurance of live stock against loss 
by accident and disease. The Globe 
Fire Underwriters will operate in North 
and South Dakota and Montana. 





Minnesota 











REPORT ON THE FLOUR MILLS 





General Inspection Company Tells 
About Various Houses in 
the District 





In connection with the Minneapolis 
flouring mill district, some of the com- 
panies have been investigating the 
lower rates which have been in evi- 
dence of late, and this has resulted in 
a very satisfactory report, made by 
Manager Walter I. Fisher, of the Gen- 
eral Inspection Company. It follows: 


As a brief summary of this district, 
will say that in 1915 all sprinklered mills 
in this district were rated by a_ short 
schedule, which started with a basis rate 
and then penalized or charged for defects 
in the sprinkler system, some being old 
and a little out of date, others badly 
overloaded. Charges were also made for 
electrical defects, and a flat arbitrary 
charge for a general group exposure. 

Shortly after that rating the mill peo- 
ple made inquiry as to reductions they 
might secure, and I am pleased to advise 
that during the past year these people 
have been diligently at work in an at- 
tempt to standardize their equipment and 
to bring the efficiency of their protective 
devices up to the highest standard, at the 
same time to minimize the possible chances 
of group or conflagration fires. 

Many improvements have already been 
made and many more are to be made, as 
fast as mechanics can do the work, and 
poe interfere with the operation of the 
mills. 

Washburn-Crosby—The old North Star 
mill has been purchased by these people 
and has been changed from a one source 
to two source, standard system. A large 
group of concrete grain tanks have been 
erected in the space north of the woolen 
mill, and a seven-story, fireproof ware- 
house and machine shop is being equipped 
with automatic sprinklers, nearly com- 
pleted at this time. Monitor nozzles have 
been placed on the roof of the fireproof 
Utility building and on “A” Mill. 

bury-Washburn Mills—“C” Ware- 
house has not been heretofore equipped, 
but it is now equipped with standard two 
source system. 

Northwestern Consolidated Mill—‘“G” 
Warehouse has_ heretofore been un- 
equipped, but it is now being equipped 
with a standard two source sprinkler sys- 
tem, water being on within a week or so. 
Mills “C,” “D” and “F” have been provided 
with a two-inch concrete roof on top of 
the former wooden roofs. 

General Improvements—All communica- 
tions to unsprinklered power rooms or 
other sections are being properly cut off, 
and at the same time equipped with auto- 
matic sprinklers. Floor openings are be- 
ing standardized and protected. All dry 
sprinkler systems are being changed to 
wet. Overloaded sprinkler systems and 
those having high primary pressure, de- 
pendent upon automatic pump, and other 
defects, are being remedied and made 
standard. Wire glass windows in stand- 
ard metal frames are being provided for 
the mills of the Northwestern Consoli- 
dated group and the Washburn-Crosby. 
This entails an expense in round numbers 
of about $25,000. One order was given 
locally a few days ago for 350 wired glass 
windows at $22 per window, and as soon as 
this order is completed another order will 
be issued and the work continued until 
the mills of these two groups are prop- 
erly protected. 

This information is given you so that 
you may know why the rates in this dis- 
trict are being reduced again. The re- 
ductions are for improvements in all cases 
and are results of schedule rating. Be- 
cause of these additional mills being 
sprinklered and other features, and espe- 
cially wired glass windows, we have, of 
course, had to materially reduce our 
charge of group or conflagration exposure. 


Gets State Office 


F. E. Pearson of Pipestone, Minn., 
who, for a number of years, was special 
agent in Minnesota and South Dakota 











The Pioneer German Fire Insurance Company in America 








TOTAL LOSSES PAID IN THE 
UNITED STATES $28,000,000 


Hamburg -Aremen 
Hire Insurance Company 


HAMBURG, GERMANY ; 
Organized in 1854 


Entered United States in 1858 





UNITED STATES BRANCH: 123 William St., New York, H. N. KELSEY, Manager 








AGENTS WANTED IN UNREPRESENTED POINTS 











for the Hartford Fire, but for the last 
three years engaged in banking and in- 
surance at Pipestone, has been ap- 
pointed superintendent of state banks 
for Minnesota and will take charge 
Jan. 1 with headquarters at St. Paul. 





Holding Company Starts 


The Zenith Companies, the holding 
company for various insurance compa- 
nies to be organized is now getting 
started. S. D. Works, insurance com- 
missioner of Minnesota, who will soon 
leave his office, is president. The first 
to start will be the Zenith Life. Offices 
have already been established in the 
Lumber Exchange building in Minne- 
apolis. J. A. Blum, formerly agency 
manager of the Equitable of New York, 
is vice-president and general manager. 
Already a number of prominent men 
have become interested in the organi- 
zation. 





Farewell to Fred Sabin 


The field men in Minnesota gave a 
farewell banquet to Fred H. Sabin of 
Minneapolis, special agent of the Com- 
monwealth, who goes to the head office 
in New York to be assistant general 
agent of the North British and its allied 
companies. J. H. Gosnell was chairman 
of the entertainment committee. 





Incorporate New Company 


The Great Western Fire & Marine 
of Duluth has filed articles of incorpo- 
ration, calling for $100,000 capital stock. 
The corporators are C. L. Rakowsky, 
Nicholas H. Dimond and John A. Voll- 
mer. 





Minnesota Agency Appointments 


Fid.-Phen.—W. A. Samuels, Lakeville. 

Equit. F. & M.—H. G. Young, Willmar. 

Fire Assn.—Camille Bisson, Henderson; E. W. 
Neunsinger, Morton. : 

. B. & M—H. R. Schmitt, Paynesville. 
Mech. & Traders—L. H. Potter, Warroad. 
Prov. Wash.—N. A. Robison, Windom. 

Mich. Comml.—S. P. Steen, Clinton. 

Minn. Fire—C. F. Sweet, Wells. 

Mercantile—O. H. Moreau, Argyle. 

Detroit F. & M.—Walter Aaagard, St. Paul. 

London—M. _C. Stenson, Glenwood. ‘ 

Columbian, Ind—Mrs. Ada C. Tainter, Min- 
neapolis. j 

Sec. Mut., Minn. —B. W. Tuttle, Stewartville; 
C. A. Prevey, Beardsley. 


THE CENTRAL STATES FIRE 


Insurance Company of Wichita, Kansas 


FIRE, TORNADO, AUTOMOBILE, HAIL AND FARM RISKS 





AGENCY CONNECTIONS OPEN IN KANSAS 


H. C. WHALEN, President 


Bitting Building, WICHITA, KANSAS 








Total Assets $655,995.39 








Niagara—Frank Palen, Caledonia; G. F. 
Lundquist, Grand Marais; O. M. Levong, Lanes- ' 


NORTHWESTERN FIRE AND MARINE 
INSURANCE COMPANY 


MINNEAPOLIS, MINN. 
JANUARY Ist, 1916 


Net Surplus $220,005.78 


OFFICERS 
ra as 5 sao oaisin bn cade niet dele Saiviginin emoeatesatinwes President 
JORIG Ha GRIPOPIN. . ... . icc ccc cece cncseeees Vice-President and Manager 
BOA) eee rae eer rrr er rere ree Vice-President 
ISAAC HAZLETT...... isa NONE S okies Rels Sae eee kee Vice-President 
WILLIAM COLLINS................0.....05- Treasurer and Assistant Secretary 
MON a RRMNOIOIN 22a Soi dasha daicine soca teendstesowend ges Assistant Secretary 


Capital $400,000 











The Equity Mutual Fire Insurance Association 


SIOUX CITY, 


- IOWA 


ORGANIZED 1898 


A Full Reserve Mutual Organized Under the 
Strict Laws of Iowa 








Save Yourself Time, 
Trouble, Mistakes 


BY USING THE 


LOST POLICY 
CERTIFICATE 


Send for sample, or $1.50 
for a trial order of 100 
CAREY & ZIMMERMAN 
CINCINNATI 


Endorsed by Insurance Departments, Com Officials 
. “ and Agents Everywhere md 






















STOCK SALESMEN WANTED 


Central National 
Fire Ins. Co. 


DES MOINES, IOWA 
CAPITAL AND SURPLUS - — $1,000,000.00 
A Big Company by Big Men 


Endorsed by leading banks and Chamber of 
Commerce. Conditions in lowa excellent. 














Only Live Stock Insurance Company to Write a Blanket Policy 





JERE M. KEENEY, 


Chairman Organization 








NOW IN ORGANIZATION 


FARMERS & BREEDERS LIVE STOCK INSURANCE COMPANY 


Incorporated under Illinois Insurance Laws 


—Home Office— 
DANVILLE, ILLINOIS 


Authorized Capital and Surplus $200,000 


OWNED AND MANAGED BY INSURANCE MEN, FARMERS, BREEDERS AND VETERINARIANS 


If you want a desirable connection, get in communication at once. Great variety of Policies. Death from any cause on Horses, Mules and Cattle. 
The Farmers’ own Company. Easy to sell. Easy to settle. We are out of the old beaten path. 


JOSEPH W. MEITZLER, 


Secretary-Treasurer 



















} CLIFFORD IRELAND, Pres. 


PEORIA, ILL. 


Western Live Stock Insurance Company 


Dr. GAIUS W. HUBBARD, Sec’y & Gen’! Mer. 
erm, 
G5 Maine, Massachusetts, Connecticut Rhode Island Pennsylvania North Carolina South Carolina Ohio, Indiana, Illinois, Wisconsin, lowa, Kansas, Texas, Missouri, Tennessee 
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boro; W. L, Warburton, Waterville; L. W. 
Crowley, Wykoff. 

Girard—J. R. Munden, Detroit. 

Security, Conn.—Annie M. Ewing, Princeton. 

Fireman’s Fund—O. J. Schmid, mberton. 

Firemens, N. J.—M. J. Roscoe, Minneapolis. 

Comml. Union—Morris Willett, Baudette. 

Gt. Nor.—A, C. Austin, Ada; O. T. Stem 
vick, Bagley; John Vig, Fosston; Frank Rie- 
land, Freeport; A. W. Lepeska, Lonsdale; F. 
R. Mendenhall, St. Paul; O. C. Melbye, Ulen. 





Cokato, Minn., is to be rerated. It has 
not been rated since 1908. 





Nebraska 











Mutual Secretary’s Comment 


The Nebraska “Ironmonger,” the 
house organ of the Nebraska Hardware 
Mutual of Lincoln, and edited by Na- 
than Roberts, secretary of the insur- 
ance company and of its state associa- 
tion of retail hardware men, says in its 
last issue: 


Insurance companies notice a stiffening 
of rates all through the state and agents 
have considerable more backbone in get- 
ting the advisory rates than they had be- 
fore. Evidently Nebraska has been an un- 
profitable state for the companies and they 
are instisting that the advisory estimates 
be secured. Rates have been badly cut 
throughout the state and companies have 
not been securing the prémium income to 
which they are entitled. 





Missouri . 











KANSAS CITY AGENTS RALLY 





Hold Annual Banquet with Many 
Guests Present—Paul W. Brown 
on Program 





The Kansas City, Mo., Fire Insur- 
ance Agents Association held its an- 
nval banquet last Friday, with an 
aitendance of 100. Included were sev- 
eral special agents and representatives 
of the local surety association. R, L 
Stewart, president, acted as toastmas- 
ter. J. H. Harless, president of the 
Missouri Bar Association, made a face- 
tious address on the fire insurance 
business. R. R. Gilkey, secretary of 
the Surety Association of America, de- 
livered an address on “Cooperation,” 
complimenting the fire insurance agents 
on the high efficiency of their associa- 
tion. 

Paul W. Brown, editor of the St. 
Louis “Republic,” the chief speaker of 
the evening, was introduced by Toast- 
master Stewart with especial affection, 
Mr. Brown having been his pastor 
many years ago. Mr. Stewart said that 
the newspaper that could gain the point 
of view of an industry when that in- 
dustry was involved in a critical situa- 
tion, and give unbiased facts of the 
controversy, was the newspaper that 
would be successful in its community. 

W. W. Harnden, president, and John 
P. Tilhof, member, of the fire and wa- 
ter board, were among the guests of 
the association. 





Jack Back at Work 


William A. Jack, state agent for 
Hamburg-Bremen, with headquarters at 
St. Louis, is back at his desk after a 
brief honeymoon. The blotter he is 














New! Fireproof! 

\ Every room with 
private bath, 
“electric fan, 

rataatir tent ate 

TST water, telephone. 

0 $3.00 james ©. BUCHANAN 
. President ar lanage 


sending out this month with his corre-- 


spondence bears this slogan, “Are you 
itching for business? Just keep on 
scratching.” 


GIVE DINNER TO ED. E. WELLS 








Field Men Tender Farewell to L. & L. 





& G. State Agent Who Goes to 
Chicago 
About forty-five insurance men, 


friends of E. E. Wells, state agent of 
the L. & L. & G. in Missouri, who is 
transferred to Chicago to be Illinois 
state agent, gave him a complimentary 
banquet at St. Louis Monday evening 
under the auspices of the Mississippi 
Valley Blue Goose. W. C. Brown of 
the Pennsylvania, was the chairman of 
the committee. S. E. Cate of the North 
British, was the first speaker. James 
Brown of the American Central, one of 
the veterans in the adjusting field, gave 
some reminiscences. Another speaking 
was Charles Morrill of the Markham 
office. Roy Smith, of the New York 
Underwriters, had charge of the sing- 
ing. A pair of gold cuff buttons, dia- 
mond studded, was presented to Mr. 
Wells on behalf of his Missouri friends, 
Harold H. Hess, of the Missouri Ac- 
tuarial Bureau, making the address. 
Mr. Wells responded to the sentiment 
of the hour with much feeling. 





WALL RETIRES AS MANAGER 





American Central Announces New Plan 
for St. Louis City Office—Terhune 
in Charge 





On account of ill health Nicholas 
R. Wall has resigned as manager of the 
American Central’s local office in St. 
Louis. The company will maintain its 
St. Louis office at the present location 
in the Pierce building, in charge of L. 
P. Terhune, who has been state agent 
for the company in the mountain field 
for a number of years. Prior to his 
field experience, Mr. Terhune was, for 
a number of years, connected with the 
rating office of the Rocky Mountain 
bureau, and learned the schedule work 
under Manager J. V. Parker of the 
Western Actuarial Bureau. He was 
formerly connected with the old west- 
ern department of the North Brit- 
ish & Mercantile in Chicago. With his 
knowledge of field and rating work he 
will be of great assistance to the com- 
pany’s large agency plant in its home 
city. 

The future ‘policy of the American 
Central in St. Louis will be materially 
changed. No business will be written 
directly or solicited to be so written by 
the local department. Arrangements 
wili be made to satisfactorily dispose 
of the business formerly written by 
that department for other companies, 
and the St. Louis city department will 
be conducted solely as a supervisory 
office. 





WHITTEMORE HAS WITHDRAWN 


F. Churchill Whittemore finds that it 
will be impossible for him to accept the 
presidency of the St. Louis Fire Under- 
writers Association, he having been 
nominated by the special nominating com- 
ama Other nominations were as fol- 
ows: 

Vice-president, W. D. Hemenway; treas- 
urer, C. J. Kehoe; secretary, Le Grand 
L. Atwood. Executive committee: F. H. 


Kriesmann, Nicholas Schenk, George H. 
Capen, Charles Leman, Edward W. Mang- 
son, H. L. Schaefer, Charles H. Morrill, 
William M. Byrne. 

These candidates will be voted on at 
the regular annual meeting on Jan. 3 





Missouri Agency Appointments 


Amer. Cent.—Grier & Wheat Ins. Agency, 
Aurora; W. J. Highfill, Alton; E. H. Engel- 
mann, St. Louis; C. W. Owen, St. Louis. 
Automobile—R. E. Lortz & Co., St. Louis. 
Amer. Eagle—Murray H. Davis, Fayette. 
Aachen & M.—Miss Jessie Wilson, Sedalia. | 
Buff. Ger.—R. J. Tombridge, St. Louis; Cecil 
Tombridge, St. Louis. 
County—J. A. Wizen, St. Louis; J. H. Feck- 
ter, St. Louis. 
Connecticut—Miss Lois Buhl, Kirksville. 
Equitable—T. C. Pollard, Butler; McCarty & 
Sons, Stanberry; Griffith & Wilson, Louisiana. 
Fid.-Phenix—H. W. Karrnebrack, St. Louis. 
Hanover—C. T. Clark, Sedalia; Riegel Ins. 
Agency, Moberly. : ; 
Phoenix, Hart—G. W. Witty, Lowry City; 





FIRE—TORNADO— AUTOMOBILE 


COMMERCIAL UNION ASSURANCE 
C0., Ltd., of LONDON 
PALATINE INSURANCE COMPANY, 
Ltd., of LONDON 


COMMERCIAL UNION FIRE INS. CO. 
of NEW YORK 


UNION ASSURANCE SOCIETY, Ltd., 
of LONDON 





WESTERN DEPARTMENT 
N.E. Cor. Clark and Monroe Sts., Chicago 


H. C. EDDY, Resident Secretary 
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pledge of Dalton durability. 


thing up to $10,000.00. 


demonstration—Today. 


W. L. GIBSON 


Sales Agent 


410 First National Bank Bldg. 
CINCINNATI, OHIO 
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Dalton durability is standard. Years of 
service in thousands of offices, banks, Governmental 


Departments, factories and business institutions of all kinds every- 
where, have long since demonstrated this fact. 


In times past, however, before the ex- 
perience of these users was available, actual tests 
under the direction of our own engineers had conclusively demon- 
strated that, while springs and a few minor parts subject to pecu- 
liar wear might require replacement now and then, there is no 
such thing as wearing out a Dalton. 


Owners of early models have in some 
instances replaced them with Daltons of late manu- 
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facture in order to secure the benefit of improved features ; but the 4 
old machine was found in every instance none the worse for wear = 
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and still capable of years of effective service. 


And why not? The Dalton is built of 
the best materials that money can buy. It is con- 
structed on the best and soundest mechanical principles known to 
the genius of man, and no better or more durable machine ever 
will or ever can be built until someone produces a better grade of 
steel than is now on the market, or discovers a better mechanical 
principle than the pivotal, which prevails throughout. This is the 


A Dalton at $125.00 will handle any- 
Perhaps you would need a 
machine of larger capacity; but whatever your requirements, 
there is a Dalton to fill the bill. Write or telephone for free 




















J.Q. Mackintosh, Pres. 


Great Northern Insurance Company 
Pioneer Bldg., St. Paul, Minn. 


Albert Berg, Sec’y & Treas. 
George W. La Brande, Vice-Pres. and Managing Underwriter 


BOARD OF DIRECTORS: 


John Q. Mackintosh George T. Simpson S. A. Farnsworth J. C. Fulton 

George W. LaBrande C. L. Maguire C. C. Schulz George Jarchow 

Albert Berg Julius A. Schmahl Louis F. Dow H. A. Baldwin 
_A. O. Eberhart Joseph I. Silbar Louis B. Frook J.J. Ecklund 
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St. 


Ins. Co. of N. A—J. S. Allen, Lamar. 

State, Pa—D. D. Henry, Jefferson City. 

Mercantile—G. C. Forster, Farmington. 

Scott. Union—L. E. Tuley, Carrollton; D. 
Cauthorn, Mexico. 


MISSOURI NOTES 


J. W. Linney, an insurance man 
Kansas City, Mo., died of apoplexy 
the age of sixty-two last week. 


Nicholas BR. Wall of St. Louis, one of 
the veteran local agents of the city, was 
seized with violent illness in his_ office 
last Friday. He had a similar attack sev- 
eral months ago. He is reported as im- 
proving. 

Harry E. Minty, who recently resigned 
as insurance manager of the Groves Broth- 
ers Agency at Kansas City, Mo., has taken 
an interest in the firm of T. H. Masten & 
Co., the interinsurance concern at Kansas 
City. Mr. Minty was at one time Missouri 
state agent of the Queen. 


at 
at 





Kansas 











Would Codify Insurance Laws 


A codification of the insurance laws 
of Kansas will be asked of the legis- 
lature this year by Commissioner Wil- 
son. In Mr. Wilson’s opinion the in- 
surance laws are in a very confused 
state and sadly in need of being rear- 
ranged and readjusted. Also there are 
many weak spots in the law that make 
it hard for the department to do satis- 
factory work. 


Kansas Agency Appointments 


Concordia—T. V. Andrews, Wellington. 

Franklin—W. S. Soller, Washington. 

Ger. Allii—M. C. Tully, Independence. 

Ger. Amer.—T. Barnard, Independence; 
H. H. Morrison, Abilene. 

Imperial—I. W. Hendy, Kingman. 

North Amer.—J. F. Finch, Gaylord. 


The Kansas Fire Prevention Associa- 
tion has announced an inspection of Pra 
Kan., to be made Jan. 18. The association 
will be assisted by State Fire Marshal L. 
T. Hussey. <A public meeting, with ad- 
dresses, moving pictures and slides, is 
planned for the evening following the 
inspection. 





Texas 











Restrains Two Reciprocals 


The Southern Trading Company of 
Ft. Worth has asked for a receiver for 
the Merchants & Manufacturers Inter- 
insurance Alliance of that city, oper- 
ated by I. H. Kempner and B. C. Cun- 
ningham. A temporary injunction re- 
straining the managers from paying 
out any funds has been granted. Suit 
has also been filed by the same plain- 
tiff against the Merchants & Manufac- 
turers Lloyds Insurance Exchange, 
operated by the same people, and about 
ore hundred individual defendants. No 
receiver was asked in this case, but an 
injunction was granted. The plaintiff 
carried $5,000 in the first named and 
$°,000 insurance in the last named ex- 





change, and has been refused pay- 
ment on a loss sustained in June. 





Oklahoma 











WILL MAKE ORDER FINAL 


Following its recent hearing, the Okla- 
homa state insuranae board gave the 
companies ten days to file objections and 
arguments, but left the impression that 
it would make final its order of Dec. 8, 
approving the Oklahoma Inspection Bu- 
reau’s new fire schedule as to unprotected 
towns, but requiring certain annual rates. 

The board held that the ratio of term 
policy premiums to yearly policy pre- 
miums must be so adjusted that the pres- 
ent revenue would not be increased. The 
new schedule provided for higher term 
rates. 


DEMAND FOR LOW CLASSIFICATION 


Oklahoma City’s safety commissioner, J. 
T. Highley, has about completed compara- 
tive statistics, which he will make the 
basis of an application to the state insur- 
ance board to require the companies to 
give the city a classification lower than 
3%, its present one. Highley contends 
the city should be in class 2. 

The underwriters’ engineers and Mana- 
ger C. T. Ingalls, of the Oklahoma In- 
spection Bureau have said repeatedlv that 
completion of the proposed $1,500,000 new 
water reservoir and main extension is an 
absolute prerequisite to consideration of 
a changed classification. 


Oklahoma fire loss for November was 
$265,417, divided $95,177 on buildings and 
$170,240 on contents. State Fire Marshal 
Cc. C. Hammonds reported that he investi- 
gated eight fires during the month, ar- 
rested one person on an arson charge and 
_—. one bound over to district court for 
trial. 





Kentucky and 
Ténnessee 











REVISING FARM FORM 


The committee named by the Kentucky 
Fire Underwriters Association to take up 
the matter of revising the farm form has 
held a meeting with G. H. Parker, mana- 
ger of the Kentucky Actuarial Bureau, 
and will make a report at a meeting to 
be held Friday of this week. As pro- 
posed, the revised form could be filled 
out in duplicate by the agent in one 
operation on the typewriter. Mr. Parker 
is also revising the farm tariff of the 
bureau, rewriting it and clearing up some 
of the ambiguous points in the existing 
text. The two reforms will likely become 
effective at once. 


GOES TO HOME OFFICE 


W. Perdue Johnson, state agent of the 
Security of New Haven in Kentucky and 
Tennessee, has been appointed general 
agent at the home office, with supervision 
of the company’s business in the southern 
and Pacific Coast states. 


KENTUCKY NOTES 


T. K. Givens, local agent at Owensboro, 
Ky., has taken into partnership P. C. 
Cooper, cashier of the bank of Fordsville, 
Ky. The firm name is Givens & Cooper. 

The Kentucky Actuarial Bureau has 
finished correction of the 400,000 local in- 
surance cards for Louisville and the state. 
The office force of the bureau has been 
engaged on this work most of the time 








Is Now Being Organized. 


G. F. TINCKNELL, President 
Banker, and Director National Fidelity Life Ins. 
Company. 


E. H. CUNNINGHAM, Real Estate Broker 
Speaker House of Representatives, 35th General 
Assembly of Iowa. 





READY FOR BUSINESS About January 15, 1917 


STATE HAIL INSURANCE CO. of Des Moines, Ia. 


211-12 HIPPEE BLDG. 


Its organizers are men of high caliber, promi- 
nent in Iowa bank’ng and business affairs. 
will have charge of the underwriting of the company. 

Sixty percent of the $100,000 capital stock of the company was sub- 
scribed within two weeks after incorporation. 
ing employed. The organization expense has been and will be nominal. 


The STATE HAIL will be a company in which policyholders may 


have absolute confidence, and which Iowa agents may represent with pride. 
—OFFICERS— 


Experienced insurance men 


No stock salesmen are be- 


T. C. BASSETT, Secretary 
Formerly General Agent Northwestern Mutual 
Life Ins. Cd. and Agency Manager Cedar Rapids 
Life Ins. Co. 


D. E. HADDEN, Treasurer 
Member Iowa State Board of Pharmacy Com- 


missioners. 





since the bureau suspended its rerating 
work. 


The State fire marshal’s department of 
Kentucky will shortly call upon the cities 
which maintain paid fire departments to 
put into operation the provisions of the 
law, which require that the fire depart- 
ments make inspections of the property 
in their jurisdiction at regular intervals. 





On his plea of guilty to burning two 
dwellings in Ridgedaie near Chattanooga, 
Tenn., Floyd Duncan has been sentenced 
to serve two concurrent sentences of from 
five to twenty-one years in the state 
penitentiary by Judge S. D. McReynolds. 





Arkansas 











Trimming Down in Arkansas 


With the approach of the new year, 
notice is being given by several com- 
panies of a restriction of their lines in 
Arkansas. The Hamburg-Bremen, Tom 
E. Earp, general agent, is discontinu- 
ing business in Hot Springs and Little 
Rock on account of excessive losses. 
The company has been doing business 
there twenty years. 

It is reported that the Scruggs 
agency is cancelling out all its business 
in Hot Springs, Newport, Lewisville, 
and a few other points,’for the West- 
chester, Allemannia and Camden. Also 
that it is cancelling its dwellings in 
Jonesboro, Pine Bluff and a few other 
points. 


TWO MEN ARE SENT OVER 


A. R. Best and H. Y. Pickett of Mem- 
phis, Tenn., who were recently indicted on 
charge of fraudulent use of the mails in 
connection with insurance, have been sen- 
tenced to two years each in the federal 
penitentiary. They sold fake insurance 
policies to property owners in Arkansas, 
having printed about 100 imitating a well 
known company’s policy contract. 


A bill for the creation of the office of 
state fire marshal will be among those 
to be introduced in the Arkansas legisla- 
ture early in the session. It will have the 
support of the state administration. 


ee 
LOS ANGELES AGENTS MEET 


The December meeting of the Los An- 
geles Fire Underwriters: Association was 
the first luncheon meeting and the first 
one attended by ladies. Two members 
whose offices are in charge of a woman 
were so represented at the meeting. C. T. 
Manawaring, manager of the insurance de- 
partment of the Wright-Callender-An- 
drews Company, was elected a member 
of the governing committee to succeed 
Robert L. Ware, who recently sold his 
business and retired from the insurance 
business. Mr. Manawaring recently came 
to Los Angeles from San Francisco, where 
for five years he had been assistant secre- 
tary to the executive committee of the 
Pacific Board. Prior thereto he had been 
secretary of the Los Angeles office of the 
Pacific Board. 





MOUNTAIN AND COAST FIELD 


PAYS ON INSTALLMENT PLAN 











Lumbermens Indemnity Exchange 
Agrees on Method to Meet Its 
British Columbia Loss 


Seattle, Wash., Dec. 20—The Lum- 
bermens Indemnity Exchange of Seat- 
tie has agreed to pay the loss claims 
of the Forest Mills Timber Company 
ot Comiplex, B. C., on a basis of 85 
percent of the insurance, which totaled 
$170,750. The settlement calls for total 
payment by the exchange of $145,137, 
of which $75,000 is to be made imme- 
diately, while the balance is to be paid 
within three months of the date of the 
settlement agreement. Pending the 
final payment suits instigated by the 
Forest Mills against the St. Paul & 
Tacoma Lumber Company, a fellow 
subscriber, for recovery of $4,000, will 
be held in abeyance. When the instal- 
ment payments are completed the For- 
est Mills will ask for dismissal of the 
suits. The exchange now withdraws 
its previous charges that the fire was 
caused by the mill company in attempt 
to obtain insurance money fraudulently. 


Smith With Big Agency 


The Standart & Main Agency at 
Denver, will establish an inspection and 
engineering department as of Jan. 15 
in charge of Raymond W. Smith, who 
has been manager of the Rocky Moun- 
tain Fire Underwriters rating bureau 
at Cheyenne, Wyo. Since the consoli- 
dation of the Frederick W. Standart 
and David J. Main offices recently, the 
business has been growing rapidly and 
it has become necessary to establish 
the new division in the office. The de- 
partment will be of considerable bene- 
fit to the agencies of companies and 
customers. Mr. Smith is one of the 
best technical men in the mountain 
field, and his employment strengthens 
the personnel of the Standart & Main 
office. 

a 


Bridgeford Returns to Field 


J. H. Bridgeford, secretary of the Pa- 
cific States Fire of Portland for the 
past year, has returned to the field as 
superintendent of agents for the com- 
pany in territory north of Portland, 
with headquarters at Seattle. 


ISSUING PARTICIPATION POLICIES 


Portland, Ore., Dec. 20—(Special)—I. S. 
Watson, recently appointed general agent 
of the Commercial National and Asso- 
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ciated Industries Fire of Chicago on the 
Pacific coast, has invaded Oregon with a 
scheme for selling fire insurance on a 
profit-sharing basis. He is offering prop- 
erty owners a rebate of 40 reent if 
they will permit him to write their in- 
surance in his companies. He plans to 
issue policies at regular rates promul- 
gated by the oo Rating Bureau at 
Portland, but allowing a refund which he 
promises will be at least 40 percent. 


BR. O. Deming, who has conducted the 
White-Deming Agency at Great Falls, 
Mont., has become manager of the Great 
Falls office of Taylor, Kipling & Co., Inc., 
who conduct offices at Helena, Great Falls 
and Billings. 


H. W. Marsh, of Marsh & McLennan, is 
a San Francisco visitor en route to south- 
ern California before returning home. He 
says no changes are contemplated at his 
San Francisco office, where present condi- 
tions are satisfactory. 





Losses of the Week 











Creston, Iowa, Dec. 15—Fire early today 
destroyed the Summit Hotel. The loss is 
estimated at $75,000. 

Besides the loss on the Summit Hotel, 
losses were suffered by the Sarver Shoe 
Company; William Recknor, groceries; 
Comfort & Shield, barber shop, and others, 
making a total estimated at $200, 000. 

The loss on the drug stock of George D. 


Newcomb will amount to $15,000. Partial 
list of pee = 9 

Standard .-$1,000 Agricul. ......$1,000 
Roch, Ger..... 1, 000 State of Pa... 1,000 
Hanover ..... 000 


The Creston Healty Company suffered 
a $70,000 loss on hotel building at 301-311 
West Adams; $60,000 was carried on 
building and $10, ,000 on. rents. 


Petersboro, Ont., Dec. 11—The insurance 
involved in the fire which destroyed the 
Quaker Oats Company’s plant amounted 
to about $1,206,000. Following is a list of 
some of the larger amounts carried: 
Lloyds, Lon.$176,500 Lon. & Lan..$65,000 


Hamilton .. 60,000 N. Und. ..... 30,000 
an. Lloyds. 8,000 Stuyvesant .. 30,000 

Und. 40,000 Provincial .. 30,000 
5: W. Lloyds 40, 000 N. W. Nat. .. 25,000 
Nat. Eng. .. 50, 000 Colonial, N. Y. 25,000 
Union Und.. 45,000 North River . 25,000 
ational Fr. $21, de CR ar 12,500 
Fine A. & G. 22,500 Pa. Mutual... 10,000 
North aieer: 35,000 Glens Falls.. 10,000 
North Emp.. 20,000 N Y & Bos L 17,500 
Br. Crown... 28,000 Pacific ...... 7,500 
Ohio Millers. 20,000 Merch N Y.. 7,000 
United States 20,000 Wellington . 5,000 
Norweg. Und. 17,500 Mil & Mf Tor 5,000 
Fact. Un Tor 10,000 Merchants To 4,000 
Hand4H. Tor. 10,000 Monarch 2,500 
Cana. Millers 15,000 North Emp.. 5,000 
Domin, Tor.. 10,000 Nat B Frank. 5,000 
Ang-Am, Tor 10,000 Economical . 2,500 
Mil & Mf Tor 10,000 Stuyvesant .. 10,000 
Lond & Lanc. 65,000 Excess of L. 5,000 
Br Dominion. 25,000 Cornhill ... 5,000 


Lum Underw 10,000 


Factory Tor. 
Liv & L & G. 26,000 


West Millers. 7,500 


Mt. Royal... 13,500 Millers Mut.. 7,500 

Nat. Union... 23,000 Nat F & M.. 5,000 

State of Pa.. 10,000 Cent Mf Mut. 5,000 

NYF&MUV 15,000 Dixie ....... 12,500 
aS 


Lake Forest, Il., Dec. 15—The large resi- 
dence of Kent S. Clow was destroyed by 
fire last night.. The home cost something 
like $75,000. j 

* + 

Chicago, Dec. 15—Fire in five-story and 

basement brick, 1852 to 1858 Austin ave- 


nue, owned by ‘Laura Voss, et al. Insur- 
ance: 

Buff. Ger. ....$3,000 No. B. & M.. “0% 000 
Globe & Rut... 2,090 Pacific ....... 1,500 
Ins. Und. 000 Reliance ..... 3,000 
Indus. Mutual 4,500 Roch. Ger. ... 6,000 
Keystone Und. 2,000 Stuyvesant .. 4,500 


Loss 70 percent. Basement, first, sec- 
ond, third and fifth floors occupied by 
Oriental Candy Co., candy manufacturing. 
Insurance: 

Delaware Und.$ ee Northern, N.Y.$1,000 


Dubuque ..... Phoenix, Eng.. 1,000 
Firemens .... 1,500 Pruss, Natl... 6090 
German, W.Va. 500 Springfield ... 1,000 
Hartford .... 750 Security, Ct. .. 1,000 
Mechanics Westchester . 1,000 


75 
Loss 75 percent. Fourth floor occupied 
by Frederick Voss, wire sundries. Insur- 


750 Globe Under.. 1,000 
. 750 Hamilton .... 1,000 
Firemens .... 1,500 Pacific 
Globe & Rut. . 2,090 

Loss 70 percent. 
fifth floor. 


Fire originated on 


* * * 

Portland, Ind., Dec. 10—The J. W. Don- 
aldson dry goods and shoe store, Port- 
land, Ind., burned, causing a total loss 
of $15,900. 

* * 7 

St. Louis, Mo., Dec. 14—Fire in. the one, 
two, three and four story brick building, 
No. 16L6-20 South Second street, owned 
by the Becker R. E. Co. and the Becker- 
Moore Paint Co, and used by Becker- 
Moore Paint Co. as paint factory. Fire 


occurred south part of third floor of the 
four story brick building lettered No. 2, 
used as grinding department, and burned 
through to fourth floor and roof. Serious 
damage to third and fourth floors of build- 
ing and contents. 


Roof badly damaged. 


Water damage to stock in basement and 
first and second floors. Insurance general 
form on buildings 
L. & Ll. & G...$8 $000 Brit. Und. ....$2,500 
Union, ane a 2,000 Fire Asso. ... 5,500 
Aetna ........ 2,500 — A ao bse 3,000 
Springfield vals 9; 000 Queen ....... 5,0 
Insurance, blanket form, ¢ on contents, in 
buildings Nos. 2, 3, 5 and 6: 





Paint Tr. Mut.$5,000 Germania .. oe 500 
Fire Assn.:.. 1,500 N. Y. Und. . 2,500 
Amer. Cent. .. 1,500 Svea ........ 2°500 
Home, N. Y. .. 6,000 Hanover ..... 2,500 
Phoenix, Ct. .. 2,000 Westchester 2,500 
Security ..... 2,500 Connecticut .. 2,500 
Fid.-Phen. ... 1,500 Pennsylvania. 2,590 
L. & L. & G...11,000 Firemens .... 2,500 
—— ... 2,500 American .... 2,500 
ee SOP ee 0 Ger. Amer.... 2,500 
sag ‘Co. of N.A. 1/500 Bi, PAGL. 6 cs:2% 2,000 
Prov., Wash.. 1,500 Agricultural 1,500 
ACtNS ..-.ccs 4,000 | eae 5,900 
ED. Ako ene 1,500 Rave. Eagle.. 1,500 

Cause, probably spontaneous combus- 


tion. Insurance paid on previous fire dam- 
age of May 7, 1916, on building, $2,068.95. 
Insurance paid on contents of same date, 
$6,143.69 MET 


Milwaukee, Wis., Dec. 7—A loss of be- 
tween 50 and 55 percent on a total in- 
surance of $760,000 resulted from fire of 
unknown origin*in the one and four-story 
brick pattern storage house, machine and 
blacksmith shop at 219-245 Becher street, 
owned and occupied by the Filer & Sto- 
well Company, Corliss engine and saw 
mill machinery. Insurance under general 


form: 
N. B & M..$75,000 Royal .......$12,500 
Home ...<- 0,000 Queen ...... 5,000 
Palatine 50,000 New Hamp 5,000 
Generale .... 30,000 Springfield .. 60,00 
Newark ..... 10,000 Norw. Union. 50,000 
North’n, N. Y. 7,500 Fmns Fund.. 30,009 
Queen ....... 500 City of N. Y. 15,000 
London ..... 5,000. National 22,500 
Standard ... ,000 mePr.<.... 7,50 
Westchester . 5,000 Aetna ...... 10,000 
Firemens ... 7,500 Phoenix, Eng. 15,000 
Niagara 10,000 Scott. Union. 17,500 
Western, Tor. 5,000 LL.&L.& G.. 20,00 
Law Union.. 10,000 N. Y. Und 22,500 
Globe & Rut. 5,000 Ger. Am., N.Y. 17,500 
Amer. Cent 7,500 Wmsb. City.. 5,000 
Mil. Mech 5,000 Hanover .... 5,000 
St, Paul... 5,000 Phil. Und... 7,500 
Newark ,000 Hartford 12,500 
Caledonian 5,000 Concordia ... 10,000 
Boston ..... 5,009 Brit. Amer... 7,500 
Gran. State 5,000 Reliance .... 5,000 
“i 500 Citizens, Mo. 12,50 
A ree 500 Northn, Eng. 17,500 
Glens Falls.. 2,500 Lon. & Lance. 7,500 
N: W.- Mati... | -% 500 Germania eos: DODO 


Nashville, Tenn., Dec. 15—A $10,000 loss 
on Vanderbilt University from fire started 
by a plumber’s torch in a building being 
remodeled occurred today. The insur- 
ance schedule calls for $775,000 of insur- 
ance. The rooms were annie fixed up 
for the Commercial ~Club 


Las Cruces, N. ™., ‘Dec. 14—A total loss, 
with insurance of $6,625, occurred on 
building of wag qistrict’ No. 17, Dona 
Ana county, N. ,Cause unknown. 


Spiro, eens: eae jcahienaes at from 
60 to, 100 percent on stock and at 25 
percent on building, is reported on the 
Dorough-Terrell Mercantile Company. In- 
surance, building: 


Hartford ..$2,000 Phoenix, Eng. $4,000 
Stock: 

Mingera  ..<.'. $4,000 Amer. Cent. ..$4,009 
Northern ‘ 3,000 Hartford 5,000 


Minneapolis, Dec. 18—Fire which broke 
out in a four-story building on First 
avenue, north, and Third street, owned 
by the M. L. Cohen Company, today, 
caused a loss estimated at $100,000. 

* * * 

Tulsa, Okla.—There is a $20,000 loss 
on the Bass Furniture & Carpet Com- 
pany of 607 East Fourth street. The in- 
surance is as follows: 


Hanover ..... $2,000 a Und. . $2,009 
er, AM... ...6 1,000 St. | ee ,000 
Franklin oss ene Siemene biel : 
Continental 2,000 Fid.-Phenix .. 3,000 
N. B. & M.... 1,000 State, Pa..... 1,000 
Norwich Un.. 1, 1000 | i 

Cheyenne, Wyo., Dec. 17.—Fire de- 


stroyed the Inter-Ocean Hotel and the 
Union Pacific Paint Shop here. 
* * * 

Columbus, Ohio, Dec. 15.—The Buckeye 
Grain & Milling Company lost its three- 
story iron-clad elevator building in South 
Columbus by fire. Insurance on contents 
(loss estimated at $20,000 to $25,000): 


M. & M. Und.$ 500 Continental .. 2,00 
Minster Mut.. 1,000 National ..... 4,500 
Richland Mut. 2,000 Roch. Ger 5,500 


Insurance on buildings and machinery 
on gg hen farm: 


U. S. Fire....$2,500 Mansfield Mut. 1,000 
lL a ee 2,500 Milw. Mech... 1,000 
Tinion, Eng... 1,000 Concordia .... 1,000 
Hartford .... 2,000 Knox Co. Mut. 1,000 
Northern Eng. 2,500 Old —— oo 3008 
Western ..... 1,500 Roch. Ger. 000 
Globe & Rut. 1,000 National ...!; 0 


1,0 

Loss on general farm probably 60 per 
cent. 

* * * 

Oskaloosa, Ia., Dec. 15.—In the big fire 
here todav the heaviest losses were as 
follows: Eagles building, two-story brick. 
$60,000; Beadle building, three-story and 
basement, brick, $40,000; Victor & Tur- 
ner livery barn, including 28 head of 
horses and four trained aw ve ba 
amount not estimated; 





oO. 
Leader store in Beadle Sassi Soe 000: 















MICHIGAN COMMERCIAL INSURANCE COMPANY 


Lansing, Michigan 
ASSETS SURPLUS 
January 1, 1913......... $862,447.34 $156,321.92 
January 1, 1914......... 920,961.16 181,374.66 
January 1, 1915......... 935,693.93 200,120.21 
January |, 1916.........1,020,369.41 211,057.76 


Fire, Tornado, Automobile, Tourist Baggage, Parcel Post Insurance 











Assets $1,099,331.19 


W. H. MILLER, President 


ORGANIZED 1858 
LOSSES PAID $10,950,000 


THE FARMERS’ FIRE INSURANCE CO. 


_ OF YORK, PENNA. 


Surplus $496,079.49 


A. S. McCONKEY, Sec’y é & Treas. 





SECU 


Ss. FF. GILMAN, Pres’t 


business in Iowa, Illinois, Wisconsin, Ohio 


mit y 


Fire Insurance Company, of Davenport, Ia. 


M. C. HINSCH, sec’y 


CASH CAPITAL $200,000 
This Company has had 33 years of successful business experience, and is now doing 


and Indiana. It is a good company for the 


ent, because in addition to writing a general business, it accepts practically all classes 
of farm risks. We want agents in the above states, and would appreciate 
hearing from agents desiring to represent us. Address the Secretary. 





ROYAL EXCHAN 


United States Branch 
92 William Street, New York 


INCORPORATED 1720 


GE ASSURANCE 


LONDON, ENGLAND 


RICHARD D. HARVEY 
United States Manager 





Frederick A. Brown 
Insurance Law 


Montana Livestock & Casualty 


Insurance Company 


Home Office: 26 West 6th Avenue 
Helena, Montana 





10 So. La Salle St. Chicago 


George B. Conway, Secretary & General Manager 








GEORGE E. FEENEY, President 
EDWARD T. LYONS, Secretary-Treasurer 


Capital . . 


The . L. S. MacENANEY, Managing Underwriter. 


Columbian SJnsurance Co. 


of Indiana, 1008-9 Hume-Mansur Bldg., Indianapolis, Ind. 


. $256,700.00 








Eat, L. LIND, State Agent, 719 Linn St., and CHESTER H. 
OLT, Special Agent, 303 Columbia Terr., PEORIA 


CHAS. H. HARRADEN, State Agent, 220-21 Hammond Bldg., DETROIT - 


Agents Wanted in 
INDIANA, ILLINOIS, OHIO, MICHIGAN, WISCONSIN and MINNESOTA 





- Illinois Indiana, Wisconsin and Minnesota 
Ohio and Michigan 











The CONCORDIA FIRE 


INSURANCE COMPANY 
OF MILWAUKEE, WIS, 


Cash Capital - - $ 600,000,00 
Reinsurance Reserve - 1,198,786.97 
Reserve for all other Liabilities 203,962.30 
Surplus to Policyholders - 1,000,236.83 
Total Assets - = «= 2,402,986.10 








STATE AGENTS 
MILO B. MARIK, Chicago, IIl., for Ill. 
L. W. SNIDER, Detroit, Mich., for Mich. 
P. E. NORRIS, Columbus, O., for Ohio and W. Va. 
F.E.HOFFMAN, Jr., Sedalia, Mo.,for Kans. and Mo. 
O. J. GRAHAM, Des Moines, Ia., for Iowa and Neb. 
FRED B. CLARK, Indianapolis, Ind., for Ind. 





H. E. MILLER, Milwaukee, Wis, for Wis. and Minn. 


RIENT 


INSURANCE 
COMPANY 


OF HARTFORD, CONN. 


A eeeeeeeeen T 


A.G. McILWAINE, Jr. - - 
HARTFORD, CONN. 


President 


CHARLES E. DOX, Manager 
WESTERN DEPARTMENT 


39 S. La Salle St., Chicago, Ill. 


See 


SAMB.STOY, - - - - 
SAN FRANCISCO 


e 
Manager 
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Davis Bros. building, H. Reynsburger’s 
poultry store, 20,000. Insurance on 
Beadle building, loss total: 

$2,500 Hartford ... 
National .... 5,000 Midwest .... 3,000 
Hamb. Brem. 7,000 Netherlands . 
North Amer. 3,000 American ... 2,500 
Royal ...... 2,500 Glens Falls.. 2,500 


Insurance on Eagle building, loss total: 
Hartford ... $6,000 Brit. Amer.. 2,500 
N Y _ Underw. 6,500 Franklin Fi. 2,000 
North Amer. 000 

A total loss was also sustained by the 


— of the Knights of Pythias. Insur- 

Hartford .....$1,500 Amer. Und...$1,000 

National ..... 500 Sun .......... ,000 

Phoenix, Ct... 1,000 Prov. W...... 1,000 
* a s 


Columbus, Ohio, Dec. 16.—Fire damaged 
the plant of the Middle West Refining 
Company along B. & O. tracks near Tay- 
lor avenue. Damage confined to brick 
still building. Loss 15 percent on ma- 
chinery; 10 percent on stock. B. & O. Ry. 
owns building. Insurance on stock and 


oe; 
ecurity, Ct. .$3,200 City, N. Y.... 5,000 
Northern N.Y. 5,000 Camden aeaean 8,600 


Peru, Ind., Dec. 17—A bad loss is re- 

ported on Abel Bros., a mercantile risk. 
* * * 

Joliet, Tll., Dec. 12—There is consider- 
able loss on the Joliet Wrought Washer 
Company, manufacturers of hardware. The 
cause is defective wire. The risk is lo- 
cated at 2000 Collins street. 


Ham.-Brem 1,500 No. B. & M.. 15500 
Aach. & Mun. 1,500 Firemens F.. 1,500 
Atlas ....... 1,500 


* 
Neenah, Wis., Dec. 15—There is con- 
siderable loss to Charles E. Bergstrom, 
lot 1, block 2, caused by an overheated 


stove. The occupancy was blacksmith 
shop, carriage and paint shop and sales- 
rooms. Insurance: 

State, Pa..... $ 600 Boston .......$ 500 
mer] AES Res yr mtg me --- 1,600 
ve ete rus. Nat’l... 

Ger. Alli...... 1,250 . va 
* * + 


Liberal, Kan., Dec. 14—The two eleva- 
tors of Bolin & Hall burned, causing the 
loss of 20,000 bushels of grain. The loss 
is estimated at $30,000. 

* a 


Park Palls, Wis.—There is a total loss 
on the general store of Cohen & Comins. 
_ There is considerable loss to the build- 
ing owned by L. Schmidt, lot 2-3, block 19, 
and the I. O. O. F. building. 


Green Bay, Wis., Dec. 13—A $1,500 loss 
occurred under general form of Green Bay 
Paper &,Fibre Company. Insurance: 


N. B. & M...$50,000 Sp’gfield 50,000 
Hartford ... 50,000 Natl sean eae +7000 
LL&L. &G.. 50,000 Home ° 70,000 


Madison, Ind., Dec. 15—Frozen water 
hydrants handicapped the firemen when 
they responded to the alarm from the 
plant of the Tower Tack & Mfg. Co. The 
plant, valued at $75,000, was destroyed, a 
high wind driving the flames. The prop- 
erty, reported insured for about $30,000, 
was owned by the Tower Manufacturing 
Co. of Cincinnati. 


Canon City, Colo., Dec. 11—There was a 
$7,500 loss to the Empire Zine Company. 


International Falls, Minn., Dec. 10— 

There is a_total loss to the building 
owned by C. W. Sampson and the printing 
office of George D. Watson, lot 18, block 
17. Insurance: 


= Co. of “ _— [nn og i 500 
_ ere ee ; aga Prem. * 
National Ct.. 35,000 L. = L. am ee 
ry ra 
* * * 
Salem, Ind., Dec. 19—There is a total 


loss to the Scott Manufacturing Company, 
mercantile house. 
* 
, Thornton, Tl., Dec. 17—There is con- 
siderable loss to the stone crushing plant 
of the Brownell Improvement Company. 


Cheyenne, Wyo., Dec. 18—There is a 
bad loss to the F. E. Warren Mercantile 
Company. ; 

* 2 + 

Webb City, Mo., Dec. 14—There is a 
heavy loss to the Orongo Mutual Mining 
Company. Paria 

Peoria, Tll., Dec. 16—There is a 20 per- 
cent loss on the Central City Pickle Com- 
pany, 320 North Washington street. The 
insurance amounts to $18,500. 

* * * 

Minneapolis, Minn., Dec. 19—There is a 
40 percent loss reported on the Pioneer 
Boot & Shoe Company, 2729 Third street, 
a sprinklered risk. The’ insurance in- 
volved was about $200,000. The building 
was a four-story and basement brick, sin- 
gle occupancy structure, entirely sprin- 
klered, the protection being given 75 per- 
cent credit. 

* * * 

Hamtramck, Mich, Dec. 14—The school 
building at Norwalk and Edwin avenues 
burned, the loss being total. Insurance: 
Germania ...$ 5,000 State, Pa.... a 
Nat. Union.. 10,000 Wil’sb’g City 6,000 

* * * 

St. Louis, Mo., Dec. 19—Fire in the 
two-story brick building, No. 1722 Frank- 
lin avenue, owned by Mrs. E. C. Papin 
and others, occupied by Morris Lazarus 
as the Lazarus Tailoring Company, used 














North Branch Fire Insurance Co. 


SUNBURY, PA. 
INSURANCE AND REINSURANCE 


Incorporated 1911 
JOHN G. SELL, Managing Underwriter 


City (Fire) Insurance Company 


PITTSBURGH, PA. 
Operating in a limited territory under an experienced management 


Incorporated 1870 
G. R. DETTE, Managing Underwriter 














as a tailor shop. Fire occurred in rear 
of show case on first floor and badly dam- 
aged stock and fixtures. Quite serious 
damage to first floor of building. Insur- 
ance on buildings Nos. 1718-28 Franklin 


Home Und.... $5,464 Michigan 


...-$4,000 

Am. Cent..... 5,005 Scott. U. & N. 9,950 
Brit. Amer... 9,931 

Insurance on rents: 
Detroit ...... $3,000 Imperial ..... $2,750 

Insurance on stock and fixtures: 
North., Eng...$1,000 Agricul. ..... 00 
Com. Union... 1,500 Westchester .. 1,000 


City N. Y.... 1,000 


Des Moines, Ia., Dec. 13—There is con- 
siderable loss to Harger & Blish, dealers 
in musical instruments, 811 West Walnut 
street. The loss is estimated at 30 per- 
cent and is chiefly on victrolas and rec- 
ords. 

+ * * 

St. Louis, Mo., Dec. 18—Fire in the two 
and four-story brick building, No. 416-18 
Washington avenue, owned by H. H. 
Merrick, used by J. O. Chenoweth Dyeing 
& Cleaning Company as a cleaning and 
dyeing establishment. Fire occurred in 
floor and partition of dry room north part 
of second floor and burned through to 
first floor and also through third floor 
and roof. North portion of building and 
contents badly damaged, roof destroyed. 
Small damage to south portion of building 
and contents. Insurance, general form, on 
stock and fixtures: 


N. D. & C. A..$3,000 Westchester ...$750 
Gen. Repairs. 1,000 Aetna ......... 500 
Ham.-Brem. .. 3,000 Agricultural ... 500 
Hanover ..... 750 Minapls F. & M. 500 


* * * 

Los Angeles, Cal.—The Llewellyn Iron 
Works were destroyed by fire early Satur- 
day morning, resulting in a loss approach- 
ing $500,000. It is the theory that a 
fire-spreading acid bomb started the blaze. 
The same works were dynamited in 1910 
during the labor war, when the “Times” 
building was blown up with the loss of 
twenty-one lives. | . 

Dayton, Ohio, Dec. 18—Nos. 29 and 31 
North Main street, four-story brick build- 
ing and three-story brick warehouse in 
rear, owned by Joseph Light and Henry 
Callahan; 20 percent loss. Insurance as 
follows: 

Germania ....$2,500 Colum., Ohio. .$5,000 
National, Ct.. 2,590 
Buildings occupied by C. E. Underwood, 


wholesale and retail confectionery. Loss 
on contents, 90 percent. Insurance: 

Cin. Und...... $1,000 Royal ........$2,90 
Home ........ 1,500 Security, Ct.. 2,000 
Keyst. Und... 1,500 Niagara ..... 500 
N. Y. Und.... 1,500 Peop. Nat 2,500 
Prus. N. Und. 1,500 Prus. Nat..... 3,500 
Hartford ..... 2,000 Firemens Und. 4,000 
Ohio Farmers. 2,000 Reliance ..... 7,000 
Phila. Und.... 2,000 


FIRE PROTECTION NOTES 


Conway, Ark., will purchase a fire truck 
and 500 feet of new fire hose. 

Scottsville, Ky., has made a preliminary 
survey for a waterworks system. 

Sunnyvale, Cal.—Election authorized the 
issuing of $30,000 water system improve- 
ment bonds. 

Iron Mountain, Mich., has contracted for 
a motor fire truck, to be delivered early 
in January. 

Dell Rapids, S. D.—Election authorized 
the issuing of $40,000 bonds for water 
improvements. 

Sapulpa, Okla., has voted $20,000 bonds 
for erection and equipment of a new fire 
station in an addition. 

The city council of Auburn, Ky., con- 
templates calling an election on a bond 
issue for waterworks. 

The Lexington, Ky., fire department has 
ordered a triple combination automobile 
fire engine, at $9,500. 

Neenah, Wis., has placed an order for a 
combination hose wagon, chemical fire ex- 
tinguisher and junior pump. 

Two new hose wagons, each carrying 
ladders and chemical pumps, will be added 
to the New Albany, Ind., fire department. 

The city of Midland, Mich., has been 
without adequate fire fighting facilities for 
a long time, but will add a new auto fire 
truck to its equipment soon. 





NEWS FROM THE EAST 


TECISION IN TORNADO CASE 








Policy Does Not Cover Damage from 
High Water Driven by 
the Wind 


The United States circuit court of 
appeals, in the case of the Newark 
Trust Company and Alfred Yankauer 
as trustees in bankruptcy of George E. 
Mansert against the Agricultural,’ holds 
that a tornado insurance policy does 
not cover damage and loss by high wa- 
ter driven by wind. The’ case was 
taken up on an appeal from the United 
States district court, where the decision 
was in favor of the Agricultural. 


The insured property was situated at 
Monmouth Beach, N. J. It was a frame 
dwelling built upon brick foundation. It 
stood close to the ocean on a low bluff 
arising from the beach. It was protected 
from the ocean by a bulkhead built fifty 
feet in front of it. The space within this 
built up box-like structure was filled with 
sand and was used as a lawn. A great 
storm arose, increasing in intensity and 
lasting three days. The wind blowing on 
shore grew into the force of a hurricane. 
There were unprecedented high tides. The 
force of the waves destroyed part of the 
bulkhead and left sand next to the house 
where the brick foundation was. The 
wind blew so hard that it shook the house, 
the front of the foundation tumbled down, 
and subsequently the house was carried 
out to sea. : 


E. S. Allen Is Married 


Edwin S, Allen, assistant secretary of 
the Aetna, was married last Saturday 
to Miss Charlotte B. Clark, daughter 
of President William B. Clark, of the 
company. 


EASTERN TORNADO MEETING 


New York, Dec. 20—The Eastern Tor- 
nado Insurance Association held a meet- 
ing yesterday and elected the following 
officers: President, George W. Babb, 
Northern Assurance; vice-president, F. W. 
Sargeant, New Hampshire Fire; secretary- 
treasurer, J. E. Lopez, Continental. Execu- 
tive committee, H. P. Moore, Home & 
E. Locke, Hartford Fire; H. R. 
Liverpool & London & Globe; J. L. Par- 
sons, Crum & Forster; J. O. Platt, North 
American. 

The meeting tentatively adopted the 
new schedule of rates, but as a few 
changes were suggested, these were re- 
ferred to the Executive committee with 
power to act on the changes suggested, 
and then formally promulgate the new 
schedule. 


EASTERN NOTES 
A. M. Harned has been appointed special 
agent of the National Union in New York. 


C. M. Ortega, rating clerk with the Vir- 
ginia Inspection Bureau at Richmond, will 
on Jan. 1 become an examiner in the home 
office of the Continental. It is hinted that 
he will be put in charge of the Cuban 
business if the Continental decides to en- 
ter that country. He is a native of Cuba. 

—_— 18 oe 


Reciprocals Are Sold 


T. H. Mastin & Co., manager of the 
Automobile Indemnity Exchange of 
Kansas City, have purchased the inter- 
ests of the H. J. Straight estate in the 
power of attorney for the Interinsurers 
Exchange and the Underwriters Ex- 
change of Chicago. These are two re- 
ciprocals which specialize on sprin- 
klered department stores and have been 
very successful and profitable to the 





managers. The business has been on 
the market since before the death of 
Mr. Straight and bids have been made 
by different brokers and various inter- 
insurance men. The Mastin office has 
been successful in its operations and is 
well equipped to take over the two ex- 
changes. Harry E. Minty, former Mis- 
souri state agent of the Queen, and re- 
cently with Groves Bros. Insurance 
Agency at Kansas City, will be manager 
of the Chicago office. 


— — a © ae 


Ohio Farmers Meeting 


The annual meeting of the agents of 
the Ohio Farmers and the annual gath- 
ering of the directors will be held at 
the home office at Leroy, Ohio, Jan. 9. 
Western Manager Charles LeRoy He- 
cox of Chicago will have a special train 
to Cleveland on the night of Jan. 8 to 
carry his party of agents. 

6 a 


GAS FLOOR FURNACE 


Insurance men report that the building 
which burned and caused the deaths of 
several Toledo, O., firemen, had installed 
what is known as the “gas floor furnace.” 
This consists of a register or radiator 
in the floor, heated by a jet of natural 
gas piped in below, generally just under 
the floor. There are said to be a number 
of those furnaces in Toledo, and the in- 
surance men wonder what the inspectors 
have been doing all this time. There are 
said to be very few heaters of this. type 
that are constructed so as to be safe. 

——__—___——< 6 a2 —________ 


RUMOR NAMES FLEMING 


Political rumors indicate that T. Alfred 
Fleming, formerly chief deputy fire mar- 
shal for northern Ohio, may be appointed 
fire marshal when James B. Cox becomes 
governor. Mr. Fleming was elected a 
member of the legislature from Cleveland 
last fall. He made an excellent record 
under State Fire Marshal Deffenbaugh, and 
his appointment would probably be satis- 
factory to the insurance interests. 








“THE COMPANY WITH THE PYRAMID’ | 











3.474.683.86 1,017, 632.67 


FirE INSURANCE Co. 


4,310,836 19 4.257.058. 
4.500.404 12 1.322 
4.661,149.61 1406.68 
5.196.017.46 1.310,.064.23 
35.553. 270.70 
5,728, 809.34 
6.097. 887.20 
6.250, 526.89 
6.350, 079.09 
6,515, 829.58 


TOTAL LIABILITIES EXCEPTCAPITAL$3.158.88479 
POLICY HOLDERS SURPLUS ---- $3,356,944.79 


WESTERN SPECIAL AGENTS — M: 5S. 
Moore, W. R. Drake, Terre Haute, Ind.; F. S. 
Chase, Bloomington, fi.; George K. March, Hins- 
dale, Mich.; J. H. Gosnell, Ty © 3 Mina.; 
Ss. j. orton, ity, Mo.; A. E. W 
Denver, Colo.; A. W. Jones, Cobenben, Ohie; 
A. D. Yeaton, 217 West Water street, 
kee; R. W. Miller, Webster City, Iowa. 
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703,433.67 
725,713.78 
2.006,944.79 
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SHOULD GET THE ESTIMATES 


Tue tendency of fire insurance rates 
is downward/while the price of almost 
everything else is going up. There is 
no way, seemingly, whereby the fire 
companies can increase their rates, and 
even in case of notoriously unprofitable 
classes they are balked and thwarted at 
every turn. 

It seems to us that at the present 
time every fire insurance company 
should see to it that at least the advis- 
ory rates are secured in every case. 
There was never a better argument to- 
day for getting the full rate than the 
fact that in every other line of business 
the prices are being increased. Fire in- 
surance companies should not be the 
only ones to sell at less than cost price. 

Rating bureaus are turning out advis- 
ory estimates. They should be secured 
by all hazards. No company, however 
large or strong, can afford to ignore 
the present tendency. While companies 
just at the present time are fairly pros- 
perous, there are bound to come the 
lean years, the conflagrations and pe- 
riods of depression. There is no ex- 
cuse whatever for any company or 
agent to write business at cut rates to- 
day in the face of an almost universal 
rise in prices in every other activity. 
There is no need for any agreement 
or combination, but just a simple ap- 
preciation of plain business principles 
and the recognition of the law of self- 
preservation. Agents today, who were 
so weak-kneed that they have to cut 
rates to get business, should be driven 
out of the fold. There may have been 
excuses in the past for writing below 
the estimates. There is not a sem- 
blance or shadow of an excuse today. 





GET BUSY 


Any stock of merchandise equal in 
size to one carried two years ago is 
worth from 10 to over 100 percent more. 
Merchants need from 10 to 100 percent 
more insurance. Maybe they do not 
realize it. There is an opportunity to 
get volumes of additional business. 

There has been considerable wailing 
over the fact that everything is going 
up but insurance rates. This is true 
and is serious to insurance companies, 
to general agencies and to large agen- 
cies that have a heavy clerical payroll. 
But the agent who can do twice, and 
even several times as much business 
without increasing his office expenses 
need not worry. In fact, with present 
business conditions he can join the 
prosperity parade. 

There is the clothing merchant to 





see. His stock is worth 30 percent 
more than a year ago. 

Groceries have gone up from 30 to 
50 percent and the grocer must have 
nearly that much more value, for few 
grocers carry any surplus stock worth 
mentioning at any time, and he cannot 
care for his trade unless he keeps his 
stock up to normal. 

In the drug stores stocks have ad- 
vanced in value all the way from 20 to 
900 percent. 

Shoes have gone up at least 60 per- 
cent, and are still rising. 

Dry goods of all sorts are high. 

Coal is up everywhere. 

Get busy! 





STATE INSURANCE PLANS 


Ir seems that the Saskatchewan com- 
pulsory hail insurance state plan has 
met with overwhelming disaster this 
year, owing to the large amount of 
losses. This again shows the fallacy 
of state insurance, and it is quite a 
body blow for the advocates of that 
plan. Up in North Dakota the Non- 
PARTISAN FARMERS -LEAGUE is champion- 
ing state hail insurance and favoring 
the Saskatchewan plan, which taxes all 
tillable land, thus compelling all own- 
ers to come into the state hail fund 
whether they desire to be insured or 
not. 

Insurance Commissioner TAytor of 
North Dakota in his annual report 
called ‘attention to the failure of the 
present plan in North Dakota for state 
hail insurance, it being entirely volun- 
tary on part .of the owner of land 
whether he contributes to the fund or 
not. The amount paid in premiums is 
distributed prorata for losses, the re- 
sult being that the owner of the crop 
only gets a comparatively small per- 
centage of his claim paid. Commis- 


_sioner TAyYLor says that the only pos- 


sible alternative will be compulsory 
state hail insurance. At the same time 
he says he can find no comfort for the 
advocates of state hail insurance so 
far as the experience in state life, state 
fire or state hail ventures is concerned 
in this country. 

He does not believe that it is justice 
to compel a man to insure his crops 
against hail if he does not want the in- 
demnity. Commissioner Taytor calls 
attention to the fact that the forth- 
coming state legislature will not be 
able to enact a compulsory hail insur- 
ance law and put it into immediate ef- 
fect. It can only pass an amendment 
to the state constitution providing for 
levying a tax on land to create a fund 
to insure growing crops against hail 
losses. If this legislature does this, 
then in 1918 it will be submitted to a 
vote of the people, provided it is not 
sidetracked by referendum proceedings. 
If the proposed amendment receives a 
majority vote, then the legislature con- 
vening in 1919 can enact a compulsory 
hail law. Then its constitutionality will 
have to be tested, running the gauntlet 
of the state supreme court and the 
United States Supreme Court. 





SoME minds are so fertile that one 
word starts a train of thought; others 
are so barren that ‘volumes make no 
impression. It sometimes pays to 
waste a little seed of suggestion on 
the barren spots if a few of the more 
fertile can be made to produce. 








The Bush League Agent 





Freeport, Ill., Dec. 15. 
My Dear Friend Fred: 


Here is a copy of anouncment which 
I have sent out to all of my friends in 
tHe field & they is not no use of me 
writing you all about it on acct. if you 
will give this act. the o. o. you will see 
what is coming off. 
* * x 


Dear Friend: I have gone into the 
pome biz. on the side & am now ready 
to fill your orders for pomes of any 
length, Big ones or small ones they 
all look alike to me. Give me a trial. 
I am the only exclusive ins. poet in the 
U. S. of Amer. Ins. pomes wrote on 
short notis. Rates cheap. 

Why not send out some Xmas 
pomes? You can sine your own name 
& no one will ever no the diference. 
Spec. Xmas rates, 5c per pome. 

* *' * 

I did not have that notis out no time 
at all before the orders commenced to 
pore in & you may think I am not mak- 
ing no money charging 5c per pome, 
but here is 1 thing I do. I never put no 
stamps on my male & I send out all my 
male in a plain envelope & so they can’t 
bring it back & the only thing they 
can do is deliver it & say 2c due. I 
guess the U. S. Gov. has got to get up 
early in the A. M. to get any of my 
dough, eh Fred? I guess I am a bum 
at turning out these pomes to. Well 
here is a few I wrote & I did the hole 
bunch in 25 min. & still in all a man 
would not want no better if it took 3 or 
4 weeks to do it. 

* x * 


Here is what I got up for John Staf- 
ford & he gave me 25c for it & they is 
not no bigger men in the biz. than him 
today & the reason is he noes a good 
thing when he sees it. He is sending 
this to all his field men: 


You know I used to be in the field, so, boys, 
I am all for you. 

Any time you want any help from me, just 
tell me what to do. 

On the other hand, in the case I was to ast 
you boys a favor, 

You should come to bat and help me out 
sco the Bible says help your neigh- 

or. 


The other day Mr. Dox came around and 
says, “John, I think you are stale. 

Get off of your foot, shake a leg, get the 
biz. on account—this here office 
needs kale. 

So for Christmas send me a bunch of new 
biz.—you know, I am your pard. 

Hurry for the London & Lancashire and 
a and also the good old Safe- 
guard. 


* * x 


My old friend John Hanson at St. 
Paul says he has got lots of new biz., 
but the Swedes which he has in the N. 
W. is awful slow to pay their balances 
so I give him this: 

Come on, you husky bunch of Swedes— 
where is your balances at? 

I cannot fool around no more with you— 
T’ll tell you that. 

Do not do no Xmas shopping with the 
money that you owe 

To the Milwaukee Mechanics—on account 
we need the dough. 

If you don’t send in your balances—why, 
all I got to say, 

Is I hope you choke to death and die on 
the happy Xmas day. 

John says he will give me 50 percent 
comm. of all of the money he collects 
from sending that pome out. But the 
best for me was this here on old Pots 
of Springfield ins. com, All of the boys 
are buying one of these to send to him 
on Xmas I charged 10c for it 
& sold 76, so I have enough money to 


by some presents with now. Here it 

is Fred: 

Xmas bells is ringing and the message 
which they bring 

To me is Rufus Potts is out as soon as it 
is spring. 


What is so rare as a day in June? 
Then, if ever, come perfect days. 
But the 1st of March, when old Potts gets 


canned, 

Will be remembered by me always. 

“A rag and a bone and a hank of hair 
(even as you and I). 

But if some guys knew how useless they 


was 
They would lay right down and die. 





| Personal Side of the 


Insurance Business 


H. M. Zimmer, Illinois state agent of 
the ,Home, last week saw his loss ratio 
iui the making. He and W. E. Hill, Illi- 
nois state agent of the London, visited 
Wood River, Ill., and had just gotten 
into the office of their agent, H. H. 
Clark, the local banker, when the fire 
alarm sounded. Mr. Clark is a mem- 
ber of the volunteer department and 
was compelled to respond and the two 
field men went as spectators. Because 
of a frozen hydrant the loss amounted 
to $600 and fell upon the Home. 


William F. Hill, who is connected 
with the Evansville, Ind., office of the 
Indiana Inspection Bureau, was mar- 
ried recently to Miss Valerie Stadic of 
Waukegan, Ill. Mr. Hill completed an 
enlistment in the navy ten months ago, 
tcok a short business college course 
aud then went with the Indiana bureau. 
He has made rapid progress and was 
recently transferred from South Bend to 
Evansville. Prior to his experience in 
the navy he did some clerical work in 
the western office of the Fidelity-Phe- 
nix. He is the son of William E. Hill, 
Illinois state agent of the London. 


Brent J. Alley has resigned as secre- 
tary of the Fitchburg Mutual Fire to 
become connected with R. A. Corroon 
& Company, a brokerage concern with 
offices at Chicago, New York and other 
places. Mr. Alley is a very capable in- 
surance man and was connected with 
the Millers National and the German 
Fire of Peoria before going with the 
Fitchburg Mutual. The Fitchburg has 


not yet appointed a successor. 
S 


Edgar Page Stites, local agent at 
Cape May City, N. J., is eighty years of 
age and is the author of two famous 
hymns—“Beulah Land” and “Simply 
Trusting.” Recently he wrote a new 
hymn, entitled “Heaven’s Chorus.” 


Mrs. Merrick E. Lease, wife of Mer- 
rick E. Lease, assistant manager of the 
Columbia Fire Underwriters of Omaha, 
died in that city last week, following 
an operation. Mrs. Lease was a sister 
of George W. Holton, Iowa state agent 
of the Phoenix of Hartford. 


State Treasurer R. W. Archer of 
Ohio, upon his retirement Jan. 1, will 
return to Cleveland, where he will re- 
sume his presidential duties with the 
Archer-Hardesty Insurance Agency 


Company. 





But as long as you’re going to lose your 


iy) , 

Mr. Potts, I wish you joy; 

But you’re the rottenest insurance com- 
missioner 

We ever had in Tllinois, 


I guess them pomes aint nockouts 
eh Fred? Still in all you should not 
feel bad on acct. you cant write stuff 
like that Fred on acct. the old saying is 
genus is borned & not inade. Maybe you 
could if you was to practise, but Rome 
was not built in no day & I could 
probly write a hole book while you was 
wondering how to start. This here I 
am writing aint 0 against you Fred & 
I realize all men aint gifted the same 
way asl am. Well Fred a Merry Xmas 
to you & your wife from me & my wife 
& as soon as your present gets here I 
will drop you a line prompt & let you 
no I got it O. K. 

Your old Friend Dave. 
——————_= eee 
SENDING OUT SMILES 


I have some little enemies— 
They call themselves ‘the blues,” 
And like all other kinds of foes, 
They’re splendid things to lose. 


So when I know they’re planning 
To come and spend the day, 

I send the little smiles out 
To chase them all away. 


—____- <> ¢«-_____ 
Gcod business in any community is de- 
pendent on the cooperation of its business 


men. The spirit of cooperation is con- 
tagious. 
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Casualty and Surety Comment 














WHO IS THE MIDDLEMAN? 


LIMITING acquisition cost of casualty 
and surety business so as to cut out 
the broker was advocated recently by 
a general agent. “We ought to get rid 
of the middleman,” said he; and the 
remark raised in the mind of the list- 
ener the question, who is the middle- 
man? 

Companies employ general agents, 
managers, agents, subagents, solicitors, 
brokers and people under various other 
titles and designations for the purpose 
of getting business. Some of these 
have other important duties pertaining 
to the handling of business after it has 
been secured, but the broker or other 
person who actually solicits and se- 
cures the business is the essential man. 
If the general agent is a producer he 
is essential; if he is only a dealer, buy- 
ing from the broker and selling to the 
company, he may well fear what will 
happen to him in event of the elimina- 
tion of the middleman. 





SALESMANSHIP 


Fire insurance is a recognized busi- 
ness necessity. Workmen’s compensa- 
tion insurance is usually required by 
law. Hence, the agent handling these 
very important lines is not of neces- 
sity a salesman in the sense in which 
a life insurance agent is one. He sells 
something which the public wants, 
while the life insurance salesman has 
to make the public see that it wants 
what he has to sell before he can sell 
it. With the volume of fire insurance 
business almost at a standstill and with 
many companies discontinuing the 
writing of workmen’s compensation in- 
surance, the general insurance agent or 
broker is required to give much more 
of his attention to those lines which 
need cultivation; in other words, lines 
of insurance the need of which the pub- 
lic does not fully realize but which it 
can be made to see if properly ap- 
proached. This requires salesmanship 
abilities which many general insurance 
agents have never taken the pains care- 
fully to develop. They have devoted 
much attention to underwriting and to 
the cultivation of those connections 
which would result in business coming 
to them, but many of them have not 
studied either the science or the art of 
salesmanship. 

The life insurance section of THE 
WESTERN UNDERWRITER every week pub- 


lishes a large amount of matter which, 


is just as valuable to the accident and 
health agent as it is to the life insur- 
ance agent. The salesmanship points 
brought out would enable the insurance 
agent to develop his burglary insur- 
ance business if he were to make use 
of them. We believe that many gen- 
eral insurance agents who are not di- 
rectly interested in life insurance make 
a mistake in not reading the salesman- 
ship articles which are published in the 
life insurance section. Old conditions 
are passing away and, if they expect to 
hold their own and increase their busi- 
ness, they will be obliged to adopt more 


and the sooner they begin to give at- 
tention to this subject the sooner will 
they begin to reap the benefits. 





Fastened a Loss on 
Another Company 





How the representatives of one 
surety company made another company 
liable for a loss without intending to 
do so, is a story told by a surety man 
of a number of years’ field experience. 
At the time of this occurrence he was 
a special agent, and with the local 
agent was soliciting the fidelity line of 
a bank. They did not know that the 
bank was having difficulty with another 
company over a loss. Several hundred 
dollars was missing, and as four differ- 
ent men in the bank had had access to 
the cage from which it disappeared, 
officials were unable to place the blame. 
They wanted the surety company to 
pay the loss and it refused to do so be- 
cause they could not specify what per- 
son bonded had taken the money. 
Being dissatisfied with the first com- 
pany, the president of the bank was 
ready to do business with the second. 
When this loss was brought up, how- 
ever, it became a question about the 
second company accepting the risk un- 
less it could be cleared up. The special 
agent, therefore, proposed to the presi- 
dent that he have each of the employes 
sign a long form application for a new 
fidelity bond, in the presence of the 
president and of the special agent, 
whom the employes did not know. One 
after another of the employes appeared 
and made out the application and finally 
one, who was not under suspicion, 
started to answer the questions. He 
was slow about it and when he reached 
the questions concerning failure to get 
bonds from other companies and diffi- 
culties with any previous employers, he 
broke down and confessed to the theft. 
That enabled the bank to make claim 
against the surety company which had 
carried the risk. 








Some Objectionable 
Official Bonds 

















The Massachusetts Bonding states 
its attitude on certain classes of bonds 
required by law, as follows: 

Constables and Justices of the Peace 
—These bonds cannot be accepted un- 
less the applicants happen to be own- 
ers of unencumbered real estate valued 
in excess of the bond. 

Private Detectives—Bonds of this 
class cannot be written unless the finan- 
cial responsibility of the applicant is 
such as to warrant making an excep- 
tion, in which case the application in 
all cases must be referred to the home 
office before the bond is executed. 

Sheriffs and Their Deputies—These 
bonds must not be executed in any state 
unless the applicants own in their own 
names unencumbered real estate in an 
amount in excess of the penalty of the 
bond or unless we are satisfactorily se- 
cured by an indemnity bond of indem- 
nitors holding such unencumbered real 
estate. 

“Blue Sky Laws”—Bonds required 
under the so-called “blue sky laws” 
must not be executed under any cir- 
cumstances until after the applications 
are submitted to and approved by the 
home office. 

Private Bankers—Bonds required by 
private bankers or steamship ticket 
agents who do a banking business must 
also be submitted to and approved by 


Accident 
Health 
Automobile 


Plate 
Glass 


Burglary 


Liability 


Fidelity 
Contract 
Judicial 


Public 
Official 


Depository 
Bonds 


FIDELITY AND DEPOSIT COMPANY 
OF MARYLAND 


BALTIMORE 














About People 


E. P. Patch, general agent of the Com- 
mercial Casualty at Chicago, has been in 
the casualty business longer than he 
wants to admit. He does not look that 
te) He used to be an accident agent 
for the Standard Accident. One day a 
man asked him if he sold liability insur- 
ance and he said he certainly did. He 
went home and read the instructions in 
the manual, posted himself as well as 
he could and sold the man an employers’ 
liability and workman’s collective policy, 
on which his commission was about $750. 
He admits that right then he lost his 
interest in accident insurance and has 
been in the liability game ever since. 

* & s 


Foster Hale, who recently was trans- 
ferred by the American Surety from the 
Indianapolis branch office to the Detroit 
branch office, has come to the front in 
the service of the company partly be- 
cause he was not afraid to work. He 
has had his training in the office of E. 
V. Clark, manager at Indianapolis. Mr. 
Clark has held that position since the 
Middle Ages, and has grown very irregu- 
lar as regards the keeping of office hours; 
that is, he has no hesitation about get- 
ting to the office at 7 o’clock in the 
morning instead of eight, or working after 
dinner if there is something that needs 
doing. It is related that when he invited 
Mr. Hale to join in these unusual hours 
he always found the young man on time 
ahead of him in the morning and ready 
4 —_ the door behind him in the evening. 
191 




















* * 


Herman A. Behrens, vice-president of 
the Continental Casualty, left Sunday for 
his fruit farm in southern California, and 
will not be back until Feb. 1. 


William A. Weir, manager of the inspec- 
tion department of the Commercial Cas- 
ualty, who was in Chicago a few days ago, 
recounted a recent experience of his own, 
illustrating the need of liability inspec- 
tions. An application came into the home 
office for workmen’s compensation insur- 
ance on a chemical works in New Jersey. 
Chemical works are being watched pretty 
closely these days, as many of them are 
manufacturing explosives. This one, how- 
ever, made benzoate of soda. There are 








of the methods of the expert salesman, 





the home office. 


two processes by which this product is 





made, one being comparatively slow but 
safe and the other being more rapid, but 
involving a hazard of rapid generation of 
chlorine gas, which makes it dangerous. 
Mr. Weir inspected this plant before the 
application was accepted and finding that 
the dangerous process was used, decided 
not to write it. Within ten minutes after 
he left a volume of chlorine gas was re- 
leased suddenly and one of the proprietors 
and two employes were killed. 
B * * 

George G. Brown, who used to be one 
of the best known casualty men in Ohio, 
has been in Chicago for the past few 
days in the interest of the Albany Fruit 
Juice Company, of Albany, Ore., of which 
he is the president. Several years ago 
Mr. Brown had a physical breakdown and 
went to Oregon in the hope of regaining 
his health. About a year in the moun- 
tains put him on his feet and now he 
feels better than at any time within the 
last thirty years. 

* ¥* of 

George C. FParrell, Pacific manager for 
the Preferred Accident, who left San Fran- 
cisco Tuesday on a month’s trip to Hawaii, 
took with him a badly fractured arm, 
which resulted from a spill at a local ice 
rink. Run into by another skater, Farrell 
was thrown to the ice and had both bones 
in his left arm broken, with the result 
that the member will be in a cast for the 
next month. 


oe 
* * * 


George P. Bartenfeld, who has been a 
casualty adjuster for the Fidelity & De- 
posit in California, but recently has been 
transferred to the home office, was 

Chicago this week. Relating some unusual 
experiences he had on the coast, he said 
he was handling a case for his company 
before a member of the industrial board 
in one of the northern counties of Cali- 
fornia, when a big six-footer, with two 
revolvers, objected to the ruling of the 
referee that certain testimony should not 
be admitted. The hearing was being held 
in the sheriff’s office. The referee, who 
was a small man, asked somebody to call 


.the sheriff and have this disturber ejected. 


The crowd raised a laugh, as the disturner 
himself was the sheriff. The referee ad- 
mitted the testimony. 


2.2 


A man’s daily work should be his cause 
—perhaps not calling for dangerous sacri- 
fices but certainly one that should demand 
every ounce of his loyalty and devotion 
for that is the way success is built an 
by those successes the betterment of the 
race and the country. 
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CASUALTY AND SURETY NEWS 





TO INVESTIGATE RATES 


ASKS DEPARTMENTS TO JOIN 





Compensation Bureau to Go to Bottom 
of Question—Revisions 
Are Expected 





New York, Des. 20—(Special)—In- 
vitations to join in an investigation 
into the entire question of compensa- 
tion rates were sent to the insurance 
departments of Massachusetts, Penn- 
sylvania and New York by the National 
Workmen’s Compensation Service Bu- 
reau. A complete and thorough survey 
of the rate situation is contemplated. 
In the opinion of the bureau as ex- 
pressed in the letter of invitation, an 
experience based on four and a half 
billions of payroll exposure should af- 
ford a substantial and reliable basis 
for a revision of rates. 

The inquiry does not necessarily fore- 
cast an increase of rates. On the con- 
trary, it was stated that the purpose 
of the investigation would be to find 
the true situation in the matter of rates 
and make revisions accordingly. The 
letter states, however, that the investi- 
gation was decided upon after a survey 
of the experience of the companies 
which constitute the bureau’s member- 
ship had demonstrated it to be “im- 
perative.” 


Who Will Conduct It 


The investigation will be conducted 
for the bureau by the manual and the 
actuarial committees. The manual com- 
mittee will investigate the general rate 
situation, while the actuarial commit- 
tee will determine if any changes are 
necessary or desirable in the method of 
eilculating the state multipliers. 

Both committees will report the re- 
sult of their investigation back to the 
standing committee, which will pass 
upon their findings. In order to expe- 
cite matters the standing committee has 
been invited to sit with the investigat- 
ing committees. The three insurance 
departments have also been asked to 
have a representative present and in at- 
tendance upon the investigation. 


More Experience Available 


Existing rates were based upon a 
payroll exposure almost two-thirds less 
than that now available. In the opinion 
of officers of the bureau the investiga- 
tion now proposed should show def- 
initely just what rates are needed to 
insure adequacy and the consequent 
future solvency of the companies en- 
gaged in the business. 

The rate situation in the compensa- 
tion field has become so acute that Su- 
perintendent Jesse S. Phillips found it 
necessary several days ago to call upon 
the companies immediately to consider 
the situation with a view to maintaining 
the adequacy of rates. Investigations 
by the ‘insurance department have 
shown that the loss ratio of the com- 
panies doing business in New York in 
the past year approximated 70 percent 
of the earned premiums. This ratio 
of losses is regarded by the department 
as too high. It therefore suggested the 
necessity of a readjustment. 


Opinions Differ 


Opinions as to the adequacy of rates 
differ as between the companies which 
belong to the rating bureau. Some of 
them maintain that the present rates 
are adequate and others maintain that 
they are inadequate. It is agreed, how- 
ever, that the experience of. the past 
year has shown an alarming tendency 
towards increased cost. Some of the 
companies believe that the “increased 
accident frequency” hazard now shown 
in the experience will be offset by addi- 





tional premiums from audits of pay- 
rolls. Others maintain that the addi- 
ticnal premiums will not be abnormal. 
In order to dispose of the entire ques- 
tion to the satisfaction of all concerned 
the investigation was decided upon. It 
is probable that it will demonstrate the 
necessity for increases in some classi- 
fications and decreases in others. 


9 
MAY WRITE PARTICIPATING 





Texas Department Approves American 
Indemnity’s Mutual Plan for 
Use in That State 





The American Indemnity of Galves- 
ton has perfected a participating plan 
of workmen’s compensation insurance 
which has been formally approved by 
the Texas insurance commissioner, 
with the proviso that it be available on 
all compensation policies written by 
that company. J. F. Seinsheimer says 
the company has not definitely decided 
to follow the plan. 

Under the “participation and assess- 
ment endorsement” the company may 
establish a Texas workmen’s compensa- 
tion department, 
miums collected thereunder shall be 
credited and to which department there 
shall be charged all losses growing out 
of injuries to employes covered under 
such policies. There shall also be 
charged to it not exceeding 30 percent 
of all premiums for all expenses, dis- 
bursements, etc., incurred in the admin- 
istration of the department, with the 
exception of taxes and legal expenses. 
If at any time the cash funds be insuffi- 
cient to provide for the payment of all 
charges as above defined, the assured 
will pay to the company on demand 
such additional premium at the rate 
mentioned in the policy to which the 
endorsement is attached, as may be 
necessary for such required payments. 

Provided that the contingent liability, 
of the assured shall exceed the annual 
premium at the rate mentioned in the 
policy. 

If the funds above provided for are 
more than sufficient to pay all charges 
set forth, the company will return to 
the assured, from time to time as per- 
mitted by law, his proportionate part 
of the funds in excess of the amount 
required to provide for the payment of 
such charges. 

= © ee 

MUNICIPAL INSURANCE COMPANY 

City Commissioner Butler, of Omaha, 
favors the setting aside by the city of a 
certain sum as an “insurance and bonding 
fund” in making up the budget for 1917. 
He claims that the city could pay its own 
insurance losses. on automobiles and 
bonded officials much more cheaply 
through such a fund than by means of 
insurance and surety companies. 

——-s1tae—__—__- 

The Omaha Safety Council held its first 
monthly meeting last Friday with about 
300 members in attendance. Talks were 
made by a number of safety experts. J. 


M. Guild, safety agent of the Union Pacific 
Railroad: is president. 


to which the pre-. 











GUARANTEED LOW COST LIFE INSURANCE 


THE TRAVELERS 


INSURANCE ey INDEMNITY 
COMPANY COMPANY 
HARTFORD, CONNECTICUT 


WRITE THE GREATEST VOLUME OF 


AND 
CASUALTY INSURANCE 


THE OPPORTUNITY TO SUPPLY THESE INSURANCE 
NEEDS GUARANTEES AGENTS THE BROADEST 
FIELD AND THE LARGEST INCOME. 














SALESMEN WANTED 


To handle the best quick selling insurance proposition in America. 
No experience necessary. 
The first and largest organization on the same plan as the Commercial Travelers 
Associations, writing business and professional men. 
66,500 policies now in force, paying: 
$5,000.00 Accidental death | Cost never $9.00 for Accident 
$25.00 Weekly Indemity exceeded $10.00 for Health 
No medical examination , No waiting for commission 


INTER-STATE BUSINESS MEN’S ACCIDENT ASSN. 
Emest W. Brown, Sec'y-Treas. DES MOINES, IOWA 





The Sign of Good Casualty Insurance 


CONKLING PRICE & WEBB - 
GRAY COMPANY - 
RAYMOND 
PAULL & SON - - 


ARI 
Dicés-rem 





KING 
THE MERRI 


LIABILITY BURGLARY 
ACCIDENT CREDIT 

HEALTH BOILER 
AUTOMOBILE LANDLORD'S 
TEAMS ELEVATOR 
COMPENSATION GEN'L LIABILITY 





ESTABLISHED 1869 


London Guarantee Accident Company,Ltd. 


OF LONDON, ENGLAND 


Head Office, Chicago 
F. W. Hpegenien- General es sl 


G ia, Boar of Trade a 
- «General secs Northeastern Ohio, 337 Superior Avenue, N 
x en. Agts., — Ohio, 1810 1st National Bank Bid 
s. Agents, N. W. Ohio, 309 Cincinnatt | 





ILL, Sopa ACKSON Co., “Gen. wr Lucas Co., Produce Exch. Bldg., 7 wee Qa, 











- T. J. FALVEY, President 








Company Growth Means Growth for Agents 


MASSACHUSETTS BONDING “= INSURANCE COMPANY 


Stands Out Conspicuously as One of the Most Rapidly Growing Surety and Casualty Companies in America 


CAPITAL 


Fidelity and S Bonds, Liability, Workmen’s Compensation, Property Damage, Personal Accident 
gr Heal wy Sering Theft and Plate Glass Insurance 


THE 


HOME OFFICE: BOSTON, MASS. 


$1,500,000.00 
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AMONG THE SURETY MEN 


—_—— 


SURETY MEN IN A LAW FIRM 





Doud, Crawfis, Bradford & Dones Will 
Start in Columbus, O., the 
First of Year 





A new law firm, Doud, Crawfis, Brad- 
ford & Dones, will start in Columbus, 
Ohio, the first of the year. It will have 
associated with it John V. Sees, na- 
tional counselor for the American In- 
surance Union, and offices will be in 
the new First National Bank building. 
Hieatt, S. Dones is a member of the 
Columbus bar, but has been engaged 
in the surety business for four years, 
having specialized in surety law. He 
is now general agent of the Royal In- 
demnity for central Ohio, and will re- 
tain this connection. Phil S. Bradford 
has also been in the surety business, 
for the last five years, being with the 
American Surety. Until the latter part 
of last year he was attorney for the 
Columbus branch office and for the last 
year has been manager at Toledo. On 
Dec. 1 he became supervising attorney 
for the Royal Indemnity, in charge of 
Michigan, Ohio, Indiana and Kentucky. 

Orland R. Crawfis has been following a 
general legal practice, being associated 
with J. D. Karnes and John V. Sees, at- 
torneys for the American Insurance Union. 

Harry L. Doud, after ten years practice, 
became supreme attorney for the United 
Commercial Travelers and on Jan. 1 last 
became associated with the law firm of 
Booth, Keating, Peters & Pomerene. 

Mr. Sees has been in the general prac- 
tice at Huntington, Ind., and when he be- 
came national counselor for the American 
Insurance Union, moved to Columbus and 
has confined his attention largely to in- 
surance legal matters since that time. He 
is president of the Fraternal Society Law 
Association. 

a 


Progress at Kansas City 


The meetings being held in Kansas 
City by the local surety association, 
with R. R. Gilkey, secretary of the 
Surety Association of America, con- 
tinue, with reports of progress. An en- 
couraging feature is the fact that the 
meetings are largely attended, prac- 
tically all the local representatives of 
companies joining in the effort to reach 
= agreement on constitution and by- 
aws. 





Back to Committee 


The proposed model surety bill sub- 
mitted by a subcommittee of the Na- 
tional Convention of Insurance Com- 
missioners at the New .York meeting 
last week created so much opposition 
that the question of its adoption was 
referred back to the committee. The 
provision for requiring companies to 
set aside a certain percentage of earned 
premiums as a loss reserve met with 
particular opposition, as it was claimed 
that the percentage proposed was ex- 
cessive. Representatives of surety com- 
panies also objected seriously to the 
limitation to 10 percent of the capital 








Wm. S. McNAIR 
ATTORNEY AT LAW 
Investigation, adjusting and trial of all classes 
of Casualty Insurance Claims, including 
om pensation 
References furnished on request 


“701 Penobscot Building, DETROIT, MICH. 

















Mr. AGENT:— When vou need ASSISTANCE to secure 
AUTOMOBILE and COMPENSATION 
INSURANCE, 


try 
P. A. COOLING COMPANY 
General Agents for Indiana 
WESTERN INDEMNITY COMPANY 
A non-conference company. Assets over $1,100,000.00 
404 American Central Life Buildin: 


and surplus of the company, the amount 
a company could assume on any risk 
of one assured. 
this would prevent the companies writ- 
ing bonds for 
much stronger financial position than 
the sureties themselves, except to the 
10 percent limit. 


lated by the bonding department of the 
Fidelity & 
months of August and September, 1916, 
the following defalcations: 


7 and trust com- 


Beneficial associations... 38,042 80,625 


Public service .......... 95,647 171,730 
General business ....... 118,383 213,273 
Insurance companies.... 2,07 3,425 


Transportation companies 
Courts and trusts....... 
Miscellaneous 


the license of the Title Guaranty & Surety. 
This company ceased writing business 
Nov. 17, 1913. 

insured in the American Surety such of 
its risks as that company desired to take. 
This reinsurance, however, was not ap- 
proved by the Treasury Department, nor 
was the department made a party thereto. 
On Dec. 29, 1914, the Title reinsured cer- 
tain selected risks in the Casualty Com- 
pany of America. 
approved by the Treasury Department, the 
reinsuring company having executed an 
agreement running directly to the govern- 
ment in which it assumed liability of the 
Title, both prospectively and retroactively, 
in connection with government bonds. 
Since making 
Sept. 30 the Title has declined to submit 
further financial statements to the Treas- 
ury Department and has requested that 
its authority be revoked. 


to examine their files and records, deter- 
mine the amount of all contingent and ac- 
tual liability which may hereafter result 
in a claim against the Title Guaranty & 
Surety and report to the Treasury Depart- 
ment by Jan. 1. 
where strengthening bonds are required 
and also to require new bonds where the 
bonds of the Title were not reinsured in 
solvent companies. 
ployes bonded by the Title are instructed 
to submit final accounts for auditing by 
the government, in order that any differ- 
ences may be determined and adjusted. 


cently had a harvest of business in writ- 
ing bonds for Milwaukee county officials 
who take office on Jan. 2 
stood that the most important placings 
are as follows: 
dore Dammann, $350,000 total: 
demnity, $200,000; American Surety, $50,- 
000; New Amsterdam Casualty, $25,000; 
Fidelity & Casualty, $25,000; Fidelity & 
Deposit, $25,000; United States Fidelity & 
Guaranty, $25,00 


ten by the Fidelity & Casualty. 
County Clerk Louis G. Widule, written by 
the Royal Indemnity. 


ty 
$150,000 blanket bond for the Central Na- 
tional Bank 
affiliated concerns at Oakland, Cal. 


associated with the Detroit branch office 





Main 3744 INDIANAPOLIS 









COMPANY 


SPECIALISTS in MONTHLY PAYMENT 
Accident and Health Insurance 
{ AGENTS WANTED 
W. R. SANDERS, SECRETARY 
SECOND NATL BANK BLDG., CINCINNATI, O. 
$100.000.00 INSURANCE DEPT. DEPOSIT 


MERICAN LIABILITY § 


It was contended that 


corporations having 


TWO MONTHS’ EMBEZZLEMENTS 
Press notices and dispatches, as_ col- 


Casualty, indicate, for the 


Aug., 


Sept., 
1916 


1916 


panies 


ee 


2,354 4,197 
er | $485,241 $904,738 





Total 





TITLE’S LICENSE REVOKED 
The Treasury Department has revoked 


On Nov. 15, 1913, it re- 


This reinsurance was 


its financial statement of 


Bond approving officers are instructed 


They are to determine 


All government em- 





MILWAUKEE OFFICIAL BONDS 
Milwaukee surety underwriters have re- 


It is under- 


Carr’s ability as an underwriter will 
enable Manager Charles A. Fagg to 
devote more time to field work and in- 
crease the agency organization in Mich- 
igan. 


2 Se 


WOULD MERIT-RATE GLASS 





Writer Contends That Present System 


Is Unfair and Unbusinesslike— 
Points to Other Lines 





“Should the Companies Insuring 


Plate Glass, the Most Fragile Com- 
modity Used in Buildings, Differentiate 
in Favor of Safety as They do in Fire, 
Liability, Life, Accident, Burglary and 
Thereby Encourage Merchants and 
Landlords to Abandon the Ancient 
Types of Store Fronts and Adopt the 
New and Modern?” 
an interesting pamphlet compiled by 
D. J. Murnane, vice-president and gen- 
eral manager of the Z i 
Metals Company, Chicago Heights, II1., 
manufacturers of a patented metal sash. 
It is written in part by Mr. Murnane, 
but contains numerous quotations from 
the writings of C. Stanley Taylor, edi- 
tor of “Construction.” 
dent purpose of the pamphlet is the ad- 
vertising of the Zouri sash, this fact 
does not detract from the value of the 
discussion. 


This is the title of 


Zouri Drawn 


While the evi- 


Mr. Taylor says that the refusal of 


the plate glass companies to grant a 
lower rate on glass safely set, is unfair 
and unbusinesslike. 
viding safety has entered into every 
other line of insurance and differential 
rates have been granted, which are 
graduated in the inverse proportion of 
the amount of safety provided. He 
says there can be no doubting the fact 
that a large percentage of the breaking 
loss in plate glass is due to improper 
setting rather than to accidental break- 
age. 
the insurancée company, but an indirect 
loss to the merchant in the interrup- 
tion of business. 


The factor of pro- 


Breaking causes a direct loss to 


Mr. Taylor claims that a reduction in 


the breakage of glass would not only 
prove beneficial to the insurance com- 
panies and to the owners, but also to 
the manufacturers of plate glass, as 
greater safety would tend to popularize 
the use of plate glass arcades, which, in 
turn would increase the business of the 












insurance companies. He contends that 
the insurance companies should educa- 
cate architects and owners to the ad- 
vantage of safe setting devices by 
granting a reasonable differential on 
rates. 

—_————6429° 


MERGER PLANS ARE APPROVED 





Stockholders of Chicago Bonding and 
Prudential Casualty Act Upon 
Directors’ Recommendations 





Stockholders of the Prudential Cas- 
ualty last week approved the plans for 
merger with the Chicago Bonding & 
Surety. On Monday of this week the 
stockholders of the Chicago company 
approved the merger plans, voted to 
change the name of the company to 
“Chicago Bonding & Insurance Com- 
pany” and to apply to the Illinois in- 
surance department for authorization 
to write all additional lines which may 
be written by companies organized un- 
der the surety act. The stockholders 
also voted to increase the capital of the 
Chicago Bonding from $250,000 to $500,- 
000, the additional stock to be sold at 
not less than $170 per share, all in ex- 
cess of $100 to be added to surplus. 
Present stockholders are assessed $50 
a share to equalize the values of the 
stock with that of the Prudential Cas- 
ualty. It was also voted to increase 
the number of directors from nine to 
eighteen, so that the Prudential Cas- 
ualty interests can have representation. 





A good reputation is about as difficult 
to live up to as a bad one is to live down. 


ASUALTY COMPANY 
wants adjuster for compensa- 

tion and liability clasms. I xpe- 
rience and ability. Address 39-V, 
care The Western Underwriter. 








Would like representation of a good 
Caualty Company for State of Michi- 
gan, or Detroit and vicinity. Good 
volume, good class. 

Address 45-B, 


Care The Western Underwriter. 





County Treasurer Theo- 
Royal In- 


Sheriff Patrick McManus, $300,000, writ- 
Register of Deeds Charles C. Maas, and 


LIFE AND ACCIDENT 
SALESMEN, WRITE: 


Lincoln, Nebraska 


Aoply for Territory Contracts 








The Pidelity & Deposit has written a 
and Central Savings Banik, 
a 


Carr Joins Fagg at Detroit 
Walter J. Carr, for the past two years 





of the American Surety, has just re- 


In fourteen states. The | 


American Old Line Insurance Company 


STOCK COMPANY 


Incorporated under the laws of the State of Nebraska. Progressive business record for fourteen years 
Exceptional contracts to salesmen. 


COMMERCIAL, BUSINESS, PROFESSIONAL AND FARM CLASSES. 


t accident and health benefits to the 





WHY DON’T YOU REPRESENT 


The Ohio Business Men’s Accident Association 


ROCKEFELLER 8UILDING, CLEVELAND, OHIO 


$5,000 accident policy, $9.00; health, $12.00. Liberal, explicit and fair contracts. All our agents 


are making sales every day. 
Agents wanted in Ohio. Write today. 


T. H. DILLON. Secy-Treas. 














turned from the east, where he made 
arrangements to join the organization 
of the Fidelity & Deposit as assistant 
manager of its branch office at Detroit. 
During the past two years Mr. Carr has 
traveled extensively over the state, and 
prior to that time was special agent of 
the American Surety in Wisconsin. Mr. 


WANTED 


State Agents for four states 
for one of the largest and most 
progressive Live Stock Insur- 
ance Companies in the country. 
Give experience. 


Address 36-S, care The | 


Western Underwriter. 























efforts. 
references in first letter. 


Wanted—Middle West Manager 


One of the largest Accident and Health Insurance 
Companies needs an experienced Manager for its 
Monthly Premium Department in a large Middle Western 
City. The man who can qualify is assured a good income, 
the increase of which is entirely dependent upon his own 
Only an experienced man will be considered. Give 


Application strictly confidential. 














Address 7-Q, care The Western Underwriter | 
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NEWS OF COMPENSATION 
DISCUSS TEXAS LAW CHANGES 


Industrial Board Confers With Em- 
ployes, Employers and Insur- 
ance Companies 


The Texas Industrial Accident Board 
has given notice of two public confer- 
ences to consider suggestions for 
changes in the workmen’s compensa- 
tion act. The first is to be held on 
Friday of this week, with employers, 
and the second on Jan. 5, with insur- 
ance companies. The board conferred 
with representatives of labor on Nov. 
27. Besides some material changes, the 
board has any number of minor amend- 
ments to propose. It will not make 
public its new bill until all interests 
have been heard and the more impor- 
tant provisions finally agreed upon . 


Proposed Changes 


One important change being discussed is 
to provide that an employe must accept its 
provisions in their entirety or give writ- 
ten notice that he does not come under 
them and will use the courts for redress. 
Now an employe can contest a finding of 
the industrial accident board if he does 
not like the amount awarded. It is pro- 
posed that the law be absolutely binding 
on him unless he gives notice to the con- 
trary. However, he may change his posi- 
tion at will, before injury, by giving writ- 
ten notice. 

Another provision being considered is 
a stipulation for specific compensation, for 
specific injuries, such as loss of members. 
Under present conditions an injured man 
is paid during total disability and given a 
different amount during partial incapacity. 
Frequently there is a dispute as to the 
length of partial disability and often a 
law suit. The proposed amendment would 
stop that. 


Supervising Claim Payments 


The board is desirous of keeping close 
scrutiny over injury claims and pay- 
ments. At present it has found it diffi- 
cult to enforce settlements in many in- 
stances. As a cure it is proposed that 
where a company decides to contest a 
claim it shall give notice within twenty 
days after the claim is made and then file 
suit within twenty days after that time 
to test the matter. The original notice 
must go to the board. Where a company 
has stopped the payment of a claim it 
shall give immediate notice to that effect 
to the board. In that way the board will 
know whether claims are to be paid and 
when those, once started, are stopped be- 
fore being finally satisfied. 


Self-Insurance 


Probably one of the most vital matters 
to be discussed at the conferences will be 
self-insurance. It has been tried with 
success in other states and may be in- 
voked in Texas. It is said that the em- 
ploye has no concern in this question, as 
the law would guarantee him the same 
benefits as he would get if the risk was 
earried by an insurance concern. It is be- 
ing suggested that the law be amended 
so that an employer can file an acceptable 
bond with the accident board, guarantee- 
ing the payment of all claims according 
to the terms of the compensation law. 

In the case of coal mines the insurance 
companies charge 11 percent. In Galves- 
ton some of the stevedoring companies 
carry their own insurance and declare that 
they have saved money. 


1916 SUPPLEMENT 


The Workmen’s Compensation Publicity 
Bureau, 80 Maiden Lane, New York, has 
just issued the 1916 supplement to the 
“Digest of Workmen’s Compensation Laws 
in the United States and Territories.” The 
supplement is revised to Nov. 1, 1916. It 
contains the digest of the new laws passed 
in 1916 (Kentucky, Porto Rico and United 
States) as well as those that were amended 
or supplemented during the year (Louisi- 
ana, Maryland, Massachusetts, New York 
and New Jersey); a list of new cases re- 
ported up to Sept. 1, 1916, personnel of 
various boards that administer these laws 
and a map in colors. This supplement 
brings the 1915 “Digest” up to date. 
Neither is complete without the other. 
The price of the 1915 “Digest” is $2, the 
price of the supplement alone is $1.25, 
and the combined price of the two is $2.75. 
The supplement, like the “Digest,” was 
compiled by F. Robertson Jones, secre- 
tary of the bureau. 


ARGUES FOR IOWA LAW 


Assistant Attorney-General Henry E. 
Sampson of Iowa has been in Washington 
arguing in behalf of the Iowa compensa- 
tion law before the United States supreme 
court. J. C. Hawkins, who attacked the 
constitutionality of the law on the ground 
that it denies the right of jury trial, lost 
out in the lower courts. He then took the 
case up. Mr. Sampson, in his argument, 


distinguish the Iowa case from other com- 
pensation cases pending before the court. 
These are: . 

irst. The Iowa statute is not compul- 
sory in type, but elective or optional. 
Second. The appellant is an employer, 
not an employe; he is an employer who 
rejected the compensation features of the 
act, not one who has elected to avail him- 
self of its privileges; he is an employer 
that is operating under the employers’ lia- 
bility law of Iowa. 

Third. The appellant has exercised the 
right which he has under the workmen’s 
compensation act to reject its provisions 
and therefore retains his right to contract 
at liberty and his right to submit all dif- 
ferences with his employes to the jury 
and has all the other rights guaranteed 
to him by the fourteenth amendment to 
the federal constitution. 


- 


NEW PAMPHLET BY SHERMAN 


P. Tecumseh Sherman of the New York 
bar, one of the best known writers on 
workmen’s compensation, has recently is- 
sued a pamphlet of sixty-eight pages en- 
titled “Personal Injury by Accidents Aris- 
ing Out of and in the Course of the Em- 
ployment.” Inasmuch as most of the 
American compensation laws are based 
upon the British act, the author has com- 
piled a concise but complete summary of 
the decisions construing the British law 
on the subject, the summaries of the 
French and German laws and of the com- 
paratively few American cases. The pam- 
phlet is sold at $2 per copy by the Work- 
men’s Compensation Publicity Bureau, 80 
Maiden Lane, New York. 


STATE FUND DIVIDEND 


Philadelphia, Dec. 18—(Special Corre- 
spondence)—The management of the 
Pennsylvania state fund on Dec. 15 an- 
nounced to policyholders a_ provisional 
dividend of 15 percent on commercial and 
industrial risks and 10 percent on coal 
mine operators, based on the results of 
eleven months’ operation since the fund 
started. The dividend is conditioned on 
the occurrence of no severe losses before 
the close of the calendar year. 

The figures for eleven months’ opera- 
tion are not furnished. In the statement 
of June 30 the number of policyholders 
was given as: 13,408, and the premium 
income to that date $707,682; total re- 
serves, $584,640; policyholders’ surplus, 
J ; expense ratio for six months, 
18.07 percent; loss ratio, 68.8 percent. The 
state fund started business with an out- 
right appropriation of $300,000 by the 
legislature for organization expenses. 


Participating Stock Company’s Dividend 


The action of the state fund manage- 
ment in forecasting a dividend was prob- 
ably accelerated by a statement issued by 
the Pennsylvania Manufacturers Associa- 
tion Casualty Insurance Company Nov. 30, 
estimating a dividend to the stockholders 
of 9 percent for the first year, based on 
the financial statement of nine months, 
equivalent to 6 percent on the capital and 
surplus, and the setting aside of $20,000 
of earned surplus for the distribution of 
a 15 percent dividend to the policyholders. 
Results of the first year’s administra- 
tion of the Pennsylvania state fund are 
being observed with interest by leading 
liability experts, who are unanimously of 
the opinion that its rates are too low. 
he Pennsylvania fund has been man- 
aged thus far by Albert L. Allen, assistant 
manager. The appointment of a manager 
remained vacant for nearly a year, but 
on Dec. 12 William J. Roney, chief ex- 
aminer in the Pennsylvania insurance de- 
partment, was chosen for the position. 
Mr. Roney has made a creditable record as 
an examiner. 


FIGHT AHEAD IN OREGON 


A fight over changes in the Oregon 
compensation act appears imminent. At 
present workmen’s compensation paid is 
by the state industrial accident commis- 
sion out of a fund collected from employ- 
ers, employes and the state. Retrench- 
ment in state expenditures is necessary 
under the constitution, and it has been 
proposed that state aid to this fund be 
withdrawn and the entire burden of com- 
pensation be placed upon employers. The 
industrial commission will oppose this 


measure, partly on the ground that the 
withdrawal of the present state aid, 
amounting to about $76,000 a year, might 
in time make the fund insolvent; also on 
the ground that if the entire burden were 
placed upon employers, the liability com- 
panies might secure the cream of the 
business, throwing the bad risks into the 
state fund. 


MANY AGENTS INDIFFERENT 


A man who has had considerable oppor- 
tunity to familiarize himself with the 
situation in Indiana says that one danger 
of the enactment of a law for state 
monopoly of workmen’s compensation in- 
surance this winter lies in the indiffer- 
ence of the insurance agents. Some of 
them have found that there is so much 
work to be done in connection with work- 
men’s compensation insurance that there 
is very little profit in it for them, in 
view of the 10 percent commission. Some 
agents also find that their companies are 
not inclined to write certain extra hazard- 
ous classes of risks and they are thus 
annoyed by constant appeals from their 
assured to get insurance for them and 
inability to place this insurance and get 
a commission on it. 


COMPENSATION NOTES 


The West Virginia state compensation 
department has issued a new manual of 
rates and rules of practice and procedure. 

The League for the Protection and 
Preservation of the Workmen’s Compen- 
sation Law filed petitions with the secre- 
tary of state of Ohio this week to initiate 
changes in the compensation law to bar 
casualty companies from insuring self- 
insurers for compensation and from insur- 
ing the “open liability’ of employes. 

The Central Labor Union of Omaha has 
unqualifiedly endorsed a bill, drawn by 
Representative-elect Jerry Howard, for 
the purpose of repealing the workmen’s 
compensation act in Nebraska passed in 
1913. The union, in addition, instructed 
its committee on legislation to prepare a 
more satisfactory bill for enactment. 

Daniel W. Burbank, who has been a 
referee for the California industrial acci- 
dent commission for the past two years, 
taking testimony in “outside” cases, has 
been appointed counsel for the state com- 
pensation fund, effective Jan. 1. The fund 
says this is a new position, created to do 
away with the employment of attorneys 
to represent it at “outside” hearings. 

The West Virginia Manufacturers’ As- 
sociation is behind a ‘movement for the 
organization of an insurance company to 
write workmen’s compensation in the in- 
dustrial plants of the state. Business 
will be conducted on a cooperative basis 
It has been suggested that more liberal 
compensation can be afforded at less cost 
than that given by the state fund. 

Last week a preliminary conference was 
held in Chicago between Charles Piez, 
representing employers, and John H. 
Walker, representing the Illinois Federa- 
tion of Labor, to arrange for a working 
basis for a future conference between 
employers and employes to consider 
amendments to the Illinois compensation 
act which will be asked at the coming 
session of the legislature. 


———s3 4a 
Complete Refinancing Friday 


New York, Dec. 20—(Special)—Of- 
ficers of the Casualty Company of 
America, which has been required by 
the New York insurance department to 
make good an impairment of its capital 
approximating $375,000, expect to com- 
plete the necessary refinancing of the 
company by Friday. A number of the 
stockholders who held aloof from the 
plant to rehabilitate the company 
through an assessment of $5 per share 
are now accepting the proposal. The 
arrangement for the underwriting of 
the balance by the controlling interests 
of the company have been completed 
and it is expected that the demands of 
the department will be met in full by 
Friday. 





HOLDS SECTION 29 INVALID 


Illinois Compensation Law Provision as 
to Third Party Liability Goes 
to Supreme Court 


The constitutionality of section 29 of 
the Illinois compensation act will be 
passed upon by the supreme court of 
that state, following a decision by Judge 
Theodore Brentano in the _ superior 
court of Cook county. Judge Brentano 
a few days ago held the section uncon- 
stitutional. Attorneys on both sides 
are cooperating to get a decision as 
expeditiously as possible. 

Section 29 provides in effect that if 
an employe under compensation is in- 
jured through the negligence of a third 
party, also under compensation, the in- 
jured employee shall accept compensa- 
tion from his employer and the em- 
ployer shall be subrogated to the 
rights of the injured employe to col- 
lect compensation by suit for damages 
against the negligent third party. But, 
if the third party be not under com- 
pensation, then the injured employe 
may either sue the third party for dam- 
ages or may accept compensation from 
his employer and subrogate to the em- 
ployer his right to sue the third party 
for damages and the employer, upon 
collecting damages from the negligent 
third party, shall pay over to the in- 
jured employe all so collected in excess 
of the compensation already paid him. 

In the case before Judge Brentano, 
Otto Wolf, an electrician employed by 
the city of Chicago, and under the com- 
pensation act, sued the Anderson & 
Goodman Ice Cream Company, also 
under the compensation act, for injury 
sustained by reason of a wagon of the 
ice cream company hitting a ladder on 
which Wolf was at work and causing 
him to fall. 

Attorneys for the ice cream com- 
rany entered a plea that the suit was 
improperly brought against it and that 
the city of Chicago, as employer of 
Wolf, should have been made the de- 
fendant. 

Attorneys for Wolf demurred to this 
plea, claiming that section 29 is uncon- 
stitutional in that it deprives a citizen 
of property without due process of law. 
Sustaining the demurrer, Judge Bren- 
tano said that he did so in order that 
this question might be taken to the su- 
preme court and settled. 


—_———- 6 —_______ 
COSGROVE RESIGNS 


J. E. Cosgrove has resigned as assistant 
superintendent of the commercial acci- 
dent, plate glass and burglary depart- 
ments of the Southern Surety. He has 
been temporarily in charge of these de- 
partments since the resignation of Super- 
intendent of A. G. Ogle. Mr. Cosgrove 
became connected with the Southern 
Surety through its absorption of the 
Interstate Casualty & Guaranty. of 
Albuquerque, with which he had been 
connected for two years. 


——_—_—»~ee 
HAS NEW PUBLICATION 


The American Casualty of Reading has 
begun the issue of the “Acco Gram,” as 
successors to the “Agents Bulletin.” The 
first issue appeared in December and is 
an improvement in appearance on the old 
paper, which has always been a good pub- 

cation. 

















ing all occupations. 


Assets, Over $3,500,000 


KIMBALL C. ATWOOD, President 





laid down three important facts which 








Preferred Accident Insurance Company of New York 


The only Company confining its Accident and Health Business exclusively to “preferred” (non-hazardous) risks 


THAT’S WHY 


We offer larger benefits and better policies for the same premium than do companies insur- 
If you write “preferred” business send for rates and sample policies. 


Get the Benefit Due Them as Superior Risks 


$10,000,000 Paid in Losses 


Net Surplus, $1,000,000 


80 Maiden Lane, New York 
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IN THE ACCIDENT FIELD 
CONDEMNS LIMITED POLICIES 


Most Complaints to Insurance Depart- 
ment Are on This Form of 
Contracts 


Deputy Insurance Superintendent F. 
B. Patrick of Ohio, who has charge of 
the complaints and claims filed against 
insurance companies in the Ohio de- 
partment, says that claims worthy of 
investigation average about six a day 
throughout the year. There are others 
that on their face are groundless. 

Mr. Patrick says that very few of 
the claims are against fire and life in- 
surance companies, but about 90 per- 
cent are against accident and health 
companies. Practically all of these are 
under the so-called limited policies. 
Mr. Patrick says that these policies, 
selling at from five to ten dollars a 
year, are probably worth about that 
amount, but the limitations are such 
that recovery can be had only under 
comparatively few conditions and a 
large part of them are sold to people in 
whose lives these conditions never 
arise. 

It is Mr. Patrick’s opinion that it 
would be better for the insurance com- 
panies, as well as for the insuring pub- 
lic if the issuing of these limited poli- 
cies were prohibited. He says that in 
most cases the companies show a dis- 
position to act fairly in the adjustment 
of claims, although often there is a 
large volume of correspondence before 
settlement is reached. 


Watch for Manager McKenzie 


At a dinner given by the Travelers 
Club of Minneapolis to Assistant Su- 
perintendent of Agencies Armstrong 
last week, Manager E. D. McKenzie 
was presented with a gold watch in- 
scribed, “To E. D. McKenzie, from the 
Travelers agency force of North Da- 
kota, South Dakota _and Minnesota.” 
District Agent R. B. Tomlinson of Min- 
neapolis made the presentation speech. 
Mr. Armstrong complimented the office 
on the splendid strides in business and 
organization which have been recorded 
during 1916. 


Standing Committee Named 


' At the meeting of the insurance com- 
missioners in New York last week it 
was decided to appoint a standing com- 
mittee on standard provisions for acci- 
dent and health policies. Commission- 
ers English of Iowa, Cleary of Wiscon- 
sin, Winship of Michigan and Hardison 
of Massachusetts were appointed mem- 
bers of such committee. 

ACCIDENT NOTES 
The Central Business Men’s Association 
of Chicago has been licensed in North 
Dakota, giving it a total territory of 
eleven states. 
The Wagnér Loan Agency of Celina, 
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Ohio, has been appointed agent for the 
health and accident department of the 
Ohio State Life. 


Roy Tuchbreiter has been appointed 
manager of the commercial end of the 
Continental Casualty for its eastern de- 
So with headquarters in New York 
y. 

At Columbus Judge Dillon has ordered 
to trial the case of I. A. Morrissett vs. the 
Columbus Mutual Life. The suit is for 
$15,000 alleged to be due for commissions 
on a contract. Res adjudicata was the 
plea, but the judge refused it. 


In the recent reinsurance of the com- 
mercial accident and health business of 
the National Life, U. S. A., by the Aetna 
Life, the Aetna also assumed liability un- 
der the reinsurance arrangements which 
the National Life had with certain other 
companies, 


= +e 


BRANIFF HEADS ASSOCIATION 


Oklahoma Casualty and Surety Under- 
writers Elect Officers and 
Adopt Resolutions 


The Casualty & Surety Underwriters 
Association of Oklahoma met last Sat- 
urday in Oklahoma City. There was 
a good attendance and the meeting was 
an all-round success. Owing to the 
aksence of President Gus A. Elbow, 
who has moved to Sioux City, Iowa, 
S. D. Mills acted as temporary chair- 
man, 

The election of officers resulted as 
follows: President T. E. Braniff, 
Oklahoma City; vice-president, J. S. 
Pearce, Tulsa; secretary and treasurer, 
H. E. Furrey,.Oklahoma City. 

Mr. Braniff is president of the Insur- 
ance Federation of Oklahoma. He is 
a member of the firm of Merrill & 
Braniff, general agents of the Fidelity 
& Deposit, and president of the T. E. 
Braniff Company, general agent of the 
Maryland Casualty. Mr. Pearce is a 
member of the firm of Pearce, Porter 
& Martin, general agents of the Aetna 
companies; Mr. Furrey is of the T. E. 
Braniff Company. 

A resolution was adopted by the as- 
scciation pledging cooperation with the 
National Association of Casualty & 
Surety Agents and the Oklahoma Fed- 
eratin of Insurance. Another resolu- 
tion prohibits the practice that agents 
have of putting in phone calls and 
sending telegrams collect. This must 
be discontinued. 


————___— eae 


ANNUAL MEETING OF BUREAU 





Important Matters Referred to Com- 
mittees and Little But Routine 
Business Transacted 


The National Workmen’s Compensa- 
tion Service Bureau at its annual meet- 
ing last week did little more than re- 
elect the old officers and handle routine 
matters. The questions of violations 
of the commission rule, adequacy of 
present rates and the resignation of 
three companies which are still writing 
compensation or liability business, were 
postponed until a future date. It is 
hoped that proper committees can ad- 
just most of these matters. 

No action other than to refer them to 
the welfare committee was taken on 
the resignations of the Aetna Life, 
Fidelity & Deposit, Massachusetts 
Bonding and the Casualty Company of 
America. It is the consensus of opin- 
ion that none of the companies will 
ultimately leave the bureau. 

An amicable settlement of the differ- 
euces which led to the resignation of 
the Aetna is forecast by the fact that, 
although its resignation has been for- 
mally tendered, it continues to take an 
active part in the affairs of the bureau. 
It is a member of the committee which 
will have control of the investigation 
of the necessity for a rate revision 
which was inaugurated Tuesday. Rea- 
sens for the resignation are doubtless 
to be found in the fact that it is al- 
ways difficult to satisfy everybody. at 
the same time. It is believed that no 
formal action on the resignation will 





be taken, and that the Aetna will con- 


tinue the cooperation in the bureau 
which it has always given. 

Adjustments of the causes which led 
to the resignations of the Fidelity & 
Deposit and the Massachusetts Bond- 
ing are also looked for. The fact that 
Loth of these companies have retired 
frcm the compensation field explains 
the reason for their resignations. 
—__-20e@ 


RECEIVER BEEN APPOINTED 


Both Federal Court and Pennsylvania 
Department Get In on Union 
Casualty Case 


Anticipating the hearing on the ap- 
plication of the insurance commissioner 
of Pennsylvania for a receiver for the 
Union Casualty and Pension Mutual 
Life, both of Philadelphia, a federal 
receiver was applied for by interests 
cennected with the companies, and one 
was named. Then on Tuesday of. this 
week the insurance commissioner of 
Fennsylvania was made receiver. The 
state department will now seek to 
ottain whole jurisdiction over the com- 
panies, asking that the appointment of 
federal receiver be revoked. Both con- 
cerns were controlled by the same in- 
terests. 

Regarding the Union Casualty, the 
Lill charges that the former officers, Al- 
bert E. Mershon, president, and Roger 
Byrnes, vice-president, grossly mis- 
managed the business. It is claimed 
by the petitioners before the federal 
court that large amounts of fictitious 
irsurance were written into the books 
for the purpose of swelling the assets 
by fictitious premiums, amounting from 
time to time from $75,000 to $350,000. 

———_—_—— 6 eo _____ 


WARFIELD DENOUNCES RUMOR 


Fidelity & Deposit Not Considering 
Discontinuance of Casualty Lines 
Except as Announced 


In view of reports that the Fidelity 
& Deposit is considering discontinuing 
casualty lines other than workmen’s 
compensation and employers’ liability, 
President Edwin Warfield has issued a 
clear denial of any such intention upon 
the part of the company. His state- 
ment, in full, is as follows: 

Some of our competitors have been sys- 
tematically trying to spread false reports 
in regard to our future and plans for the 
casualty business. We have recently dis- 
continued the workmen’s compensation and 
employers’ liability business and are more 
pleased every day that such action was 
taken. We are, however, in conjunction 
with our surety and fidelity business, ener- 
getically developing the accident, health, 
automobile, burglary, plate glass and mis- 
cellaneous casualty business, and are lay- 
ing definite plans for the substantial in- 
crease of those lines during 1917. Any re- 
ports to the contrary are absolutely false 
and erroneous. 

Up to Dec. 10 the increase in net cas- 
ualty premiums for the year, on lines other 
than those discontinued, was $339,037.42, 
an increase of 18 percent on such business 
over the year 1915. The decrease in the 
workmen’s compensation and employers’ 
liability lines for the year has been $597,- 
393.04. The increase in the net accident 
and health premiums up to Dec. 10 was 
$216,983.15. The increase in net automo- 
bile premiums for the year up to Dec. 10 
has been $138,084.35. 

Therefore, concurrently with the elimi- 
nation of two of the major casualty lines 
and the decrease in those premiums of 
$597,393.04 and with some natural conse- 
quent agency disturbance, an increase of 
$339,037.42 has been made in the desirable 
casualty lines which are to be continued. 
The above in itself is sufficient answer to 
the rumors as to our plans on the cas- 
ualty business. 

——————(@»to—_—— 
BUSINESS IS REINSURED 


The United States Casualty has rein- 
sured the southern California business of 
the Casualty Company of America and 
it is understood that A. G. Blair of Los 
Angeles, formerly general agent for the 


latter, will now represent the Uhited 
States Casualty. The Maryland Casualty 
reinsures the Oregon business of the Cas- 
ualty Company, in addition to that in 


northern California, which it took over 


last week. 
a oe 
WANT OREGON LAW AMENDED 


A movement is afoot to have the coming 
Oregon legislature amend the state acci- 
dent fund monopoly to eliminate contribu- 
tions by the state. The latter now con- 
tributes annually one-seventh of the 
amount paid in by employers and work- 
men. This amounted to $152,000 during 
the past two years, and taxpayers contend 
this money can be used to the better ad- 
vantage of citizens. 

Ro 
MUTUAL INSURANCE SCHEME FAILS 


Another attempt to get cheaper insur- 
ance on mercantile lines by the organiza- 
tion of a mutual concern has gone by the 
board with the death of the Retailers 
Burglary Protective Association of Kan- 
sas. Evidently this mutual concern was 
unable to provide the desired insurance 
at a rate that would compete with the 
stock companies. The association was 
the child of the Kansas Retailers’ Asso- 
ciation, an organization of Kansas mer- 
chants with a large membership ciaiming 
to represent over 32,000 merchants. 





—_—_———1D toa 
PLATE GLASS RATES 


New York, Dec. 20—(Special)—High 
loss ratios, materially boosted by the 
Black Tom Island explosion, and the con- 
stantly increasing cost of glass will prob- 
ably result in a flat advance in the New 
York rates for plate glass insurance. At 
a meeting of the Plate Glass Insurance 
Exchange, held yesterday, a resolution 
providing for an advance was adopted 
subject to the approval of the New York 
insurance department. It was stated that 
the Black Tom Island explosion resulted 
in a loss to the companies of approxi- 
mately $400,000; glass prices have been 
increased 10 percent in the last week. 

a ee 


DECLARES EXTRA DIVIDEND 


The American Surety has declared an 
extra dividend of 1 percent in addition to 
the usual quarterly dividend of 1% per- 
cent payable December 30 to holders of 
record December 23. 


ae 
WANT NO SOCIAL INSURANCE 

Columbus, Ohio, Dec. 20—(Special)— 
The committee on judicial administration 
and legal reform of the State Bar Associa- 
tion will recommend to the legislature 
that no measures pertaining to social in- 
surance be enacted, at least until after 
an investigation is made by a disinter- 
ested commission. 
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COMPANY HELD LIABLE 


The Indiana appellate court decides 
against the National Live Stock Insur- 
ance Company in a case where it claimed 
violation of the terms of the policy. The 
policyholder had insured two horses, one 
for $100 and the other for $400. Before 
the policy expired the company wrote him 
for renewal, referring him to its agent, 
who had written the policy. He saw the 
agent, asked that the $500 be put on one 
horse. The agent assured him the policy 
would be renewed, wrote the application 
in his absence and forwarded it to the 
company. The former policy expired and 
the horse. died before the renewal was 
delivered. The court holds that while the 
agent was employed on written authority 
giving him power only to write applica- 
tions and not to give assurances that poli- 
cies would be issued, the company’s refer- 
ence of the policyholder to its agent for 
renewal and the manner of the transac- 
tion were such that the company is liable 
for the loss. 

The powers of agent and oral insurance 
were considered. The horse was taken 
sick on Sunday, a veterinary was promptly 
called, but the telephone exchange nearby 
closed at 9 o’clock a. m. on Sundays, so 
notice did not reach the company’s repre- 
sentative until Monday and the horse died 
that day. The court holds, therefore, there 
was no violation of the condition of the 
policy as to notice of sickness sufficient 
to void the policy. 





Only he who sticks can hope to suc- 





ceed. 
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BUREAU OF ADJUSTMENT 


LIVE STOCK MEN MAY CHANGE 





At Recent Meeting of the National As- 
sociation Much Discussion Arose 
Over Losses 





A constructive idea of considerable 
force was broached by Dr. Gaius W. 
Hubbard at the recent meeting of the 
National Live Stock Insurance Com- 
panies in Chicago. Dr. Hubbard’s sug- 
gestion was that the members of the 
association cooperate in the employ- 
ment of an independent adjuster, or in 
the establishment of an adjusting bu- 
reau, to handle all the claims of the 
member companies. When first pro- 
posed, many doubts were expressed as 
to its practicability, but after several 
hours of discussion it seemed to be the 
general opinion that the plan could be 
worked out to good advantage, and 
without too great difficulty. 


Too Little Attention to Adjustments 


At the present time too little atten- 
tion is being paid to adjustments. No 
one company has the time to investigate 
every loss from the home office and in 
most cases the report of the agent is 
accepted without question. The influ- 
ence of the agent is almost invariably 
thrown toward a liberal adjustment, ir- 
respective of the merits of the case, 
and any one company which takes a 
stand for an adjustment strictly in ac- 
cordance with the contract immediately 
meets this fact in competition. If all 
companies, through one agency, were 
investigating every claim, and were 
following pretty much the same method 
in the adjustment of claims, this con- 
dition would be eliminated. In addi- 
tion, it is felt there would be a great 
economy affected in adjustment ex- 
penses. 


Companies Will Think It Over 


It was believed that one or two men 
could handle all the claims of the mem- 
ber companies, and an estimate of what 
each company was now spending for 
this item made up a total which would 
much more than provide the funds for 
such a bureau. The idea was brought 
up simply to break the ice and no ac- 
tion of any kind was taken, the planted 
seed being allowed to take root be- 
tween now and the time for the next 
meeting. 

It was decided that the chairman of 
the laws and legislation committee 
should attend all meetings of the insur- 
ance commissioners. President Clifford 
Ireland is chairman of this committee 
and agreed to attend the meeting of 
the laws and legislation committee of 
the Insurance Commissioners Conven- 
tion which was held last week in New 
York City. 

New Board of Directors 


When the association was organized 
there were ten members and the char- 
ter provided for ten members of the 
board of directors. There are now only 
eight members of the association, and 
under the new by-laws it was provided 
that one director should be elected 
from each company and two at large. 
The following were elected to the board 
of directors: C. A. Lafferty, Granite 
Live Stock; F. M. Boyd, Indiana & 
Ohio; R. T. Eddy, Kaskaskia; E. L. 
Whitehead, Kentucky; F. I. Grubbs, 
Standard; G. W. Hubbard, Western; R. 
H. West, Hartford Fire; S. A.-Court, 
Iowa State, and President Clifford Ire- 
land as director at large. 


Secrecy Was Eliminated 


Probably the biggest achievement of 
the meeting was the elimination of se- 
crecy from the affairs of the associa- 
tion. When the live stock companies 
first organized there was an idea that 
great secrecy in the doings of the body 
was necessary, but the members have 
seen the light and realized that they 
really have nothing to hide and, in fact, 
that nothing but good can come from 





publicity. The same open door policy 
was adopted as regards admitting new 
members to the association, and the 
membership committee was instructed 
to extend invitations to all legitimate 
live stock companies operating on a 
stock basis, and to conduct a campaign 
to increase the membership to the full- 
est extent possible. 


With the CLAIM 
DEPARTMENTS. 
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DAMMANN’S NEW CONNECTION 


J. F. Dammann, Jr., of Chicago, claims 
attorney for the Maryland Casualty, the 
Hartford Accident & Indemnity and sev- 
eral other companies, has become a mem- 
ber of the law firm of Kelly, Hale, Dam- 
mann & Coolidge, 1606 Marquette build- 
ing, Chicago. Mr. Dammann will con- 
tinue to specialize on insurance and surety 
work, 

* + * 

Nurse Under Compensation Act—Mary 
Pascoe, a nurse at the Lord Lister hos- 
pital at Omaha, has been awarded $273.50 
compensation for loss of a finger, which 
had to be amputated on account of infec- 
tion, contracted while she was assisting 
in an operation for appendicitis, 

* * 


* 
en Under Federal Law—The su- 
preme court of California last week held 
that flagmen at railroad crossings, who, 
in addition to protecting persons from ac- 
cident at the crossing, help keep the tracks 
clear for interstate trains, are covered by 
the federal employers’ liability act in- 
stead of the state compensation law. The 
tracks, the court holds, are instrumentali- 
ties of interstate commerce and it makes 
no difference if the train which injures 
the flagman is not engaged in interstate 
commerce. The decision, from which one 
member of the court dissented, annulled 
three awards for a total of $6,600, made 
by the industrial accident commission 

against the Southern Pacific Railroad. 

* te ww 

California Law Not Extraterritorial 
That the California workmen’s compensa- 
tion act has no extraterritorial jurisdic- 
tion was the decision of the state supreme 
court Thursday in the case of Oscar An- 
derson vs. the North Alaska Salmon Com- 
pany. The latter has its office and prin- 
cipal place of business at San Francisco. 
Anderson, who was hired at San Fran- 
cisco, was injured in Alaska in the course 
of his work. In ruling that an employe, 
working under a contract of hire made in 
California, is not covered by the com- 
pensation act if he is injured outside of 
the state, the supreme court reversed a 
previous decision in the same case when 
it held that the law did follow the worker 
outside of the state. At that time the 
court ruled that the compensation act was 
part of the contract of hire and followed 
the workmen wherever his work took him. 
On a rehearing, however, it held that the 
compensation law does not enter into the 
contract and its provisions end with the 
state borders. 

The supreme court’s decision is of deep 
interest to many compensation companies 
which have claims pending on the ques- 
tion of extraterritorial jurisdiction, as 
well as to others that have either accepted 
liability in such cases or had awards ren- 
dered against them by the industrial ac- 
cident commission. In the latter instance 
the commission holds that where awards 
or judgments have been made, and the 
employer’s or insurance carrier’s time for 
appeal has expired, payment of compen- 
sation must continue until the award has 
been completed, regardless of the supreme 
ecourt’s decision holding that there is no 
extraterritorial liability. In the case of 
an employer or insurance carrier volun- 
tarily accepting liability and commencing 
compensation payments, opinion is divided 
as to the liability for completing the sum 
allowed the beneficiary. Some claims men 
contend that in such a case the company 
has entered into a contract which it must 
fulfill, regardless of the supreme court 
decision, while others hold that in the ab- 
sence of an award or judgment the com- 
pany can discontinue payments. 

* * oe 

Teams Liability—Edinger & Co. 
Louisville have recovered a judgment of 
$784.90 against the Southwestern Surety 
under a teams policy. G. T. Humphries, 
a blacksmith, was kicked and pawed while 
shoeing a mule owned by Edinger & Co. 
and secured judgment against them for 
$500 damages. They paid this, together 
with court costs. The insurance company 
refused to pay the assured on the ground 
that the mule was in possession of the 
blacksmith while being shod, that the 
muie was a vicious animal and did not 
come within the scope of the policy. Judge 
Thomas R. Gordon ruled that the mule 
was still in possession of the owners while 
being shod and left the matter of vicious- 
ness to the jury. . 





* 

Violation of Rules—The California State 
Industrial Accident Commission has 
awarded compensation to George H. 
Mathews, a lineman of the Southern Cali- 
fornia Edison Company, for injuries re- 
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ceived in falling from a tower. The em- 
ployer set up defense that Mathews 
had violated rules in failing to wear a 
safety belt. The commission held that 
the tase showed that the company 
did not enforce its safety rules and it said 
in the finding that under the old liability 
system it was customary for employes to 
issue mages | rules so that they could deny 
liability, though it was known that at 
times they had discharged employes for 
obeying those rules. The commission 
stated that it is determined that no such 
system will grow up under workmen’s 
compensation. ba! ee 

Employe lured by Man He Had As- 
saulted—-The delity” & Deposit, as the 
insurance carrier, has won its contentions 
in a California case and will not be obliged 
to pay compensation to one McConnell, a 
ranch foreman, who was shot by a man 
whom he had assaulted. During McCon- 
nell’s absence, Mrs. Graham, his employer, 
hired a rover, known in that country as a 
“carpet-bagger,” to do some work around 
the place. According to the testimony, 
McConnell came home, found the man at 
supper, threw him out of the house and 
kicked him. The man went to his wagon, 
got a gun and shot McConnell, but did not 
kill him. McConnell then sought compen- 
sation. PREM 

Watchman Shot by Mob—The Indiana 
state industrial board holds that when a 
watchman is shot and killed by a mob 
bent on ag te his employer’s property 
his widow is entitled to a pension under 
the workmen’s compensation act. 


seo 
SAYS NEW LAWS ARE NEEDED 





Secretary of the Treasury Makes Sev- 
eral Recommendations as to Surety 
Company Regulations 





The secretary of the treasury in his 
annual report devotes considerable at- 
tention to the section of surety bonds 
in his department. He says 7,904 bonds 
have passed through the bureau, an 
increase of 3,200 over the 1915 number. 
The work has been increased by rea- 
son of eight companies having ceased 
writing fidelity and surety business, 
requiring labor in securing evidence of 
termination of their liability. 

The department found it necessary to 
examine companies applying for license 
to issue bonds running to the govern- 
ment. This has been done at the ex- 
pense of the companies. He says Con- 
gress should make an appropriation “to 
enable the secretary to institute such 
inquiries, the necessity for which is 
becoming more apparent from day to 
day, as will be shown by the number of 
surety companies which have been com- 
pelled to retire from the surety busi- 
ness, frequently as the result of exam- 
inations made by insurance depart- 
ments showing the complete loss of 
— and serious impairment of cap- 
ital. 

The secretary states that the rule 
limiting the net liability on one risk to 
10 percent of capital and surplus has 
worked well and should be made law 
both on bonds running to the govern- 
ment and to private parties. Thirteen 
states now have such laws. 

The secretary strongly urges the need 
ot legislation with a view to terminat- 
ing the liability of sureties on a bond 
in regard to any future transactions 
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after a new bond has been executed at 
the end of four years, as required by 
law, for the same class of -disburse- 
ments. Such legislation has been urged 


before. 
———— 6 


ADDS TO STANDARD MEASURE 





Insurance Commissioners Convention 
Agree on Amendments to Health 
and Accident Provisions Law 





The draft of the standard provisions 
health and accident bill adopted by the 
Insurance Commissioners Convention, 
embracing additions to the standard 
policy provisions adopted some years 
ago, has been completed. The new 
bill in no way affects the old health 
and accident standard clauses, but 
simply adds to them. | 

It was found impossible, due to the 
many grades of policies, to frame an 
entire standard policy. It was there- 
fore decided to standardize those 
clauses which have caused the most 
trouble. In the “Spokane” bill fifteen 
clauses were standardized. 

The present bill adds_ standardized 
clauses covering the insuring clause, lump 
sunt payments for life limit or sight 
losses, and payment for loss of time, 
these latter being in alternate form. Each 
policy must contain a definite statement 
as to treatment of border line cases, such 
as sunstroke, hydrophobia, etc. Com- 
panies are given the right of cancellation 
with or without definite reason, and of 
cancellation short rate, if desired. A 
standard short-rate table is also included. 

The bill is the work of the subcommit- 
tee headed by Commissioners Cleary, of 
Wisconsin, English of Iowa and Winship 
of Michigan, working with the committee 
of the International Association of Casu- 
alty & Surety Underwriters, made up of 
Manton Maverick, of the Continental Casu- 
alty, chairman; William BroSmith, Trav- 
elers, and J. M. Parker, Aetna Life. 

—__— ee 


Hartman Becomes Secretary 


John A. Hartman, comptroller of the 
Maryland Casualty, has been elected 
secretary, succeeding James  F, 
Mitchell, who resigned to become. as- 
sistant United States manager of the 
General Accident. Mr. Hartman has 
been with the Maryland Casualty for 
about sixteen years, has served in vari- 
ous departments, including the posi- 
tions of cashier and assistant treasurer, 
and has a very thorough knowledge of 


its business. 
———~» 6 oe 


CASUALTY NOTES 


The industrial offices of the Pacific Mu- 
—— in Chicago have been consoli- 
ate 


The Oregon Supreme Court rules that 
suits for damages under the state em- 
esp? liability act cannot be limited 


to $7,500 for amount recoverable. 


J. J. Bell is appointed claims adjuster 
for the Maryland Ms = yl at Spokane, 
succeeding U. G. Krapfel, who has been 
transferred to the company’s Pittsburgh 
agency. 

The Nebraska Insurance Board has re- 
licensed Ted Anthony as an agent for the 
Union Accident of Lincoln. Some time ago 
the board revoked the licenses of Ted and 
Perry Anthony, as it was claimed they 
had misrepresented the terms of a policy. 

The Pennsylvania State Grange is or- 
ganizing a mw company to insure what- 
ever liability farmers have under the 
workmen’s compensation act and also to 
insure the farmer and his wife against 
accidents. 


Beginning the first of the year, Cuya- 
hoga county, Ohio, employees will come 
under the state workmen’s compensation 
fund. The premium of 1 percent on the 
payroll will be apportioned among the 
townships in proportion to the taxes they 
pay. 

The North Dakota Bankers Mutual Cas- 
ualty, at its recent annual meeting in 
Fargo, reelected its old officers. i 
Beckwith of Fargo, is president, and w. 
C. Macfadden of Fargo, secretary. The 








company has incurred losses of only 
$565.35 in the past two years. — 

The California Federation of Labor an- 
nounces it will introduce an amendment 
to the compensation law, reducing the 
length of waiting period from fourteen 
to seven days, in the coming legislature. 





MOTOR 
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Vote on Rates Thursday 


The executive committee of the Na- 
tional Automobile Underwriters Con- 
ference will act on the rate schedule 
and rules of practice adopted by the 
Western Conference at a meeting 
Thursday. It is expected that the ac- 
tion will be favorable, though there is 
a possibility of the credit for an ap- 
proved locking device being stricken 
out. The western rates are very sim- 
ilar to those adopted for the east but 
charge more for tornado coverage be- 
cause of the greater wind hazard in the 
west. If approved, the schedule will 
probably be promulgated as of Jan. 1. 





REDUCING MORAL HAZARD 


The Stanley Motor Carriage Company 
of Newton, Mass., has advanced its prices. 
The 5-passenger touring car which sold 
at $1,975 now listin ng at eso. 200, the 7-pas- 
senger was advanced from $2, 075 to $2,300, 
the 3-passenger roadster from $1, 950 to 
$2,200 and the 12-passenger mountain 
touring wagon from $2,300 to $2,600. 

The Austin Automobile Company of 
Grand Rapids, Mich., has increased the 
prices on its different 1917 models as fol- 
lows: The 2 and S-pemeneet 5 roadster from 
$3,150 to $3,750; the and 6-passenger 
touring car from $3, foo. to $3.750, and the 
q- She ke touring car from $3,400 to 
$3,750; the coupe from $3,950 to $4,550; 
the sedan from $4,350 to $4,950, and the 
limousine from $4,650 to $5,250. 

The Calillac Motor Car Company has 
raised prices on all models $160. 


WANT STANDARD COVERAGE 


The Insurance Commissioners Conven- 
tion last week adopted a resolution pro- 
viding that the convention suggests and 
recommends legislation in the various 
states fixing the standard of automobile 
coverage for fire writing companies, to in- 
clude all hazards except to~the person. 





OWNER NOT LIABLE 


The Michigan supreme court has de- 
cided that when a hired chauffeur of a car 
uses the car for his own business or out- 
side of the business hours during which 
he drives for his employer, the owner can- 
not be held responsible for damage caused 
by his car during those hours. 





HEALTHY CHANGE OF SENTIMENT 


Everett Earl Burnside has been sen- 
tenced to a term of not more than seven 
years in the Minnesota state reformatory 
by Judge Cant of the district court at 
Duluth, Burnside confessed to taking the 
car, driving it into the country and leav- 
ing it in a badly damaged condition, and 
also to having taken another car on a pre- 
vious occasion. In spite of this, a peti- 
tion for leniency signed by some thirty 
automobile owners and garage owners was 
presented. The judge called attention to 
the fact that these people would probably 
not have signed any such petition if it had 
been their own car that had been taken. 
The insurance was carried by the London 
& Lancashire through the Manley-McLen- 
nan agency. 


—- 2 a —-______- 
CONTENTMENT 


True contentment of mind, the pre- 
requisite to thankfulness of spirit, 
springs from neither enjoyment of ease 
nor a life of luxury. Contentment 
comes only to him who labors and over- 
comes. It is the priceless reward 
granted the diligent man who performs 
the task in hand. Such a man reaps 
the durable satisfactions of life, be- 
cause their source must be the inner 
consciousness of work well done.— 
Pilot. 





“The Big Iowa Auto Company” 


Service ‘‘Most Prompt and Satisfactory in Iowa”’ 


IOWA AUTOMOBILE MUTUAL INSURANCE CO. 


CEDAR RAPIDS, IOWA 
Automobile, Fire, Theft and Tornado Insurance 


Low Iowa Rates. 


WRITE FOR AGENCY 


Broadest Floater Policies 


Cc. J. DUNCAN, 
Vice Pres. and Gen’IMgr 








SERVICE 


FOR 


BROKERS 


AUTOMOBILES 


INSURED UNDER 
LIBERAL FORM POLICIES 


CRITCHELL, MILLER, 
WHITNEY & BARBOUR 
15th Floor, Insurance Exchange 
CHICAGO, ILLINOIS 


Over Forty Years of Continuous 
Successful Operation in Chicago 











DIRECTORY OF 
Independent Adjusters 


ILLINOIS MISSOURI IOWA 
Quinocyw Adjustmens 
& Serwice Bureaw 
Wells Building, Quincy 
GEORGE C. GILL, Manager 


ILL., WIS., IND. 


Cc. H. TAYLOR 
1865 Insurance 


Phone Wabash 2546 
ADJUSTER OF FIRE LOSSES 
ILLINOIS 


BEN © PER 
Central Life ‘Bile eee Til. 
Adjusts Losses for Fire Insurance Companies 

30 Years in Insurance Work, 
ILLI mors 














we > ng ape 
anehanmiens: ~ "aa TORNAD 





0 
D AUTOMOBILE LOSSES. 
ILLINOIS 


INDIANA 
BL,DRIDGE EH SPERRY 
201 First Nat'l Bank Bide, Cham eign. Ill. 
Western Union or Long Dist. Phone ( 7, Res. 
458) facilitates prompt service. 











INDIANA, ILLINOIS, KENTUCKY, pas 


wan e Odell & So 
r Second St., eonmtin tl Ind. 
poe... of Re ire, Tornado, ‘Automobile and Inlané 


arine Losses 
IOWA 


Ss. G MOORE. 
204-205 Securities Bldg., Des Moines 
; _ Phone Walnut 1589 ‘ 
Adjuster of Fire, Tornado and Automobile Losses 


KANSAS 
ureau 


i wat 
Adajus 
ADIOSTERS 1 TIRE 
INSURANCE LOSSES 
R. B. WARREN, Manager, Wichita 
MICHIGAN 
FREDKE:. M. CHAMPLIN 

629 ory a ares  Suliling 


Gra 
A nTUSTER Pe Pike. .. “OSSES 


MINNESOTA 
CHARLES E. BRADEN 
419 a a Bldg. 


ADJUSTER OF FIRE AND CASUALTY LOSSES 
ane DAKOTA, WISCONSIN 


LYMAN HAN Ee 
925 New York Life Building. Minneapolis 
Phone Main 4205 
FIRE, AUTOMOBILE, TORNADO 


OHIO 
Morten. -Massinghnam 
© iat Me, Aetsebule, OSS Ohio 


ADJUSTER OF Fit os Lake, 
Geauga and Trumbull Co i antt Eee 
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made at very reasonable — 
OHI O=MICE CHICA N—INDIANA 


Ss. Ee. CURTIS 
ius ‘3 Seegaa Bath. Bank Bldg., 


Ohio 
FIRE AND AUTOMOBILE LOSSES 


SO. DAROTS, MINN., IA., N. D., NEB. 
HEO oO. FR. GREF 
+r N. Main Ave., Sioux rae 8. D. 
GENERAL ADJUSTE 
Sioux Falls is the Center of an A Field 


WESTERN FIELD 
“AUTOMOBILE £63 Eoesks ‘A ACPECrAETY | 
‘Adj 











305-6-7-8 City, Mo. 
Haas yt” - justers 
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DEE A. STOKER 


ACCIDENT AND HEALTH REINSURANCE 
No Company Too Large; None Too Small 


CHICAGO 





1200 Federal Life Bldg. 





VOCATIONAL 
HEALTH AND ACCIDENT POLICIES | 


THE ATORS OF POLICIES DESIG: D ESPECI- 
ALLY FOR ee See ear ors OF E FOR PARTICULARS WRITE 


CONSOLIDATED CASUALTY COMPANY 
J. W. SCHERR, PRES. LOUISVILLE, KENTUCKY 











AGENTS WHO WRITE 


Fidelity and Surety Bonds, Automobile 

Liability, Burglary, Plate Glass or 

Accident and Health Insurance 
would do well to write to 


THE KANSAS CASUALTY AND SURETY COMPANY 


J. C. O. MORSE, President 
‘Conservative but Aggressive’’ WICHITA, KANSAS 























ONE QUARTER MILLION DOLLARS 
INCREASE. prewtuns ror rinst INE MONTHS OF 1916 OVER 


CORRESPONDING PERIOD OF 1915 


AMERICA’S MOST PROGRESSIVE and RAPID GROWING 
EXCLUSIVE MONTHLY PREMIUM COMPANY. 


AGENCY OPENINGS IN SIXTEEN STATES 


THE PROVIDENT LIFE AND ACCIDENT INSURANCE COMPANY 
ESTABLISHED 1887 CHATTANOOGA, TENNESSEE 











Georgia Cocmialans Company 
MACON, GA. 


Permanently Independent 
Surplus and: Reserves to Polingmonyere - - 
ssets = - - - - ~ 
Premiums Written in "1915 - - 


Best Rater—Best erie 
A Million Dollar Company 


Smith-Lawson-Coambs Company 
General Agents 3 Chicago 


$1,138,353.65 
1,232,596.08 
1,112,686.83 














JAYNE & CO. 
GENERAL AGENTS 


ALL KINDS 


LIABILITY INSURANCE 
and BONDS 


Attractive Commissions 
AGENTS WANTED 
IN MINNESOTA 
703 Hennepin Ave. 


Blanket Accident 
Insurance for 
Movie Patrons 


Sold to Owners and Lessors of 
motion picture playhouses. 


It advertises the theatre, increases 


Minneapolis the attendance, and strengthens the 





position of the house in the hearts 








of its followers. 


Producers 


of Health and Accident business 
can secure top-notch contract 
in Iowa, Missouri, Wisconsin, 
Kansa and Nebraska territories 


Sample policy, premium and com- 
mission rates and applications fur- 
nished agents and brokers on 
request. 


This Emblem 
stands for 
Good Service 


Bankers Accident Co. 


Des Moines, Ia. 


American Playgoers 
Protective Association 
BLUEFIELD, W. VA. 


Contract issued by old-line stock 
casualty company 











The Republic Casualty Co. 


PITTTSBURGH, PA. 


Writes All Lines. of Casualty Insurance 
{ 
Local and General Agents Wanted in Ohio and Pennsylvania 











Stands for “WESTERN PROTECTION” 

—the new Disability. Poliey of The 
WESTERN INDEMNITY COMPANY, 
Dallas, Texas. The very latest thing i im disabil- 
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—! ity insurance. Ready for issuance June 1, 1916. 
AGENTS, THIS CONTRACT IS A SELLER! 
WILL BE WRITTEN IN FOLLOWING STATES ONLY: 
TEXAS, OKLAHOMA, KANSAS, COLORADO, UTAH, CALIFORNIA, 
MISSOURI AND INDIANA. 


Write the C for Speci and Full Particulars, PROMPT SETTLEMENT OF CLAIMS 
" Capital., $500,000, Assets, $1,128,000. 











UNDER FEDERAL GOVERNMENT LICENSE 
‘ e Home Office 
AmericanIndemnityCompany ciaiveston, Texas 
Assets Over $1,185,000 
ALL LINES OF CASUALTY AND *SURETY INSURANCE 
OPERATES IN THE STATES OF 
Alabama, Arkansas, California, Delaware, District of Columbia, Georgia, Illinois, 
Indiana, Iowa, Kansas, Kentucky, Louisiana, Maryland, Mass., Michigan, 


Missouri, Nevada, New Hampshire, New Jersey, Nebraska, Oklahoma, Ohio, 
Pennsylvania, South Dakota, Texas, Utah, Washington, W. Virginia, Wisconsin 
BRANCH Ore AT 
NEW ORLEANS, LA. ST. LOUIS, MO. CHICAGO, ILL. DETROIT, MICH. 
Canal Bank Bldg Pierce Bldg. Insurance "Exchange Farwell Bl dg. 

J.J. Geoensibetes! ‘Mgr. O. P. Rutledge, Mgr. Tedteeen & Coclen" W. M. Brown 
General Agents Manager 
Sealy Hutchings, Pres. George Sealy, Sec’y J. F. Seinsheimer, Gen. Mgr. 











PRODUCING AGENTS 
Who can appreciate an Agency Company 


APPLY FOR TERRITORY 
CHICAGO BONDING & SURETY CO. 


OLIVER F. ROBERTS, S y and G 
29 South La Salle Street - - 











1 Manager 























The American Credit-Indemnity Co. 
of NEW YORK 


CREDIT INSURANCE ONLY 
E.M. TREAT, President 
Insures manufacturers and wholesalers against Excessive Annual Loss through 








Insolvency of Customers. We can always use a few high-class solicitors. 
416 Locust St., ST. LOUIS, MO. 80 Maiden Lane, NEW YORE 
OFFICES IN ALL PRINCIPAL CITIES 


J. F. HALLWEGEN, General Agent, 1140 Marquette Bldg., CHICAGO 

















ji Ds 


FREDERICK RICHARDSON, United States Manager. 
GENERAL BUILDING - 4%" & WALNUT STS. 
PHILADELPHIA 
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WHY SMALL FIRMS NEED 
BUSINESS INSURANCE 


Reason Given by Field H. Staley 
of Big St. Louis 
Bank 


PROTECTS PERSONALITY 


Source of Success Must Be Replaced by 
Money When Removed 
by Death 


Field H. Staley, of the National Bank 
of Commerce, St. Louis, has some espe- 
cially good arguments for business in- 
surance, particularly for business insur- 
ance for small firms and ,corporations. 
Writing in the “Financier,” he says: 


“In these days of so-called progress 
and general prosperity, there are 
changes brewing in the business of 
banking which are taking place so 
stealthily, and yet so surely, that no 
great notice is given them. 


Banks Want Information 


“The subject of corporation insurance 
has been treated again and again in 
constructive articles, and numerous 
bankers have expressed themselves fa- 
vorably in the matter, but bankers and 
business men generally do not seem to 
have realized that the matter of whether 
or not corporation insurance, payable 
to the firm, is carried and shown in 
the financial statements of their custo- 
mers, is rapidly becoming so important 
a factor in national banking that many 
of the principal banks of this great 
country now require their credit state- 
ments from institutions desiring finan- 
cial assistance, to show whether insur- 
ance is carried and what class of insur- 
ance and to whom it is payable. 

“Hon. A. Barton Hepburn, formerly 
comptroller of the currency, and now 
chairman of the board of the Chase 
National of New York, says: ‘When a 
man comes to us to borrow money, we 
want to know how much life insurance 
he carries, not so much because of its 
bearing on his financial power, but as 
an indication of his type of mind; for 
the type of mind that induces a man 
to insure his life is the type of mind 
which makes for success in business.’ 


Failures of Small Firms 


“It appears to the writer that there 
is a special need of business life insur- 
(CONTINUED ON PAGE 25) 
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Business insurance for small firms... 
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AMICABLE LIFE BUILDING 
22 Stones High—Owned Without Debe by 
AMICABLE LIFE INSURANCE COMPANY 
WACO, TEXAS, U.S. A 
ARTEMAS R. ROBERTS, Founder, Preudent & A@uary 


AMICABLE 


Life Insurance Co. 
WACO, TEXAS 


ONE MILLION DOLLARS 


Deposited With State Treasurer of Texas 
Growth During the First Sixty-Nine Months 


COMMENCED BUSINESS APRIL 2, 1918 





Net Net 
Capital | Stock- | Policy- 
Stock | holders’) holders’ 
Surplus| Surplus 


A 1910 | $245,050 | $215,837 | $ 460,887 |$ 474,657 
Rear 281,220 | 265,170 | 546,390 

855,469 
1,445,165 
1,471,799 
1,594,966 
1,580,547 


Admitted 
DATE Assets 





1,769,449 
1,967,740 
23285,214 
2,449,773 


0 
8207000 


774,966 
820,000 


760,547 




















Dec, 31, 1915 





Cash Dividends Declared to Stockholders During Last Two 
Years, $147,600.00 
Cash Dividend Declared to Stockholders January 6, 1916, 
$65,600.00 


Per Cont Dividend Declared on $820,000 Capital Stock 
8 Per Cent 


No Life Company in the United States Under 
Six Years of Age Ever Before Equalled 
Above Record 


ARTEMAS R. ROBERTS 


PRESIDENT 


Company entered in sixteen states. Will 
enter others. General agents wanted in most 
all states. 








OPPORTUNITY !! 


We have it 





for you, Sir 


Participating Policies— 
Non-participating Policies— 
Special Policies for Total Abstainers— 
New fields to develop— 

WHAT MORE DO YOU WANT? 


PEORIA LIFE INSURANCE COMPANY 
PEORIA, ILLINOIS 











ORGANIZED 1871 


Life Insurance Company of Virginia 


Richmond, Virginia 


OLDEST, LARGEST, STRONGEST Southern Life Insurance Company 
Issues the most liberal forms of Policies from $1,000.00 to $50,000.00 


Assets a 
Liabilities . 


Capital and Surplus ; 
Insurance in Force 


Payments to Policyholders since Organization 


Is Paying its Policyholders over 


Condition on December 31, 


1915: 

‘ . $12,629,857 .65 
~  « «  10,818,731.99 
: »  _ 1,811,125.66 
. 104,822,701.00 
. 16,811,250.99 


1,350,000.00 annually 


Good Territory for Live Agents 





IMMIGRANTS RAISE 
AMERICAN MORTALITY 


Interesting Facts Gleaned From 
Statistics by Louis I. 
Dublin 


NATIONALITIES COMPARED 


Native Born of Native Parents Live 
Longer Than Foreigners or 
Foreigners’ Offspring 


Louis I. Dublin, statistician of the 
Metropolitan Life, has made a compre- 
hensive study of death rates in the race 
stocks of New York state as of 1910 
and some of his findings and conclu- 
sions, which were presented in a paper 
before the social and economic section 
of the American Association for Ad- 
vancement of Science have been 
printed and sent out by the company. 
In a previous address before that sec- 
tion on the trend of American vitality, 
Mr. Dublin pointed out that the char- 
acter of American immigration during 
the last twenty years was a factor in in- 
creasing the mortality of the higher 
age group. He showed that immigra- 
tion played a very large part in the 
growth of population i in the states com- 
posing the registration area and that 
the foreign countries from which the 
immigrants come show uniformly a 
higher mortality rate than that pre- 
vailing in the United States, and that 
in New York state in 1910 the mortal- 
ity of the native born was, as a whole, 
considerably lower than that of the for- 
eign born. 


Exhaustive Study of Data 


Since this first reference to the sub- 
(CONTINUED ON PAGE 26) 








The Forest City 
Life Agent’s 
Contract 


is a mighty good one. It is di- 
rect with the Home Office—no 
general — between receiving 

a “rake-off’’ on the agent’s busi- 
po It provides first-year com- 
missions; renewal commissions; 
exclusive territory, and experi- 
enced insurance men tell us it’s the 


FAIREST CONTRACT 
they have seen. We want good 
agente to whom we will give poli- 


cies and a contract that spell suc- 
cess. YWrite for details TODAY! 


HOME OFFICE 


ROCKFORD, ILLINOIS 
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LIFE 


THE WESTERN 


UNDERWRITER. 
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Cc. H. ELLIS 
President 





COMPAN 


PAN-AMERICAN LIFE INSURANCE 


NEW ORLEANS 
LOUISIANA 


E. G. SIMMONS, 
Vice-Pres. and Gen. Mer. 


Insurance in Force (over) $40,000,000.00 


Total Resources 


| (over) 


The recent merger of the Meridian Life with the Pan-American Life has pS von up several rich and important territories in the South 
and North Central section, which will be assigned to Managers capable of | r 
grade men. A rare opportunity to ambitious men to establish themselves in an independent and permanently profitable business. 


Address:—E. G. SIMMONS, Vice-Pres. and Gen. Manager 


5,250,000.00 
handling and inspiring an agency organization of high 


Whitney Central Bank Building, New Orleans, Louisiana 








PROPOSE SEPARATE BILL 


PLAN OF LIFE UNDERWRITERS 








Chairman H. J. Powell of Legislative 
Committee of National Association 
Goes Before the Commissioners 





Splendid progress has been made by 
the National Association of Life Un- 
derwriters through Henry J. Powell, 
chairman of the law and legislative 
committee in the uniform bill on 
agency qualifications, who was in New 
York in the interests of a measure on 
which all can unite. The life insurance 
men are anxious to have a separate bill 
for life insurance agents and while the 
insurance commissioners did not accept 
the bill offered by the National associa- 
tion as a substitute for their measure 
approved in 1914, there was no criti- 
cism of the bill and practically the only 
objection was that it did not include 
the forms of insurance other than life. 


Did Not Recommend Two Bills 


The commissioners were not pre- 
pared to recommend separate measures 
at this time and hence no action was 
taken. Last week Mr. Powell’s bill was 
approved, having been selected out of 
eight different forms that were sub- 
mitted, by the officers of both the Life 
Presidents’ Association and of the 
American Life Convention and this ap- 
proval will go a long way towards se- 
curing its adoption. 


Say Bill Is Stronger 


The underwriters claim their bill is 
stronger in some respects than that of 
the commissioners, for, like the New 
York and other statutes, it provides 
that no person shall act as an agent un- 
less licensed, and no company shall 
pay commission except to licensed 
agents; in other words, their form puts 
the obligation upon the company to see 
that no commission or compensation 
is paid to anyone but a licensed agent. 
It also provides that the commission- 
ers’ action in revoking or refusing to is- 
sue or renew a license may be subject 
to review by a court of competent jur- 
isdiction, 

Text of the Bill 


The following is a copy ‘of the as- 
sociation bill: 


No life insurance corporation doing 
business within this state, or agent 
thereof, shall pay any commission or other 
compensation to any person for services 
in obtaining new insurance, unless such 
person shall have first procured from the 
commissioner of insurance a certificate of 
authority to act as an agent of such com- 
pany as hereinafter provided. No person 
shall act as agent, subagent or broker in 
the solicitation or procurement of appli- 
cations for insurance, or receive for serv- 
ices in obtaining new insurance any com- 
mission or other compensation from any 
life insurance corporation doing business 
in this state, or agent thereof, without 
first procuring a certificate of authority so 
to act from the commissioner of insurance, 
which will expire on the......... day of 
OR eee ee next ensuing, and must be 
renewed annually thereafter. Such sertifi- 
cate shall be issued by the commissioner 
of insurance only upon the request of 
said company, accompanied by a state- 
ment over the signature of the proposed 
agent, and to be upon a form approved 
by the commissioner of insurance, giving 
such information as he may require. If 
satisfied that the proposed agent is a 
suitable person to-act as such and in- 
tends to hold himself out in good faith 
as a life insurance agent, the commis- 








sioner of insurance shall issue said certifi- 
cate; but he shall have the right to re- 
fuse to issue or renew any such certifi- 
cate at his discretion or to revoke one 
previously issuéd after hearing and for 
cause shown, his action in either of such 
cases to be subject to review by any court 
of competent jurisdiction. Renewal cer- 
tificate may be issued upon the applica- 
tion of the company, containing such in- 
formation as the commissioner of insur- 
ance may require. Any person or 
corporation violating the provision of this 
reat) shall forfeit to the state the sum 
o 
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REPORT ON UNION CENTRAL 





Special Committee of Insurance Com- 
missioners Recommends That 
the State Laws Be Changed 





The special committee of insurance 
commissioners that has been investi- 
gating the Union Central Life’s capital 
stock increase did not come to a unani- 
mous decision and the report was di- 
vided. The majority report is signed 
by Commissioners Young of North 
Carolina, Button of Virginia, Hardison 
of Massachusetts, and the minority re- 
port was signed by Superintendents 
Phillips of New York and Manfield of 
Connecticut. 

The majority report stated that the 
important question is where the capi- 
tal stock increase will all end. It is 
stated that the by-laws are no obstacle 
to another stock dividend, its charter 
presents no obstacle and the laws of 
Ohio do not stand in the way. The 
report states that all the company has 
to do in increasing its stock is for two- 
thirds of its stockholders to assent, as 
no state approval is required. The re- 
port states that policyholders, by bring- 
ing suits in different localities, might 
create public opinion that would have 
an effect on the company, but the re- 


port declares that the uncertainty of © 


this procedure and the possibility of 
the company settling with these policy- 
holders is an unsatisfactory plan. The 
majority, therefore, recommended that 
where states have not already provided 
for it, they have a law prohibiting any 
change in the amount of the capital 
stock of a life company, any change in 
its charter or articles of incorporation, 
without express authority granted in 
writing by the official of the state to 
whom is entrusted the duty of super- 
vising insurance companies, provided 
this requirement may be waived in the 
case of a life company of another state, 
where the laws of its domicile give like 
authority to its supervising insurance 
official. 

The minority report concurs in the 
resolution, but the two commissioners 
signing the minority report do not 
agree with the preamble leading up to 
the resolution. 
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Company Loses the Case 


An interesting case was decided in 
the city court at Sterling, Ill., the other 
day, in which a premium note was in- 
volved. Arthur Maxwell, of Jordan, 
Ill., took out a policy in the Peoria Life 
for $2,000. He paid cash for his first 
premium and gave a note for the sec- 
ond premium. Then he claimed that 
the policy was not as represented by 
the agent and refused to pay the note. 
The company sued him on the note and 
in the justice court won, but the jury 
found for Maxwell on appeal. 
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CAPABLE AGENTS WANTED 
J. C. CAMPBELL, State Agent for Ohio and West Virginia 
S. W. Cor. State and Third Sts., COLUMBUS, OHIO 











A Year of Rich Opportunity 


To make the most of it you must have unexcelled policy contract, low net 
cost, unexcelled equipment, unexcelled Home Office and Agency service, Com- 
pany reputation high as the highest, a genuinely fraternal spirit between 
Home Office and Field, and an institutional sense of willing duty to policy- 
holders, beneficiaries, and the public. When salesmanship ability is joined to 
these, the Fieldman’s success is bound to be satisfying and continuing. 

Occasionally we have a General Agency opening. 


Joseph C. Behan, Superintendent of Agencies 
Massachusetts Mutual Life Insurance Company 


Springfield, Massachusetts 
2 Incorporated 1851 














The New England Mutual’s recognized position in the forefront of Ameri- 
can companies is the result of seventy-two years of honorable 
and equitable dealing. 


New England Mutual Life 
Insurance Co. 


Boston, Massachusetts 


In its ranks the intelligent and aggressive agent will find the essential ele- 
ments of company service in richest measure and under 
exceptional conditions. 

ALFRED D. FOSTER GLOVER S. HASTINGS 

PRESIDENT SUPT. OF AGENCIES 

















A Penn Mutual Premium, less a Penn Mutual Dividend, pur- 
chasing a Penn Mutual Policy, containing Penn Mutual Values, 
makes an Insurance Proposition which in the sum of all its Bene- 
fits, is unsurpassed for net lowcost and care of interest of all members. 


THE PENN MUTUAL 
LIFE INSURANCE COMPANY 
OF PHILADELPHIA 


ON JANUARY 1, 1909, RATES WERE REDUCED AND VALUES IN- 
CREASED TO FULL 3% RESERVE 

















FOUNDED 1865 


The Provident Life and Trust Co. 


OF PHILADELPHIA 


WHAT IS THE BEST FORM OF POLICY? 
WRITE FOR LEAFLET 


1865 LOWEST MORTALITY 1916 
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INTERPRETED MEASURE aan 
WT ‘ FOURTEEN 
SCOPE OF THE ONE CASE LAW re ae H pane 
ONE-HALF 
Deputy Attorney-General of Pennsyl- MILLION DOLLARS 
vania Gives Opinion on Selling to _— inSECURITIES 
2 . 5 ” 1894 Deposited with Auditor of State of 
Business Associates ; Indiana for the Sole Protection of 
| Policyholders. 
With a strong retrospective light on 


the recent sensational Dorrance case in 
which a firm of general agents was ex- 
pelled from membership in the Phila- 
delphia Association of Life Underwrit- 
ers after admitting under oath before 
an insurance examiner the payment of 
commissions to unauthorized agents, 
Deputy Attorney-General Keller has 
furnished at the request of Insurance 
Commissioner O’Neil of Pennsylvania 
an opinion construing the purpose and 
intent of the act of assembly in Penn- 
sylvania known as the one-case agency 
law. The Dorrance case was that of 
John T. Dorrance, president of the 
Campbell Soup Company, of Camden, 
N. J., who was written up for $300,000, 
increasing his total insurance to $1,000,- 
000, by Blake & Davies of the Massa- 
chusetts Mutual, subsequently accused 
of paying commission rebates to an 
officer of the Campbell Soup Company. 


Deputy Attorney-General’s Opinion 


In his answer to Commissioner 
O’Neil, Mr. Keller says of the act which 
imposes a maximum fine and imprison- 
ment of $500 and six months: 

You ask to be advised: 


(1) Whether the intent and scope of 
this act is to prohibit the soliciting and 
selling of life insurance to former busi- 
ness associates until ninety days have 
elapsed since the agent left his former 
employer or business and entered the in- 
surance _ business. 

(2) Whether the intent and scope of 
the act prohibits the soliciting and sell- 
ing of life insurance and receiving com- 
missions or other benefits, when the in- 
sured or beneficiary is employed by the 
same corporation as the agent who is 
duly licensed and of good standing and 
a producer of life insurance. 

The act of June 7, 1915, P. L. 885, was 
apparently passed for the purpose of mak- 
ing more stringent the provisions of the 
law against rebating or the giving of 
inducements for taking out insurance. 

It was found that these laws were be- 
ing circumvented by the insured having 
some officer, agent or clerk in his or its 
employ appointed an agent or representa- 
tive of the insurance company, to whom a 
commission was apparently paid for the 
business thus secured, but which commis- 
sion or part of it was in reality paid 
back to the insured, thus reducing the 
cost of insurance and being in effect a 


rebate. 
Purpose of the Law 


The purpose of the present law was 
to stop or prevent this and similar prac- 
tices. It does not prohibit the selling 
or soliciting of life insurance to one’s 
present or former business associates, but 
renders it unlawful to pay or receive a 
commission if the agent soliciting or se- 
curing the insurance is in the employ 
of the insured, or was in such employ 
within ninety days of the placing, selling 
or soliciting of such life insurance. 

The period of ninety days was evidently 
fixed in order to prevent the evasion of 
the act by the alleged agent resigning 
from his employment just before the in- 
surance is taken out and reentering such 
employ immediately after, or some similar 
method of circumvention. 

In order to be effective, the act had to 
be general, and its provisions were there- 
fore made to apply to regular agents, 
duly licensed and of good standing, as 
well as to those who were specially con- 
templated by the act. 

Cannot Pay Commission 

You are therefore advised: 

(1) That while the act does not prohibit 
the soliciting and selling of life insurance 
to former business associates until ninety 
days have elapsed since the agent left his 
former employer or business and entered 
the insurance business, it does make it 
unlawful for the insurance company to 
pay a commission or other compensation 
or benefit to an agent under such circum- 
stances or for an agent to receive any 
compensation, commission or benefit under 
the conditions forbidden in the act. 

(2) That the act applies to agents who 
are duly licensed and of good standing 
and producers of life insurance. 
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Two Reliance Top Notchers 


Fred J. Walsh of Joliet, Ill., district 
manager for the Reliance Life, is doing 
good work and was third on the list 


INDIANA’S GIANT 
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THE SOLIDITY | 
OF GRANITE 








for paid for business in November for 


INSURANCE COMPANY 


INDIANAPOLIS 





ON AGENCY MATTERS 
ADDRESS 


CHAS. F. COFFIN, Vice-President 


1231 STATE LIFE BUILDING 





GOOD TERRITORY AND 
REMUNERATIVE 
CONTRACTS 
FOR MEN WHO CAN 
“DO THINGS” 








Our Complete Protection Policy 
OTECTS 


Against Natural Death, Doubles the 
Payment in the event of Accidental 


PROVIDES 
For Suspension of Premiums Without 
Forfeiture in the event of Total Dis- 


ability. 


An Unequalled Policy 
For All Ages 











the entire field. He was formerly with 


the Illinois Life and is writing a fine 
class of business. A. J. Veitch of Chi- 
cago, another new man for C. M. Heub- 
lein, manager, came fourth on the list. 
Mr. Veitch was connected for many 
years with financial brokerage houses 
in Chicago, and is doing a splendid 
business. 
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ACCIDENT DEATHS INCREASED 





Equitable of Iowa Figures Prove That 
Mortality From This Cause Is 
Greater 





Of special note is the part accidents 
have played in the mortality record of 
the Equitable Life of Iowa for the first 
ten months of 1916, no less than 33 
deaths, out of a total of 255, being 
caused by accidental means. This is a 
very large percentage and one which 
seems to be on the increase. It is the 
experience of life underwriters that this 
cause of death is playing a more prom- 
inent part each year, and it is an addi- 
tional argument or reason why insur- 
ance should be carried. Despite the 
large increase in death losses, divi- 
dends to policyholders for the first 
eleven months of the current year still 
exceed death loss payments, over $526,- 
000 in dividends having been paid up 
to December 1.: The Equitable of 
Iowa has paid during the first eleven 
months of 1916 practically 20 percent 
more in dividends on annual dividend 
policies than for the same period in 
1915. 
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Will Not Comply With Law 


Attorney Hope Thompson of Chi- 
cago, who represents the Polish Na- 
tional Life, was in Madison, Wis., last 
week and notified Insurance Commis- 
sioner Cleary that the company would 
not comply with the Wisconsin blue 
sky law in the sale of stock. Attorney 
Thompson declared that if its agents 
were arrested for alleged violation the 
company would carry the case to the 
federal supreme court. Mr. Thompson 
contended that the blue sky law had 
been declared unconstitutional in other 
states and was an unlawful interference 
with interstate commerce. 
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Plot Was Discovered 


Detective work by Hal A. Wofford, 
an insurance man of Plainview, Tex., 
saved two life companies $5,000 and 
another $2,500, respectively, and sent 
J. A. Morgan to the penitentiary on an 
eight-year sentence. Morgan’s home on 
a sheep ranch near Dimmitt, Tex., 
burned and pants buckles, coins, the 
metal part of Morgan’s purse and a few 




















Ten Years 


CAPITAL, $100,000 
INSURANCE IN FORCE, 


Frankfort, Ind. 
ORGANIZED MAY 9, 1907 


Conservative 


People's Life Insurance Co. 








Progress 
ASSETS, $800,000 


- $8,500,000 


RELIABLE — PROGRESSIVE — CONSERVATIVE 
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bones were found in the ruins. His 
wife said he was caught by an explo- 
sion of gasoline when he rushed into 
the shack to fight the fire. The bones 
were given honorable burial and the 
“widow” filed proofs under Morgan’s 
policies. Drafts were sent by the com- 
panies, but payment was stopped in 
time. Morgan was apprehended and 
pleaded guilty to save his wife. 
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Paul H. Kremer, of Milwaukee, general 
agent of the Penn Mutual Life in Wiscon- 
sin, tendered a banquet to his entire 
agency force at Milwaukee last week in 
celebration of the first anniversary of the 
Penn Mutual’s return to Wisconsin. 











FEDERAL UNION LIFE 


Insurance Company 
Cincinnati, Ohio 
has just issued a very interestmg booklet 


‘“‘Suggestions for increasing 


Your Income’’ 


and would be pleased to send a copy to every 
Life, Fire and Accident Agent in 


Ohio, Illinois and Kentucky 
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LIVE MEN CAN DOUBLE THEIR INCOME SELLING OUR 


Monthly Pension Bonds 


(Copyrighted) 
Under Our Service Pension Contract 


THE LA FAYETTE LIFE INSURANCE CO. 


LA FAYETTE, INDIANA 


A. E. WERKHOFF, President 











STEADY PRODUCTION PLAN 


APP-A-WEEK LEAGUE STARTS 





New York Life Sees Value in Faithful, 
Consistent, Regular Securing 
of Business 





The New York Life calls attention 
to its mew departure, “App-a-week 
League.” The idea is to stimulate 
agents to systematic and definite pro- 
duction, so that there can be consecu- 
tive work each week. The New York 
Life announces that it will dignify 
“App-a-week” production as one of the 
very best stimulants any individual or 
branch office can have. It calls atten- 
tion to the showing of the central de- 
partment, with headquarters in Chi- 
cago, up to Dec. 1. Eighteen persons 
in that department reached the century 
mark in producing applications. That 
is, eighteen agents have so managed 
their time and opportunities that they 
have written business consecutively 
every week without a skip for 100 
weeks, or practically two years. Other 
agents have made almost as good rec- 
ords. 

Woman a Top-Notcher 


One woman, Miss: A. W. Hunter, is 
credited with ninety-nine successive 
weeks’ production. J. F. Johantgen of 
Chicago, well known in the Chicago 
Life Underwriters Association, with 
ninety-seven weeks. Others run ninety- 
six and ninety-four a week. The cen- 
tral department has over 160 agents 
who have produced some business each 
week for between eight and 100 weeks. 
The New York Life states that it sees 
the value of steady production. It 
deems it worthy of special attention and 
more recognition will be given to this 
plan. 
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Morris Gets the Prize 


Stuart Morris, art manager of the 
“Post-Intelligencer,” of Seattle, was 
awarded the prize of $1,000 in gold in 
a trade-mark competition conducted by 
the Western Union Life of Spokane, 
Wash. 

The legend: 

Mother and Children—emblematic of 
home unity, the bulwark of our nation; 

Turbulent Water—symbolic of the 
constant menace of material want; 

Masculine Hand—representing strength 
and protection—provider for women 
and children: 

Setting Sun—symbol of the west, the 
terrain covered by the activities of the 
Western Union Life. 

The ensemble typifies home unity 
lifted above and protected against ma- 
terial want through the agency of life 
insurance. 
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Has a Pacific Division 


The Equitable Life of Iowa is broad- 
ening its field and has recently entered 
California and Oregon, and plans to 
create a Pacific Coast division, includ- 
ing with these two states Washington, 
in which it has been doing business for 
several years past. This territory will 
be in charge of a field supervisor, who 
will have power to act for the home 
office in all agency matters, and general 
agencies will be established at each of 
the important points, having charge of 
local and surrounding territory. At the 








present time Field Supervisor B. E. 
Ellis, who came with the company dur- 
ing the present year, and who has been 
so successful in organizing the north- 
west field, including Minnesota, North 
Dakota and South Dakota, has charge 
of this new field and will have head- 
quarters at San Francisco, where he 
will have direct charge of ‘the prelim- 
inary development work. Several deals 
are pending, but no appointments have 
been announced yet. 
_—— =O 


TONTINE INSURANCE 


In 1648, Lorenzi Tonti, an expert 
mathematician, who then resided in 
Naples, organized a fund under which 
each subscriber paid in a certain sum 
of money. The total fund was invested 
and the interest on the amount of each 
subscription during the lifetime of the 
subscriber was paid to such a person 
as he named. At the death of the sub- 
scriber his subscription was forfeited to 
the fund and the interest thereon was 
divided among the subscribers, who, for 
this purpose, were divided into classes 
according to age. At the death of the 
last subscriber the entire capital remain- 
ing reverted to the Crown. 

It was from this organization that 
the word “Tontine” originated, as it 
applies to life insurance methods. That 
provision in a life insurance policy un- 
der which certain accumulations are 
lost to the insured and his beneficiary, 
in event of his death or lapse during a 
certain period, is called the tontine ele- 
ment of the contract. This feature was 
formerly practiced very largely on the 
part of the old established coémpanies 
in their method of ‘dividend distribu- 
tions, but now, under modern policies, 
the tontine element is eliminated en- 
tirely—Organizer. 

a 
Confer on Northwest Congress 


A committee of three from the Iowa 
Association of Life Underwriters of 
Des Moines has been named to confer 
with the Chamber of Commerce con- 
vention committees on the Northwest 
Underwriters Congress in that city next 
year. The insurance committee is com- 
posed of George Pflanz, Union Central 
Life; R. J. Brennan, Kansas City Life; 
L. E. Dutton, Metropolitan. 
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Writing Old Policyholders 


The experience of the Equitable Life 
of Iowa in the matter of writing new 
policies on present policyholders has 
proven, as it has in other cases, that 
these additional policies are for a much 
higher average amount than the general 
average of all policies issued by the 
company. An unusually large number 
of policies are being written on old 
policyholders by the Equitable Life of 
Iowa because of its development of a 
direct service campaign which many of 
its agents are carrying on. 
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Chicago Agency’s High Stand 


C. J. McCary & Co., managers of the 
Penn Mutual in Chicago, stood first in 
the list of all the agencies for Novem- 
ber, the paid for business being $1,014,- 
192. The first agent on the list was C. 
H. Anderson of the Chicago agency, 
and No. 2 was S. C. Woodard. McFee 
& Dooley of the Chicago agency also 
were topnotchers during the month. 
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The American Bankers of Chicago will 
wtihdraw from Tennessee. 





Another Year of Progress— 








Dec. 31, 1815 GAIN 
Assets . . $10,279,633 $1,767,764 
Surplus te Policyholders sus 1,008,842 385,282 
Insurance in force . . . . . 89,596,833 9,641,898 
ATES’ s oo! see to teres _ 3,888,689 368,589 












The WESTERN and SOUTHERN 


Life Insurance Company 
W. J. WILLIAMS, President CINCINNATI 


Attractive Opportunities 


open to Agents in Ohio, Indiana, Kentucky, West 
Virginia, Western Pennsylvania and Michigan 














WHAT ABOUT 1 9] 7? 


Real Service and Home Office 
Co-operation is furnished its 
Agents by the 
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LINCOLN NATIONAL LIFE 


INSURANCE COMPANY 
Fort Wayne, Indiana 
30 MILLIONS IN FORCE 


PENNSYLVANIA 
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under our direct general agency contract. 
Our Policies provide for: 


DOUBLE INDEMNITY, 
DISABILITY BENEFITS, 
REDUCING PREMIUMS. 
See the new low Rates. 
John F. Roche, Vice-President. 


orcanizep !he Manhattan Life 


1850 Insurance Co. 


66 Broadway - NEW YORK 
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SELLING SIDE OF LIFE INSURANCE 








HE value of keeping in touch with 
T one’s clients is illustrated by a 

recent $25,000 case that was writ- 
ten in Chicago on a man who went to 
the big city from Michigan to take out 
that amount of insurance with an agent 
in whom he had perfect confidence. 
This agent gets out the bulletins for 
his office, and a few years ago the 
Michigan man was a sales manager in a 
line of business. He was impressed 
with the character of the bulletins, and 
when he moved over into Michigan the 
life insurance agent put him on the 
mailing list, so that every time a bulle- 
tin came out he read it over. He used 
a good many of the ideas in the life 
insurance bulletin with his own men. 

This insurance agent aims to make 
his clients feel that he is as essential 
to their welfare as their family doctor, 
the lawyer, or anyone else in a confi- 
dential capacity. In the first place, he 
gives only advice that is conscientious. 
He never tries to put anything over, 
so to speak, and his whole relationship 
with his clients is aimed to inspire the 
utmost confidence in everything that he 
says and does. His people feel that 
they can go to him on anything per- 
taining to life insurance and get his 
honest advice. 

If he can render any service to any 
of his clients he does so without their 
asking him to do it. In this way there 
is maintained a relationship that is most 
helpful and inspiring. So, when the 





HITS THE BULL’S-EYE 

Hearty wishes for a Happy 
‘Christmas to you. And by the 
way—I expect to see no better 
life journal in 1917 than THE 
NATIONAL UNDERWRITER, 
for I have seen none better or so 
good as the paper under its pres- 
ent title. 
J. Calvin Moss, General Agent, 
Union Central Life Insurance 

Company, Lynchurg, Va. 











Michigan man wanted $25,000 of in- 
surance he traveled all the way over 
to Chicago, making a special trip, in 
order that this agent might have the 
business. 


Charles E. Ferrell of the Indianapolis 
Life was soliciting a young fellow to 
take a $1,000 policy. The boy claimed 
that he could not afford it. Mr. Fer- 
rell asked him what wages he was mak- 
ing and he said $9 a week. He then 
went over the list of his necessaries, 
putting down articles that he had to 
buy, together with the price which the 
boy placed on it, and found that he was 
spending annually about $189 for actual 
necessaries. Figuring this sum at $200, 
Mr. Ferrell showed him that out of the 
yearly income of $468 he had $268 not 
accounted for and added, “A boy that 
will blow in money like that ought to 
have an insanity commission appointed 
for him.” The boy said, “Oh, fix it up. 
T didn’t know I was blowing in money 
in that way.” 

Another agent of the company corn- 
ered a boy down who admitted that he 





was wasting $8 a month, got him to 
pledge himself to lay aside $2.50 a 
month of this to pay for life insurance 
and wrote him for $1,000. 





An agent said the other day that one 
of his greatest assets in canvassing is 
the knowledge of the hobbies of his 
prospects. In addition to learning the 
salient facts regarding a man, this 
agent laid great stress on the desir- 
ability of knowing something about his 
peculiarities or his hobbies. Some men 
have a striking side line, so-called, in 
life, which may be one of a thousand 
different things. It is along these by- 
paths that men travel when not en- 
gaged in the serious affairs of life. 

If, therefore, an agent knows some- 
thing about a man’s hobby, he has an 
easy method of approach and usually 
he can secure a ready ear. It is not so 
difficult to find a man’s hobby if an 
agent goes diligently about it and in- 
quires among the intimate associates 
of the prospect. The New York Life 
in discussing the subject of hobbies, 
advises an agent to fall in with a 
man’s hobby, and says: 

“Life insurance is a great game. To 
be successful in it a salesman must in- 
terest himself in the affairs of others 
and fall in with the hobbies if need be. 
This thought comes to us in connection 
with the death the other day of the fa- 
mous author, Jack London, in the prime 
of life, age 41, at his Glen Ellen ranch 
in California. He was insured under 
several policies in the New York Life 
for $13,893.50. One of the policies was 
taken under circumstances that will ap- 
peal to every salesman. In 1903 Super- 
intendent of Agencies Lindsay, then 
in the field, was writing insurance in 
California. One day it occurred to him 
to go and see Jack London and try to 
write him. He found the noted author 
deeply engrossed in a game of chess. 
He watched the game. As the other 
player left he broached the subject of 
life insurance, but found Mr. London 
unresponsive, though affable and enter- 
taining enough on all other subjects. 
He finally remarked: ‘I won’t talk life 
insurance, but I will play you a game 
of chess.’ ‘All right,’ responded Mr. 
Lindsay, ‘T'll be glad to play with you, 
if you'll let me talk with you a moment 
after we get through.’ This was agreed 
upon. They went at it. Which of the 
two won at chess is of minor im- 
portance. Suffice it to say that Mr. 
Lindsay came away with an application 
by Mr. London for $3,000, and this is 
oné of the policies which is being paid 
to his family by the New York Life. 

“For writers, actors, and others of 
Jack London’s manner of living, life in- 
surance is a great boon. Careless in 
money matters, Bohemian in taste and 
affiliations, often large money earners, 
under constant temptation to spend, 
spend, spend, with little incentive to 
save, people in his situation have here 
an opportunity to lay away, at stated 
intervals, in an absolutely safe place, 
little or much, according to their cir- 
cumstances, in endowments, if they de- 
sire a measure of investment and an 
old-age fund, or in cheaper policies for 
larger amounts if the protection of 
those they love is what they desire. 











DISTRICT AGENTS 
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Excellent Renewal Contracts 
Direct with the Company 
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THE FRANKLIN LIFE 
INSURANCE COMPANY 


Springfield, Illinois 
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The Company OF the People, BY the People, FOR the People 


The Metropolitan Life 


Insurance Company 


Incorporated by the State of New York 


Home Office, One Madison Ave., New York City 
Proof of Public Confidence 


This Company has more premium-paying business in force in the United 
States than any other Company, and for each of the last seventeen years has had 
more new insurance accepted and issued than any other Company in America, 








The Daily Average Business During 1915 


639 per day in Number of Claims Paid. 9,175 per day in Number of Poli- 
cies issued and revived for $1,956,438 per day in New Insurance issued, revived 
and increased. $326,616.59 per day i in payments to Policy-holders and ‘addition 

, to Reserve. $146,602.49 per day in Increase of Assets. 
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WANTED—A Bookkeeper and Office Efficiency Man, 

experienced in life insurance preferred (but not 
Right man will command good salary. 
Apply with references to L. D. DREWRY, General 
Agent Mutual Benefit Life Insurance Company for 
Tennessee, Alabama and Mississippi, at James Build- 
ing, Chattanooga, Tennessee. 


























OLD COLONY LIFE 


INSURANCE COMPANY 
Old Colony Building Chicago, Illinois 


Insures man, woman and child from ages 2 to 60 inclusive, under Legal Reserve 
Standard Provisions (not Industrial) non-participating policies. Territory open 
in Illinois, Wisconsin, Michigan, Minnesota, South Dakota, Nebraska, Okla- 
homa, Arkansas, Tennessee and Kansas. Write for a General Agent’s contract, 
to be made direct with the Home Office, to B. R. NUESKE, Vice-President and 
General Manager. 

Illustration of our Family Insurance, 20-Payment Life (End. at 85), with Insur- 
ance of Premium Payments: Baby’s (2) $250, costs $5.37; Young Lady’s (4) 
$250, $5.46; Junior’s (6) $250, $5.54; Mother’s (30) $500, $15.58; Father’s (35) 
$1,000, $31.11; total for family, $63.06. The special provision of this insurance 
is that if Father dies, Mother and Children receive not only the insurance on his 
life, but are excused from the further payment of premiums on their own insurance, 
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Jack London leaves a wife and two 
daughters. How fine that he was wise 
enough to look ahead. How fine that 
he was wise enough to leave them 
through the New York Life a comfort- 
able sum, part of which may be 
ascribed to Mr. Lindsay’s attention to 
the author’s hobby and diversion, which 
interested him and led him to insure.” 
One of the companies states that an 
agent should have in mind a few good 
points that he desires to use in his 
canvass and emphasize them particu- 
larly. A one-time famous lawyer, who 
was very successful, laid the secret of 
his success to the fact that he selected 
two or three good points upon which 
to base his case and stuck to these 
tenaciously until he had his jury con- 
vinced. Therefore, an agent should 
get his case well prepared, select a few 
points that he desires to press home 
at the interview, and then use this ma- 
terial effectively. The main thing is to 
get the attention of the prospect. If 
an agent cannot get his attention he 
had better stop talking and make an 
appointment with him later on. 





Life Agency Changes 











Genagle Succeeds Green 


The Travelers announces that A. G. 
Green, for the past two and one-half 
years manager at Omaha, has resigned, 
effective Jan. 1, to engage in the insur- 
ance business at Grand Rapids, Mich. 
Mr. Green is to be succeeded by Harry 
Genagle, until recently special agent 
working under the direction of the Des 
Moines branch office. 





Opens New Chicago Office 


The New York Life has opened an- 
other branch office in Chicago, it being 
in the First National Bank building, 
with Gilbert M. Smith as agency direc- 
tor. He is a son of Gilbert A. Smith, 
a big man in the company, who was 
formerly agency director in Chicago, 
then inspector of agencies, and now 
manager of the farm loan department, 
with headquarters in Chicago. 

J. A. Campbell, agency director in 
the New York Life building, Chicago, 
has appointed Glenn R. Price as agency 
organizer to succeed. Crosby 


transferred to the Stock Exchange 
office. 





Peake Superintendent of Agents 


Thaddeus A. Peake has been ap- 
pointed superintendent of agents of the 
Marquette Life of Springfield, Ill. He 
was at one time assistant superintend- 
ent of agents of the Reliable Life of 
Indianapolis, and has been very suc- 
cessful in his work. He is now visiting 
the agency force of the Marquette Na- 
tional, getting acquainted with the field 
men and their needs and desires. 





W. W. Connell Is Appointed 


Walter W. Connell, formerly supreme 
secretary of the Knights & Ladies of 
Honor at Indianapolis, has been ap- 
pointed general agent of the United 
States Life in Indiana. 





Oklahoma State Agent 


The National Fidelity Life of Sioux 
City, Iowa, has appointed J. Will Rice 
as state agent for Oklahoma, with head- 
quarters at Oklahoma City, beginning 
Jan. 1, 1917. 





New General Agency Created 


The Penn Mutual Life has created'a 
new general agency in the territory 
comprising eastern Washington, north- 
ern Idaho and northwestern Montana, 
of which J. T. O’Brien, a widely known 
fire and casualty agent of Seattle, will 
take charge on Jan. 1. The state of 
Washington has hitherto been covered 
in the general agency of Finley Grant 
at Seattle, who will still retain the 
western part of the state. Mr. O’Brien, 
the new general agent, w ill build up a 
strong organization in the new terri- 





tory, developing it along the lines 
which have made the Seattle agency of 

Finley Grant one of the company’s best 

producing areas in the far northwest. 


John J. Hughes in Charge 


No appointment has yet been made 
for the general agency of the North- 
western Mutual Life at Washington, 
D. C., since the termination of the 
agency of Huske & Smith. John J. 
Hughes is at present in charge as 
cashier. 





Territory Is Divided 


T. Archibald Cary of Richmond, Va., 
general agent for Virginia and North 
Carolina of the Northwestern Mutual 
Life, has released North Carolina, and 
that state has been placed in charge 


of R. C. & F. Aunspaugh of Raleigh, 
N.C. 





Superintendent for Kansas 


On Jan. 1, J. L. Peak will be Kansas 
superintendent of agencies of the Cen- 
tral Life of Fort Scott, Kan. The 
company operates in Kansas and Mis- 
souri. 





Takes New Hampshire Agency 


Ernest W. Chubb, chief clerk of the 
medical department of the Northwest- 
ern Mutual Life for twenty years, has 
been appointed general agent of the 
company in New Hampshire and will 
assume his new duties on Jan. 2. Mr. 
Chubb served the Northwestern con- 
tinuously for twenty-seven years. He 
will make his headquarters at Manches- 
ter, N. H. 





LIFE AGENCY NOTES 
R. W. Hallett becomes superintendent of 
agencies of the Detroit Life at Detroit. 
Henry M. Carlson, former mayor of 
Goose Lake, Ia., has located at Davenport 
—— district agent of the Equitable 
ite, 


E. W. DeNio, agent of the Northwestern 
Railroad at Iowa City, Ia., has been ap- 
pointed agency supervisor of the Phoenix 
Mutual Life. 


LaVerne M. Bull on Jan. 1 becomes gen- 
eral agent of the Northwestern Mutual 
Life at Poughkeepsie, N. Y., in place of 
S. G. Stockton. 


L. G. Stephan, for several years con- 
nected with the Ritchie Grocer Company, 
has been appointed field superintendent of 
agents by Campbell & Hart, of Little 
Rock, general agents of the Aetna Life 
in Arkansas. He will make his head- 
quarters in Eldorado. 


iL. V. and D. L. Barnes succeed Scher- 
merhorn, Barnes & Barnes, as_ general 
agents of the Equitable Life of Iowa for 
central Illinois, with headquarters at 
Springfield. Charles Schermerhorn, Who 
has been associated with the Equitable for 
some time, resigned to look after his other 
interests. 


a 
Commonwealth Life’s Progress 


Secretary Darwin W. Johnson of the 
Commonwealth Life of Louisville says 
that the company will gain about three 
millions net for 1916, and will have 
about $22,500,000 in force. The mor- 
tality experience, he says, has also been 
favorable. It is expected that the Com- 
monwealth will also be one of the lead- 
ing factors in Alabama for the year, in 
which state it stood second in 1915. 


+ © 


E. S. Philpot Resigns 


Edward S. Philpot, superintendent of 
agents of the life department of the 
American Bankers of Chicago, has re- 
signed. Mr. Philpot has been con- 
nected with the American Bankers for 
the last four or five years, doing the 
field work. He is well acquainted 
throughout the territory. 


——_—____—— © = —________ 


Illinois Life Men to Meet 


The Green Signal Club of the Illinois 
Life, which is composed of its agents 
in Illinois, will hold its annual meeting 
and banquet at the Hotel La Salle, Chi- 
cago, Jan. 5. A business meeting will 
be held during the day and in the even- 
ing there will be a banquet. 

a ae 

The Empire Life building, Augusta, Ga., 

which has been in the hands of the 


Georgia insurance department for some 
time, has been sold for $150,000. 





Have an Opportunity 
with 





Reserve Loan Life Insurance Company 
Indianapolis, Indiana 


If You Write Us at Once 











C ° Insurance in Force 

onservative - ~ $21,000,000.00 
Assets 

Secure fee ~ ~ - $1,800,000.00 


L tb l Licensed in Mo., Ill., Neb., Kas., Okla., Celo., 
1pera and Wyo., Mont., Idaho, Utah, New Mex., S. Dak. 


Central States Life 


Insurance Company, St. Louis, Me. 
JAMES A. McVOY, VICE-PRESIDENT AND GENERAL MANAGER 











The Gem City Life Insurance Company 


DAYTON, OHIO 


General Agency Openings In First Class Territory In Ohio Only 


Life Department—Low Level Premiums, Non-Participating 
Accident Department—Unexcelled Policies and Rates 














First Life and ‘Trust Company 
of Illinois 


9th floor, 20 East J ackson Blvd. 


Now organizing, desire five stock salesmen—commis- 
sion basis only. Good territory and leads furnished. 











The PERFECT PROTECTION POLICY ofthe RELIANCE LIFE 


ves you something absolutely new and different to talk to your prospects. 
Bives you a chance to earn more money than you are now making. 

Our Life Insurance Contracts contain the most up-to-date clauses known 
to the Insurance World. The Accident and Health gives full protection 
for at least a third less cost than regular casualty companies. Our agency 
contracts are as liberal as can be made. 


WRITE AND WE VILL TELL YOU MORE ABOUT OURSELVES 


Reliance Life Insurance Company of Pittsburgh '"795,5s"" Pittss«rgh, Pa. 


Building 




















| 





We Specialize in the Stock of 


Life, Fire & Casualty 


NATIONAL LIFE 
ASSOCIATION, Des Moines, Ia. 

















Insurance Companies inate. egeal 
Quotations and informa- Chicago and 
tion furnished promptly. Vicinity 

JOHN BURNHAM & CO. Chicago Office 


Chicago 











New York ||; 812 Insurance Exchange Bldg. 
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News About Companies 











Mutual Benefit Life—The records show 
that the increase in new insurance re- 
ported for the eleven months of 1915 is 
$17,586,721. New insurance reported and 
paid for in the eleven months is $96,846,- 
901. During the eleven months income 
insurance was issued on new policies 
amounting to $10,312,497. 


oe * * 

Northwestern National Life—It reports 
that new business for November was the 
largest of any month in the company’s 
history. The gain in new business for 
eleven months to Dec. 1 amounted to 50 
percent more than for the same period last 
year. age SS 

Western States Life—Over 75 percent 
of all the business paid for in 1915 was 
renewed this year. This is a very good 
record. The company’s surplus has in- 
creased every month during the year. The 
actual amount of surplus gained during 
the first eleven months was $75,000. 


Scandia Life—This company will close 
the year with $7,500 of paid-for business 
for 1916 and $26,000,000 of insurance in 
force. Though the company went on 
the full level premium reserve basis as 
of Sept. 1 its surplus will show prac- 
tically no shrinkage, 


Phoenix Mutual Life—The company is 
more than $17,000,000 of paid-for business 
ahead of its record for the same period 
of 1915. This shows 2,000 more policy- 
holders than were secured in the same 
length of time last year, 


Marquette Life—This company will 
show a gain of $175,000 in insurance in 
force at the end of the year, and some 
$12,000 gain in surplus, virtually the same 
amount as it gained last year. This puts 
it in very good shape, and 1917 should 
be a year of prosperity and big progress 
for the company. a) a 

Penn Mutual—Its total of 1916 paid-for 
business is expected to exceed $102,000,000, 
an increase of approximately 30 percent 
over the aggregate of paid-for business 
in 1915. At the close of November the 
figures stood at $92,273,000, as compared 
with the total of $77,956,559 for the twelve 
months of the preceding year. During 
the eleven months of this year the 
monthly increase has ranged from $1,000,- 
000 to $4,000,000, compared with the cor- 
responding months of last year, and from 
the fact that approximately $9,000,000 of 
new paid business was put on in Decem- 
ber, 1915, it is estimated that the year’s 
total for 1916 will not be less than $102,- 
000,000, the Penn Mutual’s highest record 
in the sixty-nine years since its organiza- 
tion. 

* * * 

Missouri State Life—The company 
reached its goal of $50,000,000 of new in- 
surance for 1916 last Friday. This is an 
increase of $10,857,100 over the similar 
period last year. Allotments are being 
made to the company’s general agents for 
1917 on the basis of. $57,500,000 of new 
business for next year. Nineteen hundred 
and seventeen will be the company’s 
twenty-fifth anniversary and _ elaborate 
plans are being made ‘to celebrate the sil- 
ver jubilee by getting out some special 
application blanks, pelicies and advertis- 
ing literature appropriate for the affair. 

———_—_- <> ¢ &______ 


State May Sue Foresters 


Commissioner M. J. Cleary of Wis- 
consin on Monday dismissed the com- 
plaint of John W. Graves against the 
Independent Order of Foresters, asking 
for a revocation of the license of the 
Order. The action of dismissal is 
based on the opinion of the attorney- 
general, which holds that no license 
exists in favor of the company that can 
be revoked by the commissioner. 

Commissioner Cleary orders, how- 
ever, that an. action be started under 
section 1970c of the statutes providing 
for the enforcement of obiigations of 
insurance companies to policyholders, 
be submitted to the governor and at- 
torney-general, with a statement of 
facts, in order that the question of com- 
mencing of an action in the name of 
the state on behalf of members of the 
respondent society may be determined. 
Commissioner Cleary said the state- 
ment would be laid before the officials 
before the end of the week. 

————__ ee 


Travelers Manager Honored 


At a recent luncheon in Minneapolis, 
which was given in honor of H. H. 
Armstrong, assistant superintendent of 
agencies of the Travelers, the agency 
force’ of Minnesota, North and South 
Dakota, presented to Manager Earl D. 
McKenzie a beautiful watch as a mark 
of their appreciation and esteem. The 
presentation was made by District 





Agent R. B. Tomlinson. Mr. Arm- 
strong made an address on the excellent 
accomplishments of the past year and 
outlined the great possibilities for the 
coming new year. The Minneapolis 
manager has increased his agency force 
with some very high class men, and is 
looking forward to 1917 as a record- 
breaking year. The agency force has 
written the 1916 allotment and is get- 
ting set for 1917. 


———-_@»re——_ 


COMPANY MAKES GOOD START 





Lutheran International Establishing 
Good Field Organization in Illinois 
—Has Written $75,000 a Month 





Since beginning business Aug. 10, 
the Lutheran International of Ottawa, 
Ill, has been writing at the rate of 
$75,000 a month. District agencies have 
been established at East Moline under 
B. A. Shearer, at Galesburg under Ed- 
ward Stromberg, at Joliet under H. A. 
Hanson, at Champaign under Edwin 
Anders, and at Chicago under Jonas 
Foss. The newest office is that at Chi- 
cago. Mr. Foss has been with the 
Scandia Life and is president of the 
Luther League of Chicago. 

At a recent meeting of the board of 
directors the company decided to dis- 
continue the sale of the additional 
stock. At the same meeting Edwin 
Hult of Des Moines, Ia., secretary of 
the Iowa Loan & Trust Company, was 
elected treasurer, succeeding Russel I. 
Rose, Chicago 

The record on production and organ- 
ization, together with the fact that the 
surplus of $121,000 has not been dimin- 
ished since the company began busi- 
ness, speaks much for the ability of 
President J. O. Laugman, who acts as 
actuary and superintendent of agents of 
the company; Secretary B. O. Berge, 
Field Manager Lawrence Williams, and 
other officers. 

The company’s line of policies in- 
cludes an ordinary life, ten, fifteen and 
twenty-pay life forms, ten, fifteen and 
twenty-year endowments, and a special 
policy for ministers, seminary profes- 
sors and theological students. 

Galesburg, Ill, stockholders and 
agents held a meeting at dinner at the 
Hotel Custer in that city last week. 
Vice-President Edward Lundgren is a 
resident of Galesburg and presided, and 
Dr. C. G. Johnson, medical examiner 
there, was the chief speaker. The com- 
pany has made an excellent start in 
Galesburg and expects big things from 
that city. 





John M. Holcombe, Jr., of the legal 
department of the Phoenix Mutual Life, 
and son of President John M. Holcombe, 
was in Chicago last week. 








WANTED — General Agents Columbus, Toledo, Dayton, Spring'‘ield, 
Ohio; renewals on old business. Also State Agent for Virginia and Man- 
ager ‘or District of Columbia. 
righted. Lowest average net non-participating rates. Loading from | to 
5 per cent. Attractive proposition. Company strong and conservative; 
directorate composed of bankers and business men of high type and well 
known financial responsibility. 
liability. “Sound as the Bank of England.” 
Address, with references, 
OLD LINE LIFE INSURANCE CO., Box 319, CINCINNATI, OHIO 


Best policies on the market; one copy- 


Ratio of assets $128.50 for each $100 of 


? 

















with Methods of TOMORROW 


Write us about our T. O. Policies. ' 
If you are not selling them we are both losing money. 


MASSEY WILSON, President 


J. L. BABLER, Vice-Pres. and Gen’! Mar. of Agencies 


International Life 
The Big Life Company of TODAY 


International Life of St. Lowis, Mo. 








President 


Admitted Assets 

Insurance in Force 

Surplus to Policyholders 

New Continuous Monthly Income Policies 

Splendid opportunities for AGENTS in many sections of Ohio 


Dr. W. O. THOMPSON 


The Midland Mutual Life Insurance Company 


COLUMBUS, OHIO 
An OHIO Company, writing policies on OHIO people and keeping OHIO 
money in OHIO for the development of OHIO industries 


eds awaaencas deee od sic $ 1,747,779.70 
Sei tdedeadoece'ss se 17,661,497.00 


342,175.46 


Secretary 


We solicit inquiries from responsible parties. 


G. W. STEINMAN 

















JOHN C. HUMES, President 


CRESCENT LIFE 


INDIANAPOLIS 

LESLIE D. CLANCY, Secretary 

A LEGAL RESERVE COMPANY 
AN UNIQUE PLAN 


A representative of this Company has the best introduction 
to the best people in any community. 


DISTRICT AGENTS WANTED IN INDIANA 











WANTED: Stock Salesmen for Legal Reserve Life and Casualty Insurance 
Company now organizing in rich farming section of Indiana. Applicants 
must furnish references. Men of sterling character only need apply. Pros- 
pects furnished and good inducements to the right men. : 

Address 


Star Life & Casualty Co., Rochester, Ind. 














TO 





The Western Life Indemnity Company 


Has been in continuous and successful operation for thirty-one years 


Has Paid Over $7,500,000 in Relief 


ITS: POLICY HOLDERS AND THEIR BENEFICIARIES 


Now offering special attractive contracts to producing agents in 
ILLINOIS, INDIANA and PENNSYLVANIA 


GEN. GEO. M. MOULTON, President J. L. MITCHELL, General Agency Manager 


Masonic Temple, Chicago, Illinois 
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PROVIDING FOR EDUCATION 


Now that the colleges and various 
educational institutions are open and 
young men and women are busily study- 
ing, this is the time for agents to pre- 
sent educational life insurance policies 
to parents. One of the best, of course, 
is the endowment policy. Some com- 
panies have gotten out special policies 
to fit the-case, while most of them use 
the .\ordinary endowment which serves 
very well. 

There are young children at home 
in many families and the parents are 
looking forward to the time when these 
children can attend an educational in- 
stitution. The alert agent will point out 
the beauties of the ten or fifteen year 
endowment as a means of guaranteeing 
the education of the child. The money 
can be paid in installments just about 
the time that the child is ready to start 
to college. Thus the expensés of carry- 
ing out his education will be assured 


whether the provider of the family lives 
or not. 

















NEED OF INSURANCE 

Many agents in their soliciting point 
out the fact that however well fixed a 
man may be, however extensive his in- 
vestments, life insurance always provides 
immediate cash at time of death and, if a 
beneficiary is named, the life insurance 
part of an estate does not have to go 
through the probate court. 

Even the most wealthy people need 
ready cash following the death of the 
head of the house. Recently there have 
been notable cases where men of large 
means and great affairs have died and 
left their families lacking in ready cash. 
Most men engaged in extensive enter- 
prises keep their money invested and are 
large borrowers. They are getting into 
new activities all thé time that require 
money, go to the banks for credit and 
their funds are thus tied up in various 
ways. Frequently, therefore, in case of 
death an estate finds itself confronted 
with embarrassing conditions which fre- 
quently mean the sacrifice of securities 
to get cash. The settling of estates is 
naturally a slow process and is expensive. 
There are all sorts of obligations to be 
met at time of the death of a man of 
large affairs. Inheritance taxes have to 
be paid, investigations have to be made, 
appraisals are necessary, and so on. Be- 
fore the family can realize, therefore, on 
the estate, much time must necessarily 
elapse. One of the companies in com- 
menting on this fact, says: 

“If to these obligations demanding cash 
settlements are added the debts, assumed 
obligations and commitments, the need of 





cash on hand in the settlement of an 
estate becomes obvious. It is for this 
reason that men of large fortunes carry 
a large amount of insurance.. They may 
not need the insurance for the protection 
of their families, but they carry it for 
the protection and conservation of their 
estate, an example which every man, 
whose family is dependent upon him and 
whose necessities are so much greater, 
would be wise to emulate.” 





MICHIGAN’S COURSE 


Eacu year the actuarial course at the 
University oF MICHIGAN attracts about 
150 new students. It is safe to say that 
it is the most popular course of its kind 
in the country at the present time, and 
the enrollment is increasing each year. 

Yet when the course was first started, 
it was difficult to interest enough stu- 
dents to form a class. The growth of 
the course has been the growth of an 
idea, and its history is interesting. In 
1902 James W. Gtover, professor of 
mathematics and insurance then, and 
now in charge of the actuarial work, 
interested six students in forming a 
class. He was largely influenced in 
this move by the fact that foreign uni- 
versities, especially the German univer- 
sities, had for some years previous to 
that time offered courses in actuarial 
theory and the theory of probabilities 
in their mathematical departments. 

At the end of the first year it seemed 
not at all unlikely that the class would 
disband and the idea be abandoned. 
Oxiver W. PERRIN, now the assistant ac- 
tuary of the Penn Mutua LiFe, was 
largely influential in holding the class 
together and interesting enough new 
students in it to encourage Professor 
GLovER to continue the work. The sec- 
ond year saw great stimulation in the 
interest of the students, and from that 
time on the course developed naturally 
both in point of attendance and num- 
ber of courses. At first there was only 
one course in the theory of interest on 
life insurance, while now there are more 
than twelve courses devoted to the the- 
ory of interest and financial mathematic 
actuarial theories, theory of probabili- 
ties, casualty actuarial theories, statis- 
tical theories and insurance accounting. 

Many have the idea that Professor 
GLover’s is purely an actuarial course. 
This is not the case, as the aim is to 
prepare students in accounting, Eng- 
lish and introduction to law as well as 
actuarial work. Many graduates of the 
course have gradually developed into 
secretarial, executive and field. work. 

While the courses were not started 
with the idea of training actuaries for 
insurance companies, as a matter of 
fact, the demand for the graduates is 
always greater than the supply, which 
probably accounts for the increase in 
enrollment each year. In a recently 
published list showing graduates of the 
course who have become connected 
with life companies in actuarial or of- 
ficial capacity, 58 are shown. 








“TimE rushes. So does age. And poor 
health is on the way. Where is the gain 
by delay? Take the policy this week. 
Who knows a thing about next!” 





“SomEBopY said he left no money at 
all, and then everybody wondered why he 
was uninsured. Absence of protection is 
now inexcusable from the public view- 
point.” 





Personal Glimpses of 
Life Underwriters 


President John Newton Russell, of 
the National Life Underwriters Asso- 
ciation, will probably continue to re- 
ceive deferred dividends of new mem- 
bers of the association for some months 
to come, as a result of the “Russell 
month” campaign, but the net dividend 
up to Dec. 15 was 479 “paid-for” new 
members to the associatiaon, with prac- 
tically no reports from the south, which 
was late in getting started, which will 
almost surely bring the total away 
above 500, the original mark set. Chair- 
man W R. Bruehl devised a new 
kind of membership campaign. He 
made the big fellows of the association 
responsible for the production in their 





districts. Everybody knew they were 
responsible, and they had to come 
through. 


The second district, made up of the 
eastern territory, and including all of 
the large eastern cities, won the palm 
with 146 new members, but the great 
work of Los Angeles and Denver made 
the seventh district, comprising the 
west, a close second with 128. The 
middle west and northwest, including 
St. Louis, Milwaukee, St. Paul, Omaha, 
etc., was third with 95, and Ohio, helped 
out by eleven new members from Lan- 
sing, Mich., was fifth, with seventy. 
Seven Ohio associations reported new 
members, Cleveland leading with six- 
teen, and Cincinnati second with fifteen. 
The southwest came next with twenty- 
eight and the south, reports from which 
are not nearly complete, however, was 
last with twelve. The southern asso- 
ciations take up their work late in the 
fall and were not ready in November 
to get into the campaign. 

The supervisors for each district will 
now be appointed; each man has earned 
his position by his work in the ‘“Rus- 
sell Month” campaign, and the work of 
organization and addition of new mem- 
bers will be kept up throughout the 
year. With such a start, it is pretty 
safe to say that the 1917 convention 
will show a larger membership and a 
larger increase than the association has 
ever had before. 


J. A. Jackson of the literary depart- 
ment of the Mutual Life will have out 
his new book early in the year, entitled, 
“Easy Lessons in Life Insurance.” Mr. 
Jackson is a well-known writer on life 
insurance topics, having been for a 
number of years a general agent in 
Iowa. He was then editor of a life in- 
surance paper and since 1902 has been 
manager of the literary department and 
instructor of agents of the Mutual Life 
of New York. He is the author of edu- 
cational works on life insurance, all of 
which have had a wide sale. The new 
book is intended for educational work 
among agents. Mr. Jackson’s new 
book will have 150 pages and copies 
can be secured by addressing him at 34 
Nassau street, New York City. 


Manager L. Brackett Bishop of the 
Massachusetts Mutual Life in Chicago, 
has returned to his office after his seri- 
ous injury sustained while on a vessel 
going to Panama for his winter vaca- 
tion. Mr. Bishop fractured one of his 
pelvic bones while playing shuffle board 
on deck of the steamer. It will be a 
month or so before he can get around 
in his old form, but he is able to be at 
his office part of the day. In the mean- 
time his agency is $600,000 ahead of 
last year and is having the best period 
in its history. 


Thomas W. McDonough has re- 
signed as cashier of the Cincinnati office 
of the Security Mutual Life of Bing- 
hamton, N. Y., to enter field work. The 
results that he has accomplished should 
be an inspiration to many of the 
younger men in the business holding 
positions as cashiers, office employes, 
etc. During his first week in the field 
he collected over $312 in premiums. 
This is all the more remarkable when 
it is considered that Mr. McDonough is 
not yet 21 years of age. During his 
first week he wrote and called on no 





one but ministers, and believes that a 
greater volume of business can be had 
by specializing upon prospects in one 
particular line of business. Mr. Mc- 
Donough says that by doing this an 
agent is enabled to learn something 
about the prospect’s business, and as a 
result discuss matters with him much 
more intelligently, and the conversa- 
tion becomes more interesting for the 
prospect. Mr. McDonough proposes 
to work among various classes of men 
in this manner and not solicit business 
in a haphazard way. : 


J. L. Ferguson, who is now connected 
with the Chicago office of the Union 
Central Life and who has been asso- 
ciated in life insurance work in Chi- 
cago with various companies, is crit- 
ically ill with paralysis of the kidneys. 
Mr. Ferguson is the son of the late 
Charles H. Ferguson, for many years 
manager of the Mutual Life in Chicago. 


G. E. Turner, of Indianapolis, the 
well-known lawyer and secretary of the 
Indiana Insurance Federation, has been 
selected by Auditor of State Otto 
Klauss as insurance deputy, and he will 
be in direct charge of the insurance de- 
partment. He succeeds Harry L. Ar- 
nold, who is displaced for political rea- 
sons. Mr. Turner has made a great 
success as organizer of the Insurance 
Federation and in his legal practice has 
specialized on insurance law. He is a 
native of Putnam_county, Ind., and 
graduated from DePauw University and 
the Indiana Law School. E 

Miles Schaeffer has been appointed 
as actuary. He has been for several 
years with Frank J. Haight, consulting 
actuary, at Indianapolis. Arnold Ep- 
mier, Evansville, is selected as clerk in 
the insurance department and Dennis 
J. Sullivan, Indianapolis, assistant clerk. 


President John J. Cadigan of the New 
World Life has been in Boston, where 
his wife has been in a hospital. Mr. 
Cadigan left for the home office last 
week and was in Chicago Saturday. 


H. J. Saunders, vice-president and 
general manger of the Western States 
Life at San Francisco, is back at his 
desk after an absence of three months, 
due to illness growing out of a very 
severe operation. Mr. Saunders is again 
back on the firing line and it is to be 
hoped that his physical troubles are 
all over. 


A dinner in honor of E. M. Arnos of 
Lansing, Mich., district manager of the 
Equitable Life of New York, was given 
Dec. 13, in that city, by officials and 
agents of the company. Robert M. 
Ryan, agency manager at Detroit, acted 
as toastmaster, and among the speakers 
was W. M. McDonald of Chicago. Mr. 
Arnos has been promoted to an agency 
position with the company in Cincin- 
nati and his successor at Lansing is 
J. Keith Pardee. 

—_—_— Oe 


SWAT THE LAPSE 


The lapse is the great bugaboo in life 
insurance. It is the enemy of the 
agent. When a policyholder thinks of 
lapsing, he needs to be regenerated. He 
should have some straight talk. Tell 
the man who carries life insurance he 
must not forget for a moment that if 
he quits at any time, he will have to 
pay more when he insures again. And 
he must remember, too, that he may 
not be able to get back into the fold at 
all, once he is out, because of some un- 


favorable condition of his health. His 


physical condition may be retrograding 
with the passing of time. 

Then, again, it is remarkable how 
many men have died shortly after al- 
lowing their policies to lapse. And 
what a greatly increased number of ac- 
cidents there are these days. Men are 
suddenly stricken in one way or an- 
other. He is a wise man who—come 
what may—does not fail to keep up 
his life insurance. 

——___ 2 


It ought to be easy for an agent who 
has horse sense to say “neigh.” 
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A DECADE OF LIFE INSURANCE IN RELATION TO 
NATIONAL PROGRESS AND PREPAREDNESS was the gen- 
eral topic of the Tenth Annual Meeting of the Association of Life 
Insurance Presidents. 


The METROPOLITAN LIFE INSURANCE COMPANY is 


contributing to this National Progress in these directions: 


The general health of 2,000 municipalities scattered all over the 
United States and Canada has been improved through the free nursing service which 
the Company gives to its Industrial policyholders. 


The health departments of upwards of 200 municipalities have 
been assisted by its agency force in their annual clean-up days. 

The Company has co-operated with the Federal Government by 
making surveys of unemployment in many of the leading cities of the country, and the 
reports on these surveys have been distributed by the Government. 

The Comnany has conducted state and city health surveys 
which have been of such value that the United States Health Department has made 
them a part of its literature. 

It has co-operated with health officers in many 9 in 
obtaining appropriations necessary for their more efficient work. Through its agency 


force and its great body of policyholders it has helped mold public sentiment in favor 
of new sanatoria. 


It has distributed information which has helped to enforce tene- 
ment house ordinances in many Cities. 


It has joined with municipal authorities in 350 baby week cam- 
paigns during a single year. 


It has contributed to general education by the publication and 


— of health pamphlets which are being used as text books in over 400 public 
schools. 


All this has not interfered with its life insurance writings. It 
has more policies in force than any other company in America, and 
writes more business each year than any other company in the world. 





The METROPOLITAN LIFE INSURANCE COMPANY 


Home Office, 1 Madison Avenue, New York City 
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MUCH VALUABLE MATERIAL IN THE PAPERS READ AT THE SESSIONS 


PROMINENT MEN OFFER VIEWS ON MANY SUBJECTS FROM MANY ANGLES 


INTEREST IN TALKS 
THAT WERE GIVEN 


Annual Meeting of the Life Presi- 
dents Association Brought Out 
Big Attendance 


TEN YEARS OF PROGRESS 


Big Figures in the Business Were 
Present From All Sections 
of Country 


sociation of Life Insurance Presi- 
dents have been great years for 
life insurance. The association can 
look back upon its first decade, just 
completed, as one of fruitful effort and 
accomplishment. Much of its service 
cannot easily be measured, because at 
its annual meetings there are no re- 
ports of committees and few discus- 
sions. The papers and addresses con- 
stitute nearly the whole of the program. 
A member of the American Life Con- 
vention, the organization of the 
younger companies, explained this by 
saying that the older and larger com- 
panies have for the most part behind 
them what he called the routine of the 
business, which the American Life Con- 
vention is still engaged in threshing 
out. It is perhaps only a difference of 
method, as the Life Presidents Asso- 
ciation has certainly a record of sub- 
stantial accomplishment behind it. 


Thoughtful Addresses Presented 


But the annual meeting is primarily 
an occasion for the presentation of 
thoughtful addresses of general import 
and is hardly a convention in the ordi- 
nary acceptance of the term. It is, 
nevertheless, valuable and interesting 
and of the great mass of addresses pre- 
sented at various insurance conventions 
the past year, those at this, the last in- 
surance convention of 1916, would 
probably take first rank. There were 
thirteen of them, and if any selection 
were to be made, two of those presented 
on the first day would certainly have 
to be mentioned. 


Hurrell Gave Strong Paper 


“America First in Life Insurance,” 
by Alfred Hurrell, associate general so- 
licitor of the Prudential, was admirable 
from every point of view. In spite of 
his disclaimer of any desire to “wave 
the flag” and an evident purpose on his 
part to refrain from any attempt to 
arouse enthusiasm, the figures which 
he presented, and their conclusions, 
stand as one of the strongest statements 
on life insurance that have recently 
been made. 

In the afternoon, Jesse S. Phillips, 
insurance superintendent of New York 
and president of the Insurance Com- 
missioners Convention, made a state- 
ment or declaration of American prin- 
ciples as relating to insurance, and par- 
ticularly to the paternalistic insurance 
measures imported from Europe, which 
for clearness and force set a new high- 
water mark in the discussions on this 
subject. Coming from a state official, 
the president of the state insurance ex- 
ecutives, who might be expected to give 
at least favorable consideration to 
measures increasing the scope of the 
state, it strongly indicated that social 
insurance by the state is not going to 
have the walkaway which its advocates 
confidently claim. In fact, there are 
many who firmly believe that state in- 
surance in the form in which it is pro- 
posed cannot possibly carry in this 
country; that it will not bear analysis, 


T= ten years of the life of the As- 











WILLIAM A. DAY 
President Equitable of New York, Who Presided at the Life Presidents Meeting 





and that as soon as it is seen in its 
true relation to the institutions of the 
country it will be consigned to the 
scrap-heap. Admitting that the pres- 
ent private systems of providing this 
form of insurance are inadequate, pri- 
vate initiative will, without the neces- 
sity of resorting to compulsion, mo- 
nopoly and paternalism, devise systems 
by which the same results can be 
achieved. 


German or American System? 


The German or the American system 
—that is what is in the air everywhere 
today, and this convention was no ex- 
ception. Not only in insurance, but in 
other fields must these two great sys- 
tems be measured up after the Euro- 
pean war, and life insurance, at least, 
is not unaware of the importance of the 
questions involved in the apparently in- 
nocent project of a host of well mean- 
ing people who seek the welfare of the 
masses through state insurance. 

The convention did not confine itself 
to a discussion and criticism of the gov- 
ernment ownership and control idea, 
which, in addition to state insurance, 
embraced municipal pensions, the in- 
creasing taxation and the like, but also 
the achievements of individual enter- 
prise, with emphasis on two of the 
great interests in which America stands 
first in the world—life insurance and 
automobiles. 

John N. Willys, of the Willys-Over- 
land Company, not only told of the 
greater possibilities through private ini- 
tiative, but has personally demon- 
strated them. 

The meeting marked the close of a 
decade of life insurance, and it also 





virtually closed the term of service 
of Robert Lynn Cox as general man- 
ager and counsel, who goes, on Jan. 1, 
to the Metropolitan as vice-president. 
The Life Presidents Association is a 
unique organization, in that a great 
part of the work which in other bodies 
is done by the officers and committees 
is done by the “home office,” which is 
in charge of the general manager. Mr. 
Cox is therefore more than ordinarily 
responsible for the results achieved by 
the organization and the position which 
it holds. He has had an executive com- 
mittee to assist him in about the way 
that the president of a life insurance 
company has the help and direction of 
a board of directors, but it has been 
largely up to him, not only to formu- 
late a constructive policy, but to carry 
it out. This he has done skillfully and 
successfully. Having put in ten years 
of his life at the work he can retire, 
feeling that the foundations are well 
laid and that the future is secure. 


Day Was Chairman 


President W. A. Day of the Equit- 
able presided with dignity and a fine 
courtesy. He makes an admirable 
chairman for an organization which has 
done more to harmonize and simplify 
the relations between the companies 
than any other influence. The fraternal 
leaven has been working among the 
life insurance executives for ten years 
with the growth of the spirit of public 
service in life insurance. Judge Day 
typifies and, in a certain way, is a pio- 
neer among the executives in this very 
noticeable tendency of the past few 
years. 

Of the 175, or thereabouts, who reg- 





istered, about thirty were actually presi- 
dents of companies and about thirty-five 
more held important executive posi- 
tions, these excluding actuaries and at- 
torneys, quite a few of whom were in 
attendance. Some insurance commis- 
sioners who were at the mid-winter 
conference registered and there were 
various guests who were particularly 
interested in one or more of the papers 
on the program. 


Some Who Were Present 


President John R. Hegeman of the 
Metropolitan was one of the prominent 
figures at the first day’s sessions. Mr. 
Hegeman in his later years looks not 
unlike Benjamin Franklin. To him, 
perhaps more than to any other man 
living, is due the greatness of Amer- 
ican life insurance, so _ strikingly 
brought out in the papers by Mr. Hur- 
rell and others. John B. Lunger, vice- 
president of the Equitable, whose 
wealth of knowledge and experience of 
life insurance in executive, actuarial 
and agency work was gained from the 
Prudential, New York Life, Travelers 
and Equitable, in all of which he was 
a power, attended one of the sessions. 
Jesse R. Clark, president of the Union 
Central, and George I. Cochran, presi- 
dent of the Pacific Mutual, were promi- 
nent men from the west. The Hart- 
ford men were well in evidence. John 
L. Way and William BroSmith of the 
Travelers, J. L. English and William 
Brainard of the Aetna, and others; 
Walter Le Mar Talbot, president of the 
Fidelity Mutual; D. S. Dickerson, presi- 
dent of the Security Mutual; George A. 
Grimsley, an ex-president of the Amer- 
ican Life Convention and president of 
the Jefferson Standard of Greensboro, 
N. C.; Henry S. Nollen of the Equitable 
of Iowa, William D. Wyman of the 
Berkshire, Harry L. Seay of the South- 
land, Fred W. Fleming of the Kansas 
City, George W. Steinman of the Mid- 
land, George B. Peak of the Central 
Life of Iowa, Wilmer L. Moore of the 
Southern States, A. J. Maloney of the 
Philadelphia Life, A. L. Key of the 
Volunteer State, Crawford H. Ellis of 
the. Pan American, John B. Walker, 
president of the Life Insurance Com- 
pany of Virginia; Alfred D. Foster, 
president of the New England; Massey 
Wilson of the International, W. 
Jameson of the United Life & Acci- 
dent, Arthur E. Childs, president of the 
Columbian National; Charles F. Wil- 
liams of the Western & Southern, J. A. 
McVoy of the Central States, Matthew 
S. Brenan, president of the Mutual Life 
of Baltimore, and H. D. Edgerton, pres- 
ident of the Boston Mutual, were some 
of the men who are not frequently seen 
at insurance gatherings who were pres- 
ent. 

Convention Men on Hand 


Charles F. Coffin of the State Life, 
president of the American Life Con- 
vention; Herbert M. Woollen of the 
American Central, Frank P. Manly of 
the Indianapolis, Guilford A. Deitch of 
the Reserve Loan, Isaac Miller Hamil- 
ton of the Federal, William A. Fricke 
of the Great Northern of Wisconsin, 
George B. Stadden of the Franklin, T. 
W. Appleby of the Ohio National, and 
Dr. Felix G. Cross of the Columbia 
were among those who more frequently 
attend insurance gatherings. 

And let the reader here beware: A. 
Homer Vipond, manager of the New 
York Life at Montreal, mark well the 
name—what symphony, how it grips 
the mind! was there. What an echo 
would this name bring back if sounded 
in full tones from a cliff up a Colorado 
canyon! 

Need More Discussion 

On the whole, it must be admitted 
that not enough life insurance execu- 
tives turn out for these meetings and 
that there is not enough discussion and 
vital interest. It would hardly be true 
to say that this is because the avowed 

(CONTINUED ON PAGE 14) 
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LEADERS IN ALL LINES OF ENTERPRISE TAKE PART IN PROGRAMME 


BIRDSEYE VIEW OF 
THE SPEAKERS GIVEN 


Eminent Men in Various Activities 
Appeared Before the Life Presi- 
dents Association 


TRIBUTE TO CLEVELAND 


Late President of United States Did 
Much on the Inside for Life 
Insurance 





UITE the most interesting human 
interest feature of the convention 
of the Life Presidents Associa- 

tion was the appearance of Hoke Smith, 
United States senator from Georgia, 
who was in President Cleveland’s cab- 
inet, and who gave his personal tribute 
to that great statesman, who was the 
first chairman of the Life Presidents 
Association. Mr. Cleveland’s character 
has doubtless been an inspiration to 
many life insurance presidents and no 
better patron saint could be chosen. 
Mr. Cleveland’s influence in lifting life 
insurance management to the high 
plane where it now is was great. Sen-, 
ator Smith showed a refreshing and 


- sympathetic insight into the problems 


of life insurance executives and the 
important part in life insurance which 
Mr. Cleveland played. 


Grover Cleveland’s Work 


Charles E. Hughes reformed life in- 
surance from the outside, but it was 
Mr. Cleveland’s privilege to build it 
up from within. President Cleveland 
in all things had the welfare of the 
public at heart. He was ever devoted 
to fidelity and duty as against selfish- 
ness and expedience. He had the ut- 
most confidence in the final integrity of 
the common people. He was gallant 
and devoted in his home life, a man of 
intense religious conviction. His sense 
of obligation was acute; he had a per- 
fect moral courage; he was without 
physical fear; to do his duty was his 
highest purpose at all times; he had 
great vision and intuition, wonderful 
judgment and lofty integrity; he was 
a man of great industry. These are 
some of the encomiums culled from 
Senator Smith’s fine tribute. The place 
and influence of Grover Cleveland in 
life insurance have not been properly 
recognized by life insurance men gen- 
erally, though by a few his memory 
is cherished. Cleveland must be cred- 


ited with having brought officers and 


policyholders into a higher conception 
of their relations. This set of highcr 
ideals for business established and first 
set going in life insurance has been 
followed into other lines of business. 
Mr. Cleveland, during the years when 
he was chairman, had much to do with 
their formation. 


Alfred Hurrell’s Address 


Senator Smith was followed by Al- 
fred Hurrell of the Prudential, who was 
once attorney for the association and 
is still greatly interested in it. He 
spoke of his work begun seven years 
ago and said that the inception of the 
association meant that life insurance 
would thereafter deal with every prob- 
lem in the open and through the front 
door. He showed that the United 
States, through private initiative, had 
developed in its comparatively short 
life twenty billions of life insurance, 
whereas, through all the paternalistic 
methods of autocratic forms of govern- 
ment the other nations of the world 
had not as much altogether. Since 1905 
there has been one billion increase pcr 
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year, or an increase per capita from 
$159 to $227. Great Britain has in- 
creased from $103 to $162; Germany 
from $43 to $60; Italy from $6 to $7. 
While the population has increased 20 
percent the insurance has increased 43 
percent. 


Pool-Proof and Burglar-Proof 


What is the significance? America 
leads the world in the valuation of life 
insurance as an institution. It means 
an essentially higher civilization. Eu- 
rope may lead in music, in art, in litera- 
ture, but America leads in the essen- 
tials of democracy. By strictly private 
initiative America, with one-fifteenth of 
the population of the world, has more 
insurance in force than all the rest of 
it. Mr. Hurrell spoke strongly in favor 
of the income policy as the policy for 
the people—it is both fool-proof and 
burglar-proof. 

President Cox’ Review 


Herbert C. Cox, president of the 
Canada Life, who succeeded his father, 
the late Senator Cox, in that position, 
gave a ten years’ review of Canadian 
insurance and industry. He is a clean- 
cut, vital son of the north country and 
looks like a fitting successor to his 
great father. He sketched the growth 
of Canadian life insurance and dwelt 
particularly on the advantages of Can- 
ada as an investment field, calling at- 
tention to the fact that British capital 
is now needed at home. Sixty-five per- 
cent of Canada’s debenture bonds in 
1915 were taken in the United States, 
as against 14 percent in 1914. The war 
mortality of Canadian companies in 
1915 was only 13 cents on each $1,000 
of insurance. Mr. Cox showed the 
great growth and prosperity of Canada 
and her wonderful spirit in face of the 
war. 

Rittenhouse on Conservation 


E. E. Rittenhouse, public service and 
conservation commissioner of the 
Equitable, made his first public appear- 
ance since retiring from the presidency 
of the Life Extension Institute. Mr. 
Rittenhouse physically is a walking ad- 
vertisement of his job. Mr. Ritten- 
house spoke on “The Relationship of 
Life Insurance to National Physical 
Preparedness.” He brought out many 
interesting facts. He believes that the 
power to resist fatigue is declining, 
rather than increasing. Mr. Ritten- 
house made a very valuable sugges- 
tion. There are 100,000 rejections of 
life insurance applications each year. 
Why not give each rejected applicant 
a written report of his physical condi- 
tion, together with advice? He noted 
an increase in medical examinations for 
preventive purposes. He mentioned 
that the envelopes of premium receipts 
are a great avenue of health education. 


Jesse S. Phillips Speaks 


The most heartily applauded speaker 
was Jesse S. Phillips, insurance super- 
intendent of New York, who followed 
Mr. Rittenhouse, and who spoke im- 
pressively and with clear enunciation 
on his subject, “What Next in the 
State’s Relation to Business Enter- 
prise.’ This was an admirable state- 
ment of the principles of Americanism, 
and showed the impress of Mr. Phillips’ 
legal mind. He showed that the Ger- 
man social insurance schemes are the 
direct outcome of an autocratic form of 
government and are opposed to the 
fundamentals in our own social sys- 
tem. He spoke strongly in favor of a 
preservation of our system by a vigor- 
ous regulation which is effective but 
not destructive. He defended state reg- 
ulation and spoke against monopolistic 
insurance and public utility enterprises. 
With regard to social insurance, he said 
it was the duty of insurance men to de- 
velop some plan to provide at reason- 
able expense some form of insurance 
for the wage earners and that this could 
only be done properly by experienced 
insurance men with initiative and in- 





genuity. At the close he stated the defi- 
nite objections to state social insur- 
ance, which, coming from the president 
of the insurance commissioners, con- 
stitute an important statement which 
should be widely circulated. 


Prank H. Bethell’s Talk 


The closing paper of the first day was 
“Science or Sentiment in Social Insur- 
ance—Which?” by Frank H. Bethell, 
member of the commission on pensions 
of the city of New York and vice-presi- 
dent of the New York Telephone Com- 
pany. He reviewed the civic and state 
pension systems, showing the inade- 
quacy and often the futility of these 
funds. He quoted President Pritchett 
of the Carnegie Foundation in support 
of his statement that these systems are 
on the whole unsatisfactory. 


John N. Willys 


Judge Day, at the opening of Fri- 
day morning’s session, in introducing 
John N. Willys of the Willys-Overland 
Company, who spoke on “American 
Business Initiative,” said of him that 
he “has exemplified in his life, to a 
most remarkable degree, the possibili- 
ties of American citizenship when 
backed by intelligence, character and 
physical strength and industry. His 
achievements have been the most re- 
markable. An apostle of efficiency, he 
has exemplified it in his own work, and 
he has taught it personally, not only 
to his own employes and those asso- 
ciated with him, but to the business 
world. He is a great organizer, a great 
constructor, and he is always a be- 
liever in life insurance. Before he at- 
tained the high position that he occu- 
pies in the business world of today— 
long before—he was a believer in life 
insurance, and I am told that he carries 
more than a million and a half of life 
insurance.” 

Arthur Hunter 


Arthur Hunter of the New York Life, 
president of the Actuarial Society, 
has done some great work in compiling 
statistics from life insurance records. 
He is a studious investigator and he 
presented a valuable paper on cancer, 
tending to show that it is neither con- 
tagious nor hereditary. Mr. Hunter 
is an entertaining speaker as well as 
writer, and is not without the gift of 
native Scotch humor. Although prob- 
ably in his early forties, he is already 
one of the brainy men and leaders in 
actuarial science. 


George E. Edwards 


The address of George E. Edwards, 
president of the Dollar Savings Bank 
of New York, on the common interest 
between,savings banks and life insur- 
ance companies, was one of the papers 
of permanent value. He made a plea 
for sympathetic relationship between 
the two institutions. He pointed out 
the many things they have in common, 
referring especially to the St. Louis 
savings bank plan and the various 
movements for the promotion of thrift. 


Adams’ and Coffin’s Papers 


Friday afternoon there were two 
great papers on taxation, one by Prof. 
Thomas Sewall Adams of Yale, on the 
“Increase of Public Expenditure and 
Taxes,” and the other “Ten Years’ Tax 
Harvest From Policyholders’ Fund,” by 
Charles F. Coffin, president of the 
American Life Convention. Mr. Cof- 
fin’s address brought forth the only 
business resolution of the convention, 
which was: 

That the executive committee take 
up with the National Convention of 
Insurance Commissioners and with the 
American Life Convention the general 
question of the tax on premiums and 
other taxes levied upon life insurance 
companies, with full power to appoint 
a special committee to cooperate with 
representatives of said bodies as a joint 
committee, or otherwise, to study tax 
laws and the theory and principle of 








taxation in its relation to life insur- 
ance, and to prepare a fair and proper 
standard bill for the taxation of life 
insurance corporations and the forma- 
tion and circulation of sound views with 
regard to the taxation of life insurance. 


Coffin’s Valuable Review 


Mr. Coffin’s address was a historical 
sketch of taxation, showing its gradual 
increase in the past ten years. In that 
period $114,000,000 have been taken 
from the policyholders in the form of 
taxes. At the close of his sketch Mr. 
Coffin offered a concrete proposal for 
a remedy. After pointing out that 
much has been said and written, but 
little has been done, and that the cam- 
pagn of education must continue, he 
suggested that a committee of fifteen, 
five from each of the three bodies, the 
Presidents Association, the American 
Life Convention and the Insurance 
Commissioners Convention, be selected 
and that they investigate and bring to- 
gether all the data on the subject, for- 
mulate a model life insurance taxation 
bill, prepare a strong and clear state- 
ment on the subject; then get behind 
the bill and carry on a systematic cam- 
paign among the policyholders and the 
public to put it through. He said if 
that was done a different report could 
be presented to the convention ten 
years hence. 


Lawrence Priddy’s Pledge 

Following his address, Lawrence 
Priddy, vice-president of the National 
Association of Life Underwriters and 
chairman of the taxation committee, 
pledged the support of the agents to 
the movement. 

Dr. Adams discussed government 
ownership and ways and means to limit 
and check the increase in taxes. He 
said that indifference and inefficiency 
threaten our democracy. Insurance 
companies should join whole-heartedly 
in the campaign for a general clean-up 
of taxation. 

President Curtis’ Paper 


President William G. Curtis of the 
National Casualty of Detroit made a 
distinctly favorable impression with his 
keenly incisive, analytical paper on the 
proposed health insurance measures. 
Its title was “Extent to Which State 
Health Insurance Would Multiply State 
Jobs and Tax Burdens.” It was at least 
as good, although along another line, 
as his splendid paper which was not 
delivered at the Social Insurance Con- 
gress dt Washington, probably because 
the managers of that affair were afraid 
it would “break up the meeting.” Mr. 
Curtis talks facts, and plenty of them, 
which is disturbing to the proponents of 
a system which would overturn cher- 
ished and fundamental ideas of govern- 
ment. It might be said that when an 
organization of the great life insurance 
companies devotes a large part of one 
of its annual meetings to the subject of 
state and social insurance, it is a pretty 
good indication that the country is be- 
ing awakened to the danger of social- 
ism through it and the need to defend 
the institutions of democracy against 
the encroachments of the monarchical 
systems of Europe. 


———————»22 oe 


TRIBUTE TO COX 


_In addition to the resolution on taxa- 

tion, the following was presented in 
tribute to Robert Lynn Cox, retiring 
general manager: 

That a committee of three be ap- 
pointed to prepare a proper expression 
of the association’s feelings in regard 
to Mr. Cox, thanks for his past serv- 
ices, congratulations and good wishes 
for his future, and that the committee 
have this resolution properly en- 
grossed, that it be recorded on the 
minutes, and a copy of it be transmitted 
to Mr. Cox. 
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AMERICANS ARE NOW 
ON THE RETROGRADE 


3ad Lack of Physical Preparedness 
Is Apparent in This Country 
at Present 


DUTY OF LIFE COMPANIES 


Should Support Every Movement That 
Is Aiming at Preservation of 
Health 





E. E. Rittenhouse, commissioner of 
public service and conservation of the 
Equitable Life of New York, spoke 
before the Life Presidents’ Association 
on “The Relationship of Life Insurance 
to National Physical Preparedness.” Mr. 
Rittenhouse called attention to the per 
capita increase in wealth and _ stated 
that the wonderful advance in the arts 
and sciences brought the American 
greatly increased knowledge and virtu- 
ally new life. He has been able to 
remove much of the physical stress of 
former days and some of the dangers 
to life and health. But, with these 
blessings have also come habits and 
hazards, which, if unchecked, promise 
to neutralize all his health and life 
saving gain. Mr. Rittenhouse said that 
the American man looks smooth, pink 
and healthy, for the most of these signs 
of deterioration are not outwardly vis- 
ible. 

Changed to Indoor Life 


During the last two generations mil- 
lions of people have changed from mus- 
cularly active lives mostly out of doors 
to physically inactive lives mostly in- 
doors. The proportion of people liv- 
ing in the cities has increased 131 per- 
cent in fifty years. The evil effects 
of physical inactivity have been greatly 
aggravated by deadly excesses and er- 
rors in eating and drinking. In two 
generations the daily food consumption 
has doubtless increased 30 percent. Ad- 
vancing civilization, instead of promot- 
ing calmness, poise and nerve stability, 
has had the opposite effect. A man 
today is not physically prepared to 
resist the growing appetite for artifi- 
cial stimulants. His whole system is 
on a strain. 


General Death Rate 


While the general death rate has de- 
clined about 25 percent in the last 
twenty-five years, yet it does not indi- 
cate a reduction in the wearing stress 
of life nor an increase in the physical 
power of the people to withstand the 
strain of life. The decline in the gen- 
eral death rate is due to the prevention 
of communicable diseases. Degenera- 
tive diseases have attacked men early 
in life and there is an abnormal in- 
crease in the death rate from diseases 
due directly to a heavy strain on the 
nervous, digestive, urinary and cardio- 
vascular system. It is estimated that 
16 percent of the applicants for life 
insurance are rejected because of phys- 
ical unpreparedness. Mr. Rittenhouse 
says that the power of the people to 
resist fatigue and the physical stress 
of modern civilization is declining 
rather than advancing. 


Stimulating Health Conservation 


Mr. Rittenhouse said that life insur- 
ance has a direct interest in national 
physical preparedness and he believes 
that to life insurance is due the credit 
for materially stimulating the great 
health conservation sentiment which 
has been developing during recent 
years. Out of the physical examina- 
tions for insurance has come the ex- 
panding growth of the idea of exam- 
ination for health conservation. Mr. 
Rittenhouse believes that much could 
be accomplished with the rejected ap- 
plicant. He should have a written re- 
port of his physical condition, with 
health advice or reference to his physi- 
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cian. He believes that impairment can 
be corrected in this way. 


Medical Examination of Policyholders 


He also thinks that the move to 
examine policyholders once a year is 
an excellent one, as disease can be 
caught in its incipiency. He believes 
that over half of the adult population 
should have medical attention to head 
off needless sickness and, in many 
cases, premature death. The mortality 
rate, even of the first three policy 
years, shows the need of guiding peo- 
ple away from the habits and practices 
of life that hasten the development of 
organic disease. 


Conclusions Are Given 


Mr. Rittenhouse’s conclusion is as 
follows: 

The call for national physical pre- 
paredness of the individual is urgent. 
The relation of life insurance to this 
problem is intimate and direct. 

The evidence of declining physical 
endurance of the American people em- 
phasizes the need for action. 

A marvelous increase has occurred 
in wealth, in time-saving and labor- 
saving devices, which have radically 
changed the living habits of a vast 
number of people. 

Physical exertion has materially de- 
clined, while the per capita of intake 
of food has increased—much of it over- 
rich and injurious. 

A sudden ‘demand for physical exer- 
tion finds the average individual easily 
winded, weak and flabby muscles, joints 
stiffened by disuse—he is lacking in 
both agility and endurance. 


Substandard Group Increasing 


The mortality rate from the wear 
and tear of life is abnormally gaining. 
The low-powered or _ sub-standard 
group of our population is apparently 
increasing. 

To check this vital waste is an im- 
perative national duty. 

Life insurance is a mighty educa- 
tional institution. It has changed the 
saving habits of millions of people. 
It can also favorably influence their 
health habits by a permanent educa- 
tional effort. 

It should stand ready to help to the 
limit of prudent expenditure. It would 
have the approval of the policyholders 
and the public. 

For this would be a noble task, a 
glorious human service, and the high- 
est form of enlightened selfishness. 

We can more fully appreciate this 
when we concentrate upon the almost 
forgotten truth that— 

National liberty rests upon national 
vitality. 

Upon the health and physical stamina 
of our people depend the safety and 
existence of the state, the continued 
advance of our civilization and the per- 





petuity of our race. 








CANCER IS HELD AS 
NOT HEREDITARY 


Arthur Hunter Reaches Conclu- 
sion After Much Investigation 
and Study of Data 


GREAT MENACE TO WORLD 


Life Companies Are Making Surveys 
of the Situation, Hoping to Reduce 
Mortality 





The public is giving more and more 
attention to cancer as being a serious 
menace to the people. It resulted in 
over 80,000 deaths last year and has 
caused the death of nearly 750,000 in 
the United States during the last ten 
years. Arthur Hunter, actuary of the 
New York Life and president of the 
Actuarial Society of America, discussed 
the subject “Is Cancer Either Conta- 
gious or Hereditary?” at the meeting of 
the Life Presidents’ Association. 

Cancer has increased 30 percent in 
fifteen years and about half of the 
deaths last year were people under 
sixty years of age. One of the large 
insurance company’s figures show that 
cancer was third in the most impor- 
tant causes of death. 


More Careful Analysis Made 


A more careful analysis of the causes 
and development of cancer is being 
made by life insurance companies. The 
Medico-Actuarial mortality investiga- 
tion that covered a_twenty-five-year 
period, bringing out the death rate of 
cancer for.both men and women at 
various ages, showed the effects of 
overweight, family record, and so on. 
Mr. Hunter drew on this investigation 
for much of his material. In part he 
said: 

Probable Causes of Cancer 


In addition to the possibility of the 
direct transmission of cancer from gen- 
eration to generation, it has been sug- 
gested that cancer may be due to: 

(1) Predisposition, 

(2) Contagion, 

(3) Hyper-nutrition, 

(4) Improper diet, 

(5) Alcoholism, 

(6) Chronic irritation, 

(7) Local topography, 

(8) The proper determiners for re- 
sistance in the germ cells. 

In the present investigation it has 
been attempted only to cover two of 
these supposed causes—contagion and 
heredity. 


Contagion 


There seems little to support the 
view that cancer is the result of con- 
tagion. If it were, then in a goodly 
proportion of cases the wife would be 
infected by her husband, or vice versa. 
In addition to the evidence heretofore 
published, which seems to prove that 
there is no such result, I wish now to 
offer some original figures. 

The records of a large insurance 
company were available in connection 
with the present investigation. Accord- 
ingly 20,000 applications for insurance 
received during August, 1916, were re- 
viewed and it was found that in 488 
cases one only of the parents of the 
applicant was stated to have died from 
cancer and in four cases both parents 
were stated to have died of that dis- 
ease. The significant fact in this in- 
vestigation is that there were only four 
cases out of the 20,000 applications for 
insurance in which both parents died 
of cancer. 

Summing up the results, it appears 
that out of the 492 cases where one or 
both parents had died of cancer, 43 
percent of the other parents had died 
of some other disease, 56 percent were 
living at an average age of 61, and less 





than 1 percent (4 out of 492) had died 
from cancer. 

In connection with the question of 
contagion or infection, instances are 
frequently given of so-called cancer 
houses or cancer villages, but the for- 
mer were probably old houses in an 
unsanitary condition, inhabited by eld- 
erly persons,,and the cancer villages 
had probably a higher death rate from 
cancer than the normal, solely because 
a age of the inhabitants was 

igh. 


Heredity 


A review of the literature on the sub- 
ject of heredity in cancer or of an 
inheritance of ‘a predisposition to that 
disease shows that there is compara- 
tively little satisfactory information in 
existence regarding the probability of 
such inheritance in mankind. ~° 


Not Much in Heredity 


The possibility of heredity in cancer 
has generally been studied by experi- 
ments on animals. In the case of hu- 
man beings there has been no previous 
attempt, so far as I am aware, to in- 
vestigate the problem in families where 
there has evidently been a cancer strain, 
if such a thing exists. In the present 
investigation, one of the groups con- 
sisted of cases in which both of the 
parents had died from cancer; and in 
another of the groups, a parent and 
a brother or a sister of the policy- 
holder had died from that disease. It 
might be expected, therefore, that if 
cancer were hereditary, it would be 
shown very clearly in the family rec- 
ords of these persons, but this has not 
appeared. Approaching the problems 
from other aspects, several investiga- 
tors, notably Dr. F. L. Hoffman, have 
come to the conclusion that the factor 
of human heredity is of little, if any, 
importance. The fact that some strains 
of mice can be inoculated with cancer, 
while others appear to be uninoculable 
suggests, however, that there may be 
similar differences in mankind, and 
that in one race cancer is more or less 
inheritable and not at all so transmit- 
table in other races. 


No Hereditary Predisposition 


Among numerous persons who have 
assisted in this investigation and among 
many of my friends I find a haunting 
dread of cancer where one of the im- 
mediate family has died from that dis- 
ease. In many instances they express 
the fear that there may be direct he- 
reditary transmission of the disease, or 
that a predisposition to the disease may 
be inherited. Such a frame of mind 
probably weakens the ability to resist 
disease, and accordingly it would not 
have been absolute evidence of inher- 
itability if there had been a slightly 
larger percentage of death from cancer 
than the normal in the groups inves- 
tigated. It would be rash to state that 
the low percentage of deaths from 
cancer among the groups of those with 
a family history of that disease was 
an indication of resulting immunity. On 
the other hand, the material which has 
been presented justifies the belief that 
cancer is not hereditary, and that there 
is no hereditary predisposition to that 
disease. 

Anxiety May Be Dismissed 


Certainly, the statistics show that a 
man or a woman, one or both of whose 
parents died from cancer, is no more 
likely to die from that disease than 
those whose family history was free 
from that blemish; strong proof should 
be presented in the future to justify 
asking the public to take any other 
point of view. Men and women who 
are in anxiety of mind on account of 
the appearance of cancer in their an- 
cestry or immediate family may dis- 
miss such anxieties, as there is no sta- 
tistical evidence at the present time 
that the disease of cancer is transmitted 
by inheritance in mankind. 

24 __ 


Study the causes that led to the suc- 
cess of other men and apply their prin- 
ciples to your business. 
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Cultivation of Common Interests 





New York Banker Shows Relation Which Should Exist Between Savings 


Institutions and Life Insurance Companies—Both Engaged in 
Work of Curing Social Ills by Helping the Individual to Help 
Himself With No Smack of Charity Present 





self as the sound basis for the 

cure of social ills was the theme 
of the address of George E. Edwards, 
president of the savings bank section 
of the American Bankers’ Association 
and president of the Dollar Savings 
Bank of New York, before the Asso- 
ciation of Life Insurance Presidents. 
Savings banks and life insurance com- 
panies both having this object in view, 
have many interests in common and 
Mr. Edwards pointed out strongly the 
value of cooperation rather than com- 
petition between these institutions. 


Interests in Common 


“Where two different institutions,” 
said Mr. Edwards, “fundamentally seek 
similar objects—that of the protection 
of the home and the future provision 
of the wants of the individual—it is 
assuredly far better to find a firm band 
of cooperation than to work without 
this sympathetic relationship.” Con- 
tinuing, he said in part: 

Some of the interests we have in 
common I shall endeavor to describe 
by a discussion of the following sub- 
jects. 

Some aspects of savings bank life 
insurance, 

A cooperative movement begun in 


H ELPING the individual to help him- 


‘the middle west for the promotion of 


life insurance. 

A powerful nation-wide thrift move- 
ment. 

The necessity for protecting certain 
security holdings of savings banks and 
life insurance companies. 


Savings Bank Insurance 


Every social and economic revolu- 
tion has had its Peter the Hermit. So 
it was in the movement for savings 
bank life insurance in Massachusetts. 
It was designed, primarily, as a char- 
itable or benevolent enterprise, pro- 
moted and financed by officials of the 
commonwealth at the expense of tax- 
payers. It was instituted in England 
in 1864 with the result that twenty- 
three and one-half thousand policies 
were issued in forty years. In Massa- 
chusetts personal canvass was not es- 
sential. Such expense should be saved, 
thus resulting in premiums being 
appreciably reduced and dividends be- 
ing appreciably increased for the bene- 
fit of the wage earner. 


Theoretically a Success 


Theoretically, the 
mensely successful. One hundred and 
twelve thousand people joined the 
movement. Four banks, after four 
years, agreed to operate savings insur- 
ance departments. In nine years from 
1907 to 1916 the number of policies 
issued was 14,418 for insurance of 
$6,185,693, doubling itself in the past 
two years as the result of legislation 
increasing the limit of insurance for 
any individual from $500 to $1,000, thus 
evidencing that much of the insurance 
placed was outside of the industrial 
class, an average of $429.02 per policy- 
holder; whereas $140 is the average per 
policyholder for industrial insurance in 
the regular insurance companies. 


Paternalism Undesirable 


I hold no brief for the insurance 
companies nor for the state of Massa- 
chusetts. The facts are self-explana- 
tory. State aid is paternalism. Pater- 
nalism is undesirable. Such legislation 
lacks the personal equation, the recog- 
nition of experience and the principle 
of the greatest good to the greatest 
number. Chaos and confusion result 
where unfair competition is promoted 
in place of cooperation. The average 


plan was im- 





self-respecting American wage earner 
does not wish charity. If rates for in- 
dustrial insurance are fair and equitable 
experience evidences willingness of the 
wage earner to pay them. State aid 
under the present social and economic 
regime is not a welcome visitor. Pri- 
vate enterprise and ingenuity of the 
American are not to be stifled by dis- 
turbing reformers. 


Advertised Insurance 


However, the movement in Massa- 
chusetts, regardless of the attitude 
that may be assumed, has undoubtedly 
emphasized the urgent need of life in- 
surance for the individual. I dare say 
that the people of Massachusetts are 
to a greater degree than ever before 
aware of the vital necessity of provid- 
ing for the future. It pays to advertise. 
Thus, in this manner the savings banks 
of Massachusetts, which put into oper- 
ation life insurance departments, unin- 
tentionally, perhaps, did more to give 
publicity to the existing life insurance 
companies than any other medium—in 
some ways similar to the benefits the 
savings banks derived from the postal 
savings movement. The mind of the 
public was forcibly brought to thrift 
and the desirability of providing for 
the future. 


Helped the Companies 


The savings of the country have 
grown to a greater extent in the past 
five years since the inception of postal 
savings than at any other like period in 
the history of the country. Over 6,000 
post offices in the United States are 
constantly bringing to the attention of 
the public the necessity for saving. 
Director Keene appropriately charac- 
terized the postal savings system as the 
moving platform to the savings insti- 
tution. So it is with savings bank life 
insurance in the larger sense; it is the 
moving platform to life i insurance com- 
panies. Hence, considering the subject 
from such aspect proves there is no 
competition but the greatest coopera- 
tion. It is indeed a healthy interest in 
common of the two institutions. 


Banks and Insurance 


Savings institutions and life insur- 
ance companies naturally should be in- 
separable, their interests are one. Wil- 
liam F. Dix in 1910 stated: 

“Tf the wage-earner could be taught 
regularly to place his surplus earnings 
with a savings bank which would not 
merely be kept there for him in trust, 
but used as premiums to pay for insur- 
ance on his life, poverty-stricken fami- 
lies among the laboring classes would 
largely cease to exist. If the wage- 
earner could be persuaded to put a 
certain sum in the savings bank each 
week and arrange to have the bank ap- 
ply a portion of his funds to pay pre- 
miums on his life insurance, still keep- 
ing a steadily growing residue in the 
bank, this plan would be still better, be- 
cause in the time of stress when his 
wages stopped, temporarily for in- 
stance, his reserve fund in the bank 
would prevent his policy from lapsing.” 


St. Louis Bank’s Plan 


Not until six years after this speech, 
in February, 1916, was the suggestion 
of Mr. Dix apparently followed. The 
credit belongs to a large and growing 
state bank of St. Louis, the St. Louis 
Union Bank, for conceiving a plan for 
greater. cooperation of savings institu- 
tion and life insurance company, where- 
by depositor-policyholders would save 
in order to promptly pay premiums. 
The plan had its basis in newspaper ad- 
vertising, boosting life insurance and 





containing a series of twenty advertise- 
ments; the purpose being to impress 
upon the insurance men of the city and 
country the value of advertisements 
themselves as aids in selling insurance, 
and the further value of the underlying 
idea of cooperation between savings in- 
stitutions and life insurance companies. 
A national effort was then made to 
bring about the use of these advertise- 
ments by at least one bank in every 
large city of the United States. 
Purposes Sought 

Assistant Cashier Moser of the Union 
Bank recently wrote me in explanation 
of their campaign, that “the big idea 
of this spirit of cooperation between 
banks and life insurance companies has 
taken hold throughout the United 
States, as is evidenced by the fact that 
two hundred banks have already used 
the advertisements we prepared. . 
All life insurance men necessarily feel 
most friendly to the bank which helps 
them to sell insurance. The main ob- 
ject of our campaign of advertisements 
was not only to help the insurance men 
sell insurance, and in that way develop 
business which, sooner or later, would 
come back to the bank; but, primarily 
to obtain the good will and the influ- 
ence of every life insurance man in the 
city.” 

Talk of “Selfish Interest” 


Some altruists, perhaps, would ridi- 
cule the commendable efforts of this 
institution. It would doubtless be con- 
tended that selfish interest prevailed, 
and hence credit should be summarily 
withheld. Such an attitude would be 
manifestly erroneous. While the bank, 
the insurance company and the sales- 
man all materially profit, perhaps, one- 
fold, the depositor or policyholder 
profits four-fold. That is the test. Too 
much has been said of the selfish in- 
terest of legitimate business and not 
enough said of the constructive force 
of business in the life of the individual. 
In the final analysis how much more 
economical and profitable to the insured 
and insurer, depositor and depository, 
is cooperation, the recognition of in- 
terests in common. 


Big-Mindedness Needed 


Under the hallucination that each in- 
terest is opposing or competing against 
the other, there has been positive retro- 
gression in civilization and enlighten- 
ment. Hence, it remains for us to se- 
cure that wider vision of our interests, 
to see the advisability and the desir- 
ability of recognizing our interests in 
common. If there is a social wrong to 
be righted as the result of misunder- 
standing on our part with respect to 
our business, let us not leave it to the 
reformer, but investigate it ourselves 
and acknowledge the need of a change. 
This is big-mindedness, the very ele- 
ment so much needed today in the man- 
agement of our various concerns. 


Helping Men Help Themselves 


So much depends upon our. interest 
in the community in which we live. 
We may be so-called philanthropists; 
benefactors of the community; the 
city’s first citizens; but do we actually 
aim to get at the root of social evils 
and the errors of individuals? Regard- 
ing this, the savings institutions and 
life insurance companies stand su- 
preme. It is their office to provide the 
most efficient means for developing the 
individual, for inculcating in his mind 
those habits of living which will make 
for success, and so build up a prosper- 
ous community. Not through charity, 
nor paternalism, but through straight- 
forward helping the other fellow to 
help himself; providing him with the 
iter g of progress, giving him the field 
to till. 

Thrift Campaigns 

The activities of the conservation de- 
partment of insurance companies have 
accomplished much. The educational 
propaganda which you are distributing, 
encouraging thrift and conservatism, 
deserves high commendation. The sav- 
ings bank section of the American 
Bankers’ Association, of which I have 
the honor of being president, has been 
conducting a nation-wide thrift cam- 
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paign. It was started last year. The 
success the movement has attained 
is far beyond our expectations. It is 
estimated that ten thousand banks in 
the country are in some manner con- 
ducting the thrift movement. The task 
is slow and arduous, but if persisted in 
will reconstruct the nation. We have 
just begun. The campaign will be con- 
tinued for a number of years until thrift 
becomes a definite habit with the indi- 
vidual and a national trait in America. 
There is no doubt that our interests 
also meet here. 
Railroad Securities 


The final interest we have in com- 
mon, which I desire to call to your at- 
tention, is regarding our railway se- 
curity holdings. The savings banks of 
the country hold $825,000,000 of their 
assets in railway securities. This 
amount added to the railway security 
holdings of commercial banks and trust 
companies totals $1,705,000,000, about 
16 percent of the total bonded indebted- 
ness of the railroads. Twenty-two and 
seven-tenths percent of the population 
of the United States are depositors in 
savings banks or savings departments. 
The railway security holdings of life 
insurance companies would bring the 
above total to more than $2,500,000,000. 
There are holders of 42,000,000 life in- 
surance policies in the United States. 
What a tremendous aggregation inter- 
ested in this vital question! 


Tremendous Problems 


How essential it is that the investiga- 
tion of the railroad situation under- 
taken by the Newlands committee be 
continued. Assuredly, there is required 
much assistance to aid such a commit- 
tee in its deliberations. Referring to 
this question, President Wilson recently 
stated: “The interest of the producer, 
the shipper, the merchant, the investor, 
the financier and the whole public in 
the proper maintenance and complete 
efficiency of the railroads is too mani- 
fest. They are indispensable to our 
whole economic life, and railway se- 
curities are at the very heart of most 
investments, large or small, public or pri- 
vate, by individual and by institution.’ 

In conclusion, my thought is that we 
should all recognize our interests in 
common; we should see the necessity 
for cooperation; we should, at all times, 
endeavor to further the interests of 
each community throughout the United 
States by getting in touch with the in- 
dividual through selling him life in- 
surance and encouraging him to open 
a savings account, thus teaching him 
to conserve; thus materially furthering 
economic preparedness and national 
progress—the theme of this excellent 
meeting—in the next decade. 

a 2 oe 

Preparedness and protection are the 
synonyms of the day. Both undeniably 
mean life insurance when the subject is 
being viewed from a personal stand- 





point. 
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AMERICA IS FIRST 
IN LIFE INSURANCE 


Alfred Hurrell Pays Tribute to 
Private Initiative and 
Enterprise 





FIGURES ARE 


Grand Lesson in Thrift—Basis of Pre- 
paredness—Points Duty for the 
Future 


STRIKING 





By figures, tremendous beyond com- 
prehension, Alfred Hurrell, associate 
general solicitor of the Prudential, 
proved that America is first in life in- 
surance in his address before the Asso- 
ciation of Life Insurance Presidents. 
In this fact he sees leadership in civ- 
ilization, preparedness for trouble, edu- 
cation in thrift and extension of enter- 
prise. The duty for the future is to 
do what the life insurance forces have 
been doing and do them better. Mr. 
Hurrell said in part: 

Figures are usually uninteresting. In 
this instance, however, their very mag- 
nitude compels attention and respect. 
They not only record the results of a 
great business as a business, but they 
sketch with accuracy a picture of the 
moral activities of our people, in com- 
forting relief to the oft-repeated 
charges of materialism and selfishness 
made against them. 


Insurance in Force 


There is in force in the United States 
on residents therein at the present time 
over $20,000,000,000 of legal reserve life 
insurance. In contrast with this the 
insurance in force on the lives of the 
people of Great Britain, Germany, 
France, Italy, Switzerland, Russia, Aus- 
tro-Hungary, Denmark, Norway and 
Sweden, Japan, Australia, New Zealand 
and Chile, on the last available statis- 
tics, was less than sixteen and a half 
billions. Estimating liberally the in- 
surance carried in countries not enu- 
merated, it is apparent that the United 
States has more life insurance than is 
in force elsewhere on the globe. 

The per capita insurance in force at 
the end of 1905 in this country was 
$159, at the end of last year it was $227. 
In 1905 in England it was $103, and 
at the end of 1913 it was $162. Ger- 
many’s per capita in 1905 was $43, in 
1914 it was $60. France only increased 
its per capita from $19 in 1906 to $31 
in 1912. Italy had $6 in 1903 and by 
1914 this had increased to but $7 per 
person. So it is seen that compared 
with the other principal nations, not 
only is our per capita much higher, 
but it had.a steady annual increase over 
those countries in the years preceding 
the outbreak of the war. 


Means Higher Civilization 


Now, what is the significance of 
these figures? First and foremost, it 
is that America leads the other nations 
of the world in the value which its 
people place on life insurance as an 
institution. In this it reflects what is 
happily one of the sterling qualities 
of our national character. The billions 
of assets of the American companies 
is the accumulated evidence of the de- 
sire of the citizens of this country 
to fulfill the obligations which by rea- 
son of ties of blood and family they 
conceive to be theirs. They may justly 
be cited to claim for this country an 
essentially higher civilization than ex- 
ists elsewhere. 

Inculcates Thrift 


Besides developing the race along 
lines of a broader humanitarianism, the 
leadership in life insurance, which this 
country enjoys, brings in its wake so 
much which is of material advantage to 
the nation that we must proclaim it 
clearly on this oceaston. A few months 
after the great struggle in Europe 
started a wave of desire swept over 





this nation demanding a program of 
preparedness. It was as though the 
the plight of some of the nations 
abroad had brought us to a sudden 
realization that we had been wasteful, 
prodigal, careless: of making the most 
of what we had, indifferent to the ne- 
cessity for having our affairs in order 
so that we could meet and weather 
successfully the severest strain. Amid 
this general recognition of our unreadi- 
ness for emergency and the universal 
demand that we reform our ways, legal 
reserve life insurance stands as the one 
militant business institution which for 
years has been preaching the doctrine 
of the absolute necessity of the thought 
for the morrow, and—the five billions 
of assets is the result. Thrift is the 
handmaiden of preparedness and is one 
of the main articles in the life in- 
surance creed. 


Teaches Responsibility 


The successful teaching of the value 
of thrift and the forcing of the habit 
of saving among us is the second great 
accomplishment the figures record. 
Starting with the humblest citizen, the 
industrial companies begin the process 
of educating the people that the insurance 
premium must be part of the weekly 
family budget. The habit, once formed, 
grows with increasing income, when 
intermediate and ordinary insurance of 
greater amount is taken to cover the 
larger needs. The wholesome effect 
of thus inducing our citizens to assume 
a post-mortem responsibility for their 
dependents and to adopt this policy 
of thrift does not end with them. In 
so doing life insurance benefits not 
only the persons directly affected by 
the contract, but also the third person, 
the public. The community is relieved 
from possible strain. Individual inde- 
pendence and opportunity are provided 
where dependence and _= restriction 
would otherwise exist, and a better citi- 
zenship results. 


Aids National Development 


In the business operation of this 
system, a conservation of wealth en- 
sues. Conserved wealth is capital and 
capital is what makes material prog- 
ress possible in times of peace and 
an effective defense in times of war. 
The diversified securities among the 
assets of the life insurance companies 
illustrate how certainly the small con- 


tributions of the many which have been 


paid for insurance protection have been 
and are being used in the development 
of the nation. Is a railroad projected 


or to be extended with the consequent | 
opening of new territory and the crea-. 


tion of new wealth; is a highway to 
be paved or surfaced and travel and 
intercourse between communities facil- 
itated; are farm loans to be made, so 
that agriculture will improve and pros- 
per and new lands be brought under 
cultivation; are the people in our cities 
to have new and comfortable homes? 
Who will furnish the money for all 
these undertakings? The people who 
have saved it. How will they do it? 
Through institutions such as our life 
insurance companies that have induced 
and made possible the savings and 
which have translated and coordinated 
them into available capital for commer- 
cial uses. 
Service Stands. First 


Finance, though an all-important fac- 
tor in the development of the business, 
is and will remain a separate science. 
The element which makes America first 
in life insurance is found in the serv- 
ice which it renders to the people and 
in the quick intelligence with which 
the executives of our companies recog- 
nize and remedy defects in that serv- 
ice and anticipate the demands of 
changing conditions and rapid develop- 
ment. 

The many forms of policies which 
are sold by our companies illustrate 
the diversity of this service. “Fitting 
the policy to the policyholder” is now 
a recognized requirement of good un- 
derwriting. It may be in point to re- 
mark that this service has been hon- 
orable and consistent. The policies 
wherein the service is contracted for 
do what they are sold to do. The 
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acceptance of this service by the peo- 
ple to the extent shown by the statis- 
tics means from the managerial and 
business point of view that there is 
a public confidence in our American 
companies which is unparalleled. The 
service rendered in the past, the prom- 
ises kept, have removed all doubts as 
to future performances. 


Tribute to Private Enterprise 


Another meaning of the present 
status and size of the business we 
must not miss. America first means 
American efficient in life insurance. 
May I trespass upoy the dignity of 
this occasion to suggest—three cheers 
for private enterprise! And for fear 
that such unseemly ebullition will be 
taken merely as an empty expression 
of sympathy with the criminal rich, I 
ask the dissenting critic to at* least 
admit that here in America life insur- 
ance, under strictly private initiative 
and auspices, without the help of legal 
compulsion or of government subsidy, 
but with, however, a strict government 
regulation and sometimes interference, 
has grown into its great estate so that 
at the present time with less than a 
fifteenth of the population of the earth, 
it has more insurance in force than 
exists in the rest of the world put 
together. Whatever arguments there 
may be for a state-owned and state- 
operated life insurance system, we can- 
not in settling the question overlook 
this one insistent, powerful and _ all- 
significant fact. 


Compared With State Insurance 


Life insurance in this country owes 
its virility to the individual energy, un- 
hampered by the blight of paternalism 
of the men who have devoted their 
careers to its success. Take out of 
this the personal business element, the 
hope of a reward proportionate to the 
effort expended and the great expan- 
sion will cease, retrogression will set 
in and no compulsion or unambitious 
government paid workers will again 
turn the tide. If example is needed, 
take the results in Italy. In 1910 the 
new insurance issued by private com- 
panies was over $57,000,000. In 1913, 
under a state-owned, monopolistic sys- 
tem, it was less than $41,000,000. In 
1914 it had dropped to less than $32,- 
000,000. 


Duty for the Future 


We would be false, however, to the 
very ideals, the pursuit of which has 
made America first in life insurance, 
did we let the present occasion of 
congratulation pass without noting and 
perhaps emphasizing the task ahead. 
All the strength developed by the ac- 
complishment of the past and more 
will be necessary to meet the demands 
of the future. Our leadership will prob- 
ably never be challenged by any other 
nation on earth, but we owe it to the 
people of this country to make our 
secure position of the greatest service 





to them. We owe a duty to the man 
who carries no insurance, to convert 
him to the ways of righteousness and 
thrift; we owe an equal duty to the 
man who has embraced our scheme 
of salvation to see that sufficient grace 
is given unto him to really accomplish 
the end sought. 


Agent Is Necessary 


It is universally conceded by the 
business and by thinkers outside of 
the business that the earnest perse- 
vering agent is indispensable to pro- 
gressive life insurance. Even under the 
compulsory paternalistic systems which 
are urged, the amount of insurance 
suggested to be thus forced on the 
individual would be barely enough to 
provide more than the crudest neces- 
sities of life. If adequate insurance 
is to be carried, the additional amounts 
would have to be voluntarily assumed 
by the insured as at the present time. 
And as at present he would have to 
be induced by solicitation to carry that 
additional amount. In either event, 
then, when we have thus converted a 
man to the life insurance idea, the 
business is in an especial sense re- 
sponsible for him and he should not be 
permitted to be lulled into a false sense 
of security by insurance on his life 
which is altogether inadequate. 


The Diminishing Dollar 


The hundred dollar industrial and 
the thousand dollar ordinary should be 
but the beginning and the most in- 
telligent, continuous and consistent ef- 
fort should be put forth to see that 
every man who has adopted the in- 
surance idea at all should be educated 
to the necessity of carrying enough 
to really answer to the reasonable 
needs of his beneficiaries. 

Policyholders throughout this coun- 
try must face the fact that the steady 
increase in the cost of living, for which 
neither they nor the companies are 
responsible, has steadily cut down the 
value of their insurance, even though 
the cost of the insurance itself has 
been cheapened by reduced premiums 
and the larger privileges and guaran- 
ties in the policies. Leaving out the 
abnormal increases from last year to 
this, and considering only the nor- 
mal increases of the last decade, a 
thousand dollar policy of today is ac- 
tually and relatively worth no more 
than one for about $600 in 1906. The 
solution of the problem, of course, is 
for the policyholder to insure his de- 
pendents also against this increased 
cost of living by .providing an addi- 
tional amount to cover it. 

Continue and Do Better 


In a word, then, and broadly speak- 
ing, the paramount duty of the future 
is to continue to do all we have been 
doing, only to do it better—to carry 
our service to the ultimate, to be so 
thorough in our work, so sound in 
our methods, that our very efficiency 
in keeping America first in life insur- 
ance will be recognized as a signal 
patriotic accomplishment. 


INTEREST IN TALKS 
THAT WERE GIVEN 


(CONTINUED FROM PAGE 10) 


purpose of the association is the wel- 
fare of the public rather than of the 
companies themselves. The welfare of 
the public, as regards insurance, is the 
same as the welfare of the companies, 
and can best be realized in the presi- 
dents’ association through interaction, 
the freest exchange of ideas and per- 
sonal contact. There are many com- 
panies not in the Life Presidents Asso- 
ciation which ought to be represented, 
and there ought to be a more general 
attendance and a more active in- 
terest on the part of the officials 
of many companies which have mem- 
berships. This is, and should be, not- 
withstanding its name, an organization 
for all the principal executives of the 
companies. The first ten years have 





been years of real achievemegt and 
progress; the association 1s destined to 
far greater things in the next ten years. 
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MOTOR CAR MAKER ON 
BUSINESS INITIATIVE 


Willys Talks On Patriotism of Big 
Undertakings and Their 
Efficiency 


DANGER IN LEGISLATION 


Says Business Cannot Develop Prop- 
erly and for National Benefit If 
Unduly Restricted 





John N. Willys, a member of the 
board of directors of the National Au- 
tomobile Chamber of Commerce and 
president of the Willys-Overland Com- 
pany of Toledo, spoke before the Life 
Presidents’ Association on “American 
Business Initiative in Relation to Na- 
tional Progress.” He showed the big 
accomplishments of big business and 
its efficiency and also defended the 
patriotism of big business men. They 
are willing, he said, to do what is best 
for the nation and can, in time of need, 
do their utmost if they are allowed in 
the meantime to develop their fields 
without restrictive laws. 


Business Men Are Patriotic 


‘There is no greater error in our 
national life than failure justly to ap- 
praise the patriotism of the American 
merchant, manufacturer and financier. 
I genuinely believe that the hope of 
our country lies in the efficiency that 
we have developed in so-called “big 
business,” and in the patriotic willing- 
ness of the men who control this eff- 
ciency to devote its full power to the 
safeguarding of the nation. Industrial 
efficiency in this country goes far be- 
yond governmental efficiency. This 
can be said without any lack of patriot- 
ism. There are those who concede 
this superior commercial efficiency, but 
who condemn it as being applied to 
purely personal ends. Gentlemen, this 
is an injustice that cannot too ardently 
be refuted. Our history disproves it. 
The unselfish devotion of contempo- 
rary big men is further rebuttal. 


Responsibilities Are Recognized 


With greater possessions come 
greater responsibilities. The big-vis- 
ioned business man rises with his obli- 
gations. He has motives of highest 
patriotic impulse. He has practical mo- 
tives, too. He knows that he only can 
thrive as the country thrives. He 
knows he can protect his interests best 
by doing his share for his less wealthy 
fellow-citizen. Therefore, he is eager 
to coordinate his activities with those 
of other greater industrial concerns and 
with government experts to do what 
is best for the advancement of the 
country in time of peace and for its 
protection in time of war. 

You are men who have been demon- 
strated worthy of trust. Have you ever 
considered what a master compliment 
it is that the keenest business men of 
our country have entrusted to your 
probity the priceless privilege of pro- 
tecting their loved ones? The immense 
sums of money of which you are cus- 
todians disprove the charge that we are 
a nation of profligates. We prove our 
thrift in what you hold. We show that 
our savings are on the same liberal 
scale as our outgo. 


Growth Should Not Be Restricted 


Your business has grown with all 
other national activities, and deserves 
the same unrestricted right to growth. 
Legislation should be scientific. It be- 
comes aggression the instant it at- 
tempts more than legitimate protection 
to the public. If we steal, let them 
check us. If we connive against public 
interest, let them discipline us. Other- 
wise, let us have full scope to develop 
that initiative which is the mainspring 
of our progress. 


our prosperity will end with the war’s 
end. I think we are just getting 
started. We have long had natural re- 
sources. The war has awakened us to 
their more efficient development. Eu- 
rope must be rebuilt after this war 
ends. We will have the trained men 
as never before. It will be our work. 
The profits will be ours. There is war- 
rant only for optimism But if we are 
to realize our commercial ultimate, 
there must be a minimum curbing of 
individual aggressiveness. 


Lesson From Motor Industry 


The amazing advance of the motor 
car industry proves what American 
men can do if -left a free hand. His- 
tory affords no parallel. Less than two 
decades ago it was nothing. Today 
the motor car is one of the world’s 
great agencies of progress and Amer- 
ica leads in its production. Look at 
the changes the motor car has wrought 
in our daily life. It has bettered it in 
every factor, urban and rural, social 
and commercial. By use of the car the 
business man can multiply himself. 
Chieftains of great companies confer 
oftener. Increased efficiency is the out- 
come. Solicitors canvass with their 
cars. Public utilities companies are en- 
abled to make quick repairs by send- 
ing out their workmen in cars. 


Ethical Results From Business 


But to know what the automobile 
means in cash value to our country 
you would have to find a way to 
reckon in dollars and cents the in- 
creased powers that accrue to a busi- 
ness man as a result of bettered health. 
The automobile has taken the grouch 
out of business. Here we see a great 
humanitarian angle to what was orig- 
inally a purely commercial project. 
Makers built cars for profit. Public 
health benefited. 

This is analogous to what prevails 
in your own business. To decrease 
your losses you plan and support move- 
ments for the prevention of disease and 
the prolongation of human life. You 
achieve your business motive, you save 
money, but at the same time men and 
women, as a result of your enterprise, 
live longer, happier and better. 

This is one of the many instances in 
which utilitarian motive and ethical re- 
sult are twinned. 

By its development of wealth the 
motor car opens new fields for life 
insurance. 


Efficiency Is Nation’s Hope 


I believe that our industrial efficiency 
is the nation’s hope. 

National protection demands the fa- 
cilities. These can best be developed 
by private activity, and made available 
to the nation in time of need. 

Let us be deeply pledged to this 
movement, not as a matter of govern- 
mental dictation, but as the spontane- 
ous offering of patriotic men who be- 
lieve that with the privileges of citi- 
zenship come obligations, and who hold 
that the highest duty of every Ameri- 
can is to do his share to pass down 
unsullied to the next generation the 
blessings of liberty that came to us 
from our heroic forefathers. 

We do not believe that wealth and 
success obscure this sense of obliga- 
tion. We believe that greater possi- 


man to serve. 
—_—____- <> 6 


Small Town Work 


Some agents think that they cannot 
hope for success in writing life insur- 
ance unless they can get into big cities. 
They regard small towns and sparsely 
settled regions as unprofitable fields. 

To such we offer the following: 

“In a western state with a population 
of 24 inhabitants to the square mile, 
two men with headquarters in a town 
of 18,000, wrote together a personal 
business of $2,800,000 in one year.” 

Think this over. Is it where you 
are or what you are that counts?— 
Agency Items. 
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We acquire success through elimina- 





I am not of those who believe that 


tive experiences. 











bilities increase the desire of a right. 
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Are You Contributing 
to National Preparedness? 


The kind that protects women 
and children and homes? 


Industrial concerns throughout 
the land are proving the 


Patriotism of Business 


by insuring entire staffs of 
employees. 
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will lend a hand—make it easy 
for firms to insure their workers. 


Think of the thousands insured 
today under the group plan. 


Family insurance has placed 


America First in Life Insurance 


and group insurance will keep 
it there. 


The Prudential has a Fine 
Group Plan. 


Group Insurance is endorsed by 
every concern that has tried it. 


Send for brief, forceful descrip- 
tive circular. 
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MORE STATE JOBS AND 
GREATER TAX BURDENS 


Results of Social Insurance Are 
Shown in Able Paper by W. G. 
Curtis 


COST TO BE MILLIONS 


To Carry Out the Theories of the 
Theorists Will Make Taxpayers 
Very Tired 





Actual cost to states in carrying out 
the plans for compulsory health insur- 
ance proposed by the American Asso- 
ciation for Labor Legislation was 
shown by William G. Curtis, president 
of the National Casualty, in his paper 
before the Association of Life Insur- 
ance Presidents on “Extent to Which 
State Health Insurance Would Multi- 
ply State Jobs and Tax Burdens.” He 
stated that this plan would cost New 
York State $20,800,000 a year and in- 
crease the State tax rate 104 percent. It 
would increase the tax rate in Ohio 315 
percent; Massachusetts, 99 percent; 
Michigan, 70 percent; Indiana, 307 per- 
cent, and an average for all states of 
probably 100 percent. 


Pigures for Mlinois 


As part of the paper Mr. Curtis pre- 
sented statistical charts. These figures 
for Illinois, as an example, are as fol- 
lows: Estimated number of carriers 
required, 165; number of political em- 
ployes connected with health insurance, 
16,500; carrier funds to be handled alone 
by politically organized and adminis- 
tered associations, $9,900,000; popula- 
tion, 6,500,000; wage earners subject to 
law, 2,400,000; wage loss at $2 per day, 
nine days a year, $43,200,000; cost of 
compulsory health insurance, 4 percent 
basis, wage $600 a year, $57,600,000; 
state contributes 20 percent, $11,520,- 
000; number of state employes coming 
under the law, on which the state pays 
40 percent extra as employer, 15,000; 
whole cost to state, including expense 
of commission, $12,500,000; state tax 
levied against personal and real prop- 
erty, $15,000,000; additional state tax 
necessary, 83 percent; employers’ full 
share as taxpayer and employer, 60 per- 
cent, $35,500,000; cost to wage earner, 
40 percent, $23,040,000; net wage Sav- 
ing to wage earner through each ben- 
efit provided, $11,520,000. 


Questions Considered 


Mr. Curtis said in part: 

Insurance is but a closely woven 
fabric of statistics, and the patterns 
vary according to the figures intro- 
duced. It has taken years to weave 
estimates, experience and results into 
existing successful forms of insurance. 
It all looks simple and easy, but there 
is no more dangerous sea for the inex- 
perienced to travel than any of the 
seven seas of insurance. Still, plung- 
ing political America is getting ready 
to assemble in national or state capitol 
and consider the plans of socialistic 
visionaries for the public weal through 
compulsory health insurance. Various 
organizations and individuals have pre- 
sented different views of the subject. 


and assuming that we are confronted’ 


with a national danger, let us take a 
few moments to study several un- 
charted seas. 

1. The necessary administrative and 
medical organization. 

_2. The chance for political organiza- 
tion. 

3. The cost to the taxpayer. 

4. Resulting political economy. 

We choose these four topics because, 
in the prospectus of the American As- 
sociation for Labor Legislation (page 
213), it says: “Compulsory health in- 
surance offers an opportunity for sim- 
plified and economical administration.” 














WHO WILL SUCCEED MR. COX? 








Who will be the next general man- 
ager and counsel of the Life Presi- 
dents Association, succeeding Robert 
Lynn Cox? That was by all odds the 
most interesting bit of speculation in 
the hotel corridors. It is said that 
about one hundred names have been 
suggested, running from ex-President 
Taft through all the ex-insurance com- 
missioners, and even into the serried 
ranks of insurance journalists. J. A. O. 
Preus, ex-insurance commissioner of 
Minnesota, could probably have had it, 
if reports are true, but he preferred to 
labor for the uplift of his native state 
at home. Arthur I. Vorys could hardly 
be induced to leave Columbus, Ohio, 
even for more money. Jesse S. Phillips, 
president of the Insurance Commission- 
ers Convention, who goes out of office 


as New York superintendent of insur- 
ance soon, might fit in. There is some 
sentiment for him. There is a pretty 
good chance that the selection will be 
a dark horse. Mr. Cox will give the 
affairs of the association his attention 
until the right man is picked. Although 
life insurance bills in the various leg- 
islatures are said to be on the decrease, 
owing to the more favorable attitude 
of the public towards life insurance, the 
work of keeping track of legislation, 
which will be heavy this winter, could 
hardly be handled by a new man, so 
possibly the appointment will hold 
over until spring. However, the ex- 
ecutive committee has instructed that 
provided the right man is found the 
sooner the matter is closed the better 
it will be. 





It is their plan only that we will con- 
sider. 
State Organization 


The state organization contemplates 
a governing commission of three, ap- 
pointed by the governor, with secre- 
taries; social insurance council of 
twelve elected by carriers; medical ad- 
visory board, auditors, dispute com- 
mittees, statisticians, home inspectors, 
payroll inspectors, bookkeepers, work 
inspectors, claims investigators, stenog- 
raphers, clerks, etc. The commission 
may establish as many branch offices as 
it sees fit, with as many branch man- 
agers and clerks as it deems advisable, 
and fix their pay; and all salaries of 
the commission, its employes, and all 
office and traveling expenses shall be 
paid from the state general fund—not 
from the insurance funds. (Sec. 46.) 

The commission must divide the state 
into districts (Sec. 25), each having not 
less than 5,000 wage-earners subject to 
the law, and must establish in each dis- 
trict at least one carrier association. 

When properly organized from a po- 
litical standpoint, the state would have 
about 1,750 new employes; this would 
include the employes of the carrier as- 
sociations organized in the state.to take 
care of its own employes subject to 
the law. 


Carrier Associations 


Carrier associations, wherever and 
however organized, must organize with: 
A governing committee of from 20 to 
100; a board of directors of from 8 to 
18; medical directors and examiners, 
auditors, stenographers; arbitration 
committee, house, factory, mine, shop 
and store inspectors; managers, book- 
keepers, collectors, adjusters, payroll 
inspectors, claims investigators, clerks 
and inspectors. 

The medical service for each carrier 
will necessitate regular doctors, special- 
ists, dentists, nurses and clerks; a total 
for administrative and medical service 
of at least 100 for each carrier asso- 
ciation. Medical service would require 
the building and equipping of a great 
number of hospitals and sanatoria, as 
the present equipment of every state 
would not supply one-third of the nec- 
essary accommodation. It is estimated 
that an investment of $200,000,000 
would be necessary. 


Opportunities for Politics 


In the “American Labor Legislation 
Review,” it states that if the state can 
handle this insurance, it will “afford 
rich opportunities for political favor- 
itism and log-rolling.” We heartily en- 
dorse their belief. The opportunity for 
political organization is better compre- 
hended by considering a few figures. 

New York City employs 45,000 who 
would come under the law, and that 
would mean eighteen carrier associa- 
tions, employing 1,800 politicians to 
govern and administer the carrier’s af- 
fairs: about half full time, and the rest 
part time or associate connections; all 
full-time employes to be paid 100 per- 
cent of wages and 60 percent of the cost 
of their compulsory health insurance by 
the city, while all part-time or specially 





affiliated would be in position to enjoy 
the “favoritism and log-rolling.” Every 
hamlet, village, town, city, township 
and county must pay for its employes, 
and it isn’t likely that such splendid 
opportunities for organization and em- 
ployment of politicians would be over- 
looked. The state also employs enough 
to establish a good many political car- 
rier units. 


New York as Example 


The whole number of carriers of all 
kinds to care for the 4,000,000 wage- 
earners in New York state, based on 
the German, French and English aver- 
age of 2,500 wage-earners per carrier, 
would be 1,600 associations, and it is 
reasonable and conservative to estimate 
that at least 300 associations in New 
York state would be politically organ- 
ized, equipped and controlled. Three 
hundred associations would mean 30,- 
000 full pay or part-time pay, or “log-roll- 
ing” political berths, and we agree with 
Commissioner Potts of Illinois, who 
said in substance recently, “The polit- 
ical party in power at the time this 
form of insurance is assumed might 
perpetuate itself.” 

In 1910 Germany had 23,000 carriers 
with only 14,000,000 insured. On that 
basis New York would have 7,400 car- 
riers instead of the 1,600 mentioned. 

Assuming that of the prospective 
1,600 carrier associations for New York 
only 300 would fall to full political han- 
dling, they alone would handle and dis- 
pense funds to the amount of $18,000,- 
000 per year; 2,500 members by 300 
carriers by $24 will produce that sum. 


Difficulties in Sparse Population 


Pursuing simplicity a step further, 
we will consider what dividing states 
into districts of “not less than 5,000 
wage-earners each” must mean. Cali- 
fornia with its 57 counties has 47 with 
barely sufficient average population to 
establish one carrier per county, and 
10 counties haven’t a total population 
each equal to the stipulated number of 
wage-earners for a district. Texas with 
its 4,500,000 population has 262,000 square 
miles, and it would require an average 
of 700 square miles for each district. 
One can imagine what medical service 
would be like in all these states, to say 
nothing of collections, adjustments, ex- 
aminations, inspections, etc. 


Scheme Impractical 


It may be argued that the scheme is 
intended to be put in operation only 
in large centers of population. The 
reply is that all the taxpayers of the 
state contribute pro rata to the state’s 
20 percent, and that a very large per- 
centage of the wage-earners will be 
found outside the principal cities. There 
are Only 1,000 cities in the whole United 
States with population sufficient to sup- 
port one or more carrier associations. 
In the 22 states west of the Missis- 
sippi there are only 300, scattered over 
the 2,000,000 square miles. These 22 
states with their 12,000,000 wage-earn- 
ers, represent one-third of the sickness 
to be cured or prevented. They also 
represent one-third of the $600,000,000 








wage loss caused annually by sickness, 
and which compulsory health insurance 
promises to save; so they must not be 
left out of the reckoning. 

These illustrations are presented to 
prove our point that the scheme is im- 
practical, and that you could not bring 
more than a small portion of the wage- 
earners within such a law. 

Salaries or compensation have not 
been named for the employes or at- 
taches of the state, district and local 
organizations; therefore, we cannot at 
this time present figures or administra- 
tive cost, but it would doubtless aver- 
age up to political standards. 


Medical Cost 


Medical organization per carrier as- 
sociation would doubtless number, all 
told, about 25. A carrier association of 
2,500 wage-earners would represent 
7,500 for medical treatment. Our fig- 
ures represent a combination of esti- 
mates prepared by three physicians for 
and three against the plan. Again the 
question of medical cost must be left 
blank, as the bill does not cover the 
point. Dr. Lambert’s statement, how- 
ever, that a premium of 18 cents per 
week in England was not sufficient to 
pay indemnity of 38 cents per day and 
give decent medical treatment, leaving 
out entirely the cost of administra- 
tion, throws some light ‘on the subject. 


Heavy Cost Here 


By comparison, 62 cents per week 
premium would not be sufficient to give 
decent medical treatment and pay the 
proposed indemnity of $1.33 per day in 
this country, leaving out entirely all 
cost of administration; 62 cents per 
week equals $32.24 per year—insuffi- 
cient, according to Lambert, to cover 


‘two features only, and yet the Ameri- 


can Association for Labor Legislation 
says $24 per year will cover everything, 
including administration expense. : 

Using Lambert’s Americanized basis 
of $32.24 per year per wage-earner and 
using the American Association for La- 
bor Legislation figures (page 156) of 
33,500,000 wage-earners, we get $1,080,- 
000,000. From this we can deduct $268,- 
000,000, which represents all the cash 
indemnity that would be paid—it aver- 
ages $8 per wage-earner per year—and 
we have left $812,000,000 for medical 
service, which, according to Lambert, 
wouldn’t be sufficient to furnish decent 
medical treatment. 


Interest of Doctors 


Considering the large amount appar- 
ently contemplated for medical treat- 
ment, we are not surprised, therefore, 
to learn that competition among physi- 
cians to become associated profession- 
ally with the carriers has caused bitter 
quarrels. We can also see and under- 
stand why the special committee of the 
American Medical Association, Dr. 
Lambert, chairman, after two years of 
study, brought in a report that forgot 
to mention any chance for humani- 
tarian service to the wage-earner; 
made no pretense of considering public 
welfare, but covered by page after page 
every point that could be of interest 
or service to the physician’s vest 
pocket. 

Medical compensation in England 
and Germany bears the same relation 
to the 18-cent premium over there that 
it would bear to the 62-cent premium 
in this country. , 

Lambert also quotes different writers 
as saying that all the funds of Europe 
are bankrupt, judged from an actuarial 
basis, and doubtless they are. 

Hon. Francis Neilson, ex-member of 
the British parliament, a student of 
political economy, speaking in Chicago 
within the month, said that social in- 
surance in England was a dismal fail- 
ure; that it was copied after the Ger- 
man system and that Germany’s sys- 
tem is a failure. He says that one has 
but to investigate all conditions to 
prove it. 


Cost in New York 


In preparing figures of loss and cost 
we have used only the bases of the 
American Association for Labor Legis- 
lation, that is: Loss through sickness, 
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9 days each per wage-earner, at $2 
per day; cost of compulsory health 
insurance per wage-earner, $24 per 
year; contribution of employer, 40 per- 
cent; of the state, 20 percent; of em- 
ploye, 40 percent. 

New York, with its 4,000,000 wage- 
earners, sustains a wage loss through 
sickness of $72,000,000 per year. Com- 
pulsory health insurance will cost in 
New York $96,000,000 per year. The 
state contributes 20 percent, plus the 
cost for its 27,000 covered employes, 
plus the cost of the commission’s ex- 
penses; total, $20,800,000. The state tax 
on real and personal property for 1915 
was $20,000,000, therefore the increase 
in the state tax would be 104 percent. 
In New York the employer-taxpayers 
will find the sum to be paid by them 
is $59,200,000 per year. Doubtless New 
York and all other states are alike; 
tax-ridden already and finances always 
in bad shape. 


Already Tax-Ridden 


State Auditor of Ohio Dohaney in 
his report to the governor under date 
of June 30 says: “It would require a 
larger volume than this report to prop- 
erly present the deplorable condition 
of these hundreds of taxing districts 
that are facing bankruptcy.” “One 
leading Ohio city, with a tax rate of 
6 per cent, will show a deficit of half 
a million dollars for operating ex- 
penses. Another has an interest debt 
of double its income. Counties, town- 
ships and school districts in same con- 
dition,” and yet social insurance advo- 
cates will ask the Ohio legislature to 
enact a law that will treble the state 
tax, and, all told, will saddle the tax- 
payer with another $30,000,000. 


Selection of Employes 


The composite view of six eminent 
physicians connected with very large 


“employers of labor is, that 8 percent 


of the wage-earners would be declared 
physically unfit and would be rejected. 
Edkins of Chicago, in a lecture on 
“The Selection of Employes,” says: 
“The final question in the problem is, 
‘Is he physically fit?? To determine 
this a severe and searching examina- 
tion is made by the company physi- 
cian, and those who cannot pass an 
examination equal to a rigid life in- 
surance examination are rejected.” 

How will it be when all employers 
must do the same, for it cannot be 
denied that the discard class will come 
into existence, concurrently with com- 
pulsory health insurance. That would 
present for New York the problem 
of how to provide employment or a 
living for the 320,000 physically de- 
fective wage-earner discards. After 
those were provided for it could do 
the same for the 2 percent—80,000 per- 
fectly good wage-earners 55 years of 
age or over, who would be rejected 
for employment because of age, or if 
employed would be rejected by carrier 
associations. The limit for acceptance 
by most carriers of Europe is 50 years, 
while some make it 45 years. 


Summary of Defects 


Briefly summarized, we would say 
that such a scheme, if enacted into law 
throughout this country, would result 
as follows: 

It could not be enforced without aid 
of police power. 

It could not reach and serve more 
than 25 percent of the people coming 
under the law. 

It would destroy the spirit of inde- 
pendence. 

It would establish socialism. 

The state would collect a tax of $5 
to effect a saving of $1. 

The wage-earner would be forced to 
pay $9.60 to save $4.80. 

If the 33,500,000 wage-earners could 
be brought under the law, it would 
mean that 3,350,000 would become dis- 
cards, because of age or physical con- 
dition. 

It would furnish political employ- 
ment or remunerative association for 
250,000 politicians. 

It would create carriers funds that 
would be controlled or exclusively ad- 





Coffin Suggests Tax Commission 





President of the American Life Convention in a Notable Address Calls 
Attention to the Burden on Life Insurance and Policyholders by 
the Exactions of the Federal and State Governments— 
Gives Ten Year Record 





apolis, president of the American 

Life Convention, and vice-presi- 
dent of the State Life, addressed the 
Life Presidents Association on “Ten 
Years Tax Harvest From Policyhold- 
ers Funds.” Mr. Coffin has given the 
subject of life insurance taxation much 
study and thought. He said that dur- 
ing the last decade there has been the 
harvest of discussion and criticism; the 
harvest of legislation good and bad, 
with the latter predominating, and the 
harvest of tax collection. He called at- 
tention to the vast amount of litera- 
ture and discussion that has come from 
various insurance organizations. 


Ten Years of Discussion 


Mr. Coffin said in part: 

Revenue, revenue, and revenue only 
—beyond this the legislator has been 
reluctant to go! Ten years of critical 
discussion; ten years of demonstration 
of incorrect theory and practice; ten 
years of condemnation of excessive tax- 
ation; ten years of gradual increase of 
this unjust burden! Let us hope that 
these periods of discussion and of leg- 
islative increase of taxation are related 
only as coincidences and not as cause 
and effect. 

The life insurance taxes, licenses, fees 
and fines, taken from policyholders’ 
funds during the single year of 1915 by 
the various states and other tax au- 
thorities, from the 238 life companies 
in active operation, for the privilege of 
carrying on the business, reached the 
astounding aggregate of $14,251,735, 
and this amount is exclusive of the 
taxes paid on real estate owned by 
these companies, which latter taxes 
amounted to $2,594,000 more. 


Big Contributors to State Revenues 


A reliable estimate made by those 
accustomed to the study of such sta- 
tistics shows that of these $14,251,735 
the state taxing authorities received 
more than $13,250,000, while the total 
expenses of all the insurance depart- 
ments of the country amounted to only 
$1,360,000. It is doubtless fair to as- 
sume that $500,000 is the amount which 
the life companies contributed to the 
payment of these expenses. 

It follows, therefore, that the con- 
tributions of life companies to the rev- 
enue of the several states during 1915 
was more than $12,000,000, or more than 
a million dollars per month, in excess 
of the total expenses required for the 
supervision of such companies. And 
the end is not yet! 

A very brief glance at the tendency 
of taxing authorities during the last ten 
years will produce a feeling very far 
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ministered politically to the amount of 
$150,000,000 annually. 


Creates Class Distinctions 


It would permit a small percentage 
of the doctors to control most of the 
industrial practice. 

It would apparently exclude all but 
allopathic practitioners. 

It would interfere with religious lib- 
erty, because it would force medical 
examination of and compel medical 


treatment of Christian Scientists. 


It would establish paternalism. 

It would create class distinction. 

On November 18 President Wilson, 
in addressing a delegation from the 
American Federation of Labor, warned 
them against class distinction. He 
said: “What I have tried to do is to 
get rid of any class division in this 
country. The worst thing that could 
happen to America would be that she 
should be divided into groups. * * *” 








from one of reassurance. The increase 
in the total amount of life insurance 
taxes, licenses, fees and fines paid by 
the life companies during the decade 
ended Dec. 31, 1915, warrants the most 
serious consideration. 


Big Increase Is Seen 


The total amount paid in 1905 was 
$7,500,000 and the total amount paid 
during 1915 was fourteen and more than 
a quarter million. This discloses an 
increase during these ten years of 
nearly $7,000,000—an increase of more 
than 90 percent of the amount paid dur- 
ing 1905. The organization of new 
companies and the expansion of the 
business generally would result, of 
course, in a larger total amount of 
taxes, licenses and fees, but the per- 
centage of increase in such taxes is 
substantially larger than the rate of 
increase in the amount of insurance 
carried or the total premiums received. 

The premiums received by all the 
life companies during 1914, upon which 
taxes were paid in 1915, were a trifle 
less than 53 per cent in excess of the 
amount received during 1904, upon 
which the taxes paid in 1905 were 
based. 

Comparison Is Made 


An investigation further discioses 
that the insurance in force by all com- 
panies Dec. 31, 1914, was just a trifle 
over 72 percent in excess of the amount 
in force Dec. 31, 1904. As bearing up- 
on the difference between the percent- 
age of increase in the insurance in 
force and in the premiums received, it 
appears to be a fact that the highest rate 
of increase in volume of insurance in 
force occurred in the classes of policies 
carrying low premium payments. The 
increase, based upon the best available 
statistics, was about as follows: Whole 
life policies, 51 percent; endowment, 42 
percent; all others, 122 percent; indus- 
trial, 95 percent. 

The total taxes, licenses, fees and 
fines paid in 1905, was 1.53 percent of 
the total premium income in 1904. The 
total taxes, licenses, fees and fines paid 
in 1915, even on a very much larger 
volume of premiums collected, was 1.91 
percent of the total premium income of 
1914. 

Situation Is Astounding 


Whether tested, therefore, by the 
amount of insurance carried or by the 
amount of premiums paid, it is an in- 
controvertible fact that the policyholder 
is subjected to a heavier tax burden at 
present than he was ten years ago; and 
this, too, as has been pointed out, in the 
face of the amplest discussion of sound 
economics and of ethical social prin- 
ciples. The situation is so astounding 
as to defy intelligent comprehension! 


Interpreted in Benefit Terms 


Let us endeavor to interpret in terms 
of life insurance benefits the signifi- 
cance of the payment of the colossal 
sum of $114,273,045 as taxes on the 
life insurance business during the past 
ten years. Let us assume that a com- 
pany starts business on the non-par- 
ticipating plan with a premium income 
the first year and each succeeding year 
for a full period of ten years of the 
level amount of $11,423,704.50; that 
there are no lapses; that the decrease 
of insurance by death losses each year 
is made good with new insurance at 
the beginning of the succeeding year 
and that all insurance is ordinary whole 
life effected at age 35, the business to 
be transacted on the basis of American 
3% percent tables. At the possibly lib- 
eral office premium of $22.50 per thou- 
sand, $11,423,704.50 will pay the an- 
nual premium on $507,720,000 of ordi- 


nary whole life insurance. On _ this 
amount of insurance carried for ten 
years, on the conditions above stated, 
there would have been paid during this 
period a total of death losses amount- 
ing to $49,422,626, assuming that losses 
will occur in accordance with the tabu- 
lar rate of mortality. The insurance 
remaining in force at the end of the 
ten years would be $502,273,578, the 
tabular reserve on which, according to 
American 3% percent tables, is $65,067,- 
821. This amount of reserve is equiva- 
lent to the single premium on $143,166,- 
017 of full paid life insurance at the 
respective attained ages of the sup- 
posed policyholders. 

It will be seen, therefore, that by the 
sequestration of $114,273,045 of insur- 
ance funds, for revenue, during the past 
ten years, policyholders have been de- 
prived of the equivalent of $49,422,626 
of support to their beneficiaries and 
$143,166,017 of protection for life in the 
form of paid-up insurance. 

Seen from Different Angle 

Let us view this proposition from a 
slightly different angle. The amount 
of insurance purchasable with annual 
premiums aggregating $11,423,704.50— 
the average annual exactions from life 
companies during the last decade for 
taxes, fees, etc—as before stated, is 
$507,720,000. The new companies or- 
ganized during the period and now in 
existence—133 in number—had on Dec. 
31, 1915, $1,048,461,310 of insurance in 
force. One hundred and seven of these 
companies had $507,410,132 of insur- 
ance in force. Therefore the insurance 
value of the average annual payments 
of life insurance companies for taxes, 
licenses, fees and fines during the past 
ten years is equal to very nearly one- 
half of the amount in force in all the 
new companies which began business 
during this period and are still in exist- 
ence, and equal to all the insurance in 
force in 80 percent, of such companies. 


Burden on Policyholders 


The number of companies organized 
within the last seven years and still in 
existence is 84—slightly more than one- 
third of all the companies now engaged 
in business. These 84 companies on 
Dec. 31, 1915, had $511,367,206 of insur- 
ance in force. Therefore the insurance 
value of these average annual govern- 
mental exactions is substantially equal 
to the entire insurance now in force in 
all the companies which began business 
during the years 1909, 1910, 1911, 1912, 
1913, 1914 and 1915.” From this point 
of view the burden which these ex- 
actions impose on policyholders and 
on the business of life insurance is 
equally impressive. 

Interpreted in New Terms 


Again, allowing $2,500 for the edu- 
cation and training of a boy or girl, the 
life insurance tax paid during the last 
ten years would equip and train for 
life’s duties an army of 45,700 young 
people. Allowing $3,000 each for a 
neat and habitable cottage, the gross 
taxes paid by life insurance companies 
during the decade we are now review- 
ing would purchase and pay in full for 
more than 38,000 of such cottages. And 
once more—at the rate of $50 per acre, 
the total amount of taxes above re- 
ferred to would buy and pay in full for 
57,000 farms of 40 acres each of good 
tillable soil. 


What of the Next Decade? 


No one who is interested in or who 
feels any responsibility for the reduc- 
tion of the rate of taxation of life in- 
surance assets can refrain from won- 
dering what the harvest in the next 
decade will be. Must discussion, argu- 
ment and demonstration continue to 
end in defeat? Must the campaign of 
education be abandoned and must life 
insurance executives resign themselves 
to the inevitable and set about to dis- 
cover some other way of avoiding the 
consequence of unjustifiable encroach- 
ments of state and federal legislation? 
Surely there can be but one answer to 
these interrogatories! The flag of truth 
must not be lowered; the campaign of 
education must continue with increased 





vigor and definiteness, as, in the long 
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run, proper relief is sure to be the re- 
sult! But while the fight should be 
continued with undaunted courage, it 
is worth while to inquire whether our 
methods of procedure may not be im- 
proved. Is it not possible that in the 
past we have been doctrinaires too 
largely, and men of intelligent and co- 
ordinated action too little? 


Meed a New Alignment 


With such negligible achievements to 
our credit in our warfare against un- 
just taxation, it may well be doubted 
whether our efforts to secure lower 
rates have been directed to the best 
advantage. 

For instance: Can we point to any 
general, far-reaching plan that has been 
adopted—a plan broad enough to se- 
cure the active and intelligent coopera- 
tion of every life insurance company 
and every life insurance organization? 
Thought has been abundant; discussion 
freely indulged in; wise and just con- 
clusions have been reached by many 
speakers and writers; but what steps of 
a general character have been taken 
to secure the proper benefit which 
these discussions and opinions should 
have made possible? I fear that here 
is the weak point in the campaign! 


Report Adopted in 1908 


In a call for a general conference on 
life insurance taxation issued in 1908 
by the Association of Life Insurance 
Presidents attention was directed to 
the report of a committee composed of 
insurance commissioners, which report 
was submitted at the Detroit meeting 
of the commissioners earlier in the 
same year and in which occurred the 
following language: 

“It devolves upon those, therefore, 
who understand the subject, to assume 
responsibility for recasting the tax 
laws along the lines suggested in this 
report. The members of this associa- 
tion may do much to this end, but upon 
the insurance companies and their pol- 
gir onde devolves the great burden 
of résponsibility for procuring these 
desirable changes. It is the duty of the 
managers representing their policy- 
holders to protect in this legitimate 
manner their property from depletion 
by unjust taxation.” 


Program Is Not Sufficient 


A fairly careful examination of the 
remedies for excessive life insurance 
taxation suggested in the last ten years 
by those who have discussed the sub- 
ject discloses the fact that the remedy 
set out in the report of the commis- 
sioners is the one usually suggested. 
That is, the companies should so edu- 
cate their policyholders as that, in 
time, the policyholders will bring to 
bear a proper influence on the mem- 
bers of their legislatures. There, is, of 
course, much merit in this method. It 
is doubtless true that the companies 
should continue to place correct theory 
and right doctrine before their policy- 
holders, but, with large deference to the 
judgment of those holding this view, I 
respectfully submit that while this pro- 
gram may be efficient, it is not sufficient 
to attain the desired goal. That method is 
not broad enough, nor is it quite theoret- 
ically sound. It does not include all 
the factors necessary to success. It 
omits—it overlooks what, in the judg- 
ment of the writer of this paper, is the 
fundamental element in any proper 
leadership in the education of the pub- 
lic, whether policyholder or legislator, 
on the subject of life insurance taxa- 
tion. The natural—the logical leader 
in this work and in every other great 
movement which seeks to secure full 
and impartial justice to the policyhold- 
ers and the beneficiaries of life insur- 
ance, is the insurance commissioner! 
The law has created him for that very 
purpose. 


Power of the Commissioner 


He is, by statute, the natural and 
legally constituted champion of the 
rights of the policyholder, and to him and 
not to the company management the 
policyholder looks and has the right 
to look for protection and guidance; 
and to him, as to no life insurance 
executive, will the legislator give ear 
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and attention; and any argument or ap- 
peal made to the policyholders by com- 
pany executives, under the direction 
and leadership of the insurance com- 
missioner, will always be more effect- 
ive—will always be regarded as less 
selfish in character and purpose, and 
will always come more nearly accom- 
plishing the desired resuit. 


Would Have Tax Commission 


I do not have the honor of being a 
member of the presidents’ association, 
but if I were a member, it would give 
me pleasure to introduce at this very 
decennial meeting a resolution taking 
the first step in providing for a tax 
committee or commission of fifteen 
members, five of whom should be mem- 
bers of the Life Presidents’ Associa- 
tion, five of whom should be members 
of the American Life Convention— 
these two organizations being the only 
national life insurance associations in- 
cluding company executives as mem- 
bers—and the other five should be in- 
surance commissioners. 


Would Make an Investigation 


My resolution would provide that 
this committee should be requested to 
make a careful and detailed examina- 
tion of all the existing laws in the 
United States, in Canada and in Eu- 
rope, touching the subject of life insur- 
ance taxation; to examine the latest and 
best opinions of students of govern- 
ment, sociology and economic prin- 
ciples, touching the correct theory of 
the taxation of life insurance funds; 
and as a result of these investigations 
and studies, to prepare a model life in- 
surance taxation law which might be 
used in the presentation of the subject 
to the various legislatures of the coun- 
try. 

Would Present a Clear Statement 


And, further, my resolution would 
provide that this committee should pre- 
pare as strong and clear a statement of 
right views on the subject of life insur- 
ance taxation as possible; and that the 
same should be submitted to all life 
insurance executives everywhere and 
to the National Convention of Insur- 
ance Commissioners for their approval, 
and that when approved, the compa- 
nies, under the guidance and leader- 
ship of the general committee, should 
carry on a systematic course of educa- 
tion of their policyholders! 


Commissioner Should Be Chairman 


The chairman of this committee of 
fifteen should always be an insurance 
commissioner and the model law and 
the pamphlet aforesaid should be used 
everywhere as having the approval of 
the National Association of Insurance 
Commissioners. 

With such a definite and concrete or- 
ganization for the purpose of securing 
definite and concrete cooperation, I am 
persuaded that the speaker who might 
be called upon ten years hence to pre- 
sent a paper on “Ten Years’ Harvest 





TAX PROBLEM IS BIG 
ONE TO INSURANCE 


Much Waste Is Found in Govern- 
ment Expenditure in This 
Country 


MORE PUBLICITY NEEDED 
People Seem to Appreciate More 


Keenly Than Before the Value of 
Protection 





Thomas Sewall Adams, professor of 
political economy at Yale, spoke be- 
fore the Life Presidents’ Association on 
“Increase of Public Expenditures and 
Taxes.” Professor Adams is one of 
the tax experts in the country and 
called attention to the continual in- 
crease of public expenditures, saying 
it is one of the most irritating, fasci- 
nating and serious of social phenomena. 
He said that every great war pushes 
a nation to a permanently higher level 
of expenditure. This was true both as 
to the Civil War and the Spanish War 
in this country. With the increase in 
public expenditure, there has been a 
striking increase in wealth, accompa- 
nied by marked depreciation in the 
value of money. There has been a 
great increase in public expenditures 
since 1912. Professor Adams thinks 
that it is largely the result of a great 
movement of currency inflation which 
began in the later nineties. Professor 
Adams said that on the outbreak of 
the European war public expenditures 
in this country were absorbing a larger 
part of private income than they had 
for thirty years before that time. 


Insurance Tax Been Reduced 


Professor Adams thinks that since 
1912 insurance taxes seem to have 
fallen, according to every basis, while 
during those later years the average 
taxpayer has had to pay an increased 
levy. In recent years there seems to 
have been a widening appreciation of 
the fact that the insurance business 
has been overtaxed in the past and 
that as conducted today it is in un- 
usual degree affected with public in- 
terest. Everybody seems to appreciate 
more keenly the quasi-public nature of 
insurance and in spite of the federal 
income tax there is a better under- 
standing reflected in the tax bill of 
the insurance companies. 


Great Waste Is Seen 


Professor Adams in calling attention 
to the increase in taxes spoke of the 
vast waste which public expenditures 
involve. There are not the economies 
that are found in private enterprises. 
There is not the same incentive or re- 
ward for economy. According to Pro- 
fessor Adams’ experience, there is less 
graft and nepotism in public than in 
private business. The most funda- 
mental causes of inefficiency and waste 
in the public service are indifference 
and ignorance, the offspring of indif- 
ference; ignorance of public work, its 
difficulties, its effect and its cost. Ad- 








of Taxation of Policyholders’ Funds,” 
and I hereby apply for that honor, 
would have a very different report to 
submit from that which I have been 
compelled to submit on this occasion. 
The work thus outlined would not be 
easy nor quickly completed. It will re- 
quire years; but with such definite and 
continuous cooperation as that contem- 
plated, nothing would be impossible! 
In the insurance departments and in 
the insurance business are men of high 
talent and influence, wide experience 
and constructive skill; and if this com- 
bination of power can be harmoniously 
and simultaneously and continuously 
focused in sympathetic cooperation on 
the tax problem, it will be solved and 





solved right! 


tion as to expenses. 


ministrative officers are frequently con- 
demned for the things they do well and 
applauded for the things they do 
poorly. Therefore, ambition and initia- 
tive are stifled. 


Effect of Government Ownership 


Professor Adams said that one of 
the minor causes of the increase in 
taxes and expenditures is found in gov- 
ernment ownership. As to remedies 
Professor Adams says that much can 
be done by publicity. There should 
be more definite and accurate informa- 
People should 
know what has taken place and how 
much the work has cost. A large part 
of the trouble today lies in the un- 
natural divorce between the legislative 
and executive branches: of the govern- 
ment. There needs to be more co- 
operation between the two branches in 
forming a good budget system. Pro- 
fessor Adams says that the funda- 
mental trouble is that the public has 
no means of accurately ascertaining 
whether a particular activity of govern- 
ment is productive or unproductive, ef- 
ficient or inefficient. 


Should Have Unit System 


He believes that the United States 
must somehow devise standard units 
of governmental performance by which 
to measure the quality and quantity of 
the output in each department of public 
work. He stated that the method of 
distributing school funds in many 
states is wasteful and unscientific. A 
permanent commission instructed to as- 
certain by cold-blooded impartiality the 
effect of tariff legislation would go a 
very long way toward taking the tar- 
iff out of politics. He believes that 
there should be a permanent mainte- 
nance of practical efficiency commis- 
sions. Their first function should be 
to uphold the hand of the public serv- 
ant who is doing his work well. They 
should be manned by men experienced 
in public work, who know its difficul- 
ties and its peculiar limitations. He 
believes in organizations that study 
public service, supporting efficient pub- 
lic servants and criticizing inefficient 
ones. These organizations can distin- 
guish a tax which represents a good 
investment from one that does not. 
They should concentrate their activities 
upon the elimination of waste. He be- 
lieves in men organizing associations 
of this type. 


Comment on Efficiency Commissions 


In speaking of commissions Profes- 
sor Adams says: 

“T admit, of course, that many prod- 
ucts of governmental activity are too 
intangible to be increased in any precise 
way. This furnishes no reason, how- 
ever, why we should not seriously at- 
tempt to measure those things that can 
be measured. And almost always— 
even for those branches of government 
which deal with the most imponderable 
and evasive factors—we have the deadly 
parallel, the comparison with the activ- 
ities and costs of similar departments 
in other places. In short, the solu- 
tion of our problem lies in the perma- 
nent maintenance of practical efficiency 
commissions. Such commissions do 
not have to be unsympathetic or me- 
chanically superficial. Their first func- 
tion should be to uphold the hands of 
the public servant who is doing his 
work well. They should be manned 
by men experienced in public work, 
who know its difficulties and its pe- 
culiar limitations. There should be both 
public and private efficiency commis- 
sions of this sort.’ We have tried them 
tentatively in the past. They have been 
guilty of some ‘bonehead’ plays. But 
that merely means that they are just 
learning the game. We have got to 
keep them at the game; we cannot afford 
to have them ‘quit.’ We must rise 
above our mistakes—put more heart, 
more ‘pep,’ more time, more money in 
this unavoidable undertaking which in 
the end will pay big dividends.” 

———s»ta-—_—____ 
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Ir you can’t do what you like, sup- 


pose you try liking what you do—and 





see what happens! 
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WOULD CALL FOR AID 
FROM POLICYHOLDERS 





Interests of Insurance Buyers 
Should Be Protected More 
Militantly 





CHAIRMAN DAY’S ADDRESS 





Outlines Public and Legislative Work 
That Company Executives Should 
Push Vigorously 





William A. Day, president of the 
Equitable Life of New York, said in 
his address as chairman of the asso- 
ciation that the time had come for the 
company executives to become more ag- 
gressive in their efforts to protect in 
every way the interests of policyhold- 
ers. In the health program, in the 
teaching of thrift, in the education of 
the public on legislative matters that 
affect directly and indirectly the com- 
panies and in the solution of the social 
insurance question there is work for 
the members of the organization. Mr. 
Day advocated by inquiry the enlist- 
ment of policyholders in campaigns 
against adverse legislation. Portions 
of Mr. Day’s address follow: 

I believe the time has come when we 
should be more assertive in protecting 
life insurance interests. 


More Attention to Health 


Should we not be more keenly con- 
cerned in the remedy for excessive life 
waste that is going on in this coun- 
try? Does not our mission and place 
in the nation’s life justify us in under- 
taking to conserve the lives of the in- 


sured and in searching for some con- 
sistent way to forward the public 
health movement? This is not only 
an altruistic and patriotic purpose, but 
it is directly related to the reduction of 
the cost of insurance. The health con- 
servation ideal is gaining supporters, 
but not as fast as it should. The pres- 
ervation of human life is the primary 
duty of civilization and we should do 
our part in it. 

As I see it, we cannot longer view 
with indifference the great modern 
American sin of extravagance. It is 
not enough that. we teach habits of 
thrift and saving by soliciting and sell- 
ing life insurance protection, but an 
extra and permanent effort might prof- 
itably be made to check the extraor- 
dinary wastefulness of our people indi- 
vidually and collectively. 


Dangers of Extravagance 


The prosperity of our patrons neces- 
sarily interests us, for with extrava- 
gance comes poverty and increases in 
policy borrowings and cash surrenders 
and the loss of insurance protection to 
numberless families. Extravagance not 
infrequently leads to excesses that re- 
sult in ill-health, which contributes to 
the physical deterioration of the race. 

We rejoice that our people may now 
have many of the good things of life 
that were denied them in years gone 
by, but this nation cannot long wallow 
in luxuries and prodigality and endure. 
Is it not a patriotic duty to join, so 
far as we consistently may, in an effort 
to assist in checking this destructive 
tendency? 


Would Seek Policyholders’ Help 


It is gratifying to know that the un- 
friendly attitude toward life insurance, 
so common in our lawmaking bodies, 
resulting largely from misunderstand- 
ing of life insurance matters ten years 
ago, has gradually subsided. We are 
still, however, obliged to contend with 
much ill-advised and unfair legislation 
regarding taxation. 

We realize that this condition will 





doubtless always be with us and life 
companies have, individually and 
through this association and others, 
taken steps to meet it, but what is our 
duty in regard to movements and leg- 
islation that indirectly endanger or in- 
jure the interests of our constituency? 


Affect Security Values 


One of these is the tendency to enact 
laws which operate to restrict railway 
earnings. As the responsible guardians 
of a large portion of the life insurance 
funds of the American people, can we 
afford longer to ignore propaganda or 
proposed laws which will adversely af- 
fect the security of the railway bonds 
in which their reserves and other funds 
are invested to the extent of over one 
and one-half billion dollars? 

May we not with propriet consiéer 
the wisdom of bringing the facts in all 
such cases not only to the attention 
of our lawmakers, but to the policy- 
holders themselves that their aid may 
be secured in protecting their rights? 
Can we be justly denied the privilege 
of appeal to our legislators through our 
policyholders whose interests are at 
stake? 


Problem of Social Insurance 


Another problem now before the 
public and which merits our careful 
study is the so-called social insurance 
movement. 

Personally, I should favor a form of 
compulsory health insurance, providing 
it is justly and wisely worked out as 
to division of cost and other features. 
Some rational and workable means 
should be devised, and doubtless will 
be, to relieve classes not otherwise able 
to provide necessary relief for them- 
selves. Compulsion should, however, 
only be used where voluntary means 
cannot be made to serve. Even most 
ardent advocates of this plan will see 
the danger of hasty action. There are 
many difficulties to be faced. Care must 
be taken that the possible evils may 
not overbalance or neutralize the good 
to be attained. It is a complex prob- 





lem, the solution of which calls ae 
clear vision and high statesmanship. 


Popularizing Life Insurance 


It seems to me that the opportunity 
is at hand greatly to increase our pub- 
lic influence in safeguarding and in pop- 
ularizing life insurance. 

Notwithstanding the woeful lack of 
public knowledge of the fundamentals 
of life insurance organization and prac- 
tice, life insurance has never been bet- 
ter appreciated nor deservedly com- 
manded greater respect among the peo- 
ple than at this time. It is to be 
doubted whether life insurance has 
ever been conducted upon such a high 
moral plane as it is now, or been more 
worthy of public approbation. 

——___—— 9 ee 


ELECT EXECUTIVE COMMITTEE 


An executive session of the Life 
Presidents Association was held at the 
close of the public meeting Friday 
morning and the executive committee 
was reelected as follows: Louis F. 
Butler of the Travelers; Jesse R. Clark 
of the Union Central; George I. Coch- 
ran of the Pacific Mutual; W. A. Day 
of the Equitable of New York; Forest 
F. Dryden of the Prudential: Haley 
Fiske of the Metropolitan; Alfred D. 
Foster of the New England Mutual; 
George E. Ide of the Home Life, and 
Charles A. Peabody, Mutual Life. 

The resignation of Robert Lynn Cox 
as general counsel and manager of the 
association was formally accepted. 
Pending the selection of a successor, 
Mr. Cox and Alfred Hurrell, associate 
general solicitor of the Prudential, were 
designated as a committee to supervise 
the activities of the association. Mr. 
Cox will assume his new duties as a 
third vice-president of the Metropoli- 
tan Life at the beginning of the year. 
<0 ee —— — 





Those well-informed purposes to in- 
sure—have they been forgotten? Note 
the hurrying of the months! To defer 
usually means eventual neglect. 

















INTER - SOUTHERN 
LIFE BLDG. 








Inter-Southern Life Bldg. 


N six years the INTER-SOUTHERN LIFE INSURANCE 
COMPANY has grown from a company of one and one- -half 


millions insurance in force to over thirty-eight millions insurance in 
force. On December 31, 1909, reserve and surplus for the protection 


of policyholders was $188,863; on June 30, 1916, this 
item had grown to $4,333, eer healthy, con- 


servative growth never equalled. 


Vigorous and progressive management, a clean, capable agency 
force, modern and liberal policies, and strong financial condition 
are the best auguries for the continued success of the company. 


THE INTER-SOUTHERN LIFE is now doing business in eight States, and 
offers splendid opportunities to the right kind of agents. 


THE INTER-SOUTHERN LIFE 


INSURANCE COMPANY 





James R. Duffin, Pres. 


LOUISVILLE, KENTUCKY 
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WHAT NEXT IN STATE 
CONTROL OF BUSINESS? 


Jesse S. Phillips Points Out Grave 
Dangers in the Present 
Tendencies 


TREND IS SOCIALISTIC 
New York Superintendent Favors 


Strong Svpervision, But Not 
Public Operation 





Jesse S. Philips, superintendent of 
insurance of New York, addressed the 
Association of Life Insurance Presi- 
dents on “What Next in the State’s Re- 
lation to Business Enterprise?” <A 
thorough believer in state supervision 
of insurance, he presented strong argu- 
ments against attempts of the state to 
operate insurance or other business en- 
terprises. He said in part: 

The past two decades have seen an 
era of phenomenal progress in all lines 
of human endeavor and individual ac- 
tivity, equalled by no other period in 
the history of our country. The ma- 
terial growth and development of com- 
mercial enterprises and all lines of 
business have been so rapid that we 
are almost awe-stricken when we un- 
dertake to accurately measure the ac- 
complishments and achievements of 
the past twenty years. 


Government Functions Change 


The same period has witnessed a 
most remarkable change in the func- 
tions of government. The increased 
activities of the federal and state gov- 
ernments by legislation and supervision, 
pursuant to legislative authority, to 
regulate the conduct of the individual, 
direct his line of action, and restrict 
the scope of his operations in some in- 
stances have severely strained the ex- 
ercise of the so-called police power by 
legislative bodies. The state, in its re- 
lation to business, has assumed for the 
public welfare a control, which, if ex- 
ercised a quarter of a century ago, 
would have been almost unanimously con- 
demned as a usurpation of constitu- 
tional authority. It is because of the 
modern tendency for the government 
to not only regulate, and, to a certain 
extent, control, but to assume the ac- 
tual management of certain lines of 
business, that we may well inquire, 
“What next in the state’s relation to 
business enterprise?” 


Trend to Government Control 


This modern thought, urged by a 
considerable portion of the citizens in 
various sections throughout the land, 
that the government should not only 
protect its citizens in their liberty and 
afford them security in the enjoyment 
of their natural rights, but should di- 
rect and order to the minutest detail 
the manner of their lives and conduct, 
is, in my judgment, not only contrary 
to the spirit of our institutions, but 
repugnant to our form of government. 
It is, therefore, of the utmost impor- 
tance to the perpetuity of our institu- 
tions and the ultimate triumph of rule 
by the people, that, before the state 
ventures into new and untried fields 
under its regulatory power, we have a 
clear conception of the purpose for 
which our government was originally 
founded. 

Theory of Democracy 


First of all, we should not confuse 
representative democracy, where all 
power emanates from the people, with 
autocracy, where the people are per- 
mitted to exercise and enjoy only such 
rights and privileges as the autocrat, 
the source of all power, is willing to 
bestow. It is because of the difference 
in theory and operation of our govern- 
ment and the monarchical governments 
of Europe that Americans should be re- 
luctant to imitate and exercise the gov- 
ernmental functions assumed by many 


of the European powers over their sub- 
jects. 

The real purposes of true government 
are tersely stated in the Declaration 
of Independence: “that all men are 
created equal; that they are endowed 
by the Creator with certain inalienable 
rights; that among them are life, lib- 
erty and the pursuit of happiness; that 
to secure these rights governments are 
instituted among men.” 


True Purpose of Government 


The primary theory of government, 
embodied in the Constitution, was to 
protect the rights of the individual. 
The founders of our government recog- 
nized that every individual had certain 
inherent rights, aside from the mere 
right to exist—the right of freedom, the 
right to pursue in his own way a voca- 
tion to increase his happiness, the right 
to accumulate and posses property and 
to be secure in their enjoyment. Such 
rights were, nevertheless, always sub- 
“ject to governmental restraint. He was 
not permitted to infringe upon the 
equal freedom of others, nor to use his 
property to the detriment of his fel- 
low members of the state to whom gov- 
ernmental protection was likewise guar- 
anteed under the Constitution. 


Extension of “Police Power” 


The application of this principle, 
commonly known as the “police 
power,” has resulted in the enactment 
of various laws providing regulation 
and supervision by federal and state 
authorities, designed to promote the 
general welfare of the community, in 
order to preserve this so-called inher- 
ent right of the citizen. The various 
states, as well as the federal govern- 
ment, have extended the doctrine so 
far that their right to exercise it has 
many times been vigorously assailed, 
and in not a few cases declared by 
judicial tribunals to be in violation of 
the powers conierred upon legislatures 
by the Constitution. It has not always 
been an easy task to determine whether 
a particular statute transcended the 
constitutional guarantees of the citizen. 
Tt has, however, been firmly established 
that the state has the power to regulate 
and supervise those business enterprises 
which are operated through the instru- 
mentalities of great corporations, the 
creatures of the state. 


Governmental Supervision 


Governmental supervision of insur- 
ance and regulation of public service 
corporations are now, I believe, almost 
universally accepted as a wise policy 
and a proper function of government. 
The principle was at first opposed by 
the varied interests which were sought 
to be regulated. This hostility was, in 
a measure, due to an unwillingness on 
the part of the managers of some of 
the large corporations to expose to the 
public view their acts and the methods 
employed in their management. 

Then there were those, and by far 
the greater number, whose opposition 
was honestly inspired by the fear that 
the state would assume a control which 
would hamper the progress and inter- 
fere with the development of the busi- 
ness. 

Evils have been corrected, and, in my 
judgment, there is throughout the land 
today a more friendly attitude upon the 
part of our citizens toward the larger 
business enterprises honestly managed, 
and efficiently operated for public serv- 
ice. There is a real, honest, helpful 
cooperation between supervising offi- 
cials and the corporations subject to 
such governmental regulation. 


State Supervision 


Personally, I am a sincere believer in 
the state regulation of al! public service 
corporations and in a proper supervis- 
ory control of all classes of insurance 
companies. I believe in a regulation 
which is effective, but not destructive; 
a regulation which is strict, but not 
oppressive. I believe in a supervision 
without favoritism, which protects no 
wrongdoing, but recognizes that large 
business enterprises, subiect to the reg- 
ulative power of the state, honestly 





and efficiently managed, should not be 
crippled or hampered by undue restric- 





ROBERT LYNN COX 


Manager and General Counsel Life Presi- 
dents Association 





tion. While the power of the state is 
invoked primarily for the benefit of the 
public and the protection of the rights 
of individuals, it must be borne in 
mind that the agencies for state super- 
vision exist, or at least should exist, to 
protect all legitimate enterprises in 
their efforts to conduct business upon 
a sound and economical basis. 


State Operation 


There are some who are already will- 
ing to assert that state regulation is a 
failure. They urge that the functions 
of the government be further expanded 
and that the state itself assume control 
and actually conduct and manage cer- 
tain lines of business which are monop- 
olistic in their nature. In this class 
they include insurance, and generally, 
all of the so-called public utility enter- 
prises. This proposition, excepting 
perhaps in the last decade, has received 
very little support, nor has it aroused 
in its favor an effective public senti- 
ment. We hear, however, in these days, 
the advocacy of government ownership 
and management of business frequently 
expressed, and witness the attempts of 
the legislature to assume in some cases 
actual management, which may well 
give serious consideration to these un- 
American and socialistic proposals. 


Opposes Public Operation 


In my judgment, it is not a proper 
function of our republican form of gov- 
ernment to take charge of and operate 
any business, whether that business be 
large or small. The original purpose 
for which our American democracy was 
created was the protection of the life, 
liberty and property rights of individual 
citizens. Our governmental principles 
are peculiarly suited to carry out this 
primary purpose of the government, but 
are unadapted to the successful man- 
agement of any business. These pro- 
posals of governmental ownership and 
management are*purely socialistic, and 
have their origin in the autocratic gov- 
ernments of Europe. They have no 
place in a free government. 


Social Insurance 


One phase or branch of insurance, 
which at the present time is attracting 
public attention and causing no. little 
discussion, and concerning which there 
is a diversity of opinion as to the man- 
ner in which it is to be placed in opera- 





tion and the attitude to be assumed 


by the state in relation thereto, is the 
subject of social or welfare insurance. 
As to the benefit accruing to a wage 
earner through this form of insurance, 
there is no doubt. Everything should 
be done to encourage the man with 
limited wages, and dependent thereon 
for his livelihood, and upon whom 
others are dependent, to apply a small 
fraction of his weekly earnings towards 
the purchase of insurance which will 
protect him against sickness, accident 
and the misfortunes of life. 


Should Be in Private Carriers 


Some feasible plan, I am sure, will 
finally be evolved whereby such insur- 
ance can be furnished at reasonable 
rates, consistent with safety, and a 
guaranty of benefits thereby provided. 
It seems to me, however, that a satis- 
factory and comprehensive plan of wel- 
fare insurance can only be successfully 
established and put into operation in 
this country by individual initiative and 
by men having an intimate knowledge 
of the science of insurance and thor- 
oughly familiar with all of the intrica- 
cies connected with the subject. It is 
doubtless the duty of the state to co- 
operate, and to aid by appropriate leg- 
islation, the inauguration of a system 
of governmental regulation whereby 
any person requiring this sort of pro- 
tection can readily acquire it and avail 
himself of the benefits to be secured. 
Such a plan, once established and ef- 
fective, should be extended through 
education, agitation and otherwise, to 
induce every working man to assume 
the obligation to insure. 


Points Out Defects 


It has been urged that this particular 
branch of insurance should be inaugu- 
rated, operated and exclusively man- 
aged by the government through the 
exercise of its power to legislate for the 
welfare of the people. The advocates 
of this proposition say that the govern- 
ment by legislation should make a wel- 
fare insurance compulsory upon every 
person receiving less than a certain 
fixed annual wage and thereupon should 
itself manage and conduct the busi- 
ness. 

I am opposed to both of these propo- 
sitions. It appears to me that one 
proposition is the corollary of the 
other. If the state arbitrarily enforces 
upon the citizen the obligation to in- 
sure, it must necessarily follow that the 
government should also guarantee to 
the citizen the fulfillment of the terms 
of the insurance contract which he has 
involuntarily assumed. How is the 
government to undertake this guaran- 
tee unless it has an absolute and un- 
limited control of the conduct, opera- 
tion and management of the business? 
In fact, the plan of compulsory social 
insurance proposes that the cost shall 
be borne by the employe, the employer 
and the state in such proportion as the 
latter shall determine. Under such a 
plan, there is no escape from the posi- 
tion that the state should be entrusted 
with the making of the contract, the 
collection of the premium, the payment 
of the benefits and every detail that is 
necessary to make effective that form 
of insurance protection. 


Compulsion Un-American 


The scheme of compulsory insurance 
upon any individual regardless of the 
amount of his annual income ‘is un- 
American and dangerous to civil lib- 
erty. The plan presents difficulties of 
enforcement which cannot be easily 
overcome. Its adoption will inevitably 
lead to governmental management, in 
which event the state or the public will 
pay the greater portion of the premium. 
If the state is to have the monopolistic 
privilege of establishing, operating and 
maintaining a plan of welfare insurance 
for the benefit of a certain class of its 
eitizens, this will be the initial step 
towards taking over and managing all 
classes of insurance. This having been 
accomplished, the state is likely to be 
constantly in search of other fields into 
which it can extend its activities. 


Public Operation Costly 
There are, however, many reasons 





which can be urged against; the prac- 
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ticability of any scheme of govern- 
mental ownership, or direct monopo- 
listic state control of a business enter- 
prise. The common argument ad- 
vanced by the advocates of govern- 
mental ownership that public operation 
affords better service at reduced cost 
is not supported by actual experience. 
For example, if we compare the aver- 
age freight rates prevailing upon rail- 
roads in this country with those of the 
state-owned railroads of several of the 
European countries, we will find that we 
have here the cheapest freight service 
of any country in the world. Reliable 
statistics show that the average freight 
rate in this country at the present time 
is approximately .74 of a cent per ton 
per mile. In Germany, the rate is 1.41 
cents, while in France the average rate 
is 1.39 cents; Austria, 1.45 cents, and in 
Denmark three times higher than the 
American average freight rate. The 
service given to the public by the Amer- 
ican railway system is far superior in 
every respect to that rendered by the 
railroads of the countries which I have 
mentioned. Likewise, these same sta- 
tistics show that the cost of operation 
in proportion to the service rendered 
is considerably higher, while the wages 
paid to the employes of state-managed 
railroads of Europe are less than 50 
percent received by the railway em- 
ployes in this country. 


Not Suited to Business 


Our governmental machinery, highly 
adapted to perform all the functions 
necessary to carry out the purposes for 
which a free state exists, is not suited 
nor can it be readily adjusted to under- 
take the control and management of 
business enterprises. The development 
and success of these depend upon eco- 
nomic and not political principles. In 
a popular government like ours, where 
the people have the right at frequent 
intervals to change administrative poli- 
cies, it is utterly impossible to secure 
that efficiency of management so essen- 
tial to the development of a great busi- 
ness. There is no continuity of policy, 
no unlimited tenure of office. 


Not Ready for Socialism 


A few years ago it would have been 
regarded as a waste of time to seri- 
ously consider these socialistic pro- 
posals. Jet us not be deceived as to 
their real meaning, or fail to realize 
their true import. Their adoption 
would mark the beginning of the estab- 
lishment of a socialistic state, under 
which all rights of the individual are 
subordinated. In my judgment, the 
American people have not yet reached a 
point where they are willing to relin- 
quish to the state or federal govern- 
ment the right to perform these new 
functions, which really have their origin 
in the monarchical governments of the 
Old World. They are unwilling to sur- 
render to the state these rights which 
they themselves have exercised for 
more than a century, and for which in- 
numerable sacrifices have been endured. 
Let us take heed, in our over-zealous- 
ness to legislate for the collective pub- 
lic welfare, that we do not suppress, or 
even discourage, this cherished instinct 
of every individual, which for over a 
century in this land of equal opportu- 
nity has been his chief inspiration for 
nobler deeds and greater accomplish- 
ments. 

—_— 2 oe 


Partnership Insurance 


In talking partnership insurance to 
a member of a firm, propound the fol- 
lowing questions: 

1. What additional duties would you 
be performing today if your partner 
had died last week? 

2. What would you be saying today 
to the banks and wholesalers with 
whom your firm deals if your partner 
had died last week? 

3. What would you be saying today 
to your partner’s family if your partner 
had died last week?—Agency Items. 


—____< ¢<-____— 


Masterful protection, dominating all 
that a man may leave, and surpassing all 
by the speed with which it becomes avail- 
able cash, is life insurance. 








H. C. COX TELLS ABOUT 
PROGRESS IN CANADA 


What Has Been Accomplished 
During the Last Decade in 


Dominion 
LIFE INSURANCE GROWTH 


Much Has Been Done to Improve Con- 
ditions—War Mortality on Com- 
panies Not Heavy 





Herbert C. Cox, president of the Can- 
ada Life, in his talk before the Life 
Presidents’ Association, told of “A 
Decade of Business Progress in Can- 
ada.” Canada has 3,729,665 square 
miles, which is greater than that of the 
United States, including Alaska. In 
1867 Canada became a nation when its 
provinces were united under a con- 
federation and the resources of the 
country placed under one government. 
Canada has encouraged settlers in 
many ways. Transportation facilities 
were increased, the lack of which was 
the chief difficulty in making more 
progress. The building of the Cana- 
dian Pacific, which was completed in 
1886, meant a great stimulus in Cana- 
dian development. 


Life Insurance Development 


In 1886 there was one Canadian life 
company operating and the total in- 
surance in force in all companies did 
not exceed $30,000,000. In 1896 Can- 
ada awakened to an opportunity and 
realized that the tide had turned in 
her favor. Railways were extended and 
further rich farm land opened to the 
settler. Following the Armstrong in- 
vestigation of life insurance in the 
United States, Canada had an inves- 
tigation, with the result that the busi- 
ness was cleared of some unfounded 
reflections on it and some admittedly 
injurious practices were removed. The 
outcome of this investigation was the 
insurance act of 1910. Better condi- 
tions in the home office and field were 
developed, more thought was given to 
plans for the betterment of policy con- 
tracts and the paying of dividends to 
policyholders. Policy contracts have 
been liberalized and net cost has been 
reduced. 


Associations Have Done Much Good 


The Life Officers’ Association, formed 
in 1894, has had much to do with the 
betterment of life insurance conditions 
in Canada. Life insurance agents in 
Canada are organized into the Life 
Underwriters’ Association of Canada, 
and it has initiated many improve- 
ments in the field. Lapses have greatly 
decreased, rebating is minimized and 
more business is renewed. Companies 
have increased their assets 100 percent 
in ten years, and business in force 109 
percent. The field for investments of 
life insurance funds in Canada has been 
most favorable. Canadian companies 
have taken $104,000,000 of Canadian se- 
curities during the last ten years, which 
represent 38 percent of the total as- 
sets. 


War Mortality Not Heavy 


Notwithstanding the great European 
war, which will cause an increase in 
the Canadian national debt, many mil- 
lion of dollars are being saved out of 
present revenue to partially offset bor- 
rowing. The effect of the war mor- 
tality upon Canadian companies has 
not been a matter of concern, as the 
actual war losses were only 13.3 per- 
cent of the expected on the total busi- 
ness of the.companies last year. The 
Canadian companies have experienced 
a particularly favorable mortality apart 
from war claims. Enlisted men are not 
heavily insured because of their com- 
parative youthfulness. War claims, 


Christmas Gift? 


Are you puzzling your mind over a Christmas present for some 
insurance friend? For Your Agents? 


Put them on the road to systematic success for 1917 by presenting our 





Systematic Salesmanship Outfit 








The Big Producers Have Found That System is Neces- 
sary for Efficient Work. Waste of Energy, Waste of Time, 
and Resulting Poor Business Must Follow Unorganized, 
Unsystematized, Misdirected Effort. 


We have solved the problem; every detail studied out; a street and office 
outfit combined, at a low price, that meets every need. 


What It Is 


Leather prospect case, with two pockets for cards—one for the day’s calls and an- 
other for blank cards and new prospects. 


When you get a new prospect, put the data immediately on the prospect card, and 
when you return to your desk, file it. The i tion is diately in shape to be of 
future use. The card index system absorbs it, classifies it, and makes it valuable. 


For the desk an oak card file, with monthly, daily ond alphabetical guides. The daily 
guides are for the current month. From the information you have 
—birthday of wife or daught hing b deal—you file the card under the proper 
monthly guide. Each month the easde are filed by days, and here you have a daily reminder. 
You can plan your work and calle—save your shoeleather and save your patience—work effi- 
ciently and smoothly—and get the business. 

The prospect card is carefully designed, covering all necessary information, but not too 
“hard and fast” in its arrangement of data. It provides for birthday, age, name, address, busi- 
ness, family ages, plan proposed, i already carried, appointments, and literature sent. 
The card was arranged after consultation with many leading agents and managers who have had 
experience in using card index systems. 

The Alphabetical Guides classify your reservoir of prospects—the men who need prelim- 
inary work—the cards to be held there until you can fix upon the proper time to see them. If 
you decide they need mail cultivation, the cards provide for keeping track of literature sent. 
Blank indexes are provided for special classifications of your own. 


In Brief: 1 Pocket leather prospect card case (retail price $1.25) ; 200 3x5 cards; 1 set 
each, monthly, daily, alphabetical and blank card index guides; 1 solid oak card index case. 








ge of age 








Here are the questions that the salesmanship outfit 
puts up to every life insurance man: 


How Many Calls do you propose to Make Today? 

Who Are They? Do you know—NOW? Why Are You Calling on Them Today? 

Are you working on any SYSTEM—calling on your prospect at just the time when he 
is most likely to be ready to take insurance—preparing the way with literature? 

Are You Working Up Your Cases in Advance?| 


When you call, do you know your prospect’s age, his family and needs for insurance, 
his financial condition? Before you see him, have you a definite proposition lined up 
which is particularly fitted to his needs? 
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The Western Underwriter Co. 
Cincinnati—Chicago—New York 


Send the Systematic Salesmanship Outfit to 
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HERBERT C. COX 
President Canada Life 





upon the mortality rate as a whole. 
The gross war claims amount to ap- 
proximately 134/1000ths of 1 percent 
of the mean Canadian business in force, 
which is equivalent to about 13 cents 
on each one thousand dollar policy. 


Canadian Securities Offered 


The shutting off of Great Britain as 
a source of money supply furnishes an 
added incentive to Canadian financial 
houses to make offerings to bankers 
and investors in the United States, and 
the result is that Canada has acquired 
a broader status. Mr. Cox said there 
is a strong determination everywhere 
in Canada to pay off obligations. The 
credit of the country is the concern 
of all and public bodies particularly are 
scrupulously living up to their under- 
takings. He said that a review of the 
present position of Canada would in- 
cline the most impartial observer to 
conclude that it is a land of fair prom- 
ise, discharging in full its solemn obli- 
gation, bearing with fortitude its pres- 
ent burdens, and holding out for the 
future a rich promise of fulfillment of 
reasonable hope when the struggle of 
empires is over and peace returns to 
bless all institutions. 


_ Oa 


INSURANCE COUNSEL GATHER 





Lawyers Discuss the Legal Status Idea 
in the Business—Far-reaching 
Question 





The Association of Life Insurance 
Counsel, which met just before the Life 
Presidents’ Association in New. York, 
had unusually interesting sessions, 
some twenty-five of the general attor- 
neys for the companies attending. 
Most of them stayed over for the presi- 
dents’ meeting. 

The principal discussion was as to the 
legal status of the trust fund idea in life 
insurance. How far can a company 
legally go in performing the functions 
of a trust company? Is not all life in- 
surance a trust business, the care of the 
reserves, for example? This subject 
is perhaps of more vital interest to the 
older and larger companies which have 
developed life insurance along special- 
ized lines of service than to the younger 
ones, but it presents interesting angles 
to all. 

One thought brought out was that in 
the development of the business along 
the line of monthly incomes, instal- 
ments, proceeds of policies remaining 
with the companies at interest, etc., the 
companies might eventually have to re- 
port to the banking, as well as the in- 
surance departments of their states. 

The question of taxation also comes 
up and the entire subject was given a 
thorough discussion from various legal 
angles. The legal point of view would 
probably be more alarming than that 


SCIENCE OR SENTIMENT 
IN SOCIAL INSURANCE 


Experience of Pension Funds Indi- 
cates Errors to be Avoided 
in the System 


BURDENS FOUND HEAVY 


Frank H. Bethell, Member of New 
York Commission on Pensions, 
Sets Forth Interesting Facts 


Striking facts gleaned from experi- 
ence with municipal and other pension 
funds were presented to the Associa- 
tion of Life Insurance Presidents by 
Frank H. Bethell, vice-president of the 
New York Telephone Company and 
member of the commission on pensions 
of New York City, in his address on 
“Science or Sentiment in Social Insur- 
ance—Which?” 

The heavy drain upon the taxpayers 
through the increasing cost of these 
funds was clearly indicated. The 
speaker said that disclosures of the in- 
vestigation of New York funds should 
cause taxpayers to demand effective 
measures to put these funds on a scien- 
tific basis. New York has been dis- 
bursing pensions fifty-seven years, and 
61 percent of total disbursements have 
been made in the last ten years. 


Tangled Mass of Legislation 


Employes have secured special legis- 
lation until the laws on the subject are 
a tangled mass of conflicting provi- 
sions. Revenues have been diverted 
from the general fund directly to pen- 
sion funds, thus preventing pension ap- 
propriations from becoming a _budg- 
etary matter. Excise moneys, fire in- 
surance taxes, penalties, license and 
fines have thus been diverted. 

Out of public moneys $57,000,000 
have been paid in pensions, and $5,000,- 
000 is now the annual expenditure. The 
liability of the nine funds is $215,520,- 
413, with $3,849,653 on hand. Case after 
case of funds that encountered deficien- 
cies and had to increase resources or re- 
duce pensions were cited. The pension 
roll of the London metropolitan police 
amounted to 8 percent of payroll in 
1854, 17 percent in 1890 and 30 percent 
in 1915. 


Social Insurance 


Taking up the subject of social in- 
surance, Mr. Bethell said in part: 

The question of social insurance and 
kindred questions of deep economic im- 
portance are not now agitating the 
minds of the dreamers and the so-called 
advanced thinkers; they are demanding 
and should receive the closest attention 
of every citizen and taxpayer. These 
things have developed beyond the point 
of a camp forming; now it is an army 
marching, an army gaining recruits as 
it enters into new and unexplored fields. 

Industrial insurance or pension plans 
tend to transfer from the family to in- 
dustry the obligation to care for those 
who cannot care for themselves. Now, 
it is proposed to take the risk away 
from industry and to lodge it with the 
state. 


Medical Examination 


What will be required of the indi- 
vidual to qualify under a state social in- 
surance, I do not know. I know that 
applicants for insurance in life insur- 
ance companies that have established 
reputations must, as a matter of course, 








panies are permitted to give health 
service and provide sanitation for their 
employes and policyholders it would 
seem that they would not be prevented 
from extending their service within 
legitimate limits in the issuance of trust 
policies, but there are legal questions 





of the layman. If life insurance com- 





which should at once be given the most 


satisfy the medical examiner with re- 
spect to their physical fitness before 
policies are written. Extreme care 
must, if solvency is to be considered, 
in every case be exercised. Careless- 
ness in this matter will bring bank- 
ruptcy to the strongest insurance com- 
pany ever organized and I do not know 
why it should not for the same reasons 
bring bankruptcy to the state, bank- 
ruptcy not apparent as long as deficits 
can be covered by direct taxation, but 
bankruptcy just the same. 


Employers Must Select 


When employment carries with it all 
of the benefits that- attach to insurance, 
employers must, as a matter of course, 
satisfy themselves that applicants for 
employment are sound in mind and 
body. It is not known what the effect 
of these great changes in our economic 
policy is going to be on the individual 
member of society. What standards 
will the young man and the young wo- 
man who are knocking at the door of 
opportunity have to meet if industry 
must provide benefits of almost every 
conceivable kind? It stands to rea- 
son that they must come to the recruit- 
ing station of business fit not anly to 
perform the duties immediately in front 
of them, but they must satisfy the em- 
ployer that they are reasonably sure 
of standing up under the work assigned 
them for a long term of years. The 
unfit must, if possible, be rejected be- 
fore he finds a place on the payroll, 
else he becomes a burden on the busi- 
ness. 

This great problem, to my mind the 
greatest problem confronting the Amer- 
ican people today, is not mine to solve. 
It is for me, however, as it is for all 
of us, to give to it the best there is in 
us, to the end that a solution fair and 
just to all will be found. At this time 
our efforts should be directed toward 
arousing the minds of all the people to 
a realization not only as to the benefits 
that society is to enjoy when the new 
order of things becomes firmly estab- 
lished, but also with respect to what the 
cost is going to be. 
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CLEVELAND INSURANCE WORK 





Hoke Smith Speaks of First General 
Counsel of Association of Life 
Presidents 





An estimate of Grover Cleveland was 
presented by Hoke Smith, United 
States senator from Georgia. Mr. 
Smith was close to Mr. Cleveland when 
president and kept on intimate terms 
with him during his life insurance 
work. 

“All must give Mr. Cleveland,” said 
the speaker, “credit for having brought 
the officers of life insurance companies 
and their policyholders into a higher 
conception of their true relations, and 
also of having checked by his influ- 
ence dangerous legislation which was 
pending throughout the land. While 
this work of the last years of his life 








Ten Dollars in Gold 


PRIZE OFFER 
For the Best Short Article on 


“How the Information on 
the ‘Retroactive Principle 
in Practice’ is of Use to Me” 


The et ge collection 4 useful _ 
interesting data, giving the practice 
and policy of each company in extend- 
ing new privileges to, and canceling 
restrictions of old policies, is and al- 
ways has been unique with THE POL- 
ICYHOLDERS’ DIGEST. 
We do not believe the possibilities of 
this department are realized by the 
average user of the book. 
For instance, an agent recently wrote us 
of a case where the ee to 
provide a certain monthly income for 
is wife. He already carried seven or 
eight policies, all of them old. The 
question arose ‘Which of these policies 
can be settled on the monthly income 
plan?” By turning to page 280 of the 
1916 Policy-holders’ Digest, the ques- 
tion was quickly answered. 


There are literally hundreds of such 
opportunities for agents to be of 
service to their clients through the 
use of “The Retroactive Principle 
in Practice.’? We want to develop 
these uses for the benefit of all 
purchasers of the book. 


The five best answers will share 
in the prize money 
First Prize $5 Second Prize $2 


Third, Fourth and Fifth Prizes - $1 each 
Address answers to 
Contest Editor 
The WESTERN UNDERWRITER CO. 


Publishers 
CINCINNATI — CHICAGO — NEW YORK 

























started with institutions of life insur- 
ance, it extended to other lires.. It 
helped to bring to the officers of all 
corporations a higher sense of the duty 
they owe, both to their stockholders 
and to those dealing with their re- 
spective companies. Many who hold 
office now in the great industrial en- 
terprises are showing more and more 
a conception of their broader possi- 
bility not alone to their stockholders, 
but to the entire country. 

“Mr. Cleveland’s integrity and 
breadth of vision undoubtedly paved 
the way for franker relations which 
now exist between the representatives 
of government and the representatives 
of many large business interests. From 
this may be expected a new era of 
constructive cooperation between those 
responsible for the conduct of govern- 
ment and those charged with the prob- 
lem of guiding business in which duty 
and justice will combine to control.” 
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policy are going to have on the individual 





careful study. 





large your bank account. 





Sell More Life Insurance? 


THAT'S EASY 


Be Well Posted 
Keep Interested 
Study All Companies 


KNOW Whereof You Speak 
on Any Life Insurance Subject 


The Policyholders 
Digest for 1916 


Covers Everything 


Abstracts from Annual Statements (57 items) 

General Information as to each Company 

Analysis of Policy Contracts (82 items) 

Premium Rates (13 policies) 

Dividends (20 and 30 years) 

Cash Values (20 wc 

Net Cost (5 years participating; 20 years 
non-par) 

Retroactive Principles in Practice 

Complete List of Policies Issued, with sample 
rates, three ages (all companies, 10,000 
forms shown). 

Paid-Up and Extended Value Tables 

50 Pages of Reserves, Mertality Tables, etc. 


THREE { The Company 
BOOKS | The Policy 
IN ONE | The Cost 
1916 Edition Out April 27th 
$2.56 Per Copy 





Cincinnati Cc New York 








The Western Underwriter Company 
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The Western and Southern 


LIFE INSURANCE CO. 


Home Office, Fourth and Broadway, CINCINNATI 
W. J. WILLIAMS, President H. W. WANNENWETSCH, Secretary 


ONE OF THE WEST’S STABLE LIFE INSURANCE INSTITUTIONS 


























years. 














HOME OFFICE BUILDING 


Ordinary and Industrial Policies Issued 


As one of the Largest, Oldest and Strongest Companies Not Operating 
in New York, it is prepared to offer Attractive Opportunities in Ohio, 
Indiana, Michigan, Kentucky, West Virginia and Pennsylvania. 
Business Valued on the Full American Table—no Preliminary Term Reserve. 


All 


Will close the year with Assets of $12,000,000 and Insurance in Force 
of over $105,000,000, a gain of insurance equal to that of preceding two 
































THE WESTERN UNDERWRITER—LIFE PRESIDENTS’ CONVENTION. 















Union Central Life Dividends 


Dividends Based on Present Scale Applicable to Issues of 1915 and 1916 
WHOLE LIFE 
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7.11 7.69 
7.43 8.02 
7.77 = 8.87 
8.16 8.77 
8.57 9.20 
9.02 9.67 
9.51 10.17 

10.04 10.72 
10.62 11.31 
11.23 11.98 
11.91 12.63 
10-PAY LIFE 
$ 4.31 $ 4.71 
4.59 5.08 
4.97 5.48 
5.52 6.10 
6.36 7.05 
7.66 8.48 
9.55 10.37 
12.24 13.05 
16.09 16.84 
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FOR YEAR ENDING JUNE 30, 1917 
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8.95 4.16 
4.09 4.31 
4.25 4.48 
4.41 4.65 
4.57 4.82 
4.76 5.02 
4.95 5.22 
5.15 5.43 
5.87 5.66 
5.60 5.91 
5.83 6.15 
6.09 6.42 
6.37 6.71 
6.65 7.01 
6.96 7.33 
7.29 7.67 
7.63 8.01 
8.01 8.40 
8.38 8.80 
8.80 9.24 
9.24 9.69 
9.71 10.18 
10.21 10.69 
10.74 11.28 
11.31 11.82 
4 5 
3.61 3.86 
3.69 3.95 
3.77 4.04 
3.86 4.13 
3.94 4.21 
4.02 4.31 
4.11 4.41 
4.20 4.51 
4.31 4.62 
4.42 4.73 
4.53 4.85 
4.64 4.97 
4.76 5.10 
4.90 5.24 
5.02 5.38 
5.18 5.55 
5.32 5.69 
5.47 5.86 
5.63 6.02 
5.80 6.20 
5.97 6.38 
6.17 6.59 
6.37 6.80 
6.58 7.02 
6.80 7.24 
7.04 7.50 
7.28 7.76 
7.55 8.03 
7.83 8.31 
8.12 8.62 
8.43 8.93 
8.77 9.28 
9.12 9.64 
9.48 10.01 
9.938 10.47 
10.32 10.87 
10.76 11.32 
11.25 11.81 
11.77 = 12.35 
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Farmers and Merchants Life Ins. Co. 
PRINCETON, IND. 


A level premium Indiana Company writing insurance on the lives of Indiana citizens 
through Indiana agents. Our agents are prosperous; are you? 
Address home office. 
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WHY SMALL FIRMS NEED 
BUSINESS INSURANCE 


(CONTINUED FROM PAGE 1) 


ance for small firms and corporations. 
The fact is borne home strongly when 
you learn that 98.9 percent of all fail- 
ures in 1915 were among firms having 
$20,000 capital and less. The failure of 
this class of firms results from a num- 
ber of causes, but primarily it is from 
limited capital, and credit. It is often 
a small organization composed of but 
two partners and active officers. The 
profits are largely in the nature of 
wages, or salaries, and not earnings on 
the capital invested. The bank may 
extend credit to such a partnership on 
the showing that they are making lo- 
cally—possibly because of their per- 
sonal standing, good reputation and 
known integrity. This is a class of 
service that a bank needs must give in 
order to deserve its charter. It must 
advance or help advance the interests 
of the community. Then, if one mem- 
ber of the firm dies, or becomes inca- 
pacitated, or an estrangement takes 
place, the survivor is burdened with the 
bulk of the work, and because he and 
his former partner were such dominant 
factors in the concern, it is practically 
impossible to replace them. The sur- 
vivor, furthermore, cannot continue to 
do two men’s work, and finds it hard 
to secure assistance and handle obliga- 
tions on one man’s name, and at the 
same time provide the accustomed in- 
come for the widow of the original 
partner. The result is inevitable, and 
through no fault of the parties con- 
cerned the bank suffers a loss which 
could otherwise be sustained by the pro- 
tection afforded through the medium of 
corporation or partnership business in- 
surance. 


Insuring Source of Success 


“R. H. Hemphill, manager of the 
credit bureau, federal reserve bank, 
Atlanta, Ga., says: 

“In our opinion, 95 percent of the 
elements of success in any business 
originate in the personality of the man- 
agement, to replace the loss of which 
life insurance offers the only medium. 
We, therefore, regard life insurance as 
a necessary addition to the intangible 
assets of any business venture.’ 

“There is an increasing demand from 
many directions for standard checks 
and standard forms to be used in the 
business of banking, and at the time 
this article is written it is the under- 
standing of the writer that the Ameri- 
can Bankers Association is getting out 
a suggestion to members for a model 
statement blank, which contains several 





Michigan Mortgages 
‘FOR SALE 


On Lands and Properties 


increasing in value more rapidly 
than in any other state in the 
Union. Interest 5to7%. Title 
Guaranteed. 


MITCHELL & CO. 
604 Masonic Temple, CHICAGO, ILL. 











FARM MORTGAGES 


lowa and So. Dakota 
ORGANIZED 1872 
IOWA LOAN & TRUST CO. 
DES MOINES, IA. 











Capital and Surplus Over $1,000,000 








questions about the class and amount 
of life insurance, to whom payable, etc. 


Both Parties Benefited 


“It appears that here is one case 
where both parties are benefited. The 
banker, when he receives the statement 
of his prospective customer, or bor- 
rower, and reads in it a line to the effect 
that ten, twenty or fifty thousand dol- 
lars business insurance is carried and 
payable to the firm, and that the cash 
surrender value of the policies at the 
present time is of a certain value, the 
banker, I say, naturally feels more 
secure in his dealings with the customer 
and certainly with such excellent value 
behind the company, the customer be- 
comes a preferred debtor, if there be 
such a thing. On the other hand, the 
customer with his knowledge that the 
policies he holds have a certain cash 
surrender value; that the business is 
made stronger because of such policies, 
is stimulated and encouraged, and we all 
know that proper stimulation and en- 
couragement are the best elixirs that 
business ever knew. 


Great Thrift Inculcator 


“There has recently been considerable 
agitation among bankers, manufacturers 
and business men in every walk of life 
along the line of inculcating thrift. 
Much has been said about it and column 
after column printed, but mere words 
do not have the potent effect of a good 
example, and the concrete evidence of 
the cash surrender value feature of busi- 
ness life insurance, indicates that this 
new thought will become a vital factor 
in the effort to instill thrift in the 
American people. It is apparent at 
once that with corporation insurance 
payable to the firm, at the end of sev- 
eral years the premiums have caused a 
sinking fund to exist; it is similar to a 
bank’s reserve fund, and lends addi- 


cause it represents an actual cash value; 
a liquid holding readily convertible 
into cash, and at the same time, al- 
though it is not taxable under the in- 
come tax law, yet it takes on the na- 
ture of a high-class investment because 
it draws interest. 


Prevention of Permanent Loans 


“It is said that one of the hardest 
things bankers have to do is to prevent 
temporary loans from becoming fixed 
and permanent. An individual comes 
in for a line of discount which is 
granted with the understanding, per- 
haps, that renewals will be permitted, 
but that some reasonable reduction shall 
be made at each renewal. How fre- 
quently are these reductions made? 
How many times does the banker feel 
obliged when the time for renewal 
comes, to accept the excuse of the cus- 
tomer as to why that particular reduc- 
tion cannot be made, and so on, at each 
renewal, until in spite of every effort 
the loan begins to take on the character 
of a permanent investment, rather than 
a liquid asset. That is where corpora- 
tion insurance plays an important part. 
With the reserve fund already men- 
tioned, together with whatever pay- 
ments have been made upon the note, 
it would be possible in many instances 
to lift the loan from the books of the 
bank by exercising the cash surrender 
value feature of the policy. 


Protection to Estates 


“There is a human side to all busi- 
ness which might be termed the second 
heart beat. Banking is no exception. 
No doubt in the minds of many bankers 
there will recur the thought that had 
business insurance been placed upon the 
business of certain of their friends ‘in 
passing years, many a pang of regret 
would have been eliminated when it 
became necessary to levy on the per- 





BREAKING ALL 
PREVIOUS RECORDS 


REASON: 
POLICIES THAT SELL EASILY AND 
A PLAN THAT HELPS 
SELL THEM 


TERRITORY OPEN IN 10 STATES 


ALL COMMUNICATIONS CONFIDENTIAL 


UNITED STATES ANNUITY 
ano LIFE INSURANCE C0. 


WM. T. SMITH, Secretary 
U.S. ANNUITY AND LIFE BUILDING 


CHICAGO 











MINNESOTA NORTH DAKOTA 


A& EN TS working in, or adjacent to, agricul- 

tural communities more than double their busi- 

ness through our Farm Extension Department. 
WRITE FOR INFORMATION. 


THE W. M. HORNER AGENCY 
1147-54 McKNIGHT BUILDING 
MINNEAPOLIS, MINN. 


SOUTH DAKOTA IOWA 














tional stability to the corporation be- | 


BIG CHANCE 


THREE GENERAL AGENCIES now open in the GIANT 
” BADGER AGENCY of 


THE CENTRAL LIFE 


WISCONSIN. The land of Milk and Honey for live insurance men. 


Write today for particulars. 


A. C. LARSON, State Manager, MADISON, WIS. 














DIXON W. PLACE, Pres. r 
A. S. BURKART, V. P. & Gen. Mgr. 
WM. MELL, Sec’y. 


4 8 
Conservative Life Insurances Company 
ORDINARY and 
of Ameriea fnpustriaL 
We have some splendid openings for experienced 
industrial insurance men in our Monthly payment de- 


partment, and some first class territory for Ordinary 
men. 


INCORPORATED UNDER 
gj THE COMPULSORY DEPOSIT 
Fy = LAYYS OF THE STATE 
OF INDIANA 


Address in strict confidence 


A. S. BURKART, V. P., South Bend, Ind. 

















MANAGER WANTED 


for 
SOUTHERN HALF OF MICHIGAN 


Good Commissions 
Splendid Renewals 
Liberal Expense Allowance 


If you can show a clean record which will bear investigation, 
write to 
E. S. ALBRITTON, Superintendent of Agencies 


The Minnesota Mutual Life Insurance Co. 
ST. PAUL, MINNESOTA 











Ottawa, Illinois 





The Central Life Insurance Company of Illinois 


OVER $15,000,000 BUSINESS IN FORCE 
OPERATES IN ILLINOIS, MISSOURI, IOWA AND SOUTH DAKOTA 
Write if interested in Life agency 


It will pay you to investigate 
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sonal holdings of the deceased in order 
to protect the bank. This feature, of 

taking away from a family what is ‘left 
of an estate, to satisfy the lender, 
merely because no business insurance 
covered the obligation, is in itself a 
strong argument in favor of such a pro- 
vision being anticipated by bankers for 
the protection of their loans, especially 
in small communities where the banker 
is in such close association with his 
borrowers.” 


IMMIGRANTS RAISE 
AMERICAN MORTALITY 


(CONTINUED FROM PAGE 1) 


ject, he has secured considerable more 
data and is able to show that the effect 
of the mortality of the foreign-born 
on that of the total population is not 
altogether favorable. 

He has divided the population into 
three classes—native-born of native 
parentage, native-born of foreign or 
mixed parentage and foreign-born. 

The males in the period of from ten 
to fourteen show virtually the same 
death rate for the three classes, but be- 
ginning with fifteen to nineteen and 
continuing to the end of life, the rate 
for the native-born of native parentage 
is the least. 


When Mortality Rates Vary 
In the age period twenty to twenty- 
four and twenty-five to forty-four, the 
principal working period of life, the 
foreign-born have a considerably lower 











mortality than the native-born or for- 
eign or mixed parentage, but in the next 
two periods, that is, up to age period 
eighty-five and over, the two sets of 
figures are practically identical. Very 
similar conditions obtain for the fe- 
males. No comparisons can be made in 
the first age period. The three sets of 
rates are the same in the age period 
fifteen to nineteen. The foreign-born 
show the least rate in the age period 
twenty to twenty-four, but beginning 
with twenty-five and continuing through- 
out the rest of life, the native-born of 
native parentage have the most favor- 
able mortality. The foreign-born fe- 
males show the highest mortality in the 
age period forty-five to eighty-four. 


Natives Show Low Death Rate 


The native-born of native parentage, 
virtually without exception, show the 
lowest death rate. The foreign-born 
and their native-born offspring agree 
much more closely with each other than 
they do with the native-born of native 
parentage. There are marked varia- 
tions, to be sure, in the several age 
periods and in the two sexes, but the 
first generation Americans and the for- 
eign stock from which they have arisen 
show unmistakably their close connec- 
tion. The death rates of the compo- 
nent races among the foreign-born pre- 
sent very marked variations. Remark- 
ably low rates are found among the 
Russians, and this is largely accounted 
for by the presence of a large propor- 
tion of Jews among them. The Italians 
follow very closely with exceptionally 
low rates of mortality, although Italian 





females at certain age periods show 
rather unavorable conditions, especially 
from the respiratory diseases. 


Variations by Nationalities 


The remaining races may be arranged 
roughly in the following increasing or- 
der of mortality: Austro-Hungarians, 
British, Germans and Irish. Of these 
four nationalities, the first appears to 
be the only one whose mortality in 
New York state is more favorable than 
that prevailing in the native country. 
The very high rate of mortality among 
the Germans and especially among the 
Irish is one of the surprising facts of 
this study. Apparently it is the very 
high incidence of pulmonary tubercu- 
losis that is largely responsible for this 
condition, although the degenerative 
diseases also present rates much in ex- 
cess of those for the native-born par- 
entage or for the same nationalities 
abroad. These facts are clearly indic- 
ative of unfavorable conditions of life 
and work among the peoples in ques- 
tion, and point definitely to the need 
of special public health work by the 
state and various city departments of 
health for these groups of the popula- 
tion. A large number of unnecessary 
deaths would readily be prevented by a 
concerted effort carried over a period 
of years. 

a 


Bank Banquets Agents 


The Dollar Savings & Trust Com- 
pany of Wheeling, W. Va., gave a din- 
ner to all life insurance men of the city 
at the McClure house Wednesday. C. 





New Dividend Schedule of Home Life for 1917 


WHOLE LIFE 

















Year of Issue 





10-PAY LIFE 


























Walker Peterson, president of the bank, 
believes that the two great forces for 
saving and thrift in the community 
should cooperate more extensively than 
they have in the past. 
© ae 

The Connecticut General Life has voted 
to pay clerks in the home office an emer- 
gency remuneration of 8 percent of their 
salaries for the year, in no case to ex- 
ceed $150. This action was taken in recog- 
nition of the unusually high cost now pre- 
vailing for most of the necessities of life. 








Investment Service 
For Insurance Companies 


Experience in facing and solving the 
investment problems of Insurance 
Companies may enable us to offer 
suggestions of advantage to you. 


We invite your correspondence. 
A. B. LEACH & COMPANY 
INVESTMENT SECURITIES 


105 South La Salle Street, Chicago 
New York - Philadelphia - Boston - London 














Safe Six Per Cent 


First Mortgage Farm Loans 


No Loan at above 50% of Actual Value of 
Security. Title Guaranteed. 

Most Conservative Appraisements, High Sustain- 
ing Values. 


In the districts from which Security is selected, there ha 
aot been half a crop failure in twenty years. 


Write us fer booklets explaining resources of the country 
our plans of operation. 


West States 
Mortgage Loan Company 
Salt Lake City, Utah 








“Cash In” 
On The 
By-Product 


Write your prospect 
a Federal low-cost 
accident or disabil- 
ity policy. 

His life policy will be 
easier to sell after you 
have started him with 
an accident policy. 


May We: Explain? 














= r Year od ne 
1916 1915 1914 1918 1912 1911 1910 1909 1908 Prem. 1916 1915 1914 1913 191 1911 1910 1909 1908 
$3.16 $3.29 $3.42 $3.56 $3.70 $3.85 $4.00 $4.32°> $49.24 $5.16 $5.70 $6.25 $6.83 $7.43 $8.04 $8.69 $9.35 $10.04 
3.46 3.62 3.78 3.95 4.1 4.30 4.49 4.68 4.87 53.5 5.58 6.16 6.77 7.40 8.05 8.73 9.438 10.16 10.92 
8.85 4.05 4.25 4.45 4.66 4.88 5.10 5.34 5.57 58.58 6.08 6.72 7.39 8.08 8.80 9.54 10.81 11.11 11.94 
4.37 4.61 4.85 ° 5.11 65.36 5.68 5.90 6.18 646 64.59 6.69 7.40 814 8.90 9.68 10.50 11.35 12.23 13.14 
5.05 5.35 5.65 5.96 6.28 6.60 6.92 7.25 7.59 71.81 7.45 8.23 9.04 9.88 10.74 11.64 12.57 18.53 14.54 
5.99 6.36 6.72 7.10 TAT 7.85 8.23 8.62 9.00 80.66 8.42 9.28 10.16 °11.07 12.02 13.00 14.01 15.06 16.15 
7.28 7.72 8.16 8.60 9.04 9.48 9.92 10.36 10.80 91.58 9.67 10.60 11.55 12.53 13.55 14.60 15.69 16.83 18.02 
9.06 Dip eee eee Sake. Jee eee TRL BEAD niscas. acces) saete. Sede seater sebwel ddbed. BGeke! soth<.'aaeun 
15-PAY LIFE 19-PAY LIFE 
r Year of Issue Year of Issue 
Age— Prem. 1916 1915 1914 1913 1912 1911 1910 1909 1908 Prem 1916 1915 1914 1913 1912 1911 1910 1909 1908 
Mb-cccse $86.40 $4.28 $4.63 $5.00 $5.38 $5.78 $6.19 $6.62 $7.06 $7.52 $31.10 $3.92 $4.20 $4.49 $4.79 $5.11 $5.43 $5.77 $6.11 $6.48 
Bc coves 39.64 4.62 5.01 5.42 5.84 6.28 6.73 7.20 7.68 8.18 33.92 4.22 4.54 4.86 5.20 5.54 5.90 6.27 6.66 7.05 
TBs cccce 43.51 5.08 5.47 5.92 6.38 6.86 7.36 7.87 8.41 8.96 87.35 4.62 4.96 5.32 5.70 6.08 6.48 6.89 7.31 7.75 
TBoncces 48.22 6.56 6.04 6.54 7.05 7.58 8.13 8.70 9.29 9.89 41.58 5.10 5.49 5.89 6.30 6.73 7.17 7.62 8.09 8.57 
ee 54.06 6.23 6.76 7.81 7.88 8.46 9.06 9.68 10.32 10.98 46.99 5.74 6.18 6.62 7.08 7.55 8.04 8.54 9.05 9.67 
BO. crocs 61.54 7.10 7.69 8.30 8.92 9.55 10.20 10.87 11.56 12.27 54.15 6.60 7.08 7.58 8.08 8.60 9.12 9.66 10.21 10.77 
BBs ccces 71.33 8.27 8.91 9.56 10.23 10.91 11.60 12.32 13.05 18.80 63.91 7.76 8.30 8.84 9.39 9.94 10.51 11.08 11.66 12.25 
Evan sée 84.65 9.88 10.56 11.26 11.96 12.68 13.04 14.14 14.90 15.68 77.68 9.40 9.99 10.58 11.17 11.76 12.36 12.96 13.56 14.16 
20-PAY LIFE 10-YEAR ENDOWMENT 
r Year of Issue ~ Year of Issue —_~ 
Age— Prem. 1916 1915 1914 1918 1912 1911 1910 1909 1908 Prem. 1916 1915 1914 19138 1912 1911 1910 1909 1908 
SP $30.12 $3.85 $4.12 $4.40 $4.68 $4.98 $5.29 $5.61 $5.94 $6.28 $101.85 $8.80 $10.06 $11.38 $12.74 $14.16 $15.64 $17.16 $18.75 $20.40 
BD. secs 82.87 4.15 4.45 4.76 5.08 5.41 5.75 6.10 6.46 6.84 102.37 8.94 10.22 11.58 12.90 14.81 15.78 17.31 18.90 20.55 
SB... 600 36.22 4.54 4.87 5.21 5.57 5.93 6.31 6.70 7.11 7.52 103.10 9.14 10.41 11.72 13.09 14.50 15.98 17.50 19.09 20.74 
, See 40.38 5.02 5.39 5.7 6.17 6.58 7.00 7.43 7.88 8.34 104.18 9.42 10.68 11.98 13.34 14.76 16.23 17.76 19.34 21.00 
BBs coces 45.73 5.65 6.07 6.50 6.94 7.39 7.86 8.33 8.82 9.32 105.92 9.80 11.06 12.87 18.72 15.14 16.60 18.12 19.70 21.36 
GO. cee 52.87 6.51 6.97 7.45 7.94 8.43 8.94 9.45 9.98 10.51 108.87 10.37 11.62 12.92 14.26 15.66 17.12 18.64 20.22 21.88 
eee 62.68 7.68 8.19 8.72 9.25 9.78 10.33 10.88 11.48 12.00 113.74 11.20 12.48 18.72 15.04 16.42 17.87 19.88 20.96 22.64 
ee 76.60 9.32 9.89 10.46 11.04 11.61 12.19 12.76 13.34 13.92 121.68 12.43 13.64 14.90 16.20 17.55 18.97 20.46 22.04 238.74 
15-YEAR ENDOWMENT 20-YEAR ENDOWMENT 
r Year of Issue ~ Year of Issue 
Age— Prem. 1916 1915 1914 1913 1912 1911 1910 1909 1908 Prem. 1916 1915 1914 1918 1912 1911 1910 1909 1908 
BB ecccee $65.79 $6.31 $7.07 $7.87 $8.69 7 55 $10.43 $11.85 $12.81 $13.80 $48.15 $5.09 $5.61 $6.15 $6.71 $7.29 $7.89 $8.51 $9.16 $9.83 
ESS 66.37 6.46 7.22 8.02 8.84 9.70 10.58 11.50 12.46 13.45 48.83 5.25 5.78 6.31 6.87 7.45 8.05 8.68 9.32 9.99 
BPs bcewe 67.23 6.67 7.44 8.23 9.05 9. 91 10.79 11.71 12.66 13.65 49.85 5.47 6.00 6.54 7.10 7.68 8.28 8.90 9.54 10.22 
es 67.55 6.95 73 8.52 9.34 10.19 11.08 11.99 12.94 18.938 51.48 5.78 6.31 6.86 7.42 8.00 8.60 9.23 9.87 10.54 
45...... 70.78 7.88 815 8.94 9.76 10.61 11.49 12.40 18.34 14.82 54.22 624 6.77 7.33 7.90 8.48 9.09 9.71 10.36 11.02 
eee 74.48 7.99 8.76 9.56 10.37 11.21 12.09 12.99 13.92 14.89 58.81 6.91 7.46 8.03 8.60 9.20 9.80 10.42 11.06 11.72 
BB. cccce 80.55 8.91 9.68 10.47 11.28 12.11 12.97 18.85 14.77 15.72 66.36 7.93 8.50 9.08 9.66 10.26 10.87 11.49 12.12 12.76 
ae 90.56 10.29 11.06 11.84 12.64 13.45 14.29 15.15 16.04 16.96. ..... ‘a: Shei” when gieie 


30-YEAR ENDOWMENT 





1916 1915 1914 1913 1912 
$3.94 $4.83 $5.14 
4.12 4.41 4.71 5.02 5.35 
4.38 4.68 4.99 5.31 5.64 
4.75 5.07 5.39 5.73 6.08 
6.30 5.65 6.00 6.37 6.74 
15-YEAR TERM 








——VYear of Issue eet ees 





my 
1911 1910 1909 1908 
$5.47 : 
5.68 6.02 6.38 6.75 13.64 2.71 2.73 
5.98 6.34 6.70 7.08 15.71 2.98 38. 
6.43 6.80 7.18 7.56 9.12 3.36 
7.12 7.51 7.90 880 24.73 4.01 





20-YEAR oe 


1914 1918 1912 1911 1910 1909 1908 
5 Py 57 - , 

2.75 2.77 2.78 280 282 283 2.85 

3.05 3.09 3.12 3.15 318 320 3.23 

3.51 3.57 3.63 3.68 3.74 3.78 3.83 

4.22 4.32 4.42 4.52 4.61 4.69 4.76 
10-YEAR TERM 





r Year of Issue - ~ _—— 
Age— Prem. 1916 1915 1914 1918 1912 1911 1910 1909 1908 Prem 1916 1915 
, SET $12.04 $2.50 2.50 $2.51 $2.52 $2.52 $2.53 2.53 $2.54 $2.54 $11.78 $2.48 $2.48 
30 13.09 2.67 2.68 2.70 2.71 2.72 2.72 2.73 2.74 2.74 12.68 2.65 2.65 
_ rrr 14.70 2.92 2.94 2.96 2.98 2.99 3.01 3.02 3.03 8.04 13.99 2.87 2.88 
ae 17.35 3.28 3.31 3.35 3.38 3.41 3.44 3.46 3.48 3.49 16.05 3.19 3.21 
eae 21.84 3.82 3.88 3.95 4.01 4.06 4.11 4.15 4.18 4.20 19.56 3.67 3.70 
eee 29.28 4.64 4.75 4.86 4.96 5.06 5.14 5.20 5.26 5.29 25.58 4.40 4.46 
Sere bak. Shbw seb ee, AGAVE eae SOAS) > 0s USsOnee Saree wees 35.42 5.50 5.61 





—Year of Issue 
1912 


1914 19138 1911 1910 1909 1908 
$2.49 $2.49 $2.49 $2.50 $2.50 $2.49 $2.49 
2.66 2.66 2.67 2.67 2.67 2.67 2.66 
2.89 2.90 2.90 2.9 2.91 2.90 2.90 
3.23 3.24 3.25 3.26 38.26 3.25 3.24 
3.73 3.76 3.78 38.79 3.79 $8.78 8.76 
4.52 4.56 4.60 4.62 4.62 4.60 4.56 
5.70 5.78 5.83 5.87 5.87 5.84 5.78 





Federal Casualty Co. 


DETROIT MICHIGAN 





























Bankers Mutual 
Life Company 


Freeport, Illinois 





PURE PROTECTION 





Annual Premium per $1,000 
WHOLE LIFE 


Age25 . . . . © $12.20 
Age35 . . .. - 15.40 
Age50 .... . 25.44 


Other Ages in Same Proportion 
AGENTS WANTED IN 
Illinois, Indiana, Michigan, 
Kentucky and Missouri 

















GOOD BYE PRELIMINARY TERM! 


ONLY ILLINOIS COMPANY—ONE OF FIVE WEST OF THE ALLEGHANIES AND ONE OF 
THIRTY-TWO OUT OF 250 IN THE ENTIRE UNITED STATES NOW OPERATING ON 
THE SAFE, SOUND AND SUCCESSFUL BASIS OF FULL LEVEL PREMIUM RESERVES, 


ALWAYS MUTUAL—ALWAYS PROGRESSIVE—ALWAYS SUCCESSFUL 
GOOD CONTRACTS FOR GOOD MEN 


SCANDIA LIFE INSURANCE COMPANY 


30 N. LA SALLE STREET 





CHICAGO, ILLINOIS 
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NEWS ABOUT LIFE POLICIES 


q New Policies, Premium Rates, Divi- 
dends, Surrender Values and all Changes 
in Policy Literature, Rate Books, etc. 
2 eenmnting Policyholders’ Digest, 

blished Annually in May. Price, $2.56 


WILL HAVE NEW POLICY FORM 














Provident Life & Trust Will Change 
All Contracts as of Jan. 1—Some 
Innovations Promised 





The Provident Life & Trust is mak- 
ing an important revision of its policy 
forms as of Jan. 1. The form will be 
more generally satisfactory than the 
old one, and an entirely new optional 
method of settlement will be adopted, 
which will make income and final sum 
policies unnecessary. The new form 
will be awaited with great interest in 
life insurance circles and it is under- 
stood that it will set a new high water 
mark in efficiency and convenience. 

The company still holds out against 
the disability clause, which is not in its 
present policy and will not be in the 
proposed new form to be used after 
Jan. 1. 

The Provident’s dividend year com- 
mences July 1, 1917, and whether or not 
the company will change its schedule 
at that time has not yet been decided. 
The company changed its rates on July 
1 last, but a new rate book, to go out 
with the new policies, will be issued 
on the first of the year. 

The Provident Life & Trust will is- 
sue a new policy next year, the form of 
which is now being approved by vari- 
ous state departments. Its new fea- 
tures are the elimination of the travel 
restriction clause in the present form 
of policy, the reduction of the time of 
the cash or loan privilege from six 
months to ninety days, and a dividend 
installment option under which the 
company will guarantee 3 percent inter- 
est on the proceeds of maturing poli- 
cies left with the company with the 
added amount of policy dividends paid 
from year to year. 


NEW ANNUAL DIVIDEND FORMS 








Inter-Mountain Life Adds to Its Line 
—Withdraws Health and Acci- 
dent Policies 


The Inter-Mountain Life of Salt Lake 
City has just put on the market three 
new annual dividend policies: ordinary 
life, 20-payment and 20-year endow- 
ment. It has not heretofore issued an- 
nual dividend policies. The policies 
participate in the earnings and divi- 
dends beginning at the end of the sec- 
ond year, contingent on the payment of 
the third premium. Dividends may be 
used as follows: Withdrawn in cash; 
used in payment of premiums; applied 
to purchase participating paid-up addi- 
tions; left to accumulate at 3%4 percent 
compound interest; used to shorten the 
premium paying period. If the insured 
makes no selection, the third option 
applies automatically. 

The policy contains: Double indem- 
nity, by which the company agrees to 
pay double the face of the policy for 
death by accident; insurance of the 
beneficiary for accidental death while 
riding on a common carrier; a total 
disability clause,-which pays the face 
of policy for loss of two members or 
loss of sight; also, a sight draft for im- 
mediate expenses in event of death. 

The annual premium rates are re- 
duced $2.50 per $1,000 of insurance—$2 
for double indemnity, 25 cents for in- 
surance of beneficiary, 25 cents for total 
disability—-when these benefits are not 
issued with the policy. The premium 
rate on the ordinary life at age 35 is 
$29.74; on the 20-payment, $28.61, and 
on the 20-year endowment $52.33. 

The company has heretofore issued 
accident and health policies in connec- 
tion with life policies, but these have 
now been withdrawn as of Jan. 1, 1917. 

The company has heretofore issued 
nonparticipating and deferred dividend 
policies, but these new annual dividend 








forms are the first on that plan that 
have been gotten out. 


Home Life of New York 


To take effect Jan. 1, 1917, the divi- 
dends of the Home Life of New York 
will be distributed on payment of the 
second year’s premium and at the end 
of the second and each subsequent pol- 
icy year. The company will also add 
the endowment option to its limited 
payment life policy and will issue a 
new disability rider. 

For 1917 the Home Life will continue 
to pay 4% percent interest on accu- 
mulations left with the company. 


KANSAS CITY LIFE 


The 1917 dividend schedule of the 
Kansas City Life follows: 
ORDINARY LIFE 


Years of Issue———————_ 
1914 1913 











Age— 1916 1915 19 1912 1911 
ere $5.02 $5.06 $5.12 $5.15 $5.20 $5.26 
| ee 4.82 4.87 4.90 4.95 5.00 5.05 
, See 5.12 5.16 §.22 5.26 5.32 5.36 
De ewes 4.91 4.95 4.99 5.05 5.09 5.14 
re 5.23 5.27 5.31 5.37 5.42 5.48 
eee 4.99 5.04 5.07 5.13 5.18 5.23 
et é6 6 4.75 4.80 4.84 4.89 4.94 4.99 
A ee 5.07 5.12 5.16 5.20 5.27 5.33 
- ES 5.42 5.46 5.51 5.57 5.63 5.69 
rr 5.78 5.85 5.90 5.95 6.01 6.09 
Ge vecs 5.51 5.55 5.62 5.67 5.73 5.79 
SE coos 5.22 5.27 5.33 5.37 5.44 5.48 
Ae 5.59 5.65 5.71 5.76 5.82 5.91 
ae 6.00 6.06 6.12 6.19 6.26 6.35 
34 5.68 5.72 5.80 5.86 5.93 6.00 
ae 6.11 6.18 6.24 6.30 6.38 6.48 
Siecccce Bee 5.83 5.88 5.97 6.02 6.11 
sean 6.21 6.29 6.36 6.43 6.51 6.60 
. ae 6.72 6.79 6.87 6.96 7.04 7.15 
tee 6.33 6.41 6.46 6.56 6.64 6.75 
40 - 5.93 6.00 6.08 6.16 6.24 6.35 
41. .60~ SSG 5.60 5.68 5.75 5.83 5.94 
ee 6.02 6.10 6.17 6.27 6.36 6.47 
() Aer 6.56 6.64 6.74 6.82 6.96 7.06 
eee 6.12 6.19 6.29 6.37 6.49 6.62 
SBS dae 6.70 6.76 6.88 6.98 7.13 7.27 
eee 6.21 6.29 6.40 6.50 6.65 6.79 
Ste ccces Cee 5.82 5.93 6.02 6.16 6.32 
C0. See 6.32 6.42 6.52 6.66 6.81 7.00 
49.. 5.82 5.91 6.02 6.15 6.30 6.48 
ja 6.43 6.55 6.68 6.83 7.00 7.23 
See 7.15 7.28 7.43 7.61 7.83 8.09 
Bie wwess 6.57 6.69 6.85 7.04 7.25 7.50 
(ee 7.34 7.48 7.68 7.89 8.16 8.49 
ae 8.22 8.43 8.64 8.90 9.23 9.62 
, or 7.56 7.74 7.97 8.23 8.54 8.95 
LAA 6.89 7.07 7.29 7.55 7.88 8.27 
Eee oes 7.80 8.04 8.31 8.62 9.03 9.53 
Dikcha sine 8.90 9.17 9.51 9.91 10.42 11.09 
ST 10.19 10.53 10.94 11.46 12.10 12.89 
Gi 5.060 9.32 9.65 10.06 10.59 11.23 12.04 
20-PAY LIFE 
Years of Issue-————— 

Age— 1916 1915 1914 1913 1912 1911 
, $6.91 $6.97 $7.02 $7.10 $7.15 $7.23 
Mean Bare 6.61 6.67 6.71 6.79 6.85 6.91 
22.. - 6.30 6.35 6.41 6.47 6.52 6.59 
PRPS 5.97 6.03 6.07 6.14 6.21 6.26 
Rees 7.00 7.05 7.11 7.19 7.26 7.32 
SOS occas 6.65 6.71 6.77 6.85 6.90 6.98 
Ree 6.31 6.35 6.43 6.48 6.55 6.61 
Wa wtéas 7.40 7.48 7.54 7.61 7.69 7.78 
wae uwtews 7.03 7.10 7.17 7.23 7.32 7.38 
ae 6.66 6.71 6.79 6.85 6.91 7.01 
ee 7.86 7.93 8.00 8.09 8.17 8.27 
.) re 7.45 7.53 7.58 7.69 7.75 7.85 
oe 7.04 ‘an 7.18 7.26 7.35 743 
ere 8.35 8.44 8.51 8.62 8.71 8.82 
rr 7.92 7.99 8.09 8.16 8.26 8.38 
re 7.48 7.56 7.64 4.04 7.83 7.93 
eee 8.93 9.00 9.11 9.22 9.32 9.46 
ee 8.46 8.53 8.64 8.74 8.86 8.97 
. eae 7.99 8.08 8.17 8.26 8.38 8.50 
39 - 9.58 9.67 9.80 9.92 10.05 10.22 

9.18 9.30 9.42 9.55 9.70 


56....-.. 10.54 10.80 11.15 11.57 12.06 12.66 

eae 9.92 10.21 10.55 10.98 11.47 12.12 
G8...00. 12.43 12.80 13.29 13.85 14.56 15.43 
Serer 11.75 12.14 12.62 13.20 13.95 14.84 
60....:. 11.06 11.46 11.95 12.56 13.33 14.27 





American Bankers 


The American Bankers of Chicago 
will insert the war clause in all poli- 
cies next year. At present it requires 
a statement from the applicant to the 
effect that he does not contemplate en- 
gaging in military, naval or aerial 
service. 





Lamar Life 


The Lamar Life of Jackson, Miss., 
will shortly issue a new policy, an or- 
dinary life with coupons. It will also 











THE PRUDENTIAL 





Now writes Group Insurance 


in response to a well-defined demand. 


The policy is planned to give Strong- 
as-Gibraltar-Protection, at low cost, 
with up-to-date features, such as 
annual dividends, payment of policy 


during life for total disability, 


and 


arrangements for military service. 


It is a winner. 


Incorporated under the laws of the State of New Jersey 


FORREST F. DRYDEN, President 


THE PRUDENTIAL INSURANCE CO. OF AMERICA 


Home Office, Newark, N. J. 














The ‘‘Home Life 


fits to its policyholders during the year and a solid growth in financial strength. 
Assets increased to $32,029,439.71 after paying to policyholders $3,447,381, including dividends 
of SGo2 922 le 


The insurance in force was increased by $4,766,740 and is now $125,660, 173. 


W. A. R. BRUEHL & SONS, General Managers 
Central and Southern Ohio and Northern Kentucky 
Rooms 601-606, The Fourth National Bank Building 
CINCINNATI, OHIO 


99 The fifty-sixth annual statement of the Home Life 
Insurance Company, of which George E. Ide is 
President, presents a record of substantial bene- 


HOYT W. GALE, General Manager 
For Northern Ohio 
229-232 Leader-News Building 
CLEVELAND, OHIO 














Wants a number of men to work in the State. 


A life insurance agency with strong clientele in 


SOUTH DAKOTA 


We have 


strong connections and facilities for getting our agents 
cash on all notes taken for premiums. 
Dakota Underwriting Company 


Citizen’s Bank Building 


Aberdeen, So. Dakota 








and 





COLUMBUS, OHIO 


Terms to pushers. 


Address all inquiries to the company 
Columbus, Ohio 


Hartman Building 


The Great Western Life Insurance Co. 


{ Now organizing with $500,000 Capital to write Life and Accident Insurance. 
{ Efficient High Grade Salesmen wanted to Place Stock. {Good territory 





A GENERAL AGENCY 


is open in the STATE OF ILLINOIS 


For one of the best Old Line Companies in America 
Address, 98-Y, care The Western Underwriter 
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Th 


EQUITABLE LIFE 


OF IOWA 


AS entered CALIFORNIA and OREGON 
for the transaction of 
establishing a PACIFIC COAST DIVIS- 
ION in charge of a FIELD SUPERVISOR 
with authority to act for the Home 
Office in Agency Matters. 


EGOTIATIONS for general agencies at 
PORTLAND—SAN FRANCISCO—LOS 
ANGELES, and for other parts of this 
field will be made with men of character 
and ability who apply to 


business and is 


H. E. ALDRICH, Supt. of Agencies 
DES MOINES, IOWA 


Zoom wn © 
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enter the state of Louisiana, being now 
in the states of Mississippi and Ten- 
nessee. It has decided to withdraw 
from Alabama. 


BERKSHIRE LIFE 


The Berkshire Life will pay divi- 
dends on its five-year term policy in 
accordance with the following scale 
during 1917: 


r————Years of Issue————_ 
Age— Prem. 1916 1915 1914 1913 1912 


epee $10.47 $2.03 $2.04 $2.05 $2.05 $2.06 
"oe 10.57. 2.06 2.07 2.07 2.08 2.09 
” ees 10.68 2.08 2.08 2.09 2.10 2.11 
2 10.78 210 2.11 212 2.18 2.14 
eg 10.89 2.18 214 2.15 2.16 2.17 
25. 11.02 2.15 216 2.17 2.18 2.19 
SS 11.15 3.18 2.19 2.20 2.21 2.22 
27 1128 221 222 2.28 2.24 2.26 
aa 11.43 224 225 226 228 2.29 
ws 355 11.59 227 2.28 2.80 2.81 2.88 
Deine 11.75 2.30 2.32 288 2.85 2.36 
aphaaee 11.98 2.84 2.85 2.87 2.388 2.40 
32 12.12 2.39 241 242 2.44 - 2.46 
ee 12.33 2.438 244 246 2.49 2.50 
34 12.55 247 2.49 2.52 2.54 2.56 
BB iss oe 12.80 2.51 2.58 2.56 2.59 2.61 
“ee 18.06 2.57 2.59 2.63 2.66 2.68 
Pe s% 13.35 2.62 2.65 2.69 2.72 2.75 
Bs i550 13.68 2.69 2.72 2.76 2.79 2.88 
Re 14.01 2.76 2.80 2.88 2.87 2.91 
eO52.s 14.38 2.83 2.87 2.91 2.95 2.99 
41 14.79 2.90 2.95 2.99 38.03 3.08 
RRR 15.25 2.99 3.04 8.08 38.18 3.19 
ae 15.75 $.08 3818 818 3824 3.81 
rian 16.31 3.18 3.24 3.31 3.38 3.45 
ee 16.95 3.29 3.86 344 3.52 3.60 
Tee 17.66 3.42 3.50 8.58 3.67 3.78 
eee 18.46 8.55 3.68 3.73 3.84 3.95 
et 19.36 3.70 381 3.92 4.04 4.16 
Os 25 20.38 8.87 3.99 412 424 4.38 
50 21.49 4.06 4.20 4.88 4.49 4.64 
1 22.738 4.28 4.42 4.58 4.74 4.92 
BBs esice 24.09 4.51 4.68 4.85 5.03 5.22 
58..... 25.61 4.78 4.96 5.16 5.85 5.56 
Bh ccz3 27.28 5.05 5.26 56.47 5.69 5.93 
55 29.12 5.37 5.60 5.84 6.08 6.34 





Mutual Life of New York 


The Mutual Life of New York will 
continue its present scale of dividends 
for the year 1917. The new printed 
booklet, which will be ready later, will 
show one additional year on- present 
rates, but no other changes. 





Association Activities 











Cincinnati—At the last meeting of the 
Cincinnati association, in addition to pro- 
viding for membership for part-time men 
in cases where they solicit other kinds of 
insurance, the organization passed the fol- 
lowing rule: “We recognize that when an 
agent has secured a bona fide application, 
that is then to be considered as his ’busi- 
ness and not to be interfered with by any 
member of this association.” There was 
considerable discussion as to what con- 
stituted a bona fide application, and it was 
finally understood that where the appli- 
cant had either agreed to take the medical 
examination or made a settlement of some 
sort, competition should cease. The Cin- 
cinnati association is attempting to have 
the local banks include in their loan blanks 
questions as to the amounts and kinds 
of line insurance carried by the prospect- 
ive borrower. Thus far four benks have 
included the question, the latest to adopt 
them being the Fifth-Third National 
Bank. Under the new constitution two 
tickets must be in the field at the annual 
election. For the selection of these two, 
nominating committees were appoirited. 

& ue ee 

Detroit—At the annual meeting the fol- 
lowing officers were elected: President, 
Thatcher W. Root, Mutual Benefit; first 
vice-president, Howard B. Salot, Germania 
Life; second vice-president, Robert Ryan, 
Equitable Life of New York; secretary, 
F. M. Steinbauer, Equitable Life of Iowa; 
treasurer, Archie Richardson, Michigan 
Mutual. Members of the executive com- 
mittee: John G. Morey, Phoenix Mutual; 
Nathaniel Reese, Provident Life & Trust; 
P. N. Anstey, Northwestern; Charles A. 
Macauley, John Hancock. 

ae a * 


Utah—President Widstoe of the Univer- 
sity of Utah will be the guest of honor 
and principal speaker at the January 
meeting of the Utah association. The 
Utah association is contemplating a non- 
partisan life insurance advertising cam- 
paign in the Salt Lake papers next year. 


a Be cm 

Los Angeles—The annual meeting of the 
Los Angeles association was held Dec. 12. 
J. W. Gunter, superintendent for the West 
Coast-San Francisco Life, was the chair- 
man, First there was the banquet for 150, 
including the ladies. Then followed a re- 
markable address by 


Charles Warren 


Pickell, Detroit manager for the Massa- 
chusetts Mutual Life, after which the 
business session, which was through in 
fifteen minutes, elected all officers and 














State Managers and General Agents who can make 
good with Policies combining a large number of 
attractive benefits can find an opportunity with 


PROTECTIVE LEAGUE LIFE INS. CO. 


DECATUR, ILL. 








twenty-six new members. New officers 
elected were as follows: President, Geo. 
A. Rathbun, Equitable Life of New York; 
first vice-president, Walter R. Hoefflin, 
Connecticut Mutual; second vice-president, 
J. W. Gunter, West Coast-San Francisco 
Life; executive committee, Jas. Col- 
lins, Pacific Mutual; C. S. Montgomery, 
National Life of Vermont; Wm. K. Mur- 
phy, Northwestern Mutual; Frank E. Mc- 
Mullen, Massachusetts Mutual; Edw L. 
£ldredge, Provident Life & Trust. 


Lima, Ohio—The Lima association, at 
its December meeting, elected officers, as 


foliows: . Young, president, Ohio 
State Life; F.*‘A. Trau, vice-president, 
Metropolitan; W. H. King, secretary- 


treasurer, Mutual Benefit. Correspondence 
is being conducted by the Lima _ associa- 
tion with the view of securing Henry J. 
Powell of Cincinnati, ex-president of the 
National association, for an address in the 
near future. 

ok * * 

Toledo, Ohio—At the December meeting 
of the Toledo association very interesting 
talks were given by I. M. Rosenthal, of 
the New England Mutual Life, and Robert 
M. Longwell, of the Ohio National Life. 
The guest of the evening, Edward G. 
Kirby, of the Guardian Trust & Savings 
Bank, favored the association with a paper 
on “Insurance in Its Relation to the Laws 
of Intestacy and Will Making” that is of 
interest to every business and professional 
man. 


— a 2 


BUYS SITE FOR HOME OFFICE 


Old Colony Life Acquires Ground Op- 
posite Insurance Exchange in 
Chicago 





The Old Colony Life has purchased 
a home office site at 166 to 172 W. Jack- 
son boulevard, Chicago, and will erect 
a sixteen-story office building in which 
its own home office will be located. 
The land fronts fifty feet on Jackson 
and also on Quincy street and is di- 
rectly opposite both the Insurance Ex- 
change and the Continental and Com- 
mercial National Bank building. The 
property adjoins that on which stands 
the Royal Insurance building and is 
just half a block from the board of 
trade. 

The property value is given as $500,- 
000 and though the purchase price was 
withheld the Old Colony gave in part 
payment a trust deed securing $200,000. 
The leasehold and fee on the land have 
been merged, giving the Old Colony 
complete ownership. William and 
Archibald A. McKinley represented the 
company in the deal. 
ns 


Kramer Dines Agents 


Paul H. Kramer, Wisconsin general 
agent of the Penn Mutual Life, tend- 
ered a banquet to his agents at the 
Blatz hotel, Milwaukee, last Thursday 
evening, in celebration of completing 
the company’s first year of business in 
the state since its return after with- 
drawal in 1907. Wisconsin’s accom- 

















e 
Ohio National Life 


Insurance Company 


Cincinnati 
ALBERT BETTINGER, President 
Offers 


“SOMETHING DIFFERENT”—we believe the 


most salable combination contract on the market 


ILLUSTRATION: 
Age 35— 
Pays $ 5,000.00 in case of death from any cause. 
“10,000.00 in case of death from Accident. 
25.00 per week for loss of time from sickness (all diseases— 


almost no exception) or Accident (all accidents— 
almost no exception.) 


for entire period of disability—from one day to 13 weeks. 


&cc 


“c 


PREMIUM: Annually $182.45; Semi-annually $94.87; Quarterly 
$47.34., (Waiver of premium in case of total permanent disability). 


Accident men increase their income with this policy 
Life men increase their income with this policy 


Address inquiries to 


T. W. APPLEBY, Actuary—Agency Manager 


CINCINNATI 





























jJ.O, LAUGMAN, President B. O. BERGE, Secretary 


Lutheran International 


Jusurance Company 
Capital $100,000.00 Surplus $121,477.33 


Ottawa Banking & Trust Building 
OTTAWA, ILLINOIS 

















The Character Company 





YOU 
OUR 


mediate Field. 





The same as every REAL Insurance Salesman are interested in making your ability and time count for the most. 


Being the Largest Company ever organized in Iowa and having Five Hundred and Fifty Influential and Enthu- 


siastic Stockholders, together with a Crisper line of Policy Contracts, offers an IMMEDIATE Opportunity 
worthy the IMMEDIATE attention of the best brains in the business. 


Iowa and South Dakota is the Im- 
BE SURE—WRITE TODAY 





NATIONAL FIDELITY LIFE Ins. Co. of lowa, Sioux City,U.S.A. 


Ralph H. Rice, President 
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plishment was $2,000,000 of business for 
the year. 
~~» oe 


Will Be Agency Manager 


Fred B. Patten, general agent for the 
German Mutual Life of St. Louis at its 
head office, is to become superintendent 
of agencies the first of the year. This 
will allow Secretary Edwin J. Meyer 
more time for his other duties. 

Dee 


Takes First Group Risk 
The Lincoln National Life has writ- 


ten its first group policy through Guy 
J. Gilbert, general agent of the home 














Your greatest hopes will not be fully realized 
until you have signed a contract with the 


GERMAN-AMERICAN LIFE IN- 


office agency. The policy covers on the 
employes of the Wayne Knitting Mills 
and the premiums will be paid by the 
employers and employes. One thou- 
sand dollars is written on each person. 
—————»24e—_ —_ 


SIX COMPANIES REACH LIMIT 





New York Life Applies for Additional 
10 Percent Allowance—Three More 
Expected to Need It 





New York, Dec. 20—(Special)—Per- 
mission to exceed the limitation upon 
its writing authority by 10 percent has 
been extended to the New York Life 
by the New York department. The 
New York Life is the third big com- 
pany to obtain permission from the de- 
partment this year to exceed the limi- 
tation placed upon the writings of life 
insurance companies by the law. 

Other companies expect to reach the 
legal limit before the year is out and 
have made application for permission 
to take advantage of the additional 
limit. In all it is expected that six com- 
panies will be forced to resort to the 
additional limit to take care of their 
business. The companies which have 
already exhausted all limits are the 
Prudential and the Metropolitan. 

———__ » 6 ae 
CRANE IS CONVICTED 

A. G. Crane, former California life in- 
surance man, who launched the Interstate 
Life at Reno, Nev., a year ago, has been 
convicted on a charge of obtaining money 
under false pretenses in connection with 
sale of the company’s stock. After failing 
to get local backing for the Interstate 
Life at Reno, Crane moved the company 
to Winnemucca, Nev., where he was 
charged with inducing a woman to invest 


Ft. Collins. He has been agent of the 
company at Greeley for some time. 


of the Prudential to assistant at Kansas 
City, Mo. He has a very good record. 


A. Diehl, assistant superintendent, 
Logansport, Ind., to Frankfort. 


The Prudential announces that Assistant 
W. P. Wilson of Jacksonville, gs since 
his appointment on April 19, 1915, has re- 
tained his staff without change. 
Recently in Cincinnati two districts of 
the Prudential observed the week in honor 
of Assistant C. W. Pox, who was trans- 
ferred to the Newark, Ohio, assistancy. 


from 





LIFE APPOINTMENTS 
Michigan 
North Amer., Can.—Mrs. Eva M. Fee, De- 
troit; Chas. McPeak, Bay City. 
Northern Mich. —Lloyd D. Reagh, Pontiac. 
Old Colony—J. F. Hadden, Lansing. 
Pacific Mutual—H. S. Fechheiner, Detroit. 


Preferred—Samuel Foote, Hillsdale; H. L. 
Godfrey, McBrides. 
Reliance—H. L. Hansen, Escanaba; M. C. 


Holmes, Milford. 

State Life—Jacob E. Kenney, Baroda. 
Sun—A. C. Olson, Bay City; R. C. French, 
Jackson. 

Travelers—Raymond gx Detroit; J. C. 
Hayes, Detroit; Irene M. Vallie, Marine City; 
C. H. Mooney, Grand Rapids. 

Knights Templars—C. 

Aetna—William Hanson, 
Warner, Albion. 

Agricultural—William Stanley, Battle Creek; 
K. H. Davis, Battle Creek; D. Beacom & won, 
Pickford; S. H. Switzer, Mt. Clemens. 

Bankers, Ia.—V. E. McNames, Detroit. 

Canada—O. R. prewe) Detroit. 

Conn. Mutual—C. I. Sweet, Bay City; W. G. 
Eshleman, Detroit. 

Detroit—E. W. Topping, Li WwW 
Sauder, Flint; G. M. Cox, 
Kusner, Detroit. 

Equitable, N. Y.—Dwight Sterett, 
J. T. Symons, Mason E; Bornor, 
City; Dz. Strickland, Battle Creek; 


. McCoy, Jackson. 
Ludington; B. M 


Jackson; 
ron River; 


Stebbins, Lansing; R. F. Scofield, Mesick; 























H. E. Culp has been promoted as agent | 


The Prudential has transferred Curvin | 





Max 


Detroit; 
2 
peeks, Bay City; Arthur Bolton, Frankfort; 
2 E. Ryan, Munising; E. J. Quick, Thompson- 


IN ALL THAT IS GOOD 


IOWA 


AFFORDS THE BEST 








ROYAL UNION 
MUTUAL LIFE 


Insurance Company 


Des Moines, lowa 








PATHFINDER to 


Western Insurance Stability 








(Earning over six per 


















in stock by representing that the company | ville. 
a A on epos Ww e state. range—C. 5 atter, zalia; rthur es- e 
SURANCE COMPANY of IOWA had $50,000 deposit with the stat G Cc. 0. H Azalia; Arthur L cent on its investments 
Afterwards Crane left the state, but when perence, Bay City; C. W. Cornwell, Ellsworth; 
Home Office: Odd Fellows Bldg. the woman investor swore to the charge Quinn, Ishpeming. 
BURLINGTON, IOWA he was located in Illinois and returned to * Ilinois—F. . Erwin, Detroi 
. Winnemucca for trial, with the result Mass. Mutual—Catherine D. ” Gillette, Grand Low Rate of Mortal- 
For Information Addr noted above. H. Howard Dunbar, vice- | Rapids 
ze president and general manager of the Mich. Mutual—W. W. McCamly, Bronson; be 
LOUIS H. KOCH, Vice-Pres. and Gen. Manager company and partner with Crane in the | L. B. Wood, Lansing; T. A. Butcher, Akron; ity. 
promotion scheme, was tried on the same ¥ A Mitchell, Detroit; E. C. Hill, Flint; W. 
charge, but acquitted. Three embezzle- Dewey, Flint. 








ment indictments are 
against Crane and Dunbar. 


still standing “a Benefit—T. W. Nonenpreger, Bay City; 


G. A. Seeley, Saginaw. 


REAL PROTECTION AT COST 





AS WRITTEN BY THE 


American Health and Accident 


Insurance Co. 
POLICIES TO MEET 
1 EVERY NEED .... 


An Attractive Side Line for 





With Industrial Men 











Detroit Agents Entertained 


The industrial men of the Prudential 
in the Detroit branch were entertained 
the other night by the Boosters Club. 
A. R. Feast was master of ceremonies. 
There was a varied program of songs 
and readings. Superintendent J. L. 


New ———— P. Hogan, Detroit. 
New York—F. E. Pierson, 
Rummel, ae G +. m. 
Shields, Detroit: 


Nicholas Sigety, 
A. Dorman, Grand 


Rapids. 


Butler, Detroit. 


Groom, Maple Rapids. 
Ohio State—C. 
Brewer, Bronson; 
A. L. Gilhouse, Riga. 
Penins.-Guard.—I. E. 
Burman, Detroit; J. A. 
Penn Mutual—A. 


Kirk, Adrian; 


Ouinby, Detroit; F. 
Burwell, Kalkaska. 


Owosso; H. C. 
Woulfe, Detroit; G. S. 
Detroit; R. 


North _Amer.—Mrs. T. M. Gregory, Grand 
Rapids: L. C. Paine, Grand Rapids. 
North.. Assur.—E. C. Pearsall, Avoca; F. J. 


N. W. Mutual—O. S. Burke, Sparta; F. D. 


Gordon 
H. J. Gardner, Manistique; 


R. Hamilton, Bay City; G. 


q Liberal Dividends. 


q Policies that have a 
Selling Force. 


@jAgency Contracts 
that are Modern and 


. - ; G._ Pathis, +e eae W. L. Roeser, Saginaw. 
Life Men. Scott gave a five minutes talk on life Pitts. L. & T “pMever Lasser, Detroit. Jus. 
insurance. Dancing followed the regu- mal aa Le Ls tg: ‘. 
ADDRESS THE COMPANY, TOPEKA, KAN. | lar program. John Gardner gave the| prodential--J. W. Robinson, Flint: i 











address of welcome. 


Tavlor, Detroit. 





Security Mut.—R. K. Phelps, Bath; Herbert 


Loeffler, Detroit. 
Sun—W. J. Curry, Frank Beedon, 
Parker & (ff) 


Croswell. ; 
Travelers—H. B. Crosby, Detroit; 

Davis, Detroit; R. M. Freeman, Detroit. | 
Union Cent.—R. H. Hyslop, Battle Creek. | 
Wisc. Natl—M. M. Ludwig, Detroit. | 
Tllinois Bankers—F. H. Mosier, Lo--ell. 

Knights Templar—W. J. Coyle, Detroit. . 
Aetna—Blakely & Ward, Alma; F. R. Chapin, 
Grand Ledge; K. N. Clifton, Big Bay. 


@jHas dealt with the 
public for twenty- 
eight years and holds 
the confidence of its 
patrons. 






















Straight Canvass 


Most industrial agents find that 
straight canvassing is the kind that 
pays the largest reward. The man 
who goes out and makes the rounds in 
a definite, systematic way, seeing as 
many people as he can, being enthusi- 
astic over his company and its con- 


Detroit; 








Warm Personal Interest 


; That describes the happy relation 

existing between the Fidelity and 
its field men and explains why 
both are forging ahead. Maybe 
you could reach a higher success 
4 in that atmosphere. Write 


The Fidelity Mutual Life 










tracts, putting a human touch in his Bankers, fa—Y, MM — vtheee Ri 

, ankers, Ia.— om ree Rivers; . 

rear vba gata work, doing favors here and there, plac- BOE i? Wellman, Mancelona; . Carver, Elk W rites both Annual 
ja ja, Pa. apids. 


ing people under obligation té him, ex- : 
WALTER LE MAR TALBOT, President tee dee’ hic acquaintances and driving Columb. Hett—F. HN. Colle, Detroit. 








; ‘ : A Detroit—C. L. Kaltrider, St. Johns; I. A. and Deferred Policies. 
Desirable meu bsg territory for the at full speed, is the one that gets there. Woodard, Battle Creek; F. B. Cutler, Orion; 
' : The persistent, plodding canvasser is Oa Lad ha pe foot iki tiie 
i j —C. ; , 
: the one that rounds out the best re- Louise M. Massnich, Detroit; Matthew Lazin, 
i sults in the long run. He may not be| Hamtramck; W. L._Oliver, East Lansing. 
' a wizard and he may lack in many Federal—T. M. Cloney, Vicksburg. 





ARE YOU A LIVE AGENT? 
. Can You Produce Business? 


WE want a man who can show a2 good clean 
record—large or small producer, for large 
4 or small territory—to write our Guaranteed 
4 Premium Reducing Policy. Pays Double the 
Face on Accidental Death. Total Disability. 


“4 Grange—E. L. Ellenwood, Menominee; C. C. 
things, but it is his everlasting stick aan Wiebe: Go. Penman, bed Anat 


to-it-iveness that wins the goal. He is| p. H. Ferriby, Ubly: F. L. Wright, Bad Axe: 
up on his toes all the time and no con-| F._W. Corbett, Lansing. 

dition of weather, politics or whatnot Wag v9 L. Moon, Lansing; J. R. Ander- 
has any effect on him. The hit or miss Lafayette—M. D. Smilansky, Detroit. 

plan of canvassing may bring some re- 


Lincoln Natl.—Nellie G. Whaley, Lansing; 
ward, but it is the straight, hard plug- | Anthony Rewa, Dorr. 





ROYAL UNION 








Manufacturers—R. C. Montague, Flint; B. MUTUAL LIFE 
te SO Pee ae reed Paid wo inte eas, | ging that gets there and men that fol- | yw Manufacturers = a 
: Address Jas. H. Jamison, Pres. _ oo are found in the leaders’| Mass. Mutual—G. P. Williams, Dearborn. 
af ist all the time. Mich. Mutual—Bert Linsley, Hopkins, G. H. ] ¢ 
Hudson, St. Johns; E. R. Barney, Battle Creek; nsurance ompany 
oe vers, Kalamazoo. 
iT t pbs INDUSTRIAL LIFE NOTES ne ~o L. Rank, Detroit; C. A. 
Claire Nichols of Battle Creek, Mich., | *‘terson, Nuuskegon. 
has been convicted of embezzling from ma. mg i BT. McGreevy, Che Seesits Eek, er ee 
the Metropolitan Life. Siasiaen. Lanio. og ’ ; IOWA 





sura Co pany J. i. Joyner has been made assistant 
6: nce m superintendent of the Prudential at Gree- 
OF OES MOINES. IOWA. 


ley, Colo., having charge of that city and 


National, U. S. A.—F. B. Raymond, Ann 
Arbor. 


New York—H. A. Wooton, Lansing; C. E. 
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Justice, Grand Rapids; L. K. Cleveland, Trav- 
erse City; E, Hunt, Mt. Clemens. 

North Amer., Can.—Minnie V. Van Tuy], 
Bay City. 

Old Citta oS. D. Hanlon, Detroit. 

Peninsular Guard.—Clarence Hunt, Flint; H. 


B Hess, Flint. 
Peoples—R. C. Gabin, Detroit. 


Preferred—W. J. Oehmke, Detroit; J. W. 
Kubis, Detroit; A. Dudzinski, Highland Park; 
J. w. Rachwaiski, Detroit; A. N. Olger, Pon- 
tiac. 


Reliance—S. A. Howes, Battle Creek. 
Scandia—H. D. Woodard, Grand Rapids. 
Sun—Claude Briggs, Lansing. 

Travelers—S. A. Howes, Battle Creek; Ker- 
sten Ins. Agency, Saginaw; Horace Gunthrop, 
Flint. 

West. & South—A. F. Hafer, Detroit. 

Wisc. Natl.—E. B. Smith, Iron River. 

Knights Templars & Masonic Mutual Aid— 


G. C. Luke, Detroit. 

Merch. Reserve—J. C. Diebold, West Branch. 

Aetna—G. P. Kaul, Wyandotte; L. G. Withey, 
Grand Rapids. 

Agricultural—M. D._ Sly, Romeo; a E. 
Payne, Delton; Isidor Korn, Bay City; M. H. 
Albrecht, Benton Harbor. 

Bankers, Ia.—J. A. McCarthy, Kingsley. 

Canada—T. T. Lacey, Detroit. 

Detroit—Mary G. fallett, Detroit; W. A. 
Garin, Detroit; re C. Epstein, Detroit; G.. j. 
Kemp, Calumet; C. C. Otis, Frankfort. 

Equitable, N. YE. J. Fitzgerald, Detroit; 


W. C. Benton, Traverse City; W. A. Lexen, 
Ludington. 

Grange—M. Parks Ketan pogcbush; M. Sly- 
ter, Highland ‘ar W. Thurber, y Bh Bang 


Great Northern—C xe Windsor, Iron River. 

bees Hancock—Leon Hosner, Detroit. 

incoln Natl.—H. Curtis, Monroe; H. E. 
Shaffer, Lansing; J. ro Bartz, Grand Rapids. 

Manufacturers—D. L. Ane, = 

Mass. Mutual—L. a Rathbun, Homer. 

Metropolitan—E. T. St. Arnauld, Iron Moun- 
tain; George Plese, Detroit; William Laskowski, 
Detroit. 

Mich. Mutual—R. O. Woodruff, Bay City; 
Henry Eckfeld, Silverwood. 

Mo. State F. Peck, Allegan. 

Mut. Benefit—G. R. Berkaw, Detroit; H. L. 
Graham, Detroit; Herbert Paquette, Petersburg. 

Mutual—J. O, Drevdahl, Manistique 

New York—Gustave Christine, Anchorville; 


ACTUARIES 


_— F. CAMPBELL 











CONSULTING 
ACTUARY 


76 West Monroe Street 
Telephone Randolph 918 


CHICAGO, ILL. 





OHN W. CROOKS 
INSURANCE EXAMINERAND 
ACCOUNTANT 
Ten Years Chief Examiner 
Ohio Insurance Department 
Four Years Company Experience 
62 East Gay Street 


COLUMBUS, OHIO 
— J. HAIGHT 





CONSULTING 
ACTUARY 


Hume Bidg. 
INDIANAPOLIS 


T J. McCOMB 
COUNSELOR AT LAW 
CONSULTING ACTUARY 


Premiums, Reserves, Surrender Values, etc., caicue 
lated. Valuations and Examinations made. 
Policies and all life Insurance —_ — 
The Law of Insurance a S: 


Colcord Bidg. 
OKLAHOMA CITY 


J H. NITCHIE 
7 ACTUARY 











Telephone 1223 Association Building 
Central 3462 19 S. LaSalle St., CHICAGO 
A SIGTENHORST 
@ 
CONSULTING 
ACTUARY 


WACO, TEXAS 


ARRIS E. VINEBERG 


Fellow, Actuarial Society of America 
Fellow, American Institute of Actuaries 


CONSULTING ACTUARY AND EXAMINER 
Room 649, First National Bank Building 
CHICAGO 


REDERIC S. WITHINGTON, F. A = 
CONSULTING ACTUARY AND EXAM 
304-306 Security Building 


DES MOINES, IOWA 














O. M. Galbraith, hepormen; M. H. PI ymerk, 
Detroit; G. C. Sch owalter, Grand Segtisy L. § 
Tobin, Lansing. 
Northern, ich.—Lafayette Hascall, Vassar; 
L. J. Currie, Lansing. 
Ohio—Charles Cottone, Detroit; Holmes Bros., 


Milford; W. Blakeslee, Swartz Creek. 
Peoples—Patrick McGreevy, Chelsea; Isaac 
Goodsmith, Detroit. 
Philadelphia—L. I. McKay, Detroit. 
Preferred—Arch Wood, Alto; H. C. Gud- 


ney, Clare. 
rudential—J. Ciy: Lavigne, Saginaw; F. W. 
Sheer, Traverse Cit Clemens, Ironwood. 
Secur. Mutual— ths oloschick, Detroit. 
Travelers—F. J. he Co., Detroit; i. 
Campbell, Mason; O. Davies, Grand "Rapids; 
J. W. Crosby, Grand Fama 


Wisconsin 


Aetna—H. D. Plimpton, Milwaukee; Anton 
Grade, Wausau; I. D. Cohen, Superior; F. P. 
Davis, Medford. 

amgeeel L. Wetter, Turtle Lake; E. L. 
Carsen and R H. a aw Milwaukee. 

Central, Ia.—C. rady and B. H. Eilert, 
Madison; Beulah Mh Price, Cambria; Clarence 
Kurtz, Sheboygan N. E. Holvedt, Rosholt. 

Equitable— Neuman, Milwaukee; H. A. 
Burgy, Monroe. 

Germania—E. A. Weschler, J. E. Hoff, L. C. 
Scott, H. C. Stark, Milwaukee. 

Gt. Northern —E. Rendall, Ashland; Adolph 
Mueller, chroeder, Milwaukee; 
Braun, Rib ar Mrs. Catherine Dempsey, 
Bear Creek. 

Guardian—C. F. Schimel, Fond du Lac; M. 
H. Croswell, Milwaukee; L. A. Fletcher, er 3 
pewa Falls; Walter Johnson, Siren; 
Gilbert, Eau Claire; Harold Erickson, Siren. 

Mass. Mut.—M. M. Townsend, Green Bay; 
Alexander Will, Waukesha. 

Metropolitan—F. L. Merritt, 

Kempf, Milwaukee. 

Mutual—L. A. Sitnonson, P. J. Bestler, Su- 
perior; Mrs. E. E. Caides, ees J. A. 
Oenning, Fountain Cit Blecha, Wau- 
sau; O. Peas Fingel, Oconto; 7% M. Gordon, 
Oconto; C. Ertz, Albert Engels, Manitowoc; 
Ww. S. icitpin: Osseo; J._F. Danuser, Arcadia. 

New ny Mut.—D. E. Slack, Richland Cen- 
ter; Mary J gt? Milwaukee; W. F. Mackey, 
Baraboo; J. W ilson, Spooner. 

New York—Max Gorenstein, Milwaukee; T. 
S. Mithen, Kenosha; = é. Sannes, Scandinavia. 

North —_ —G. Ogden, Egerton. 

N. W. Mut.—C. H “Ma one, Wonewoc; S. K. 
ae tg Ashland; M. H. Kraus, Winona, Minn.; 

A. Smith, Madison; E. W. iese, Thiens- 
Mile. Herbert Arnstein, Milwaukee. 

Old Colony—Edward Madden, Fond du Lac; 
C. E. Ryan, Appleton; G. E. Unmouth, Osh- 
kosh; Sacer or, Christ Terzia, Milwaukee. 

Old Line—J. A. Peterson, Racine; Miss Agnes 
Murtaugh, Merrill. 

Penn Mut.—L. S. Seymour, Milwaukee. 

Prudential—A. E. Anderson, Racine; August 
Wage, Jr., Wauwatosa; P. Schumacher, Oak 
Park, Til.; L. E. Ba eloit. 

Travelers—O. Pp. Helland, Kilbourn; F. A. 
Adler, Mauston; S. ae Ellis, Park Falls; John 
en, Wausau; W. H. Kelley, Fort Atkin- 


O Wisc. Natl.—N. P. Peterson, Sheboygan; F. 
W. or Oshkosh; J. H. Oliver, Racine; 
T. P. Holton, Kenosha: W. E. Jehn, Glidden. 

Bankers—F. . Johannes, Merrill; R. G. 
Loatsch, Chippewa Falls; C. F. Harback, Turtle 

ake; C. J. Mulrooney and Henry McDermott, 
New Richmond. 


Superior; W. 


Tllinois 


Union Central—C. R. Milburn and P. P. 
Mitchell, Chicago; Wm. H. ee Decatur; 
oS R. Hight, Dalton City; P. J. Dunne, 

icago 

Wis. Nat.—Louis Zuckerman, Chicago; G. H. 
Bohner, Oregon. 

N. W. Mutual—H. W. Cady, Waukegan; E. 
E. Schaefer, Marine; R. J. Perry, Joliet; Henry 
Bowers, Pittsfield; rod H. Eastman, Dixon; Louis 
Norman, Monmouth; L. S._ Phipps, Kansas; Pa 
S. Winkler, Granite’ City; Ora A. Sanks, Ridge 


Farm. 

New World—J. T. Drury, J. W. Munch and 
E. H. McDonald, Chicago; Wm. Holst, Chicago 
Heights; Geo. M. Felbin er, Chicago. 

Old Line Life—L. F. Hindle, De Pee oa 

Pacific Mutual—G. A. Hahn and A. C. Baker, 
Chicago; Miss Annie L. O’Neil, De Kalb; iA. Je 
Baumann, Chicago. 

Pittsburgh L. & T.—C. Allen and F. H. 
Hadley, Chicago; A. R. "Tubbs, Milford. 

Provident L. & T.—G. C. Clarke, Chicago; 

M. Pond, Wilmette; W. H. Shearman, Chi- 


ca 

ae E. Hicks, Joliet. 

State Mutual, Mass.—Jacob Lowenthal, A. E. 
Pollak and A. W. Becker, Chicago. 

Security, Ill—C. R. Van Winkle, Peoria. 

av tet ae Mason, grog ia.; 

N. Y. Life—L. H.D _ E. St. Louis; D. 
Miller, Chicago; J. Spellings, Springfield, 
Mo. . Crooks, ol, Samuel Miller, New 
York, Mm. ©. Ea is. 


reh, Batavia; Wm. R. 
Wright, Murphysboro; a Streicher, Chicago; 
Sussman Hertz, Phitadeiphia 
Central, Ia.—F. Denham, Bloomington. 
Equitable, N. Y.—Eliza G. Kleinsorge, New 


ae Ta.—W. 
Se Franz, Springéeld 

Intermediate—F edie and L. O. Wal- 
lace, Collinsville. 

John_ Hancock—Frank Boothe, Martinsville; 

L. Brown, Gifford; D. Dewey, Toulon. 

“Mo. State—T. B. Nicholson, Granite City. 

Mutual Benefit—Katherine Burke, Isaac Licht- 
stern and J. = Lightbody, Chicago. 

Mutual—J. E. Hyman and Ira Rapoport, Chi- 


ca 
x W. Mut.—H. E. Crouch, Buffalo, N. Y. 
New World Life—B. L. Getman and Alvy B. 
King, years 


Mada, St. ome Mo. 
Pittsburgh L. & T.—I. H. Bunnells, Rankin. 
Aetna—J. A. Du po, tat Rock; G. W. 

Grater, Carbondale; J. F. Butler, Chicago; W. C. 


pee, Davenport, 


Hennigan, Chicago; U. S. 


Haviland, Aurora; G. A. Smith, Chicago; F. B. 
Hadley, Cambridge. 
Amer. Cent.—J. F. a Chicago. 
Bankers, Ia.—W . Kel lley, Chicago; G. - 
Reeder, Arthur; F. My Bainum, Champaign; H 
in, St. 


G. —~e RY Monmouth; B. Se 
Joseph; T. A. Davis, Chicago; C. L. Fry, Peters- 
burg; F. M ‘Jah nke, Danville. 


Sentral Ta. aryl J. Bryant, Hazel Green, — 
Natl.— W. Ferguson, Dr. John A. 
Coie and | W. T. Pursell, Chicago. 
onn. Mut.—C. E. Kaufman, Oquawka; C. P. 
Potts, Pekin. 
Conn. Gen.—Max Lindauer, Chicago. 
Equitable, Ia.—B. B. Seaslevane Casey; F. 
L. -, Oreana; C. A. Dennis, Decatur, 


Alfred A "Andrews, Geneseo; C. W. Swanfelt, 
Paxton; C L. Davis, Decatur; J. L._ Sutton, 
Oakland; J. Kaiser, Marsa; C. A. Gearrish, 


Decatur; Newel Sapp, a. 
Equitable, N. Y.— Hamaker, Milwaukee, 
is.; S. J. Akker, ee, Iil.; 


and E. B. Appel, Chicago; F. O. Bristol Los ! 


Angeles, Cal.; uffom, Toulon; 5. 
Cleveland, Rothe John Conlon, Franklin 
Grove; Homer Darst, Eureka; Emil Groener and 
Mrs. Blanche a Chicago; Miss Eva South- 
worth, De Ka Ti; B. J. Stumm, Yorkville; 
Cons Woods, Joliet.’ 

Federal Union—John Cannizzo, i‘. 

Farmers Natl.—A. C. Larson and Dark, 
Colchester; E. E. Resler, Hoopeston; W. N 
Sturgeon, Altoona; S. P. Wright, — 

Germania—Arnold Schuette, Red Bud. 

Home—T. W. Harvey, R. Dudley and 
aa Clark, Chicago; T. R. aan a Rock- 
ford; F. C. Matthies, Chicago; G . Schoeffel, 
Donia 

International—G. C. Bosma, Elgin; P. H. 
Lageschulte, Barrington. 


Ohio 


Aetna—J. M. Brangan, ee ag J. W. Ad- 
kins, nee Cc. W. Hill, J F. Ryan, 
Cleveland; O. F. Pilcher, "NteArtiy 
Amer. Natl., Mo.—R. E. Fey, J. ML. Warfield, 
W. Jj. Lonergan, Akron. 
Bankers, Ia.—C. J. Lasbury, Cleveland; Ella 
E. Bunn, Lancaster. 
Continental, Ill.—R. R. Ranites. Cleveland. 
Equitable, N. Y.—J. F. O’H earn, Deshler; 





R. B. Moore, Shelhy; C. G. Schippel, San- 


dusky. 
Federal—M. Rounding, Akron. 
Tmania—Helen Olson, Cleveland. 
Mass. Mut.—J. Playhart, Cleveland; D. Dz 
Burgan, Akron; - H. Hergert, Cincinnati. 
Mut. Ben.—J. Linard, Bellaire. 
Mutual—T. W. inte Ansonia; H. Buehl, 
Columbus; C. W. Shiffler, Wheelersburg; C. Me- 
Connell, Portsmouth. 
National, Vt.—Helen B. Rockwell, Cleveland. 
National, U. S. A—E. F. Mort, Dayton; 


I. oO. Given, Akron; J. 5, Curd, fnciansti; 
S. S. Krupp, Cleveland; Campfi eld; E. G. 
Rudolph, M. > Smith, C. Fr Ricken Columbus; 


. L. Boerger, Toledo; R. Longenecker, Canton. 

* New York—T. P. Fleming, Massillon; P. J. 
Ca Toledo. 

W. Mut.—R. L. Hoagland, Marion; T. P. 
sen, Akron; M. A. Hass, Cleveland. 

Pacific Mut. —_W. Oweller, Akron; A. Fried- 
man, Cleveland. 

Penn Mut.—S. W. Sturn, Cincinnati; W. H. 
F. Dement, Proctorville. 

wr L. & T.—W. Buzby, Linden Heights; 

W. J. Conkle, Rogers. 

Prov. L. & T.—H. Hudson, Blanchester; F. 
E. Milford, Mt. Washington. 

Prudential—C. J. Stoess, Cincinnati; F. 3 
Dunn, Cleveland; R. L. Peer, Groveport; J. O. 
King, Painesville; L. Crafts, Cleveland; J. D. 
Corwin, Canal Winchester; J. Miller, 
Marion; C. A. Gibbens, Savannah; L. A. 
—— Mt. Vernon; E. H. ar Cleveland: 
V. W. Perry, Hayesville; F. M . Saxton, Green- 
Rela. 


al Unies Mut.—C. L. Warren, Ports- 
og Roberts, Cleveland; D. G. Bishop, 
et iM M. Laws, Mt. Blanchard; Emma 
V. Pontes, Canton. 

State Mut.—W. F. Anthony, Celina; F. Gair- 
ing, Youngstown. 


Travelers—J. A. Tonio. Sa F. 
Buchwalter, Dalton; F. A. Drake, L. F. Owtiee. 
G. K. C Smith, Cleveland; R. 


Lorenz, Toledo; C Cc. Mattingly, Cleveland. 
.U. S—C. L. Metlvaine New Philadelphia. 
Bankers, Ia.—F. C. Shanafelt, Canton. 

Fidel. Mut.—H. C. Greiner, Columbus. 

Mo. State—R. McGhee, Williamsport. 

Mass. Mut.—G. Schanaaahere Cleveland; 

















SAFETY, 


stantl 
eral 
the maximum 


premium outlay. 


Jesse R. Glark, President 














Five decades of 
conspicuous 
progress based 
on firmly estab- 
lished principles. 


always the 
first consideration in the 
selection of risks and in- 
vestment of funds. The 
latter restricted to the 
safest security on earth 
—the Earth itself. 


‘SAVINGS, arising from strict 
economy, low mortality and 
surplus interest earnings con- 
employed, through lib- 
ividend refunds, to assure 


benefits for the minimum of 


SERVICE, the fixed watchword and 
crowning feature of Union Central 
benefits; extended not only to all poli- 
cyholders, but to rejected applicants 
and the beneficiaries of the insured. 

Upon these solid foundation stones have been built the 

reat strength of the Company; the efficienc 

+ tt Force; and its host of satisfied Policyholders. 

For information address, Allan Waters, Second Vice-President. 
The Union Central Life Insurance Co. 





of insurance 


of its 


Cincinnati, Ohio 
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E. L. Larson, Ashtabula; T. H. Morgan, J. E. 
Murray, Cleveland. 


Aetna—G. C. Heile, Norwood; L. C. Strief, 
Cincinnati. 

Metropolitan—W. A. Minch, Chillicothe; M. 
H. Huntsburger, Akron; J. W. Watson, W. B. 
Wilson, I ughes, ‘Cleveland. 

Mut. Benefit—K. A. Meihsner, Akron. 

Natl. L..& A., Tenn.—F. R. Wilson, Cin- 
cinnati. 

National, Vt.—R. A. Ferris, J. F. Collins, 
Cleveland. 

National, Pe S. A—A. I. Dorr, Batesville; 
R. Kaser, G c.. Ross, Columbus; . Beas- 
Weel Cleveland; J. Stewart, Columbus; J. E. 

cEldowney, aes jy. W. Stalnaker, 


kron, 


“ae ig Taylor, H. I. Union, Cleve- 


adi H. McKi iol. Harrisburg. 
Mut.—A. Leedy, Fremont; H. D. 
Levie, Dayton. 

Pacific Mut.—H. Griesheimer, Cincinnati; 
Mary Carlos, Springfield; M. Haber, Cleveland. 
er Mut.— R. *Gabbert, Cleveland. 

Pitts. L. & T.—A. L. Riffle, J 


vines 


oung, Youngstown; 


Steubenville; F. Obenauf, _ RA, 
Simon, Bloomdale; T. 


Graham, East Liverpool; L. C. Kaifer, 
‘oungstown; T. Lange, Youngstown. 
Prudential—S. Zawada, Cleveland; E. t. 

Henry, Lancaster; H. “2 Mills Dennison; 


E. Whitney, Chillicothe; Will lliamson, batt 
ton; . Grummitt, ye B... J. B. Hax- 
ton, Cleveland; W. J. Graham, Toronto; E. F. 
Sh — Cincinnati. 

Union Mut.—E. D. Howald, Cleveland; 
1° Greenwood, Minerva; O. Trucksis, 
Cleveland; i A Schmitz, Cleveland. 

State Life—C. C. Morgan, McConnellsville. 
Travelers—F. E. Scheck, Akron; H. - 
munds, Middletown; J. W. Carroll, Columbus; 
O. Flemming, Cleveland. 
United States—W. G. Warner, Cleveland. 
Missouri 
Aetna—J. A. Steel, Kansas City. 
Columb. Natl.—L. E. Waugh, Springfield. 
Capitol, Colo—T. L. Nutter, Liberty; L. P. 
Norton, Kansas City. 
Conn. Mutual—F. W. Turner, Kansas City; 
J. E. Spence, Kansas City. 
Commonwealth, Nebr.—W. E. Wolfe, Corning, 
Towa; Lee Martin, Braddyville, Iowa. 
ome, N. Y.—G. Russell, Bertrand. 
Illinois—O. B. Olson, Carthage; M. B. Lock- 
yer, Kansas City. 
Germania—O. A. McKinney, Poplar Bluff. 
Minn. Mutual—L. R. Myers, St. Louis. 
National, Vt.—W. H. Deye, Marshall. 
National, U. S. A—F. L. Wilkinson, Nash- 
ville, Le 
Pitts. L. & T.—M. H. Keeney, Columbia; E. 
M. Lp *Warrensbur a pod Cox, Harrisonville. 
Pan-American—M. Pryor, Memphis. 
Travelers—E. F. Terwilliger, St. Louis. 
Union Cent.—J. K. Grief, St. Louis. 
Aetna—R. H. Dixon, Kansas City. 
Germania—F. X. De Mar, Atchison, Kan. 
Ger. Mut.—F. C. Scheer, St. Louis; H. C. 
Johnson, Bismarck. 
Home—Mae Frank, Poplar Bluff; J. L. Card- 
well, Poplar Bluff. 
International—L. F. Viebrock, Sedalia; J. E. 
Mainard, Joplin. 
Mo. State—C. C. Long, F. S. Smith and O. 
M. won" St. Louis; A. G. Rally, Kansas City. 
M. Shaw, Kidder. 


. Benefi fit—J. 
M.. Crockett, California; 
; Girardeau; D. D. Thomas, 
Carrollton; O. H. Hoefer, Higginsville; Orrick 
Johns, St. Louis. 
New York—A. L. Hays, Monroe City; R. C. 
Venters, Decatur, Ill. 
N. W. Mutual—E. C. Olmsted, Hopkins; D. 
F. Ritter, Defiance. 
North Amer., II. + W. Shores, Kansas City. 
Pioneer, Mo.—L . Herrnleber, Jamestown; 
Orin Scroggin Verges. 
Prov. iL P. Jones, St. Louis. 
Pitts. & F— William Kevan, Kansas City. 
Royal Gan Faulkner, Pleasant Hill. 
Reserve Loan—H. Te Hamilton, Braggadocio. 
hs Mut.—G. C. Meisenbach, St. Louis; 
M. Morrow, Mazes. 
* security Chgo.— 


Home— N. Frank, Po “ Bluff. 
— Hancock—W. K. olfe, St. Louis. 
nternational—R. W. McCrillis, Commerce. 
Mut. Benefit—V. P. Piper, Kansas City. 
Minn. Mutual—H. E. t Sedalia; W. 
E. Mattox, Nevada; W. Mattox, Sedalia. — 
New York—Walter Wiclatere, St. 
Samuel Fox, Kansas City; 
Holcomb; E. O. Diel, Hannibal; 
Sikeston; I. D. Moore, Hannibal; 
Holcomb; Frank Clark, Pw ~ on. 
N. . Mutual—C. A. Galloway, Independ- 


"RUN, Vaughn, 


ence. 

Prudential—H. S. Green, Bloomfield; T. W. 
Haeiey. St. Louis; Declue Amos, Leadwood; 
Cc. Wiegers, Kansas City; J. M. Jimerson, 
Fiat” River; W. H. Crounse, Lexington; J. P. 
Moore, a x Fon Se 

itts. L. F. Bergham, Billings; M. 
P. Teta, Springfield; R. C. Toler, Ver- 
sailles. 

Pacific Mut.—W. I. Oliver, Poplar Bluff. 

Penn Mut.—R. W. Elkins, Springfield. 

Reliance—F. E. Chailland, Kennett; A S. 
a as 

— Y.—L. D. Graves, Puxico. 
aN E. Gregpwar, Caruthersville. 

_- vane > Stolty, St. Charles. 
Travelers—J. K. Lipsey Kansas City. 
Union Cent.—J. H. Ward, Kirkwood; J. W. 


Koch, St. Louis. 
. Todd, Liberal. 


Amer. Bankers—I. H 
Bankers, Neb—O. H. Hempelman, Marthas- 


Mo. State—O. M. Hare, Hamilton; N. A. 
Kinney, Rolla; E. H. Holtschneider, ag 
City; Cc. L Crum, Warrensburg; . Smith, 


tin, Lebanon; F. K. Elgin, Hannibal; J. P. 
Gant, Columbia; J. = Gettinger, Crystal City. 
Conn. Mutual—J. Garber, St. Louis. 
Germania—C, P. Woodbury, Kansas City. 
Kansas City—H. S. Stemmons, Prairie 
R. R. Smith, Liberty; J. 
Charles; A. y. Reena, _Treloar. 
Lafayette—S. S. <= , Aurora. 

Mass. Mutual—E. inna, Versailles. 
Mo. State—T. B. Davie A. A. Ernst, 
Roberts and Miss F. L. Woodson, St. Louis. 
Penn Mutual—A. D. ‘Wilcox, Bloomfield; W. 
S. Daniel, St. —* 

Pitts. L. & T.—P. M. Adams, Versailles; J. 
se. Wiison, Joplin; E. W. Brooks, Mountain 


Pacific Mut.—O. Watkins, St. Joseph. 

Prot. League—H. M. Hansen, St. Louis. 

State, Ind—J. A. Combs, Steele; G. W. 
Watkins, Canady. : 
United L. & A.—D. D. O’Connell, St. Louis. 
Aetna—B. O. Avery, Kansas City; 5. 
Roach, Savannah; Holme & Hickman, Hannibal. 
Bankers, Ill. —Edwin Bockhorst, Warrenton. 


ome; 
Marheinke, St. 


Central, Kan.—D. = Blissard, Clayton 

John Hancock—T. a * J. O'Beirne 
and W. A. olin ‘St. Loui : s 

ee Calvin, Qulin; A. C. 


Sellner, St. 
Lacon "C. Mitchell, 
Smith, Bethany. 


—————» ae 
Receiver for Pension Mutual 


Anticipating the hearing on the ap- 
plication of the insurance commissioner 
of Pennsylvania for a receiver for the 
Union Casualty and Pension Mutual 
Life, both of Philadelphia, a federal re- 
ceiver was applied for by interests con- 
nected with the companies and one was 
named. Then on Tuesday of this week 
the insurance commissioner of Penn- 
sylvania was made receiver. The state 
department will now seek to obtain 
whole jurisdiction over the company, 
asking that the appointment of federal 
receivers be revoked. Both concerns 
were controlled by the same interests. 
—_—_—___ ~~» @-4 _______ 


City Tax Upheld 


In a recent decision the Texas su- 
preme court has upheld the right of the 
city of Austin to tax securities depos- 
ited with the state treasurer by life 
insurance companies whose home 
offices are in other cities of the state. 
The case has been in the courts for 
several years and arose prior to the 
passage of the law providing that for 
the purpose of taxation the situs of all 
personal property belonging to a home 
life insurance company shall be at its 
home office. The company involved 
was the Guaranty Life of Houston. 

—_————> 


Wants Assessment Reserves 


John T. Bonner, agency director of 
the Southland Life of Dallas, has writ- 
ten the Texas insurance department in- 
sisting that assessment or natural pre- 
mium companies should be placed un- 
der reserve requirements to insure solv- 
ency. He points out that even the 
fraternals are being brought under re- 
serve laws by the Mobile bill and urges 
the department to sponser a law that 
will force the assessment companies to 
go upon a higher plane of responsibil- 
ity and adopt adequate rates. 

———D tae 


LIFE NOTES 


The late George C. Boldt, manager of the 
eee a Hotel in New York, car- 
ried $700, of life insurance, divided 
among a »--* number of companies. 

G. W. Hart’s state agency in South Da- 
kota for the Northwestern National Life 
of Minneapolis, led all agencies of the 
company in new business written during 
November. 


Mexico; P. A. 


William M. Bullitt of Kentucky ad- 
dressed the Ohio State Bar Association 
Dec. 20 on “The Relation of the Policy- 
holder to the Assets of a Mutual Life In- 
surance Company.” 


Percy H. Doyle has written a group 
policy in the Equitable of New York on 
be 128 employes of the Hill Standard 

Company at Anderson, Ind., covering from 
Fe ny hg $3,000 on each man and totalling 


The Washington department refuses a 
license to the Pederal Life of Chicago on 
the ground that the company has more 
than its entire capital and surplus _ in- 
vested in its home office building, thus 
conflicting with the Washington law. 


With the return of Co. EB, Third Wis- 
consin Infantry, from the Mexican border 
to its home station at Eau Claire, Wis., it 
has come to light that public spirited citi- 
zens of Eau Claire purchased at their own 
expense a group of policies in the New 
York Life covering each of the officers 
and men of the command. The terms 
were that $500 be paid to any member of 
the company in case of death other than 
occurring in travel, in which event the 





St. Louis; John Hendry, St. Louis; A. N. Mar- 


CLEARY PLANS HEARING 


DATA ON DOUBLE INDEMNITY 





Information Asked of All Companies 
and Forum on Disability Features 
Is Announced 





Madison, Wis., Dec. 18—(Special)— 
Representatives of all life insurance 
companies doing business in Wisconsin 
have been invited by Commissioner M. 
J. Cleary to attend a hearing to be 
held at Madison, Friday, Jan. 5, to 
present views on the question of double 
indemnity and total and permanent dis- 
ability clauses. 

In his letter Commissioner Cleary 
calls attention to the fact that the leg- 
islature meets Jan. 10 and that if any 
legislation is needed on this subject 
full data should be available. He 
urges all companies in the state to send 
a representative to the hearing whether 
they use or oppose the use of such 
clauses. 


Questions for Discussion 


He suggests the following questions 
for discussion at this time: 
Are the double indemnity provisions de- 


sirable for the policyholders? For the 
companies? 
What restrictions, if any, should be 


placed on the benefits granted? 

Are the double indemnity benefits for 
death by accident permitted under the 
Wisconsin statutes? If not, what amend- 
ment is necessary to permit same? 

If the double indemnity provisions are 
permitted: (a) What should be the basis 
on which the premium charges for such 
benefits are computed? (b) What should 
be the basis on which the reserves for 
such benefits are computed? 


Desirability of Disability Clause 


Are the total and permanent disability 
provisions desirable for the policyholders? 
For the companies? 

What restrictions, if any, should be 
placed on the benefits granted? 

To what extent are the total and per- 
manent’ disability benefits limited by the 
Wisconsin statutes? Is it advisable to 
remove all restrictions and limitations? 
If so, what amendment is necessary to 
accomplish this purpose? 

If the total and permanent disability 
provisions are permitted: (a) What should 
be the basis on which the premium charges 
are computed? (b) What should be the 
basis on which the reserves for such bene- 
fits are computed? 


Wants Data on Experience 


Meanwhile Commissioner Cleary has 
asked all companies for information re- 
garding the clauses they are now using 
and for data on their experience with 
these provisions. His letter also calls 
for expressions of opinions. 

—————— ta 
Dinner for MacArthur 


The Chicago agents of the National 
Life, U. S. A., will give an informal 
complimentary dinner to Alfred Mac- 
Arthur, general agent for Northern 
Illinois,.in the near future, taking the 
opportunity to congratulate him on 
rounding up a splendid volume of busi- 
ness for the past year. The Chicago 
agency association is in the process of 
reorganization and new officers will be 
elected throughout. The prospective 
members have already pledged them- 
selves to follow in Mr. MacArthur’s 
footsteps and fight against all the griev- 
ances with which the modern agent has 
to contend. 

—__~» 0 ________- 


Security Mutual of Binghamton 


Te Security Mutual Life, of Bingham- 
ton, Y., shows a slight decrease in 
its dividend schedule for .917, which 
goes into effect Jan. 1. 





H. Kronsbein, manager of the Germania 
Life in St. Louis, states that his business 
shows an increase of 20 percent over that 


WISCONSIN 


is the best State 
in the Central 
Western group 
for life insurance. 


Reasons why forthe asking. 


insurance 
Home Office: Madison 
Operating in Wisconsin Only 








THE PEOPLES LIFE 
INSURANCE CO. 
Chicago’s Most 


Progressive 
Company 


Ordinary and 
Monthly 
Premium 
Contracts 
Direct With 
the Home 
Office 


Address 
Elon A. Nelson 
President 
Chicago 





Home Office Building 
Chicago 

















of last year. 











payment was to be $1,000. 


C, W. BRANDON, President 


IN ALL THE WORLD NO COMPANY LIKE THIS 


Renewals once earned are non-forfeitable and vested in you or your estate 


IT'S WISER TO WORK WITH US THAN WISH YOU HAD 
THE COLUMBUS MUTUAL LIFE INSURANCE COMPANY 


COLUMBUS, OHIO 


D. E. BALL, Secretary 


THE WESTERN UNDERWRITER. 


~ December 21, 1916 











Illinois Life 
Man 


Always an 


Illinois Life 
Man 


GREATEST GREATEST 


ILLINOIS ILLINOIS 


COMPANY COMPANY 


WANTS GOOD MEN WANTS GOOD MEN 
AND AND 


WILL PAY THEM WELL WILL PAY THEM WELL 





NOW IS THE TIME TO DIG 


Sana life insurance man should be making money these days. This 
is the time to hit and hit hard. Our country is enjoying an unparal- 
leled period of prosperity. Let us all take advantage of the times. It is 
a great day to sell life insurance. We are now putting on some new men 
in unoccupied territory that is fertile and possesses great possibilities. 
We would like life men to write us about our proposition 
during the next six weeks. 








Inter-Southern Life Insurance Company 
Louisville, Ky. 


JAMES R. DUFFIN, President 











A HUSTLER 


Can Get a Direct General Agency Contract With 


Merchants Life Insurance. Company 
BURLINGTON, IOWA 


Assets $1,399,308.89 


Death Claims Paid $2,752,963.76 Good Territory Open 














Representing 


The Mutual Life Insurance Company 
of New York 


You will make money. 


The great strength, big dividends and incomparable benefits of 
the ‘oldest company in America’’ mean certain success for you. 





For Terms to Producing Agents, Address 


GEORGE T. DEXTER, 2d Vice-President 


34 NASSAU STREET, NEW YORK, N. Y. 











An Opportunity — Not a Proposition 


‘THROUGH our Free School of Salesmanship and Life Insurance, 

we are prepared to back our managers in the field with the best 
method of securing and equipping men for constructive, permanent 
work in the field of life insurance. 


We are prepared to furnish ANY MAN, ANYWHERE, with this course of in- 
struction without cost or obligation. If you want to improve yourself, ask for 
our course—many men would be glad to pay $50 for it. WRITE TODAY. 


MISSOURI STATE LIFE 


Insurance Company, St. Louis, Mo. 
The fastest growing life insurance company in America—LOOK UP OUR GROWTH 








Good Contracts for Good Men 
With a Good Company, in 
Ohio, West Virginia and Michigan 


LIFE and HEALTH & ACCIDENT INSURANCE 
(either or both, as you prefer) 


The Cleveland Life Insurance Company 


William H. Hunt, President 











The Globe Life Insurance Co. 


Offers a Golden Opportunity to a Few Good Men to 


Get in on the Ground Floor on Agency Contracts. 
Company is cleanly organized, well backed with 
stockholder boosters all over Kansas. 

We want good men and will pay them well. 
For territory and particulars address 
SALINA, KANSAS 


MODERN AND FULLY SHARPENED TOOLS 


A workman has a big advantage when he can work with tools that are in good order. 
A Life Agent must have the best policies to meet the needs of the times. 
He will find them in the UP-TO-THE-MINUTE contracts issued by the 
Manufacturers and Merchants Life Insurance Company 
of ROCKFORD, ILLINOIS 


Write us for territory. 

















FELIX BROEKER, Secretary and Manager = - 
INDIANA NATIONAL 


LIFE INSURANCE COMPANY 
AUTHORIZED CAPITAL, <= «- «+ $1,000,000 


Issues latest forms of policies. Operates in Indiana, Kentucky 
Arkansas, Georgia, Alabama and Florida 


C. D. RENICK, President 
Indianapolis, Ind. 


For contracts write: 
316 N. Meridian Street 





Pennsylvania Maryland 


S PEC IAL Delaware Ohio 
AGENTS Philadelphia Life 
WANTED 111 Insurance Je Pa, 














Nf Cs CL ODA de 1 oe TOL B® 


©) The OHIO STATE LIFE 


LIFE. HEALTH. ACCIDENT sxc MONTHLY INCOME INSURANCE. 


]astecae LATEST POLICIES AND AGENCY CONTRACT Batl‘ad.ints 
Openings OHIO, IND., KY., and MICH. Write Columbus : 











